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Teaching a Community to Plant Trees 


Tho long known as the Forest City, owing to the large number 
of trees within its borders, Rockford, Ill., has acquired a double 
claim to that sobriquet thru the activities of one of its foremost 
citizens, J. G. Boehland. Mr. Boehland loves trees, but in that love 


county 13,605 pupils in schools of all classes, and 564 teachers. 
Trees are given to parochial and private as well as public schools. 
A typical census showed that in the city 79 percent and in the 
country 71 percent of the trees reported on were thriving; the 








are comprehended all plants and animals, in fact all outdoors and average being 75 percent. 


nature as a whole. Horticulture is his hobby, which is comprehen- 
sive enough to include birds and flowers and all living things. First 


One consolidated school that planted 
138 trees had 130 growing in the fall. 
Each child is asked to send in a report telling where he planted 


of all, he is an active, enterprising and prosperous merchant. His _ his tree. Most such reports show that the trees have been planted 


hobby helps rather than hinders his business. 


Any community is fortunate 
in having a citizen of this char- 
acter, but especially so when he 
is eager to share with all his 
fellows the pleasure he derives 
from pursuit of his hobby. 
Away back in 1914 Mr. Boeh- 
land conceived the idea of giv- 
ing to each boy and girl of Win- 
nebago County a tree for Arbor 
Day planting, and to fit in with 
the ceremonies of Arbor Day 
observance he included a tree 
for each school. The first year 
he gave away 12,000 American 
elms for individual planting and 
150 Norway maples for school 
ceremonies. The year follow- 
ing he gave away 12,000 apple 
trees, and in the nine years he 
has given to the children and 
schools of his home county more 
than 100,000 trees. 


Without burdening the gift 
with technicalities, Mr. Boeh- 


land has yet made the child’s | 


acceptance of a tree include a 
serious intention, coupled with 
a promise, to plant and care for 
it so that it will thrive. Dis- 
tribution is made thru the 
schools, and the teachers as 
well as the county superinten- 
dent of schools have heartily co- 
operated in making the entire 
plan successful. The Winneba- 
go Farm Improvement Associa- 
tion aided by asking its mem- 
bers in each distri deliv- 
er the trees at the school. 








HOBBIES 


APPY is the man with a hobby, and fortunate is he who 
gets his hobby early in life. Riding a hobby is a means 
of perpetuating youth; it is one way for a man to be- 

come a boy again. A hobby is a taste converted into a habit, 
and developed into a system; it’s a good habit for boys and 
girls to get. 

Man is an outdoor animal; he must be out in the air and 
sun and rain to grow and thrive. Every normal boy and girl 
loves the woods, the birds, the flowers, the waters; but the so 
called serious affairs of life soon crowd all the play out, and 
they are taught by both precept and example “‘to put away 
these childish things,’”’ as they grow into manhood and 
womanhood. 

The nation that keeps its feet upon the earth is invincible, 
for it is a thrifty race that is much in the open. There is a 
double utility in outdoor life; it promotes health of body and 
health of mind. ‘To him who in the love of Nature holds 
communion with her visible forms she speaks a various 
language.”’ Not the voice of the people, but the voice of 
nature is the voice of God. 

Love of nature is got by living, not learning. It is “taught” 
in schools, but too rarely by nature lovers; one can give to 
another only what he himself has. The lover of nature is in- 
spired and at the same time humbled by all that he sees about 
him; all the world is a miracle, and he never ceases to admire 
and to wonder. 

Happiness is less dependent upon physical comfort than it 
is common to think. The camper in his remote shack with 
none of the so called comforts is yet happy. The flower lover 
is repaid for days of labor by a few hours’ enjoyment of his 
flowers. To him the sprouting of the seed, the growing of 
the plant, and its blooming are a succession of miracles. 
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in the home yards for shade and landscape improvement. Some 
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families have a thrifty tree for 
each of the years since 1914, ex- 
cepting 1918, which was con- 
servation year and no distribu- 
tion was made. In 1920 Mr. 
Boehland gave cash prizes for 
the largest number of trees 
growing from among those giv- 
en during the six years from 
the beginning. Another year 
he offered cash prizes for the 
most apples grown on a tree 
given by him. One little girl 
wrote a letter to Mr. Boehland 
to tell him how happy she was 
that her tree had three apples 
on it. The winner of this prize 
in 1921 planted her tree in 1915 
and in the latter year it bore 
thirty-two apples. Another prize 
offered was a fine American 
flag for the largest. number of 
trees growing on the premises 
of a girl or boy. 


One year a memorial tree was 
given to each of the families 
from which boys went into the 
service of their country, 133 in 
all for the county. For the 
memory trees of those who lost 
their lives Mr. Boehland sup- 
plied metal plates to be attach- 
ed to the trees. All the mem- 
orial trees are registered on the 
“honor roll” of the American 
Forestry Association. 


In 1919, when he could get no 
trees, Mr. Boehland gave away 
spirea (bridal wreath), and 
many of the schools as well as 


In Winnebago County observance of Arbor Day is now _ the homes have produced beautiful effects by the planting of that 


something more than a formal ceremonial and holiday; it is related 


attractive and thrifty shrub. 


In 1916 he gave away 10,500 Rus- 





in the most practical way with tree growing and community bet- 
terment. The average country school, as well as too many city 
schools, is shadeless and generally desolate and uninviting. Nine 
years of tree planting are beginning to transform the premises of 
Winnebago County schools, and interest in tree growing and land- 
scape improvement is more general and sustained than before Mr. 
Boehland began to give trees to schools and children. 

Not only does each child who receives a tree pledge to plant and 
care for it, but in the fall a tree census is taken to learn how many 
of the trees planted in the spring are growing. There are in the 


sian mulberry trees, adopting the slogan that year, “Plant a tree 
for the birds.” 

Trees given away include American elm, Norway maple, red 
cedar, Russian mulberry, apple, sugar maple and white pine. Of 
the last he gave away 17,000 in 1917. With each tree is given a 
leaflet containing a description of the tree and instructions for 
planting. Often interesting historical facts regarding the species, 
quotations from poets and others and perhaps a message from Mr. 
Boehland are printed on the leaflet. In this way sentiment and 

(Concluded on Page 37) 
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‘Winning Eastern Sales 


on the Basis of Service 


Lumber manufacturers who rec- 
ognize the value of prompt service 
in selling the great consuming 
markets of the East are gradually 
nosing out the hundreds who are 
still handicapped by the uncertain- 
‘ties and delayed deliveries of 
direct mill shipments. 


And from now on service is 
destined to play a more and more 
important role in the sale of lum- 
ber in the East. Eastern buyers 
are showing less and less willing- 
ness to wait on mill shipments, 


unless they get decided price con- 
cessions. 


Shupe Terminal is here to en- 
able you to render the prompt 
service that is proving so effective 
in getting Eastern sales. You 
can ship your lumber to us in 
cargo lots (saving freight and 
demurrage tolls) in advance of 
making sales and we will deliver 
promptly by truck to close-by 
points or reship by rail or boat, as 
sales are made. Or, we will sell 
your lumber on commission basis, 
if you desire. 


Let us tell you fully about the sales possibili- 
ties of this plan. Mail us your transit lists. 





Terminal 
KEARNY, N. J. 








Shupe 





Favorable Rates 


Our rates are most reason- 
able. We make a flat charge 
of $20 per car per year, 
which amounts to about $1 
per thousand feet. We have 
four huge storage ware- 
houses, with quarter mile 
water frontage open to ocean- 
going vessels and best rail 
facilities. 


Shupe Terminal Corporation, Kearny, New Jersey 
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Hardwood Flooring 
All widths 3/8” and 13/16” 


OAK, MAPLE, BEECH 
AND BIRCH 


L. C. L. or Car Lots with 
NORTHERN AND SOUTHERN 


99 





Write for Prices 


. Young @ Co. 
Bay City, Mich. 


We are members of the Maple Flooring Manufacturer’s Association 


HARDWOOD LUMBER 


carefully manufactured by 


Nichols & Cox Lumber Co. 


GRAND RAPIDS, MICH. 


Members Maple Flooring Manufacturers’ Association 
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Arbitration Tribunal Successfully Launched 


N AN EDITORIAL appearing in the AMERICAN LUMBERMAN 
recently attention was called to the formation of an organ- 
ization known as the Arbitration Society of America, the pur- 

poses of which are to extend the idea of commercial arbitration 
thruout the country, and to conduct in New York City a reg- 
ularly organized tribunal of justice for the adjudication of disputes. 
It is of interest to note that almost before the newly organized 
tribunal was in running order two parties in controversy made 
formal request for immediate arbitration as an alternative to im- 
pending litigation. The case involved a partnership dispute—one 
of those nasty little wrangles that drag their way thru the courts, 
sometimes for years, piling up costs and engendering bitterness. 

Under the method adopted at the trial the taking of evidence on 

both sides occupied only an hour and fifteen minutes. Each party 
waived the taking of an oath by the other, and the mode of addu- 
cing testimony was simply to permit each party to proceed in a 
conversational manner. 


Toward the close of the hearing the arbitrator frankly told 
the disputants the impression that the testimony had made upon 
him, and the tentative view that he entertained as to the award 
that he would make, his purpose being to enable either party to 
correct any erroneous conception of the facts that he might have 
received, or to protest, if he so desired, any injustice that might 
inhere in the decision tentatively stated. The tribunal was then 
adjourned until the following day, when the final decision was 
rendered. Strange to say, in view of the extreme brevity and the 
informality of the proceedings, both parties were satisfied, and 
expressed the opinion that justice had been done. 

While the case involved no very large sum of money, and was 
simple in comparison with the complicated issues that frequently 
arise in business intercourse, the satisfactory handling of the first 
case submitted to it augurs well for the usefulness of the new 
tribunal, and is a testimonial to the value of commercial arbitra- 
tion as a principle. 
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Proper Use of Small Mill’s Output 


OT ALL DEPARTMENTS of a factory are equally efficient, 
even tho the manager keeps a careful watch over all of them 
and operates them according to carefully proved principles. 

How much less likely, then, that all departments of an industry 
should be equally efficient. The weak spots have their influence 
upon the strong. 

The problem of the small sawmill in relation to local retail yards 
has long been known and discussed. The small sawmill is a neces- 
sity. All thru the timber country there are tracts of from a few 
thousand to a few million feet of standing timber that have been 
passed over by the big mills. This timber is of value only if it is 
harvested, and the big mills with their facilities for grading, dry- 
ing and finishing lumber will not bother with the crumbs left from 
the large cuttings. This is the field for the little mill. 

But small mills do not have complete manufacturing facilities, 
and they do not have selling organizations. They can not afford 
these things. The result in too many cases is that the sawmill 
owner attempts to sell his ungraded output to local users; to farm- 
ers for barns and to town merchants for rough warehouses and 
sheds. The sawmill man does not always know how to figure costs, 
and he frequently asks an absurdly low price for his product. The 
local dealer has a serious competitor against whom the ordinary 
defences of good merchandising often fail. 

For some years there have been seen the beginnings of a move- 
ment to correct these things. Corporations owning planing mill 
equipment and dry kilns have been buying the output of these little 
mills, drying, remanufacturing, and grading it and selling it thru 
the usual channels of trade. This offers the small sawmill man a 
steady market at fair prices, saves the local retailer from an em- 
barrassing kind of competition and insures that the lumber will be 
used to the best possible advantage. Not the least distressing con- 
dition in the old situation is the fact that excellent lumber is used 
in places where low grade lumber would do. If a farmer builds a 
rough shed from mill run stuff it is inevitable that he will use some 
lumber of a quality good enough for fine furniture or interior trim. 
Grading will save this high grade lumber for high grade uses. 


As lumber increases in value it is inevitable that this saving 
should be made. It is proving profitable all around to provide fa- 
cilities for the remanufacture and selling of the output of the small 
sawmills, The field may not be as big as some other departments of 
lumber manufacturing, but it is none the less important. 





Some Sidelights on the Railroad Situation 


T THE WEEKLY LUNCHEON of the Chicago Association of 
Commerce on Wednesday, R. M. Calkins, vice president of the 
Chicago, Milwaukee & St. Paul Railroad, talked to three hun- 

dred or four hundred business men about the present railroad situa- 
tion. He is not an orator—just a plain, straight-spoken railway 
executive of the old school, one of the men who have helped to de- 
velop the rail transportation system of the United States to the 
wonderful state of efficiency reached in the years just preceding 
the war. Over forty years of experience in railroading formed the 
background of his remarks. 

Speaking without bitterness or resentment toward any class of 
workers—in which general category he included himself and all 
other rail executives—he paid tribute to the splendid spirit of 
loyalty to the company and to the welfare of the country shown by 
the hundreds of office employees of the railroads who have doffed 
their white collars, put on overalls, and gone into the shops to help 
repair locomotives and cars in order to keep the trains moving. 

He said, among other interesting things, that the tonnage hauled 
annually by the railroads of the United States is thirty times 
greater than that of all the rest of the world combined—a flash 
of the spotlight that reveals the vastness and importance of our 
transportation system more forcibly than could be done by hours of 
talk or pages of statistics. He said, also, that 60 percent of every 
dollar received by the railroads of the country goes for labor, and 
that 20 percent goes for fuel. 

He expressed his conviction that there is no better or more loyal 
citizen than the American railroad man, which no one will dispute, 
provided bombers, sluggers, and scoffers at State and Federal au- 
thority are excluded from consideration. 

In an earnest plea for the codperation of shippers in the present 
transportation emergency Mr. Calkins urged that all cars be loaded 
promptly and to their utmost capacity, and unloaded without a 
moment’s unnecessary delay. Only by such coéperation can the 
companies hope to render even approximately satisfactory service 
under the present trying conditions. 

Quite apart from the emergency situation created by the strike, 
he said, the country is 400,000 freight cars short of the number 
needed for its normal requirements. Further, even if the railroads 


had funds available, which they have not, for buying all the cars 
needed, all the car building plants of the country combined can not 
turn out more than 100,000 or, at the very utmost, 110,000 cars a 
year. Therefore it is evident that a potential car shortage, as well 
as an active demand for lumber and timber for car-building and re- 
pairing, are factors that are likely to be with us for some years 
to come. 

Let us now turn for a moment to flash on thé screen a couple of 
pictures of a different sort. 

A short time ago a passenger train stood in the railroad yards at 
Tacoma for an hour and a half, with engine and train crews idly 
looking on, because there was no one authorized by union regula- 
tions to uncouple the engine. Nor was the engine uncoupled until 
a telephone message to Seattle brought a man, by automobile, to 
perform the trifling job that any one of the crew could just as well 
have done. 

Here’s another. At the King Street Station, Seattle, an en- 
gineer’s tool box fell from the engine, or was purposely removed. 
A special man had to be sent to pick up the box and replace it on 
the engine, while the engineer and fireman looked on. 

These incidents, which are vouched for by the Seattle correspond- 
ent of the AMERICAN LUMBERMAN, and form a part of his weekly 
budget of news appearing on another page, seem funny upon casual 
reading. But considered in all their implications, and especially as 
representing the attitude of too many workers toward their jobs 
and toward the companies which employ them, they are anything 
but humorous. They go far to explain and justify the existence of 
a growing sentiment that organized labor must reform its methods 
or meet a storm of public condemnation which it will find difficult 
to withstand. 





Prosperity Dependent on Coal 


Y THE AGREEMENT REACHED between the bituminous 
operators and the officials of the United Mine Workers of 
America at Cleveland on Tuesday the backbone of the twenty 

weeks’ strike apparently is broken. The Illinois and Indiana opera- 
tors, representing between 20 and 25 percent of the total soft coal 
production of the country, declined to sign the Cleveland agreement, 
interposing strenuous objections to returning to the status quo of 
March 31, with the old wage scale, working conditions and check- 
off system, claiming that acceptance of these terms merely post- 
pones the issue to next spring, when new wage agreements will have 
to be reached. The Illinois and Indiana operators were to hold 
conferences with the officials of the mine workers’ union at Chicago 
and Terre Haute, respectively, on Friday of this week, at which 
conferences it was hoped agreements might be reached which 
would permit the resumption of full production in these very im- 
portant fields. As this issue of the AMERICAN LUMBERMAN goes 
to press on the eve of these conferences it is impossible to say 
what the outcome will be. Pessimists on the situation prophesy a 
deadlock, but the general impression is that the Illinois and Indiana 
operators will not continue the fight alone. Authorities familiar 
with the situation say that by the middle of next week production 
will be in full blast in every bituminous and anthracite field in the 
United States, including those of the two States named. 

After the end of the strike—what? Under the most favorable 
circumstances months must elapse before the mines can produce 
and the railroads can haul coal enough to overtake and keep step 
with the tremendous demand. The maximum amount of coal ever 
hauled by the railroads of this country in a week is 13,000,000 tons, 
which will not begin to satisfy the demand. Moreover, hampered as 
they are by strikes and bad condition of their rolling stock the 
roads will do well if they haul as much as 10,000,000 tons weekly for 
the next few weeks. The hauls will average much longer than 
under normal conditions. Ordinarily immense stocks of coal are 
concentrated at the Lake Superior and Lake Michigan ports during 
the summer months, ready for rail distribution to the Northwest 
and the central West during the fall. Today the great coal docks 
of the lake ports are almost bare. It is estimated that the total 
amount of coal at these strategic points is less than 10 percent that 
usually on hand at this season of the year. 

These facts, coupled with a hungry demand from industries, 
public utilities and householders, mean a runaway market, with the 
highest bidder getting the coal and the devil taking the hindermost, 
unless the coal men have sufficient patriotism and good business 
sense to hold prices at a reasonable level, as the lumber industry 
has done in the face of an almost unprecedented demand for its 
products for building and other purposes. There is evidence, how- 
ever, that some coal concerns are taking the shortsighted course 
of “getting while the getting is good.” For instance, a certain large 
paper manufacturing concern which has a contract for its coal 
supply at $2.75 a ton is unable to secure deliveries on its contract 
and is forced to go into the market and compete with spot buyers 
fighting for coal to keep their plants running, with the result that 
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its coal is costing the company $9 a ton. As it takes a ton of coal 
to make a ton of paper the result is that the consumer has to pay a 
half-cent a pound more for his paper. 

This example from the paper industry is merely illustrative of 
what will take place in all industries in which coal is an important 
cost factor of production if the tendency noted continues. The net 
result will be higher prices and a consequent slowing down in buy- 
ing, reacting unfavorably on general business and blocking the 
prosperity that otherwise is just at hand, if not already here. 

That the danger is a real one is recognized by Secretary of Com- 
merce Hoover who, altho feeling that the strike was on the verge 
of settlement, announced on Monday that Congress would be asked 
to enact legislation for controlling coal prices and to provide for the 
continuance of Federal oversight of distribution. He said that coal 
operators are very generally breaking away from the “fair price” 
agreements, and that legislation will be required to prevent profit- 
eering; also that the present volunteer organization for distribu- 
tion should be replaced by proper machinery created by Congress. 
Whether such a reversion to wartime restrictions is the best solu- 
tion may be an open question, but in any event it is imperative 
that the cost of coal be held to a level that, while affording the 
producers and distributers a reasonable profit, will not throttle re- 
viving industry and throw a wet blanket over the country’s bright- 
ening hopes. 


Standardization Should Benefit Industry 


TANDARDIZATION IS NOT a new thing in industry, but in 
recent months the practice or policy included in the term is 
being given an extended meaning and application. Every in- 

dustry always has had its own standards, which have been quite 
generally adopted by those engaged in certain branches of it at 
least. In its extended sense standardization comprehends the ulti- 
mate use of the manufactured commodity as well as its primary 
production. 

If the manufacturer of lumber engaged in chair making also and 
used lumber of his own manufacture he would soon apply chair 
standards to lumber or lumber standards to chairs. He would do 
the same if he made kitchen cabinets, beds, dressers, tables or other 
furniture; and in doing so he would find means of using much stock 
that would be wasted without such standardization. 

In practice, however, the lumberman does not make furniture 
and the furniture maker does not manufacture lumber; and as a 
consequence the lumber standards do not in all cases permit the 
most economical use of lumber in furniture manufacture. Of course 
furniture is used only as an example. The néw movement for 
standardization would coérdinate the various standards of lumber 
manufacture and lumber use so as to make closer utilization 
practicable, 

As a result of the initiative of Secretary Hoover many industries 
have made important changes in their standards, usually reducing 
the number of sizes and patterns of their products. There is still 
room for more standardizing, not alone in the lumber industry but 
in others; the paper industry, for example, To some extent paper 
trimmings can be used again for remanufacture, but there are 





wastes that better standards would eliminate. W. N. Caldwell, a 
paper manufacturer and former president of the American Paper & 
Pulp Association, recently said there always have been too many 
lines of paper, “with endless duplication and with insignificant 
names attached to grades. If definite grades of paper could now 
be established by all mills and adhered to with names signifying 
a definite grade and finish and all these grades could be kept as 
few as possible, the industry could not help but be benefited 
considerably.” 

Paper, newsprint particularly, holds a vital place in modern life, 
and the matter of supply at times has caused great anxiety. Its 
relation to timber supply is only second to that of lumbering, and 
consequently paper production and consumption are burdened with 
a public interest. Most paper is used by printers, and therefore 
the methods and standards of the printing craft determine largely 
whether there shall be waste or economy in the use of paper made 
by present standards. The relation thus set up between paper 
manufacture and use is suggested by Mr. Caldwell: “I have always 
felt that there should be a simplification of their printing machines, 
for I understand that they have a great deal of unnecessary equip- 
ment, which by proper standardization from the paper mill thru 
the merchant to the printer could be largely reduced and a consid- 
erable waste and high cost eliminated which would be readily indi- 
cated in reduced prices to the consumer.” 


Standardization commonly has meant simplification of terms and 
definitions as well as elimination of duplication. In the lumber 
industry, in some of its aspects at least, it has meant an adaptation 
of sizes to uses, exactly as suggested in the case of paper. And 
standardization in the lumber industry ought to produce benefits 
to all branches of the trade, from the mill thru the merchant to the 
consumer. Competition ordinarily forces economies in manufacture, 
and it has done so in the lumber industry. Standardization ought 
to make a better, more extensive and more profitable market for 
lumber, and the savings effected thru it ought to benefit all lumber- 
men as well as the general public. 





To Hold Hearing on Priority Orders 


OOD, FUEL AND SHELTER are the fundamental require- 
ments of mankind. In this country a very large part of the 
people depend upon the construction industry for these fun- 

damentals. Stop construction and millions of people will feel the 
pinch of want. Business is getting fully upon its feet. Stop con- 
struction and business recovery and prosperity will stop. 

All of these things combine to make lumbermen view the trans- 
portation situation with concern. The priority order issued by the 
Interstate Commerce Commission has already pinched many lum- 
ber shippers. 

Lumbermen who feel that lumber should be given a priority 
rating will now have an opportunity to present their case to the 
Interstate Commerce Commission, which will hold a hearing in 
Washington beginning Aug. 25. Further details appear on page 41. 
Now is the time for lumbermen to get busy and present their case. 





DISCUSSES BASIS FOR 


{Special telegram to AMERICAN LUMPSRMAN] 

WASHINGTON, D. C., Aug. 16.—The problem of determining the proper 
basis for inventorying lumber by manufacturers is again up for active 
discussion between the industry and the bureau of internal revenue. This 
problem has been knocking about for the last few years. It was the 
subject of a conference in December, 1920, attended by representatives 
of all lumber producing sections of the country, who were promised a 
measure of relief and thought they had received it until the new regula- 
tions came out the following February, omitting the provision they ex- 
pected to find therein. 

H. B. MecCawley, tax attorney in the office of L. C. Boyle, discussing 
this troublesome question, said in part: 

There appear to be two methods of cost finding generally in use among the 
lumber manufacturers, speaking broadly. The average cost system and the 
allocated cost system. 

There are various refinements of the average cost system which it is unneces- 
sary to go into. In the average cost system the cost of the production of the 
inventory on hand is divided by the feetage on hand and an average cost of 
production for the entire inventory reached. Under this system the same cost 
a thousand feet is ascribed to the various grades and dimensions, no account 
being taken of the various qualities and the different items and the different 
labor costs in producing them. This is the system more generally used in the 
lumber industry. 

The allocating system provides for the allocation of the costs to the various 
grades and dimensions in proportion to their selling prices, thus ascribing high 
costs to items in the inventory which have a high selling values and low costs 
to the lower grades. 


LUMBER INVENTORY 


In applying the ruling referred to (that of April 17, 1919, giving lumbermen 
the option of inventorying at cost, or at cost or market, whichever is lower), 
the question arose as to whether or not it would be proper in making com- 
parisons of cost against market to compare average cost of each item in the 
inventory with the actual market for that item at inventory date, and it was 
decided by the department that it was improper to compare such average cost, 
item for item, with the actual market, but that if the costs were allocated 
comparison could be made item for item. 

While the general attitude of the department has been known since 1920, a 
large number of lumber manufacturers, in the absence of any specific ruling 
and under a misapprehension of the meaning of the regulations, have made 
inventories comparing average cost with actual market, and these returns are 
now being audited and advices have been received that certain of such inven- 
tories have been rejected. 

The solution of this problem will be in procuring a definite ruling in an actual 
case, which will constitute a test case on the question. Until such a test case 
is decided the definite position of the department will be unknown and lumber 
manufacturers will have to continue to inventory as they have in the past and 
later adjust such inventories in the light of whatever ruling is made. 





SOME CONCEPTION of the difficulty and cost of logging in many 
parts of the Pacific Northwest may be gained from the statement 
by E. G. Griggs, president of the St. Paul & Tacoma Lumber Co., 
Tacoma, Wash., at the last annual convention of the Northwestern 
Lumbermen’s Association, that “The easy logging chances are fast 
disappearing, and timber is being hauled out of rougher country, 
from gulches 1,000 feet deep, and from grades that run from 5 to 15 
percent, and even more.” 
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SYSTEM OF HARDWOOD ACCOUNTING 


Can you send us a list or outline of the assets 
and expense accounts it would be advisable to keep 
in the installation and operation of a band saw- 
mill, railroad sidings, narrow gage railroad or 
tramroads, logging engine, log loader, logging etc. ? 
We are just getting ready to install a band mill 
and cut out a tract of about 10,000,000 feet of 
hardwood timber and we want to install our sys- 
tem of accounting so that we can show the cost 
of the different operations, as well as total costs. 
Possibly you have mimeographed outlines of this 
information that you could furnish us.—INQUIRY 
No. 700. 


[The above inquiry comes from West Vir- 


ginia. The inquirer has been told where to 
obtain the information desired. The inquiry 


is published so that any hardwood lumberman 
who has a particularly good system and wants 
to help this inquirer may get in touch with 
him. Less attention has been given to design- 
ing good accounting systems for hardwood lum- 
ber production than is desirable.—EbITor. | 


ELEMENTARY BOOK ON LOGGING 

1 want a book that will give me information 
about logging on a small scale; that is, informa- 
tion about making pulpwood, cedar posts and poles 
and about building jammers for lading on sleds 
and cars. One or two teams and about ten men 
will be used.—INQuiry No. 692. 

{This inquiry, which comes from one of the 
northern States, deserves attention because the 
writer doubtless voices the desire of many small 
loggers for technical information given in a 
simple manner. So far as known the available 
books on logging are of a technical character 
and for larger operations than the inquirer is 
interested in. The most complete information 
of the kind desired by the inquirer seems to be 
contained in Bulletin No. 718 of the Forest 
Service, which describes the logging equipment 
and methods for small sawmills. It may be 
secured from the Forest Service, Washington, 
D. C. Some further information may be se- 
cured from Farmers’ Bulletin No. 715 of the 
Department of Agriculture which deals with the 
measuring and marking of woodlot products. 
Readers who know of other books which will be 
helpful are requested to give titles and names of 
authors.—EDITor. | 


DEMAND FOR HARDWOOD LATH 

We would like to have you put us in touch with 
manufacturers of hardwood lath. We have quite 
a call for this but have had great trouble in get- 
ting lined up with any one manufacturing this 
stock.—-INQuirY No. 695. 

[This inquiry comes from Ohio. A good deal 
of hardwood lath is made at times in the East. 
Basswood lath is made rather frequently, while 
oak lath is by no means unknown. The in- 
quirer has been given the names of a number 
of concerns and the inquiry is printed here for 
the benefit of lumbermen who specialize in 
hardwood lath.—Eprror. |] 


WHAT SPECIES OF WOOD? 

We are sending you under separate cover a sam- 
ple of wood. We would like to have you tell us, 
if possible, what species it is——INQuIRY No. 691. 

[The sample referred to is a section cut from 
a round post, about five inches in diameter. In- 
cidentally, it came by parcel post unwrapped, 
the stamp being pasted and the address being 
written directly upon the wood with pencil. 
Sometimes it is very diffieult to determine the 
species of a wood by visual inspection of a 
sample. The texture or grain of individual 
trees of a single species varies greatly. This 
sample was shown to a great many lumbermen 
but they could not agree in identifying it. 
Opinions ranged all the way from cucumber to 
white cedar, the majority holding it to be a 
species of hardwood. The sample was sent to 
the Forest Products Laboratory, which identi- 
fied the wood as northern white cedar (Thuja 
occidentalis) . 

These facts illustrate the difficulty experi- 





enced frequently in identifying a species of 
wood by visual inspection, particularly where 
the sample is a section from a post or log. It is 
not unusual for men who have devoted their 
lives to grading to differ regarding the species 
of woods. A case in point was where the in- 
spectors and graders at a western pine mill 
were divided into two groups over the identifi- 
cation of a board found in a pile of shop lum- 
ber. One group held that the board was Idaho 
white pine, and the other group maintained that 
it was western white pine. Investigation 
showed the wood to be larch.—EbITor. | 








MANUFACTURING PINE PRODUCTS 

I am thirty-one years of age and have worked 
in the lumber business ever since I was ten years 
old. My experience extends from the woods to 
building houses. I have done everything from 
pulling “old gappy,’”’ as they call it, to making the 
very best molding ever made. I have run the 
molders for a shortleaf pine company for two years, 
where we turned out five cars of nothing but mold- 
ing each month for one buyer. I am now running 
one machine and doing the shipping, but the plant 
is almost cut out and I am considering the ad- 
visability of starting in business for myself, inas- 
much as I have held every position from waterboy 
to assistant manager. Do you think there would 
be a good market for lath and box material to be 
worked out of pine bolts? There are lots of 
small pines in this territory five inches and up in 
diameter which the people want to remove so that 
the land may be put into cultivation. How would 
it do to cut pine bolts five feet long and work 
them into car roofing? What do you think of the 
chances for success ?—INQuIRY No, 675. 

[When the box business is good it is very 
good, and when it is poor it is very poor. The 
same is true of the lath business. Buyers take 
lath when they are needed, but forget about 
them for the rest of the time. Ordinarily lath 
are needed, in quantity, two or three times a 
year only. Consequently, unless the purchaser 
has money to carry the stock for considerable 
periods the field for manufacturing box material 
and lath is one to consider very carefully. There 
is money to be made in it, just as there is money 
to be made in every division of manufacturing. 
Suecess depends very largely upon the business 
ability and common sense of the operator. The 
idea of making car roofing is good, provided 
timber of good quality is obtainable. All the 
material could not be worked up into ear roofing, 
but it might be that the manufacture of this 
material would very well supplement the making 
of box material. The objection to making car 
roofing is the same as that to making lath and 
box material; namely, when the market is good 
it is very good, and when it is poor it is very 
poor. 

The inquirer is located in a section famous for 
the quality of its moldings. Judging from his 
experience he is especially well posted on the 
manufacture of good moldings. The thought 
therefore arises that possibly he could turn his 
talents to better advantage by manufacturing 
molding only. Probably the lumber would have 
to be bought in the open market, but by advan- 
tageously locating the plant satisfactory lumber 
should be obtainable in quantity. By making a 
contract with a large consumer of molding, such 
as a large manufacturer of sash and doors, 
steady running could be secured, and if well 
run moldings from softwood could be produced 
in quantity the proposition should be a paying 
one, particularly if the owner of the plant knows 
how to file the knives for making molding. To 
go into business for himself a lumberman must 
be more than a manufacturer. After the mate- 
rial is manufactured it is not very apt to return 
a profit unless it is disposed of by good selling 
methods. A good manufacturer need not be 
afraid of the necessity of selling, but it must be 
remembered that when the material is produced 
only part of the job is completed. It is possi- 
ble that some readers of this department might 
like to get into touch with this inquirer, and 
the address will be furnished upon request.— 
EDITOR. | 





WANTS ROTARY CUT VENEER 

At the present time we are in the market for 
various items of 1/20-inch thick rotary cut veneer 
in the following woods: Shagbark hickory, black 
or honey locust, cedar, black or white spruce, red 
fir and sycamore, This material is to be log run 
and of any convenient shipping size, but preferably 
some multiple of 10 inches in both width and 
length. 

We have endeavored to obtain the above items, 
but so far have not found anyone that could supply 
them, and we would like to know if you could 
conveniently give the names and addresses of firms 
producing any or all of these different grades of 
veneer,—INQuUIRY No. 707. 

[The above inquiry comes from the buyer of 
a large electrical equipment and manufacturing 
company. Spruce and red fir rotary cut veneer 
should be easy to obtain. Sycamore is cut into 
veneer, tho only in very small quantities. In the 
latest available census on the production of 
veneers three-tenths of 1 percent of the total 
wood cut into veneer was sycamore. The species 
of cedar is not specified by the inquirer. Span- 
ish cedar is the only cedar cut into veneer in 
quantity in this country. No records available 
indicate that black or honey locust or hickory 
is ever cut into veneer. An inquiry was received 
some time ago asking where hickory veneer 
could be obtained and diligent search failed to 
reveal a single veneer manufacturer producing 
hickory veneer. Inasmuch as the inquirer de- 
sires log run, a veneer manufacturer with the 
proper equipment might find it profitable to 
secure special logs and cut them into veneer for 
the company. The address will be furnished 
upon request.—EDITOR. | 


NONDELIVERY ON BONA FIDE ORDER 

On March 23 we placed an order for a car of 
yellow pine and oak lumber. In shipping this 
order June 27 the seller omitted an item of 4,000 
feet 4-inch B&better E. G. yellow pine flooring. 
This was the whole amount that the order called 
for of that size flooring. The seller cut down the 
item of 3-inch B&better KE. G. flooring from 3,000 
feet to 2,268 feet, and failed to ship 12 pieces 
each 3x3 10-, 12- and 14-foot C yellow pine S48; 
6 pieces each 3x4 12- and 14-foot yellow pine S48 ; 
20 pieces each 2x4 16-foot yellow pine S48. 

We have about 3,000 feet 4-inch B&better yellow 
pine flooring sold on bills that we figured on the 
basis of the price we bought this flooring at, de 
livered here. 

Do you think it would be policy for us to buy 
this flooring from some stock nearby and charge 
the difference in cost to the seller? We are not 
so particular about the other items omitted, as we 
can get along without them. We do not wish to 
take a stand in this matter unless we are sure 
we are in the right. The shipper did not write us 
at any time before the car was shipped that he 
intended to omit the items mentioned above. 
INQuIRY No. 689. 

[The foregoing inquiry is made by a retailer 
of the central West, and the facts of the trans- 
action as given bring it within the terms of a 
valid contract of sale. In case of delay be- 
yond a reasonable time the buyer may pur- 
chase the stock elsewhere and recover from the 
seller the difference between the price paid and 
that stipulated in the contract of sale. In 
ease of nondelivery he may recover the differ- 
ence between the contract price and the market 
price at the place of delivery. 

No reason or explanation of the delay is 
mentioned in the inquiry, and the inference is 
that none has been offered by the seller. Buyer 
and seller in this case are reputable concerns, 
and it would appear practicable for them to 
reach an amicable agreement without recourse 
to the courts. During the war period when 
delays were common and unavoidable a number 
of sellers remitted to buyers by check the dif- 
ferences between the contract prices and those 
paid by the buyers, who had gone into the 
market to get needed stock and had paid ad- 
vances over the prices stipulated in the con- 
tracts. The AMERICAN LUMBERMAN published 


reports of several cases of that kind, some ot 
the reports containing facsimiles of the checks. 
—FEp1ror. } 
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Southern Pine Trade Features 


Car shortage and traffic congestion continue 


to feature the southern pine market. Demand 
is heavy, and beyond the mills’ abilities of meet- 
ing it under present circumstances, with fall 
requirements rapidly developing into orders and 
with many retailers and consumers trying to 
protect themselves against future possibilities 
hy getting the lumber now that is likely to be 
needed within the next few months. But it is 
exceedingly difficult to place business. The 
mills, already having good sized order files on 
hand and with little lumber to sell and few ears 
in which to ship, are booking with a great deal 
‘of caution. The policy most of them now prac- 
tice is to sell only what is actually in stock and 
what they are pretty sure they will be able 
to ship out, and future business is as a rule 
carefully avoided. Many manufacturers and 
distributers are going out of the market, and 
some of the larger concerns are calling their 
salesmen in from the road. However, most of 
them are making every effort to protect their 
old customers. So mill shipments are hard to 
secure, transits are in great demand and are 
heing rapidly picked up. The demand is par- 
ticularly heavy for all items of yard and shed 
stocks, with a larger proportion than for some 
time coming from the country yards in the mid- 
(le western agricultural sections. Boards and 
dimension, as well as finish, seem to be in de- 
mand the country over. Small timbers also are 
in great eall. The mills are suffering not only 
from a shortage of equipment in which to ship 
out their manufactured lumber, but also from a 
shortage of logs, with the result that many of 
them have been forced to curtail their opera- 
tions and some to close down entirely. Prices 
in the meanwhile continue to advance. 


Features of the Hardwood Trade 

The hardwood market continues to be fea- 
tured by an encouragingly active demand and 
hy general firmness, but the transportation 
situation is proving exceedingly difficult and 
is not only seriously affecting shipments but 
is also foreing shutdowns or curtailment of 
mill operations. The furniture industry still 
is a hesitating buyer, but most of the other 
important consumers are on the market and 
are supplying the hardwood mills with all the 
business that they can find cars for. It is to 
he noted that many large buyers are search- 
ing the market for stocks that can be bought 
for quick delivery and are liberally adding to 
their stocks, in fear of a prolonged and even 
more acute car shortage which may make it 
impossible later on to secure requirements. 
Other consumers, to the contrary, hold back 
heeause of the ear shortage, fearing the effect 
it might have on their own business. The 
flooring and interior trim manufacturers con- 
tinue to be the leading purchasers, and the 
nutomobile interests are close runnersup. An- 
other bright spot is the agricultural implement 
industry. True, even tho a steady improve- 
ment is being noted this business is still re- 
stricted, but the generally prosperous condi- 
tion of the farmers promises an early revival 
of at least normal conditions in this indus- 
try, which of course will be beneficially re- 
flected in the hardwood market. The box and 
crating manufacturers are responsible for a 
demand for lower grades that on the whole is 
very satisfactory. One feature of the mar- 
ket is reported to be the recent great expan 
sion in the demand from wholesalers, who are 
also circulating a good many inquiries. The 
export trade, too, is showing slow but steady 
improvement. The American Overseas For- 
warding Co., of Memphis, Tenn., reports fair 
bookings for shipment to Europe, and foreign 
inquiries regarfing large quantities of gum 
lumber and veneers are going the rounds. 
The production of southern hardwoods has 
been curtailed to an extent variously estimat- 
ed at 25 to 40 percent, on account of the short- 





age of cars for the transportation of logs to 
the mills. Weather and labor conditions are 
favorable to a large hardwood production, 
particularly by mills owning their own log- 
ging equipment, including logging trains; but 
the operator who is dependent upon the pub- 
lie carriers for his log supply is in a decidedly 
unfavorable position. Hardwood production 
in the North is being seriously curtailed, espe- 
cially by the shortage of woodsmen which is 
creating a real log famine at the mills. 





Markets for Northern Woods 


The North has so far been spared from a 
really acute car shortage, so that the northern 
pine and hemlock mills are enjoying fair trans- 
portation service while those in most other sec- 
tions of the country are suffering seriously be- 
cause of a lack of it. A good deal of business 
that otherwise undoubtedly would have gone to 
the western or southern mills is for that reason 
being offered the northern manufacturers, who 
consequently are finding a very strong market 
for their products. But the supply is strictly 





Statistics on production, orders and 
shipments appear on page 36 





limited, and not much business ean be accepted. 
Dry hemlock stocks are difficult to find, and tho 
the new cut is rapidly drying and already be- 
ginning to come on the market, this is scarcely 
more than half of normal, and the mills are not 
especially eager for business. The northern 
pine stocks are heavily depleted, even No. 5 
lately having had a good call and becoming 
none too plentiful. Production both of hem 
lock and northern pine continues to be greatly 
restricted and many mills are closed down on 
account of inability to secure logs. Hemlock 
prices are firm, and some concerns are issuing 
new lists carrying advances of $1 to,$2 on a 
number of items in heavy request and small 
supply. There has been no change in the 
northern pine prices. 


Western Pines and Redwood 


The situation in the Inland Empire is fun- 
damentally unchanged from last week. The 
difficulty of securing delivery from the Doug- 
las fir mills farther West has resulted in a 
marked expansion in the demand from retail- 
ers, especially in the middle western States; 
but the Inland Empire is itself suffering 
acutely from the car shortage, so that much of 
the business offered has to be refused. The 
transit cars that have been tendered on the 
eastern markets have been readily taken up, 
and not many are now afield. The demand for 
shop lumber is especially keen, and distrib- 
uters report that anything on which reason- 
ably prompt delivery can be guaranteed can 
be sold on a profitable basis. A number of 
concerns have during the last week advanced 
their prices slightly, following similar action 
taken about two weeks ago by one of the 
leading producers. No severe car shortage 
has as vet made its appearance at most of the 
California white and sugar pine mills, and 
shipments are moving out in good order. 
Kastern buyers are literally flooding the mills 
with requests for immediate shipment of their 
orders, whether for prompt or deferred deliv- 
ery, which is not always possible on account 
of the low stocks. Prices hold very firm. De 
mand for redwood has strengthened recently, 
according to the manufacturers. Inquiries are 
numerous both from California and eastern 
buyers, and from the railroads. It is said that 
the railroad inquiries circulated during the 
last thirty days represent more lumber than 
has been asked for or about for six months 
previously. 





Trade in North Carolina Pine 


Improvement in demand for items that have 
been neglected for some time is giving a 
brisker tone to the North Carolina pine mar- 
ket, and manufacturers report that mail and 
wire inquiries are literally flooding their of- 
fices, indicating that an indefinite continuance 
of heavy demand may be expected. However, 
a great deal of the business offered is being re- 
fused, on account of the generally oversold 
condition of the mills and their hesitancy to 
sell any farther ahead than they now are. 
Mill stocks are badly depleted, and distribut- 
ers report that it is almost useless to enter an 
order for a mixed car as the chances of plac- 
ing it are quite remote. This stock situation 
is explained by the fact that forty-five repre- 
sentative mills during the last three months 
have sold approximately 21,000,000 feet more 
than they have produced. The output, of the 
air dried mills particularly, still is, as it has 
been practically thruout the spring and sum- 
mer, decidedly curtailed by heavy rains which 
apparently are without end in the North Caro- 
lina pine section. This weather condition is 
giving the kiln dried mills somewhat of an ad- 
vantage over their air dried competitors, that 
has been particularly noticeable in the move- 
ment of lower grades. The transportation sit- 
uation is troublesome, tho not to the same de- 
gree as in the southern pine territory, and de- 
liveries generally are slow. Prices are being 
held firmly, and slightly higher prices are be- 
ing secured in some instances. 


In the Douglas Fir Field 


An avalanche of business is descending upon 
the Douglas fir industry, but much of it does 
not find acceptance, because of the mills’ policy 
to book orders only for stock on hand and in 
keeping with the supply of ears that they actu- 
ally expect to receive under the present difficult 
transportation situation. Commenting on this 
feature of today’s market, a west Coast market 
authority writes his eastern clients: ‘‘We be- 
lieve the roads are trying to handle the situation 
in the fairest way possible and are playing no 
favorites; but some of the mills on the branch 
lines are not getting 5 percent of the cars they 
actually need.’’ Continuing, he states: ‘‘ Fir 
prices in our opinion are going higher within 
the near future. Even if there were plenty of 
cars there would be no surplus of lumber. 
Stocks of all grades above No. 1 common are 
only a fraction of normal. If the rail strike 
is ended, don’t expect any material relief in 
the ear situation, as owing to the movement of 
grain and coal at this time—not to mention the 
great numbers of bad-order rolling stock and 
motive power that must require time for re- 
pairs—ears will not be set for loading lumber 
unless the two above mentioned needs are amply 
cared for. Right now mills that are accustomed 
to load six to eight cars a day are receiving 
three or four a week. This is not conducive 
to any of these mills looking with pleasure on 
new business being offered.’’ General rains 
have fallen lately practically thruout the 
parched Pacific Northwest, with the result that 
the forest fire menace has to a great extent 
been removed and logging operations have re- 
ceived a new start. These will be pushed to 
the limit, as the log shortage is acute and many 
large producers will have to close down more 
or less completely unless logs are immediately 
forthcoming. Production was dropping quickly 
at the time rain arrived, but prospects are now 
that it will soon be pushed up to or above nor- 
mal again, as would be required by the demand, 
which latest statistics shows once more to ex- 
ceed the output. Prices on uppers in the mean- 
while have during the last week or ten days 
advanced an additional $2. Many mills are 
now asking $1.50 off Rail B list for common, 
and list for long lengths. The export trade is 
reported to be showing signs of revival, with 
Japan canvassing the market. 
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Statistical Review of the Situation ° 








[By J. E. Rhodes 





The tide of prosperity is rising in spite of a 
disturbed surface. The business of the country 
is in a very sound fundamental condition and its 
progress is only retarded—temporarily hesitant— 
by factors which ordinarily would cause a busi- 
ness crisis. The serious labor situation, brought 
about by strikes and the financial chaos of 
Europe, have not been able to shake the opti- 
mism nor the sound basis of American industry. 

There is a crying demand for goods of all 
kinds; there is the productive machinery and 
labor in this country necessary to supply this 
demand; and, furthermore, there is plenty of 
money to finance a great period of activity. All 
that is needed is unity and codperation to take 
advantage of the prosperity that literally stares 
us in face. 

We should be able to go forward now with 
greater confidence than we did upon the last 
wave of prosperity which ended two years ago. 
We are in a much sounder financial condition, 
and the large number of failures have weeded 
thousands of irresponsible and weak firms from 
the ranks of business. Most of the business 
firms of this country have passed thru times 
which have tried their strength. The fittest 
now survive and present a solid front upon 
which to build prosperity. 


Southern Pine Operations Unaffected 


Southern pine operations have been unaffected 
directly by labor disturbances, altho the effect 
of strikes in the building trades has been felt. 
The foreign situation has affected lumber ex- 
ports, but the volume of business lost thru 
that cause has not been sufficient to disturb 
the industry. 

During April, May and June of this year the 
southern pine mills have received a volume of 
business that broke all records. A close analy- 
sis of the other factors shows a most gratify- 
ing condition. 

The average production, per operation, during 
June of this year, as reported by 101 identical 
mills, was 2,745,200 feet, which is the largest 
June output for the last five years. Shipments 
were likewise larger than the average June ship- 
ments for any year since 1917, when war activi- 
ties were at their height. Average stocks on 
hand of 6,814,402 feet are reported by these 101 
mills. This is 12 percent lower than last year, 
when these same mills had average stocks of 
7,790,210 feet. With the exception of the ex- 
traordinarily low stocks of 5,626,200 feet, re- 
ported in 1919, the stocks at the mills during 
June of this year were lower than in any simi- 
lar month of the last eight years. 

Since last December, 1921, the stocks of those 
mills which report to our monthly stock sheet 
have declined from an average of 5,457,871 feet 
to 5,148,000 feet, or 5.7 percent. Unfilled orders 
on hand at these same mills July 1 of 1,529,231 
feet were 98.8 percent more than on Dec. 31, 
1921, when orders were only 771,214 feet. From 
January to July 1 stock on hand available for 
shipment and not covered by orders declined 
from an average per mill of 4,686,657 feet to 
3,618,769 feet, or 22.8 percent. 

An analysis of our stock sheet shows only 
three items of which there was a larger supply 
on hand July 1 than on the first of the year. 
These are No. 2 common, Bé&better rough, and 
ceiling. All other items show smaller stocks 
available uncovered by orders, the decline rang- 
ing from 12 to 74 percent. In the six months 
drop siding is 48 percent lower, No. 1 and No. 3 
dimension 52 percent lower, miscellaneous stock 
55 percent lower, Byrkit lath 71 percent lower, 
and edge grain flooring 74 percent lower. 

At no time since December, 1917, have stocks 
been above normal, altho from July, 1920, to 
about March, 1921, they were approximately nor- 
mal. Notwithstanding the gradual increase in 
production, from an average per mill of 1,769,507 
feet in December, 1920, to 3,001,792 feet in May 
of this year, stocks have ‘maintained their 
equilibrium and indeed have at times fallen 
short of what they ought to have been because 
of increased demand. Shipments have followed 
the same trend as production, and in May of 
1922 the average monthly shipments per mill of 
3,485,675 feet were the largest reported since 
August, 1917, when, because of Government 
needs, shipments averaged 3,663,904 feet per 
mill. 





*Presented to the midsummer meeting of the 
Southern Pine Association, Memphis, Tenn., 
Aug. 10, 1922. 


Lower Costs of Production 

Lower costs of production continue to benefit 
southern pine manufacturers as a result of con- 
stant efforts to reduce expenses to a minimum. 
The average cost of production during May, 
1922, was $20.37, which is lower than any month 
since May of 1918. Last December the average 
cost was $23.38. The May average of $20.37 
is 45 percent under the highest cost level, 
reached in December of 1920, when an average 
cost per thousand of $37.27 was reported. The 
average production cost for May was 9 percent 
lower than the average cost of $22.44 reported 
for the entire year of 1921. 

Sales prices shown in our July 20 report of 
sales, which is based upon copies of actual or- 
ders, as furnished to the lumbermen’s statistical 
exchanges and summarized by this association, 
reflect increases on the various items since the 
first of the year. Number 2 common boards, for 
instance, sold for 21 percent more July 20 than 
on Jan. 10. The average sales price of timbers 
(4x4 to 8x8, up to 20 feet) was $24.54 July 20, as 
compared with $20.14 Jan. 10, an increase of 22 
percent. B&better edge grain flooring sold for 
$61.34 July 20, as compared with $52.80 on the 
first of the year, a 16 percent increase. 

The relatively strong position of southern 
pine is shown by the comparison included in our 
August ‘‘Economics and Statistics,’’ of the pro- 
duction, shipments and orders reported by four 
important softwood regional lumber associations. 
For the week of July 22 orders received by the 
southern pine subscribers were 103.4 percent of 
production, whereas the West Coast Lumber- 
men’s Association reports orders 91.7 percent of 
production, the Western Pine Manufacturers’ As- 
sociation 59.8 percent, and the North Carolina 
Pine Association 141.2 percent. 


Building Operations 


You are familiar with the unprecedented build- 
ing activities. For June 161 cities issued per- 
mits for $245,458,440 worth of new construction. 
(This is record.) 

During the first six months of this year in 
163 of the principal cities of the nation prac- 
tically a billion and a quarter dollars’ worth of 
building permits were issued. No six months 
in the history of the country has equalled this 
total, which is an increase of 75 percent over a 
like period in 1921. 

This great increase in building construction 
is not alone confined to value but also to the 
number of square feet of floor space. Using 
area as a basis, the increase has been greatest 
in residence construction, particularly in frame 
dwellings. 


With the settlement of the labor troubles in. 


the building trades and the cessation of the 
strikes now in progress, the country should be 
earried forward on a continued large building 
wave, especially in view of the fact that money 
is now readily available and seeking secure 
investment. 

While these reports of great activity in the 
building industry refer to the country at large, 
the individual reports of certain cities show 
astounding gains. For instance, compared with 
June of last year Hartford, Conn., shows a gain 
of 628 percent; Pittsburgh, 259 percent; Chicago, 
258 percent; Seattle, 217 percent; Washington, 
D. C., 207 percent; Philadelphia, 191 percent; 
St. Louis, 175 percent; Kansas City, 145 percent; 
New Orleans, 125 percent. 

The present index of construction costs, as 
published by Engineering News Record, is 169.70, 
or 38 percent below the peak of 273.80 reached 
in June, 1920. The present figure, however, is 
69.70 percent above the 1913 prewar level, which 
is placed at 100. 

For the last few months there has been steady 
increase in construction costs attributed to 
generally stronger lumber and cement markets 
and to a continued stiffening in wages, espe- 
cially of common labor. 


Other Building Materials 

This great activity in building is naturally re- 
flected in materials other than lumber. 

Portland cement production in June totaled 
11,245,000 barrels, a record output, as compared 
to 11,176,000 barrels in May. Shipments totaled 
13,470,000 barrels, also a new high mark, as 
compared to 12,749,000 barrels in May, while 
stocks on hand at the end of the month declined 
to 10,668,000 barrels, as compared to 12,893,000 
barrels at the end of May, according to the re- 
port of the Geological Survey. 


Brick 

After sailing fairly smooth seas since the be- 
ginning of the year, the brick industry is now 
heading into breakers. The coal strike was so 
well advertised in advance that its actual occur- 
rence found the brick men well stocked with 
fuel. It was believed that the supply would 
outlast the strike, but the current month’s re- 
ports indicate that in many sections the brick 
makers are at the end of their fuel supply. 
Altho production is restricted by lack of fuel 
and manufacturing costs are greatly increased 
on account of advance in prices of coal, brick 
prices have so far shown practically no change. 

Railroads 

Allied with building activities in its effect 
upon the lumber industry is the railroad situ- 
ation. 

Reports issued by the American Railway Asso- 
ciation show heavy tonnage being taken care of 
by the carriers. During the week ended July 22 
the total car loadings were 861,124, an increase 
over the week ended July 15, and the large in- 
crease of 142,805 over the week of July 8. 

These figures refer to all classes of freight 
loaded, including the reduced coal tonnage. If 
we subtract the number of coal cars loaded, the 
general merchandise movement shows a very 
marked increase. 

Altho faced with a certain car shortage, be- 
cause of the approach of the harvest season, 
and the great demand on equipment for move- 
ment of the crops, a review of the car supply 
shows that the first three weeks of the railroad 
shopmen’s strike have made no appreciable in- 
roads into the supply of idle freight cars in good 
order. On July 8 surplus cars numbered 239,460; 
on July 15, 233,029, and on July 22, 203,322. 

The Railway Age reports considerable buying 
of railway equipment. During July 11,097 freight 
cars were ordered. These totals would be dis- 
appointing were it not remembered that nor- 
mally there is a seasonal decline at this time 
of the year in railroad purchases. 

During the first half of the year and for the 
first three weeks of July orders were placed for 
a total of 97,647 freight cars. 

Crops 

In addition to city residence construction and 
railway purchases of lumber, the needs of the 
farmers will have a very decided effect upon the 
markets of southern pine. With the excellent 
outlook for this year’s crops, the demand for 
lumber this fall is almost certain to exceed the 
resources of the industry. 

Bumper crops in general this year resulting 
from the highly favorable growing conditions 
during July were indicated by the Government’s 
August crop report. 

A 3,000,000,000-bushel corn crop for the fourth 
time in the history of farming in the United 
States was forecast. 

A record crop of hay estimated at 93,100,000 
tons is being harvested, surpassing the record 
made in 1919 by 1,300,000 tons. 

The second largest crop of white potatoes ever 
grown is in prospect, the total production being 
forecast at 440,000,000 bushels, or only 2,000,000 
bushels less than the record crop of 1917. 

Sweet potato production will make another 
record. 

The fourth largest crop of tobacco grown is 
forecast ‘with a production of 1,425,000,000 
pounds. 

Another 200,000,000-bushel crop of apples, the 
eleventh in thirty-three years, is indicated, with 
production more than double that of 1921. 

Fruits are proving an unusually excellent crop. 

Peaches have a production second only to the 
reeord year of 1915. 

Other Commodities 

The production of pig iron, always an indicator 
of industrial conditions, is again near the peak. 
The June output of 2,361,000 tons is an increase 
of 2.3 percent over May and 121 percent over 
June of last year. Production has increased 
steadily since last March, June being the largest 
reported since January, 1921. 

The unfilled order file of the United States 
Steel Corporation on June 30 contained requisi- 
tions for 5,635,531 tons, an increase of 7.2 per- 
cent over May 31, and 10 percent over June 30 
of last year. The coal strike proved a big fac- 
tor in increasing unfilled tonnage, but it is ex- 
pected that subsequent changes will be more 
moderate. 

. Oil 
In order to meet the increased demand caused 
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by the coal strike, the production of crude 
petroleum attained new high records in June. 
According to United States Geological Survey, 
both production and consumption showed in- 
creases, the latter approaching the peak reached 
in November, 1920. 


Bank Clearings Increase 


Bank clearings of the United States for June, 
1922, aggregated $36,232,700,000, an increase of 
$790,270,000, or 2.2 percent over the clearings 
for May and an increase of 20.5 percent over 
clearings for June of last year, being the largest 
monthly total recorded since December, 1920. 
Compared with June, 1918, the June, 1922, clear- 
ings represent an increase of 164.3 percent. 

Bank clearings for the six months of 1922 
increased 11.1 percent over those of like period 
of 1921. Contrasted with clearings for the six 
months of 1913, the present half year’s total is 
an increase of 130.8 percent, being but 14.1 per- 
cent under the record total for the first half 
of 1920. 

Business Failures 


LBabson’s statistics of business failures in the 
United States and their resultant liabilities, 
based on an average of Dun and Bradstreet re- 
ports, show that 1,698 firms, or .086 percent of all 
business concerns, failed in June, 1922, with lia- 
bilities of $38,327,616. This is a decrease in 
number of 184, or 9.8 percent from May, but an 
increase of 344, or 25.4 percent, as compared with 
June of last year. 

Failures since the first of the year have shown 
a downward, trend, but the total for the six 
months of 1922 numbered 12,953, with liabili 
ties of $381,528,674, being by far the largest six 
months’ total on record, indicating that the 
period of depression found many new firms that 
sprang up almost overnight during the time of 
high prices and easy markets in 1919 and 1920 
unprepared to meet the sharp change in eco 
nomic conditions. Future months will show a 
marked decline in the number of failures, the 
weeding out of poorly equipped 1919 and 1920 
ventures having been nearly completed. 

Strikes 

Over 2,000,000 wage earners are now on strike, 
according to the National Industrial Conference. 
The weekly loss to production amounts to 100,- 
000,000 hours. To the strikers themselves the 
loss in wages is about $50,000,000 a week. The 
loss to the whole country thru enforced idle- 
ness of other workers, decreased production and 


smaller purchasing power can only be esti- 
mated. It is stupendous. 
Foreign Commerce 

The tremendous changes which have occurred 
since 1913 in the foreign commerce of the United 
States, as measured in values, have tended to 
obscure the actual trend of the country’s for- 
eign trade. Between 1913 and 1920, largely as a 
result of changes in the price level, its value 
tripled, arousing extravagant expectations con- 
cerning the ability of the United States to enter 
and hold world markets. On the other hand, the 
tremendous decline in values, from an aggregate 
of $13,500,000,000 in the year ended June 30, 1920, 
to $6,500,000,000 in 1922, occasioned extreme 
pessimism and an undue depreciation of the real 
place of foreign trade in American economic 
life. 

Over a year has elapsed, however, since the 
end of the period of violent price movements 
which were largely responsible for both the 
apparent rise and fall of America’s foreign com- 
merce. Price readjustments continue, but they 
are not now radical in character, while losses 
and gains tend to offset each other. For more 
than a year the movement of imports has been 
in relatively close agreement with the usual 
seasonal trend in prewar years. Exports lagged 
several months behind imports in evidencing the 
effects of price liquidation; but exports also 
have clearly passed the period of drastic decline 
in value due to falling prices. Many abnormali- 
ties caused by the war persist, but the elimina- 
tion of extreme price instability makes it possi- 
ble to survey the present position and trend of 
American foreign trade in relation both to 
tendencies evident in the prewar period and 
to new factors introduced by the war. 

The general trend in the character of Amer- 
ican foreign commerce since the war has been, 
in a striking degree, toward removing the war- 
time abnormalities, and restoring the prewar 
situation. On the export side foodstuffs exports 
are still relatively larger, and raw materials 
exports smaller, than the prewar normal, pri- 
marily reflecting the continued difficulties of 
Europe, while manufactories form approximately 
the prewar proportion of total exports. On the 
import side the various classes of merchandise 
form approximately the same proportion of the 
whole as before the war. 


Lumber Exports 
June exports of southern pine lumber were the 
heaviest since October, 1920. For the first six 
months of 1922 total exports from gulf ports 


amounted to 315,192,637 feet, or 46.0 percent 
greater than the total exports of all lumber via 
gulf ports for the first half of last year. With 
the exception of June, 1920, southern pine ex- 
ports were greater in June of this year than for 
any June period the last seven years. The total 
exports of all kinds of lumber were heavier 
in June than for any similar month on record. 


Summary 


A review of all of the factors here covered 
shows the exceptionally strong position of 
southern pine. 

Production and shipments are well-maintained 
and bear healthy relation to normal conditions. 

Stocks.on hand at the mills are nearly 25 per- 
cent less than normal. 

Stocks in the retail yards of the country are 
more than one-third less than normal. 

Building permits indicate a continuation for 
the remainder of the year of the enormous build- 
ing operations which have been in progress the 
last eight months. 

In addition to the unprecedented construction 
of homes we are now called upon to supply ma- 
terial for industrial construction. 

The railroads must have aii enormous amount 
of forest products for every purpose for which 
they use wood. 

The results of the harvest bid fair to exceed 
all records and will enable the farmer not only 
to pay his debts but to purchase an immense 
amount of lumber which he has been unable to 
do for the last four years. 

On top of the exceptionally strong demand 
from all sources of home consumption, we are 
now confronted with an increasing demand for 
our product from foreign countries. 

As a result of economies southern pine manu- 
facturers have been able to reduce costs of 
production to the lowest point since the war. 

In connection with these factors, which go to 
make up an exceptionally strong market condi- 
tion, our industry is faced with the inevitable 
decrease in aggregate output from this time on, 
due to the depletion of standing southern pine 
timber. By the natural operation of economic 
law, there can hence be but one result—in- 
crease in the value of the stumpage. 

The manufacturers of southern pine have long 
looked forward to the time when the evolution 
of the industry due to the depletion of re- 
sources on one hand and increased demand on 
the other would make it possible for them to 
realize from their operations the actual valua- 
tion of their standing timber. 





RANGE OF 


WASHINGTON, D. C., Aug. 14.—After the 
AMERICAN LUMBERMAN had gone to press last 
week the Department of Commerce issued sev- 
eral tabulations of lumber prices received di- 
rectly from the mills by the bureau of the 
eensus. A rather wide range of prices is 
shown, for example, in southern pine. The 
prices given represent actual sales at the mills, 
and the general averages are based on returns 
from at least three mills. Most tables show 
the simple averages of the prices received. 
Hardwood prices quoted are from northern 
mills only, the majority located in Michigan 
and Wisconsin. Figures are based on the aver- 
age price a thousand board feet f. o. b. mill. 

Southern pine prices cover May and June. The 
average price received for B&better flat grain floor- 
ing in May was $43.74 and in June $44.39. In 
May §& southern pine mills received $44 to $46 
for this grade and in June 9 mills received this 
average. In May 2 mills received $46 to $48 and 
in June 5 mills had this average. The highest 
price quoted was $60 to $62, received by 2 mills 
in May. One mill in May sold this flooring at 
$36 to $38 and 9 mills at $38 to $40. Price varia- 
tions are the rule thru other grades. The average 
received for flat grain flooring by southern pine 
mills in 1919 was $49.82 and in 1920 it jumped 
to $73.56. 

Northern white pine clears, which brought an 
average of $82.67 in 1919 and $131.73 in 1920, 
in June sold for $122.80; selects in June sold at 
$99.67, against $72 in 1919 and $113.48 in 1920. 
No. 1 common, which in 1919 averaged $59.06 
and in 1920, $75.14, sold for $67 in June of this 
year. The June price for northern white pine box 
(rough) was $18, compared with an average of 
$31.83 for 1919 and $39 for 1920. The June aver- 
age for timbers and dimension was substantially 
lower than the 1919 average. 

Douglas fir prices include the following: No. 2 
v. g. flooring in June $49.50, compared with $62.64 
for 1920 and $48.27 for 1919. No. 2 and better 


LUMBER PRICES AT MILLS 


s. g. flooring sold at $34.50 in June, and at $47.09 
in 1920 and $37.53 in 1919. No. 2 and better 
finish brought $51.20 at the mill in June, against 
$65.74 in 1920 and $45.17 in 1919. No. 2 and 
better ceiling in June brought $33.40, against 
$32.70 in 1919 and $44.24 in 1920. 

Grade A red cypress sold for $91.06 in June, 
compared with $101.23 in January and $104.17 
in February, this year. Grade B brought an aver- 
age of $81.46 in June, compared with $88.82 in 
January and $90.50 in February. Grade C sold 
at $71.92 in June, compared with $81.75 in Jan- 
uary and $84.17 in February. No. 1 common sold 
at $40.58 in June, compared with a 1919 average 
of $43.63 and a 1920 average of $63.62. No, 2 
common averaged $23.67 in June, against an aver- 
age of $37.87 in 1919 and $53.79 in 1920. No. 1 
common flooring in June sold at $43.05, against 
an average of $65.83 in 1920 and $49.50 in 1919. 
Timbers 12 by 12 inches sold for $40.25 in June, 
this year, against $72.50 in 1920 and $48.61 in 
1919. 

Nos. 1 and 2 clear California white pine in June 
sold at $101.58, compared with an average of 
$102.17 in 1920 and $60.35 in 1919. No. 3 clear 
brought $77.79 in June, against $82.98 average 
in 1920 and $50.56 in 1919. C select 4/4 sold for 
$88.93 in June, against $97.31 average for 1920 
and $53 for 1919. 

The higher grades of California sugar pine in 
June were above the 1920 average. Nos. 1 and 2 
sold in June at $157.65, compared with $127.61 
in 1920 and $78.90 in 1919. In May, however, 
these grades averaged $165.89. No. 3 clear in 
June brought $107.15, against $102.90 average in 
1920 and $67.75 in 1919. C select sold for $129.13 
in June, against $122.20 in May, with the average 
for 1919 and 1920 not given. No. 1 shop brought 
$79.75 in June, against an average of $81.29 in 
1920 and $48.31 in 1919. No. 2 shop sold in 
June for $56.43, against $70.96 in 1920 and $39.71 
in 1919. 

Western white pine C select sold in June for 
$74.71, against a 1919 average of $50.63 and a 
1920 average of $50.63. D select sold for $58.04 


in June, compared with $65.65 average in 1920 
and $43.39 in 1919. No. 1 common brought $55.58 
in June this year, against an average of $53.64 in 
1920 and $38.20 in 1919. No. 2 common sold at 
$33.25 in June, against $47.47 average in 1920 
and $33.25 in 1919. 

Idaho white pine C select sold in June for $100, 
against a 1920 average of $98.83. In January, 
however, this grade sold at $112.50. D select sold 
in June at $65.83, against an average of $48.41 
for 1919, with the 1920 average not stated. No. 1 
common brought in June an average of $58.67, 


-compared with $75.94 average for 1920 and $47.63 


for 1919. No. 1 shop sold for $76.50 in June, 
with no averages stated for 1919 or 1920. No. 2 
shop brought $65.25 in June, while the average 
given for 1919 was $45.54. 

In May No. 1 common hemlock sold for $27.73, 
against an average of $43 for 1920. No. 2 com- 
mon sold in June for $26.50, against $42.94 in 
1920 and $32.24 in 1919. No. 3 common in June 
sold at $19.05, compared with a 1920 average of 
$32 and a 1919 average of $23.38. 


Northern Hardwood Prices Shown 


The tabulation of hardwood prices includes 
the following: 


Ash—Firsts and seconds in June brought $85.67, 
$87 in May and $88.75 in March. No. 2 common 
brought $26 in June, against $77.35 average for 
1920 and $48.33 for 1919. No. 3 common sold 
for $18.68 in June, against $35.25 average for 
1920 and $27.71 for 1919. 

Unselected birch—Firsts and seconds in June 
sold at $105.61, against an average of $141.04 in 
1920 and $68.20 in 1919. Selects in June sold 
at $72.99, against $120 in 1920 and $56.25 in 
1919. No. 1 common sold at $45.79 in June, 
against $91.42 in 1920 and $42.75 in 1919. 

Hard Maple—Firsts and seconds in June aver- 
aged $81.18, compared with a 1920 average of 
$115.80 and a 1919 average of $69.15. Selects 
in June brought $62.56, compared with a 1920 
average of $103.29. No. 1 common sold in June 
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for $48.80, 1920 and $47.17 


in 1919. 


Soft maple—First and seconds in June sold at 
$80.67, against a 1920 average of $117.16 and a 
1919 average of $69.15. Selects in June sold at 
$54, against $50 in January, with no comparative 
average for 1919 and 1920. No. 1 common in 
June sold at $40.67, against $83.40 in 1920 and 
$41.50 in 1919. 


against $84.34 in 


1919 average of $70.50. Selects in June brought 
$59.13, against $87.50 in 1920 and $63.67 in 1919. 
No. 1 common in June sold at $45.22, against 
$66.82 in 1920 and $48.25 in 1919. 

Rock elm—Firsts and seconds in June sold for 
$72.76, compared with $75.81 in May and no 1919 
and 1920 ap ggg nae No. 2 common sold in 
June for $23.94, against a 1920 average of $96.91. 


lenionar atte and seconds in June brought 


1920. No. 1 common in June sold at $41.43, 
against $91.16 in 1920 and $44.16 in 1919. 


THE SAMARAS, or keys, of the elm, formed of 
a broad light fan with the seed encased in 
the center; those of the maple, joined in pairs 
and resembling the unfurled wings of a bird; 
and those of the ash, shaped like the blade 








Soft elm—Firsts and seconds sold in June at $75.13, against $122.46 in 1920 and $64 in 1919. Of an oar, all travel long distances, borne 

$74.63, against a 1920 average of $107.52 and a Selects in June sold at $55.22, against $112 in by the wind. 

M4 ~ 
Lumber Movement for Thirty-one Weeks 
Production Shipments Orders 
19 1921 1922 1921 
Southern Pine Association............00c0ccccceeeeeeeee 2,151,863,998  2,102,016,015  2,187,240,022  2,160,657,293  2,314,114,906 2,135,713,152 
ME OF 5 s5, 5. wie SN bus; dude Wi ve BRO E Sib ae EGraIR Gir OR ao RAED ate FD Ook 75,689,114 68,510,563 64,916,862 69,811, 44 79,834,104 67,480,660 
NOE: 56 60 di Aik BAM. SSS: to Hah one SOS eewie m #62 hws ee 2,227,553,112 2,170,526,578 2,252,156,884 2,230, "468.5 2 ,393,949, 010 2,202,193,812 
West Coast Lumbermen’s Association...............004. 2,413,359,275 1,443,221,618 2,385,917,504 aus eaas . 2,421,312,063 1,537,054,442 
EEGs iba: 9:9 6:0:6:0's 20 SKE OSES GS us Sia 6 Ore ES EES 74,082,653 54,642,024 87,394,936 57,412,070 79,169,310 58,324,716 
REIN as dr WAS 5.0 Sie) Sih Gab DD Aa Oe Paid yw letra Rana a nga oe 2,487 ,441,928 1,497,863,642 2,473,312,440 1,602,844,221 2,500,481,373 1,595,379,158 
Western Pine Manufacturers’ Association................ 613,083,000 408,939,082 745,747,000 359,782,728 776,650,000 353,450,000 
RRND. SiS oles 6 cca de whie Se erAa ise aa SAS ASU RR EEE 26,046,000 18,098,000 21,071,000 14,380,000 20,225,000 11,925,000 
Ses ie Fa.cicle mow me swiss aoe od dries Galwae we WME Rinbalet 639,129,000 427,037,082 766,818,000 374,162,728 796,875,000 365,375,000 
California White & Sugar Pine Manufacturers’ Assn..... 170,513,000 133,474,000 147,160,000 120,295,000 311,353,000 260,256,000 
RE LR RR IER NS FINA No Report 7,225,000 No Report 3,223,000 Mot Reported 2,327,000 
PIO C5s inna Ca eS Sure Sees sad wadiaKwee s adeuelea dens | Cee LAD BUR 900 8 n. keke bees 123, 518, SOO =. Hane egestas 262,583,000 
California Redwood Association...............00ce0e eee 217,641,000 150,118,000 201,443,000 99,686,000 209,112,000 87,474,000 
Es 5 0G a eat aa Wc hu teeta als bene cen peepee 8,849,000 6,857,000 8,277,000 4,248,000 8,840,000 2,647,000 
SPIN in Nace Fip ve iahichy OGich S6 adriana tg Piste Bow SONG Bigs becla > « Euloauecone haa aees 226,490,000 156,975,000 209,720,000 105,934,000 217,952, 000 90,121,000 
North Carolina Pine Association. ..............00cce eevee 250,053,654 161,966,907 238,630,640 152,649,492 246,816,217 135,534,606 
NNR ES ND 5 ksh s Si Sastre. Bie Oe ainescelore Ais we Rela BEG tons Genk Socesuatk 9,404,560 6,812,743 8,562,095 6,069,844 A 3326 4,771,383 
SN Grk i aii whi ea vanpiediace nramennnebias Biase tate ie on 259,458,214 168,779,650 247,192,735 158,719,336 253,615,543 140,305,989 
Northern Hemlock & Hardwood Manufacturers’ Assn.... 60,654,000 61,063,000 81,105,000 45,818,000 77,895,000 40,261,000 
PREIS fs indie Sit k. nk els WOE OR Oc HE ae eee ne 1,552,000 2,012,000 2,671,000 2,385,000 2,090,000 2,196,000 
RMP UMREN 59 Seid iy rteisele Resse uteeeom es a Paka C hobale Pati as Seite ioe Savers thats boo Sia ae 62, :206,000 63,075,000 83,776,000 48,203,000 79,985,000 42,457,000 
Northern Pine Manufacturers’ Association............... 251,020,744 No Report 214,787,296 No Report 211,537,000 Not Reported 
MME HDG i9 205. atin ora es else TSN tee ITED Ga Si ats 10,670,448 No Report 9,479,847 No Report 7,488,000 Not Reported 
PRPRAN gt 5 iN e555: 8 ieee cao g tons earns sob aud ancras tala Wie acenke aioe hae oh |S | errr rire ep | errr 219 025,000 pi paw elo’ 
Total for One Week (Cut, Shipments and Orders)........ 206,293,775 164,157,330 202,372,740 157,529,214 204,445,740 149,671,759 
Total for Thirty-one Weeks (Cut, Shipments and Orders) 6,334,482,446 1,624,955,952  6,404,403,202 4,643,849,878  6,773,235,926 4,698,414,959 
Michigan Hardwood Manufacturers’ Assn., Jan.-June, 1922 : 

NE a Gioia aS cs ao we og Fore S OR eee Ea ed 26,606,000 No Report 31,811,000 No Report Not Reported Not Reported 
NE ae iF ope Leh Sas Shun x adinck bin Wee 68,432,000 No Report 54,728,000 No Report Not Reported Not Reported 
Grand Total (Cut and Shipments)............... G,4G9,520,446 sw. ce seee CHORE kta Neen 6 Dea WeRe wees —Seieaenminess 


* The 1922 figures begin with the week ended Jan. 7 and include those for the week ended August 5. The 1921 figures are for the correspond- 


ing period. Compiled by the National Lumber Manufacturers’ Association, 





Record of Direct Sales of Douglas Fir 




















SEATTLE, WasH., Aug. 12.—Direct sales of Douglas fir from August 1 to 5, inclusive as recorded by the sales reporting department of the 
West Coast Lumbermen’s Asso-ziation, were: 

——Orders Prices- nye - 

V. G. Flooring No Feet No. ; L Spre:z Ceiling— No. Feet No. High 4OoWw Spread 
Mee BEO, Lo< sso es esenaes 6 53.000 2 gag) $5L00 2.0) —-%X4 No. 2 and better... 53 274,000 5 —- 88-00. 83.00 5.00 
Ixd No. 20. .....c.....5. 55 265,000 S 53.00 45.00 os ae 17 90,000 8 —--38.00 26.00 a0 
1x4 : See eee 7 25,000 4 9.6 39.06 : rop siding— 
ge sala ai 00-10-00 "1x6 No. 2 and better.... 66 357,000 6 40.00 34.00 6.00 

S. G. Piooring ok eee 10 40,000 5 35.50 29.50 6.00 
4” No. 2 and better..... 17 184,000 3 37.00 35.00 2.00 Common 
4” S(t ae eee 8 22,000 4 34.00 31.00 3.00 8 and 10” No. Rew elccias 7 742,000 12 18.50 12.50 6.00 
6” No. 2 and better..... 32 108,000 5 44.00 37.00 7.00 Ee fog(oAMe y | = aa 31 116,000 7 20.00 15.00 5.00 
POMS wasekseavaunens 7 16,000 4 40.00 35.00 5.00 2x4” 12-14" No. 1 S&E.. 91 255.000 fi 18.50 14.50 4.00 

e e s 
Western Pine Production and Shipments 

PorTLAND, Ork., Aug. 12.—There has just seven million, which is 7,000,000 feet above the Cut Shipments 
been issued from the office of Secretary A. W.. previous high month—June, 1920. Washing- : pony stig 
‘ 5 . ys ° t State took arly twelv illi feet whicl BD SP Ar ct ce eork tetas 327,721,198 374,141,298 
Cooper, of the Western Pine Manufacturers’ %0n State took nearly twelve million feet which  jqjg 429,249,709 474,724,567 
Association, an analysis of the June, 1922, ship- ol 2,000,000 higher than its previous record. 1911 Pp MAS Teie 2 eis 378,325,342 353,702, 68: 

EER OD ee ae epee: Minnesota shipments increased 2,500,000 feet, 1912 ............-00.05- 329,015,074 420,446,385 
ment figures and also a statement showing the hte és Babe oe = “1918 412,435,112 421,545,879 
alii o Illinois, 1,500,000, and Michigan, 1,000,000. Rae ee ee 99's 66'959' 927 
comparative cut and shipment figures for the yo. tic “ea aemeneeten d ig 2 450,023,344 466,252,937 
Great: six. months of 1922 and 1921 Most noticeable decreases were shown by Ne- 1915 .............0000: 394,364,929 464,388,214 
ee oOk ives SRS Pes, r braska, 2,300,000 feet, and Wisconsin and Col- 1916 512,548,413 589,205,156 

Shipments for June, 1922, totaled 172,205,000 — orado, 1,600 000 each. However, most of the ny 4 ris pongo gi 
feet exceeding the record month of May by changes over last month were slight. 578,756,354 586,673,300 
11,500,000 feet. This showing was made de- Production for June, 1922, was 163,000,000 ret eted at ete 
spite & i bs H Fee » > *y vo soe , ‘ ’ 30, 4 
pite the fact that shipments made to half of feet, being greater than any preceding June 573,674,818 752.817.1029 


the States or groups listed were less than those 
made during the preceding month. Shipments 
to the Atlantic coast States were 7,708,000 feet 
greater than in May, totaling ne<z rly thirty- 


with the exception of 1920. 

The comparative statement of cut and ship- 
ments for the first half of each year sinee 1909 
follows: 





The comparative report of cut and shipments 
for the first six months of 1922 and 1921 fol- 
lows: 





-——-—1922——— —--—-—1921—-— — ——~-—]922--— —- ———-—--—-1921—---— 
Cars Feet Cars Feet Cars Feet Cars Feet 
PENNS Yeas 5 Brae dein saris 1,003 28,417,682 725 18,560,462 EES See ae PP RN Ce 1,376 36,309,233 532 13,964,152 
SIMU Fs ns PowWhe es 665 %S wks cee 1,905 46,087,047 1,488 36,613,429 LL I eer ay peer perme eer 582 15,781,734 371 10,130,596 
RPE ican cx'sid 5 y80%0.24c.0ire nes 272 7,092,779 175 4,697,527 WPI diac ai tp er tmia tars areata wens 231 6,648,309 127 3,401,730 
Ee a ee 1,316 33,562,475 833 20,560,256 Atianvic coast Btates.. .........:6. 5,914 160,053,207 2,794 74,917,557 
POORSSN PAOMEUIUN. ois oct weir abe s2 sie 431 10,872,595 201 5,054,335 Other eastern States. ......0.65 00s 650 17,396,977 363 9,188,086 
PEE VEDNEES Sic ccceaccedns 619 16,412,266 211 5,645,517 RIN 9555p is 5 helen b cis ow 4: are erbintetw ace 1 ee ) | Seagal sea weeres 
DEMUOBOTR. oe eect cscsccse ses 2,476 64, 770,242 1,244 33,147,059 Okiahoma and . Texas. ...<c0cssss 33 845,888 29 815,094 
NESS is 4. Cites sian cine wane 1,841 48,370,356 1,044 27,581,499 cee ee ee rn eee tee 9 234,249 5 101,174 
ory ee eee en 2,719 68,518,455 1,116 28,023,412 ee ee CET CT Ce 149 5,081, 420 38 1,287,292 
Oa ee ee 2,928 77,482,273 1,227 32,735,549 Nevada and New Mexico....... 3 74, "177 4 107,194 
Rs A bo hsb os ale os So OH 363 8,812,253 221 5,283,655 PTI TIS oo. si0 sa s-se 9 eo ela nora Mavst 9 Soeuararoreeaee 2 55,052 
isd isin ies ys ge oO 1,642 42,320,936 553 14,068,437 —_- 
PROMENS | os since > sos stinanioneee 404 10,804,327 192 5,065,496 PONS hiredsic hades 28,581 752, 817,102 14,608 381,180,113 
eee ee re ere 1,015 26,721,876 583 15,880,745 Feet Feet 
ES ae ee re eee i 9,260,072 320 8,501,694 Cut for six months..... 573,674,818 Cut for six months..... 400,326,186 
NSU) ee bibins ob niece ms eae Kise eas 359 9,972,001 210 5,793,114 Shipments exceed cut... 179,142,284 Cut exceeds shipments... 19,146,073 
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Teaching a Community to Plant Trees 


utility are so combined as to attach all possible interest to the gift, 
the planting and care of the tree. One leaflet contained the follow- 
ing over Mr. Boehland’s signature: “I believe it is well worth 
while for every man, woman and child to become more intimately 
acquainted with our trees. To know them is to love them, and to 
love them is to acquire a more thoro appreciation of God’s great 
Out-of-Doors. A love for ‘green things growing’ is an asset the 
value of which can not be measured in dollars and cents, but which 
has the power of making happier, healthier and better citizens of 


us all.” 


wide attention and has brought him letters of inquiry and com- 
mendation from all sections, but it is doubtful if any are more 
appreciated by him than the simple childish notes of the boys and 
girls of Winnebago County, telling him how much they appreciate 


(Continued from front page) 


Lumbermen of necessity consider trees mainly from the view- 
point of utility; but they none the less are impressed with their 
beauty and majesty. The tree that is cut and transformed into 
lumber to build homes and otherwise contribute to the comforts and 
beauties of life fulfills as worthy a destiny as does the tree that for 
generations shelters the homestead. Each has its proper and im- 
portant place in the system of nature. 

The need of wood conservation and of reforestation, purely for 
purposes of utility, has long been known by those directly engaged 


in lumbering and allied industries; but they alone can not reproduce 
Mr. Boehland’s annual distribution of trees has attracted nation- the forests. People in general have thought of the forests, when 


they have given them so much as a thought, as of something that 
always had existed and that always would exist. They, therefore, 
feel themselves injured upon learning that the forests are rapidly 
disappearing; and, naturally enough, blame the lumbermen; for 


his gifts and promising to plant and care for the trees. What these the moment overlooking the fact that lumber is an everyday neces- 


trees eventually will come to signify 
is indicated in the following letter 





written to Mr. Boehland by Julia H. 
Gulliver, formerly president of the 
Rockford College for Women: 

“The three fine trees that you have 
presented to the College arrived in 
good shape and were duly planted yes- 
terday. ... The linden was planted 
in place of the old boxwood tree, which 
was probably the best loved tree on 
the campus. It was situated just out- 
side my parlor window on the north- 
west corner of the Main Building and 
was uprooted by the cyclone last sum- 
mer. Its loss to people who had not 
known about the disaster before their 
return to Rockford in the fall brought 
tears more than once. 

“We expect that the linden will come 
to be as well loved and that it will 
prove more stalwart in character than 
the boxwood and better able to with- 
stand the storms of time. The two 
Norway maples have been planted on 
the terrace on the opposite side. 

“T think you must be a very happy 
person to have given so much happi- 
ness and to have conferred so much 
benefit upon the community as you 
did yesterday.” 





PLANTING A TREE—Everybody is interested, including 


sity that must be grown from the soil 
like other crops. 

The idea of growing trees for lum- 
ber must be more generally accepted 
by the people of the United States in 
order that forestry may be carried on 
inteHigently. While the giving away 
of shade trees for home planting may 
seem to have little direct relation to a 
national forestry program, it yet is an 
effective means of teaching the people 
that trees can be planted and grown 
for shade and beauty; and if for those 
purposes, why not also for lumber? 
So that Mr. Boehland, of Rockford, 
{ll., is making a very substantial con- 
tribution to the cause of forestry and 
reforestation in  inculcating the 
thought that trees can be planted and 
grown. Every advocate of forestry 
will hope that thousands of other 
American communities may be in- 
duced to take to tree planting, not 
only that they may have more beauti- 
ful homes and countrysides, but that 
all the people may get the habit of 
thinking of trees as a product of the 
soil, as a crop that must be. grown in 
order that they may enjoy not alone 
their shade but many beautiful and 
useful articles made of wood. 





California Redwood Data 


San Francisco, Cauir., Aug. 12.—The fol- 
lowing information is summarized from the 
California Redwood Association’s statistical re- 
port for the week ended Aug. 5: 





Member mills reported Entire 
Percent industry 
No. of of pro- estimated 
mills Feet duction Feet 
Production ... 15 8,849,000 100 11,500,000 
Shipments ... 15 8,277,000 94 10,700,000 
Orders— 

Received .. 14 8,840,000 100 12,100,000 
On hand ... 14 = 57,786,000 ea 79,200,000 
Detailed Distribution for Week 

Shipments Orders 

15 mills 14 mills 

Northern California* ...... 2,817,000 2,475,000 
Southern California* ...... 3,608,000 3,783,000 
eT Ore eT 13,000 29,000 
ES | On EPR CRT eee 1,760,000 1,088,000 
i CC CE ee 79,000 1,465,000 
NINE. 6 tikes Kkne med eames € 8,277,000 8,840,000 


*North and south of San Luis Obispo-Bakers- 
field line. 

+Nevada, Arizona, Oregon and Washington. 

+All other States and Canada. 





Maple Flooring Data 


The Maple Flooring Manufacturers’. Asso- 
ciation has issued the following comparative sta- 
tisties for July, 1922 and 1921, based on the 
reports of the same twenty member mills: 

July, July, —Increase-— 
1922 1921 Feet Pet. 
Production .. 10,434,000 7,721,000 2,713,000 35.1 
Shipments .. 12,956,000 7,813,000 5,143,000 65.8 
Orders ....-. 11,078,000 6,968,000 4,110,000 59.0 


a 


the Airedale 
End Month— 
Unfilled = or- = 
eee 25,076,000 8,961,000 16,115,000 179.8 
Stocks ...... 24,528,000 32,268,000 7,740,000 24.0 


Average Value of }}x2'4 Clear No. 1 Factory 
F.0.b. Michigan and Wisconsin Mills 


July, July, -——Increase—— 
1922 1921 Amount Pct. 
WOE fevwcadecnees $79.03 $71.25 $7.78 10.9 





Data on California Sales and Prices 
appear on page 51 





National Analysis 


WASHINGTON, D. C., Aug. 14.— The National 
Lumber Manufacturers’ Association issues the 
following analysis of the figures appearing at 
top of page 36. Up to the time of making the 
analysis, no report had been received from the 
California White & Sugar Pine Manufacturers’ 
Association. Orders and shipments are shown 
below as percentages of production: 

During During 31 
Week Ended Wks. Ended 
Aug. 5 Aug. 5 
No.of Ship- Or-  Ship- Or- 


ASSOCIATION Mills ments ders ments ders 


Southern Pine ..... 126 86 105 101 107 
Li eee 126 118 107 99 101 
Western Pine ...... 35 81 78 120 125 
California Pines .... ** soe s° 86* 183* 


California Redwood. 14 89 103 92 96 
No. Carolina Pine... 39 91 72 95 98 
No. Hemlock & Hdwd. 16 172 135 135 129 
Northern Pine ..... 10 89 70 86 84 


366 98 99 101 107 


*For 30 weeks only. 
**No report up to time of compilation. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statisties on 
oak flooring: 


Relation of Orders Booked to Stock, Aug. 1 





Stock Unfilled Percent 

; on hand orders sold 
Se 1,864,000 1,834,000 98 
= hag ean 448,000 437.000 97 
}3x214,” .. 1.1... 5.392000 20,886,000 387 
Total 32”.... 7,704,000 23,157,000 301 

» 1) re 2,699,000 3,309,000 123 
Kx2” 1.1.1... Bia52'000 = 355315000 =—-109 
Total %”.... 5,951,000 6,840,000 115 
i le 243,000 220,000 91 
Sa re 669,000 1,190,000 178 


Total %”.... 912,000 1,410,000 155 
Grand total. . 14,567,000 31,407,000 216 


Comparative Percentages of Stock Sold 
Aug.1, July1, Aug. 
1922 1922 1921 


~ 
7 


18 Se a ad he Wate a oem ean’ 301 309 36 
De nose chnudsanteeen wee 115 121 15 
Se ab ol ok ae Wa da oe aaa 155 194 
216 228 27 
Statistics for July, 1922 
SOUR i ia tcdsadadadeniaenuneenea 24,261,000 
OG iin a ap okeee Cade aekeuanseess 24,082,000 
CO (I. cv cveccnnéeatecmestaeed 21,340,000 
Ce ee EE Ow te dctccadasatanereaees 20,712,000 
Unfilled orders on hand Aug. 1....... 35,637,000 
Comparative Weekly Statistics 
1922— Production Shipments Orders 
Week Aug. 5.... 4,951,000 4,869,000 4,881,000 
Week July 29.... 5,064,000 5,356,000 4,586,000 
1921— 
Week Aug. 6.... 2,282,000 2,084,000 = 1,767,000 
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The Often Asked Question “Do Special Selling Campaigns Pay?’’ Answered by 
the Experience of Lumbermen Who Have Employed Such Campaigns This Year 


When we were in the office a while ago a fel- 
low laborer in the AMERICAN LUMBERMAN vine- 
yard handed us a few choice pickings which he 
had raised and garnered. He suggested very 
generously that we might display them in this 
department; and we are doing so, with the pre- 
liminary acknowledgment that they are not 
the fruit of our own ingenuity and labor. 

In these times of revival and reconstruction 
there has been a world of interest displayed in 
methods and means of galvanizing the public 
into a little building activity. The need is pres- 
ent; everybody can see that. This is a good 
time for many people to do the building they 
need to do; but not everybody can see that. 
So presenting the matter from new angles for 
the purpose of getting action is something that 
is near the hearts of most retailers. Our fel- 
low editorial workman asked a number of 
dealers who have been trying out selling 


letter sent its customers on Jan. 1. It states 
that it made profits from sales that could be 
traced directly to this letter, several times great- 
er than the cost and that even yet the company 
is receiving inquiries and making sales as a re- 
sult of it. In the company’s opinion all ad- 
vertising is pretty expensive, and a dealer ought 
to have something worth saying if he advertises 
at all. But if he does have something to say the 
results are well worth the cost in effort and 
money. 

We seem to be running into a number of men 
whose names are very appropriate to the lum- 
ber business. The next is W. W. Wood, presi- 
dent of the W. D. Wood Lumber Co., Birming- 
ham, Ala. Mr. Wood writes as follows: 

‘¢There is no doubt that most of these home 
building campaigns, or special selling stunts, 


We are putting our best thought on the subject 
and hope to have something feasible worked out 
soon. ’? 

Mr. Wood used the matter of special advertis- 
ing schemes as a springboard from which to 
jump on to the contractor. But he is of course 
right in associating all these matters. Many 
a lumberman has financed an expensive cam- 
paign only to find that his competitors who paid 
nothing were receiving nearly as much benefit 
as he. And he has created business for con- 
tractors who thereupon have forced his prices 
down to unreasonably low levels or have gone 
to his competitors. These things are acute 
problems, and no cure-all for them is in exist- 
ence. However, Mr. Wood is probably more suc- 
cessful than most of us in meeting them. There 
is a kind of general promotion advertising that 

ought to be put on and paid for as a 
common undertaking by all dealers. The 





plans to tell us what in their opinion have 
been the results of these efforts. We have 
a number of replies lying on our table, 
and these replies deal with building shows 
and other kinds of publicity and trade 
promotion. They speak for themselves, 
so we’ll be content to present copious 
quotations. It should be said that a num- 
ber of these projects belong rather defi- 
nitely to the winter or early spring; to 
the pre-building season. If they do not 
seem timely when they appear in the col- 
umns of the Realm, they may neverthe- 
less) be even more valuable on that ac- 
count. It takes time and thought to pre- 
pare these things. It is not too early 
even now to begin preparing for next 
winter’s building promotion publicity. 
Reaching into the pile of letters at 
random, we will begin with a statement 
by Wood Bros. Co., Santa Cruz, Calif.: 
‘*The ‘Open House-Home Coming’ 
celebration was the most satisfactory bit 
of advertising we ever pulled off. It is 
bearing fruit to this date and will con- 
tinue to do so, in our opinion, indefinitely. 
The most valuable result of that stunt 
was the improvement in the morale of our 
entire force. It gave us all additional 
pride in our organization. Everyone had 














problem here, of course, is to get them 
all sold on it. And there are ways that 
are more or less successful in managing 
sales so that contractors will come to deal- 
ers for business instead of being in a po- 
sition to compel dealers to come to them. 


Price Appeal Gets Across 


The following letter from H. B. Cope- 
land, manager of retail sales and service, 
of the Hallack & Howard Lumber Co., 
Denver, while not an answer to Mr. Wood, 
does contain some matter for reflection 
in the light of the difficulties which Mr. 
Wood suggested: 

‘We are going to give you a little 
resume of our advertising experience and 
then give you an idea of what we have 























a part in the celebration and it gave him 
something to be proud of. 

‘*Tf there was no other result than this 
it was worth five times the cost. How- 
ever we did have a great deal of direct 
and indirect advertising value. How can 
you sell goods to a man who does not know 
you? Well, this gave everybody a chance to 
come in and get acquainted with the personnel 
of Wood Bros. Co., with the goods and service 
equipment. It gave us a great impetus and 
in addition was a very effective piece of adver- 
tising.’’ 


Where Salesmanship Is Valuable 


Kvery little while somebody reminds us that 
salesmanship must not be directed exclusively 
at the buying public. <A dealer has to sell his 
service and his fairness and honesty to his own 
force. I’ve scraped acquaintance with yard 
men who almost immediately thereafter began 
telling me what a big crook the boss was. Not 
very good advertising for the boss. And a 
good many organizations that are free of these 
personal frictions are carrying men who don’t 
know much about the company or the service. 
To get them proud of the outfit, provided al- 
ways there is something in the outfit for them 
to be proud of, is a rather valuable piece of 
salesmanship. 

The O. E. Woods Lumber Co., of Parsons, 
Kan., writes a brief note in regard to a general 














accomplished in getting returns from our 
work, Up until March, 1921, we were 
doing bill board advertising of the insti- 
tutional kind; that is, we were giving 
our name to the public but were making 
no direct appeal to the individual buyer 
or prospective home owner. Our news- 
paper advertising was along the line of 
conveying to the public the interesting 
(?) fact that we sold all kinds of lumber, 
lath, shingles and—but you have seen 
thousands of ads, every one of which had 
just the same amount of ‘kick’ as ours 











The above shows in a pictorial way the results when mod- 
ern merchandising and all possible helps are utilized by 
the retall lumberman to stimulate his business 


pay. The only objection to them is that all the 
rest of the dealers get practically the same 
benefit as we do, altho we stand the expense of 
the campaign. 


Working Out the Contractor Problem 


‘In the writer’s mind, there is no more im- 
portant subject than ‘Contractor Dictation.’ 
We do not see much use of creating a demand, 
and getting the prospect sold, then letting the 
prospect select his own contractor, and the con- 
tractor in turn select his lumberman; and as 
is many times the case let the contractor tell 
his own lumberman what he will pay for the 
material. We are now working on some way to 
get around this, by selling the completed house 
for a lump-sum price. We shall then be dealing 
with the owner direct and shall have a much 
better chance of getting our money than when 
selling to an irresponsible contractor. We also 
believe that it requires less sales energy to sell 
what the customer wants, rather than the 2x4s, 
roofing, plastering, lime ete.; in fact, every- 
thing that goes into the construction. 

‘*We believe that the trend of thought of 
the modern lumberman is toward this solution. 


had. In March, 1921, conditions were 
about as follows: Sky high rents; the 
public hungry for economical places to 
live; big stocks of lumber on hand and 
a falling market. 
‘«This was when the H & H Bide-A-Wee plan 
was born. Denver is known as a city of brick 
homes; and frame construction is permitted in 
a very limited area, but, in spite of this, our 
sales of material for frame buildings increased 
by leaps and bounds, and the ‘kick’ in all of 
the advertising matter relating to Bide-A-Wee 
Bungalows was that we agreed to furnish all 
the building material needed in a certain house 
for a certain specified price. We discovered 
that an ad showing a reduction in price per 
thousand, or even a comparison between the 
peak of the war time prices and a prevailing 
price, carried no message of appeal to the pub- 
lic; but the directly stated fact that material 
for a certain house could be bought for a cer- 
tain stated number of dollars made an irresist- 
ible appeal to the home loving, rent paying 
public. 

‘We have never found it desirable to sell 
material on any plan of extended credit or 
monthly payments, and have consistently re- 
ferred the prospective builder who has insuffi- 
cient means to pay in full, to some of the real 
estate or loan men who are looking for this kind 
of outlet for their clients’ money. 
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‘*In this connection we would like to ex- 
press our deep seated conviction that there is a 
erying need for some sort of a building and 
loan, or building loan organization that will be 
able to finance the erection and selling of mod- 
erate priced homes to those who have been un- 
able to accumulate a sufficient amount of money 
to make what is now generally demanded as a 
first or initial payment. Thru our closer ac- 
quaintanceship with the real estate dealers and 
builders, developed to a considerable extent 
thru the channel noted above, we have developed 
a considerable outlet for building material. 

‘*With the advent of the Architects’ Small 
House Service Bureau, all praise to its mem- 
bers, we began offering all the lumber and mill- 
work for its designs for a specified amount and 
have sold many, many nice bills of material 
directly from this run of ads. 

‘<We have found it advisable in most cases to 
get the individual pros- 


that we have done anything that was not done 
as he wanted it. We are proud of our busi- 
ness, but we are more proud of having been 
the means of enabling dozens of families to 
own their own modest but comfortable homes 
at a reasonable cost.’’ 

Mr. Copeland’s letter has much in it to think 
over. We can’t resist calling attention to the 
desire he expresses that attention be given to 
the matter of helping the man of small savings 
to finance his home. This is a matter that has 
been much thought about of late. My fellow 
editor to whom the letter was addressed men- 
tioned, in his reply, one or two places where 
organized efforts have been made to meet this 
situation. It is usually fairly easy to get a 
loan of 50 or 60 percent. The prospective own- 
er will have something. As my fellow worker 
remarks in his reply, each case must be decided 
on its merits; but usually a man who has not 


saved 20 percent or more of the total cost be- 
fore he begins is not likely to be considered a 
sound risk. Then there will be a spread of 20 
or 30 percent that must be taken up on a sec- 
ond mortgage, else the deal will be all off. The 
need is not equally pressing in all places, but 
it is rather significant that where a building 
expansion is taking place a person is fairly 
likely to find a second mortgage company in | 
careful operation. 


Building Show Brought Results 


A. J. Roberge, president and treasurer of the 
La Crosse Lumber & Supply Co., writes enthu- 
siastically of the building show he conducted 
last spring. He states that scarcely a day 
passes without bringing some inquiry or sale 
that ean be traced directly to this special pub- 
licity. As usually happens at a building show, 
Mr. Roberge found it easier to advertise so- 

ealled sidelines than lum- 





pect in touch with (gen- 


ber; but the sale of side- 











erally) two reliable con- 
tractors who will give 
bids on the completed 
job, and who will be more 
careful in eliminating 
waste of material than 
will the carpenter who 
may take a labor contract 
only. 

‘‘We have never in- 
augurated any ‘Good 
Homes’ campaigns but 
we have taken part in 
every one which has been 
put on here in Denver. 
We have some beautiful 
miniature or model 
houses and they are in 
constant demand for use 
by paint dealers, real es- 
tate dealers, department 
stores ete., and in all 
eases we have a card with 
the display calling atten- 
tion to our having loaned 
the model. This week 
one of our models was 
used in a Community 
Church, Better Babies 
Contest, with the view of 
stimulating a belief in 
the fact that ‘Better 
Homes Make Better 
Babies.’ From here it 
has gone into the book 
department of one of our 
leading department stores 
to help call attention to 
a sale of plan books, and 
from there will go into a 
display of ‘Model Rooms’ 
in the same store. 

‘“‘This continuous 
bringing of our name be- 
fore the public, always 
in a dignified way, has 
led many good customers 
to our doors. Our answer 
to your question is this: 
Tell the people what you 
have to sell, in a manner 
that brings it home to 
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lines has in itself been 
the cause of selling much 
lumber. In referring to 
the effect of the show on 
the sale of paints Mr. 
Roberge says: ‘‘ We be- 
lieve it has more than 
doubled our sales, as we 
| know there are a lot of 





people who are buying 
from us who told us they 
were not aware that we 
were handling paint and 
did not know how simple 
it was to do interior deco- 
rating until they had seen 
the demonstration put on 
at our show. We fre- 
quently have customers 
ask for the same kind of 
paint they saw demon- 
strated during that 
week,’”? 


Mr. Roberge has been 
able to trace in the same 
direct way the demand 
for special kinds of mill- 
work, roofing, wallboard, 
furnaces and the like. 
‘*On the day that we were 
breaking up the exhibit 
and hauling things 
away,’’ he writes, ‘‘one 
of our prominent business 
men who said he, did not 
have time to take in the 
exhibit was walking by 
and saw them loading up 
one of the _ sectional 
garages. He immediate- 
ly called us up and or- 
dered one. We also sold 
two sectional cottages 
from this same demon- 
stration. ’? 


Mr. Roberge also com- 
mented in some surprise 
on the fact that a good 
many builders are igno- 
rant of building ma- 
terials. One feature 
of his exhibit was a 


them, and, unless carried M . a ‘ R well known brand of stuc- 
to extremes, your adver- aterial for the building of homes, and can help you with you eo. A small contractor 
tising will pay and pay Pp V who has been in business 
well. It should go with- lans for one complete—that you can call your OWN. Then the ten or fifteen years came 


out saying that all your 
advertising is worse than 
wasted if you do not ful- 
fill your promises, either 
real or implied, and give 
the customer what he 
wants when he wants it, 
and in the way he wants 
it; ‘ 

‘*We believe that a 
satisfied customer is the 
best advertisement and 








Piswas rents you pay would be OWNERSHIP instead. There is an | 
ea step at the beginning of every fortune, and a ‘niiled 


7 ield on your part today might be THAT step toward your HOM E 


C. J. Blanchard Manager 


into the yard some time 
after the exhibit was over, 
named this stucco and 
asked what it might be. 
He’d been hearing so 
much about it he was 
curious. The education 
of contractors and build- 
ers is not commonly con- 
sidered a leading object 
of a building show, but 
perhaps it should be. 























we never permit an em- 
ployee to let a customer 
leave our effice feeling 


Cc. J. Blanchard, manager of McGregor Bros. & Co., Walthill, Neb., recently started a 
thrift advertising campaign. The above advertisement was the first of a series of 
ads which stressed the desirability of owning a home 


Many customers have 
asked timidly for things 
they’ve seen advertised, 
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only to be laughed at or otherwise discouraged 
by a contractor who had no clear notion of what 
it was he was ridiculing. 

The J. T. Cross Lumber Co., of Moberly, 
Mo., reports that a demonstration house has re- 
sulted in general benefit. All the advertising 
of this company centers about homes. Pictures, 
stories, plans, newspaper displays, all kinds of 
publicity aim at presenting homes. The people 
in the trade have led the way by doing some 
building of their own; and this has had a good 
psychological effect. It nearly always does. 
If the lumberman builds, the neighbors are 
notably impressed with the feeling that times 
and influences must be right. ‘‘Things are not 
bad, and the drums beat on,’’ remarks the let- 
ter in conclusion. ‘‘The future is good and 
getting better.’’ 

Dealers Seeking and Educating Customers 


These letters, picked almost at random from 
the sheaf loaned us in, the office, indicate that 
dealers are both busy and thoughtful. They 


indicate how far the trade is moving from the 
former idea of waiting for customers to come 
in. Dealers are doing two things, among their 
many efforts and activities. In the first place 
they are working on the theory that if custom- 
ers understand thoroly what the yards have to 
sell and how to use these things to advantage 
they will gladly increase their volume of pur- 
chases. The more people know about build- 
ing and repairing and redecorating the more 
likely they are to do some of them. A possible 
customer is often stopped from fixing up his 
place by the lack of information. One of the 
above letters mentioned the fact that when peo- 
ple found it was possible for them to paint the 
woodwork in their houses they were right down 
in the shop buying paint and brushes. Many 
people feel that enameling the kitchen is as 
difficult a job as building a library table. They 
don’t feel like hiring a painter, so the job goes 
undone unless a lumber dealer puts on a demon- 
stration for the purpose of proving how easy 


it is. And in the second place, dealers are 
thinking of their service from the viewpoint 
of the customer. One result of this kind of 
thinking is the lump-sum price on the material 
for the completed house. It has taken dealers 
and contractors a long time to realize the fact 
that the average man can’t make much out of 
prices of lumber by the foot or of labor by the 
day. He does know how much money he feels 
like investing in his house, and if he can be as- 
sured of getting the house he wants at an exact 
figure he’ll feel like talking turkey. Not every 
job can be done this way; but the fact that 
some jobs are being done this way indicates 
that dealers are thinking building thoughts as 
their customers think them and are trying to 
translate the language of construction into com- 
monly understood speech. 


[The next instalment of the Realm of the 
Retailer will give some impressions gathered 
along the lakes in western New York, where 
business is good—Editor.} 





NEWS AND 


Some Labor Saving Devices 


The big yard of the Herman H. Hettler Lum- 
ber Co. is well kept and well laid out. A vis- 
itor can not help being struck by the symmetry 
of the piles, likewise the height of them. In 
fact the company piles its lumber 30 feet high, 
which is rendered necessary by the very large 
stock it normally carries to take care of its 
retail and wholesale customers. Lumber, of 
course, can not be put on top of a 30-foot 
pile by hand. It.is made up into bundles and 
put on the top of the pile by means of simple 
and yet efficient hoists. These hoists are moved 
from pile to pile and are quickly set up and 
quickly taken down. The yard has a plank 
floor, largely made from hard maple. When 
boards are taken from the tops of these high 
piles, temporary chutes, in some cases per- 
manent chutes are made, down which the boards 
are permitted to slide, striking on end on the 
wood floor. ‘They are quickly taken down in 
this manner, and, dropping upon a wood floor, 
the ends are not splintered or damaged. The 
company uses exceptionally heavy, sturdy dollies 
for transporting lumber about the yard and 
from the dock and cars to the piles. The com- 
pany receives lumber both by rail and water 
and has excellent facilities for both methods. 
Where a car of lumber is being unloaded a 
number of the sturdy dollies are spotted and 
the different lengths sorted directly on them. 

The company has a large and efficient plan- 
ing mill, a feature of which is the part given 
over to the manufacture of hardwood flooring. 
Hard maple flooring is a specialty of the com- 
pany and it always has on hand a good stock 
of the various grades cut from choice, well 
seasoned maple. In the room where the maple 
is finally graded and bundled a little device 
is employed, not uncommon at hardwood. floor- 
ing plants, but which is rarely met with in 
other lumber plants where much bundling is 
done. This device, shown by the accompany- 
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and can easily mark down the number of lineal 
feet contained in it. Such a device as this 
would be useful at softwood plants in bundling 
short lengths of flooring, ceiling and, as a mat- 
ter of fact, ought to prove: helpful in bundling 
any lengths. Of course , 
where straight truck 
loads of one length are 
used, such a method is 
not necessary. 

The company at the 
time this was written 
was operating seven 
trucks and had the 
eighth purchased, so 
that it is now operating 
eight trucks. Of these 
eight, six are 5-ton, one 
is 2-ton and one is 3%- 
ton capacity. The 
trucks are all equipped 
with roll off bodies and 
McGarry loading plat- 
forms, and pick-up wag- 
ons are used in assem- 
bling Icads. One sel- 
dom sees a truck at the 
Hettler plant beeause 





RETAILERS 


A Trained Chair for Bookkeepers 


Some day some interesting statistician is go- 
ing to figure up how many thousand horsepower 
is wasted when bookkeepers and accountants 








the machine comes di- 
rectly in, gets its load 
and is gone again be- 
fore the observer has time to look at it well. 
This is the seeret of success in truck operating, 
for the machines are busy all the time on rev- 
enue paying business. 


A Review of the Coal Trade 


Ot special interest at this time is the 1921 
year book of the coal and coke industry, com- 
piled by Sydney A. Hale, editor of the Coal 
Journal, and issued under the title The Coal 
Trade, which has recently made its appearance. 
The 1921 book is the 
forty-eighth annual edi- 
tion of this very com- 
prehensive and valuable 
compilation of statistic- 
al and other facts con- 














Vp Wf | & cerning the industry. 
— ——— 2 = The book contains a de- 

| G ae gt ae 2 ee * a in Sef _ tailed review of the 
—~xv¥vromet To trade for 1921, and all 

= annual statistics are 

HUITL — [ l L [ / | | | | | brought down to the 
wc aE ret cr ea _—____— + close of that year. The 








Device for determining length of bundles where mixed lengths are handled. 
Marks on side give distances in half feet from block at the end 


ing illustration, consists of a long board, hav- 
ing marked off on it the length in half-foot 
units, The maple flooring is shoved tight 
against the block at the bottom and conse- 
quently the one who is bundling the material 
ean tell by glancing at the mark at the other 
end of the bundle just how long the board is, 


information covered is 
very thoroly indexed, 
enabling instant refer- 
ence to the subject sought. The book is pub- 
lished by the Estate of F, E. Saward, 20 Vesey 
Street, New York. 

ELECTRICITY SAVES the country about 41,000,- 
000 tons of coal a year, according to the United 
States Geological Survey. 


The Bookkeeper’s Chair of H. J. Baldwin & Son 


crawl from one high stool to another in fre- 
quently referring to one book er another. Of 
course, this is one way of getting exercise and 
also it is a method calculated to impart a high 
gloss to clothing. It is said that in time book 
keepers become, if not accustomed, at least pas- 
sive to the constant climbing. However, the 
bookkeeper in the office of H. J. Baldwin & Son 
at Waverly, N. Y., does not follow this prac- 
tice, but remains firmly seated in the chair 
shown in the accompanying illustration. It is 
a case of ‘fMohammed coming to the moun- 
tain’’ and has proved very satisfactory. H. C. 
Baldwin disclaims credit for originating the 
idea, stating that the method was first. seen in 
operation in a grocery store at Sayre, Pa. Con- 
tinuing regarding the chair ‘he said: 

‘*The direct front view is built somewhat on 
the lines of ‘Centaur,’ but when occupied by a 
bookkeeper looks quite modern. To avoid the 
tiresome work of using a high standing desk, 
we lowered the desk to ordinary height and 
mounted the chair on a bench which one of our 
carpenters made, using showcase rollers and 
track. This bench is about seven feet long. 
Actual use has demonstrated that this chair 
makes all parts of the desk available as quickly 
as when standing, and with less effort. We 
recommend the showease rollers, which can not 
be detached from the track without running off 
at the end. We have found this arrangement 
very satisfactory and less fatiguing than stand- 
ing, and recommend it highly to bookkeepers 
suffering with ‘gout.’ ’’ 
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Grouches Grow Bigger in Hot Weather 


When the August sun is beating down 
on the lumber piles and the alleys are 
white with dust; when the shed is siz- 
zling hot and the office is like an oven; 
when the sweat (beg pardon—perspira- 
tion) rolls down in rivulets and your 
lb. v. d.’s adhere to your Apollo-like form 
like a wet bathing suit to a beach flapper 

-then grouches are at their grouchiest 
and peeves are at their peeviest. 

That perhaps explains why the chorus 
of weeping and wailing has grown so 
loud that some folks out near Westwood, 
Calif., have thought that Paul Bunyan 
was giving the bull cook a bawling out 
for burning the beans. We hasten to 
correct the misapprehension, and to say 
that the loud, roaring sound that has 
become so noticeable is merely the lum- 
ber retailers of the country getting 
grouches off their chest. They are tell- 
ing the world what is wrong with the re- 
tail lumber business, and are doing it in 
no uneertain words. 

But that doesn’t mean that they don’t 
like the business. The better they like 
it the louder they roar. It makes ’em 
mad to think that the business they love 
should be hampered and held back by 


chop his leg off; but just the same he 
would jolly well like to have the toe 
quit its pesky aching. What’s more, if 
anybody knows of anything that’s good 
for sore toes he would like to be ‘‘ put 
next.”’ 

So lumber dealers by the score in all 
parts of this big country of ours are 
writing letters to the AmeERIcAN LuM- 
BERMAN telling of: what. they deem the 
worst drawbacks to the business. It’s 
the greatest ‘‘trouble clinic’’ ever staged 
for the sole benefit of the retail lumber- 
men—and that’s not saying that manu- 
facturers and wholesalers will not get 
some useful tips out of it if they choose 





The’ Prizes Offered 


It is not very often that prizes 
are offered for telling what is 
wrong with a business. That, how- 
ever, is just what is being done in 
this case, for the American Lum- 
berman offers the following prizes 
for the worst things lumbermen 
can tell about the retail lumber 
business: 


to listen in when the results are being 
broadcasted. When the ailments have 
all been cataloged and diagnosed we are 
going to turn the X-ray on them. If 
some require drastic treatment our op- 
erating room is well equipped with ap- 
pliances for performing any sort of an 
operation from paring a corn to remov- 
ing an appendix. If any case is too diffi- 
cult or stubborn to yield to ordinary 
treatment our staff of consulting special- 
ists will be called upon. 

If we have dipped too deeply into 
hyperbole or mixed our metaphors too 
badly, kindly attribute these lapses to 
the extreme heat—but don’t fail to get 
the ‘‘big idea,’’ which is, that all re- 
tailers are invited and urged to write 
letters telling what they eonsider the 
worst feature of the retail lumber busi- 
ness. 

For the most suggestive and construe- 
tive letter a prize of $25 will be awarded ; 
for the second best, $15, and for the third 
best, $10. The letters need not suggest 
remedies, tho such suggestions are wel- 
comed. All that is necessary is to ‘‘tell 
your troubles.’’ Literary style euts no 





excrescences that have fastened them- 


selves upon it. Like the business? Why, First prize. vee 
bless your heart! You couldn’t drive Second prize. . 
most of them out of it with a club. Just Third prize. . . 





because a man has a sore toe he doesn’t 


figure. What is wanted are facts and 
ideas, plainly expressed in your own 
saieeee' $25 language. Letters as a rule should not 
tee eeee 15 exceed 500 words, tho no rigid limit is 
tees 10 placed. The contest closes Sept. 5. 





Write YOUR letter today. 








To Hear Arguments on Priority Modification 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 17.—-The Interstate Commerce 
Commission announced today that the petition filed by the 
Associated General Contractors of America for modification 
of Service Order No. 23, coal priorities, has been set for hear- 
ing at the commission offices here beginning at 9:00 a. m. 
Aug. 25, before Division 5. 

The petition was filed two weeks ago but no action taken. 
The disposition was to grant no modifications at least for the 
present until the priority machinery got into smooth run- 
ning’ order. 

Gen. R. C. Marshall, Jr., general manager of the Associated 
General Contractors, however, did not let the matter drop, 
but urged the vital importance of the construction industry to 
many millions.of people, and the commission determined to 
hold a public hearing. This hearing will afford an oppor- 
tunity for lumbermen and other shippers of construction mate- 
rials to lay their situation before the commission. 

In his petition Gen. Marshall concedes the entire propriety 
of giving priority to the four classes enumerated by the com- 
mission, specifically in order No. 23, but insists that after these 


vital essentials are supplied available open top cars should 


be distributed to other industries without preference, and 
especially for movement of construction materials, and not 
held exclusively for general fuel shipments. 

[Service Order No. 23 provides that priority shall be given 
to the movement of ‘‘food for human consumption, feed for 
live stock, live stock, perishable products, coal, coke and fuel 
oil.”’ Furthermore, it is stipulated that gondola cars suitable 
for coal hauling are to be used for this purpose ‘tin preference 


to any other use.’’ To make the meaning plainer, the order 
goes on to specify that all railroads are to discontinue the use 
of gondola cars for the loading of any other freight so long 
as these cars are needed for the movement of coal.—Eprror] 

The petition points out that east of the Mississippi River 
alone 1,300,000 men are employed actively on construction 
projects of a total valuation of approximately $1,700,000,000, 
while another 1,500,000 are engaged in supplying materials for 
construction on these projects. Gen. Marshall estimates that 
fully 11,000,000 persons, including building trades workers 
and families and dependents, are directly interested in con- 
struction, and points out that the major part of the work is 
being pushed to relieve the acute housing shortage. 

The attention of the commission is called to the fact that 
when coal mining is resumed generally the demand for cars 
for fuel will be even greater. It is pointed out that the coal 
loading capacity would be not less than 320,000 cars and that 
the maximum number of open top cars the railroads can fur- 
nish in any week will be about 324,000 cars, of which about 90 
percent, or 291,000, are suitable for coal loading. 

If the commission’s order that all open top cars suitable 
for coal loading be allocated exclusively to this use, Gen. 
Marshall states that only about 33,000 cars a week would be 
left for all other heavy commodities. Construction materials 
alone require 85,000 cars a week, while other heavy commodi- 
ties bring the total requirements up to 155,000. The impor- 
tance of some modification of the commission’s order so that 
construction materials and other commodities may have more 
liberal treatment than 10 percent of open top cars is apparent 
from these figures. 
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This shows how much grain will have to be 
stored if the farmers do not build corn cribs. 
Such cribs do not make money for the farmer 
tho they do make rats fat—nor do they make 
money for the retailer 


the atmosphere quivered with heat, 
there is a hint of fall in the air. 
Brown leaves fall with a fluttering 
seurry, squirrels cover the ground with 
acorn shells, crickets sing an insistent 
chorus, striped chipmunks hurry along 
the fences, while over all the fields and 
thru the dust comes the melodious 
sound of harvesting. Once more gener- 
ous Mother Nature is pouring out her 
bounty upon the head of man, once more 
the glorious harvest time is at hand. 
This is the season of storing for the 
winter months. The quail and the dove 
are busy in the wheat fields storing fat, 
the four-legged creatures of field and 
woods are storing food for bleak months 
that come, the farmer—where is he to 
store his harvest ? 


, \HO at the time this was written 





“Build Granaries” Answer to 


The crop outlook is excellent, partic- 
ularly for wheat, with close to a billion 
bushels, and corn, with practically three 
billion bushels. Already the trains of 
grain are moving to market, to the great 
store houses of men. Yet, look again— 
there are great piles of grain and no ears 
to load, grain loaded in cars and no coal 


day. Coal must shortly be rolling to 
destination in straight trainloads and 
then there are the great stores of farm 
produce awaiting shipment. The car 


shortage is going to be serious and while 
farm produce will have priority over 
movement of some other commodities, 
this priority will offer small comfort to 








A corn crib such as this is easy to build and it keeps the corn 


in fine condition so that it may 


readily bring a further profit when turned into hogs or sold when the market is at the top. 
There is plenty of time to start a corn crib building boom 


for the locomotives, more grain and other 
freight than there are cars to load it in. 
There seems little doubt that this na- 
tion faces a very severe transportation 
situation. Business is improving every 








A fine Gothic barn such as this will warm the heart of every true farmer. 
few farmers who are thinking of building a barn. 
large or small barns 








There are always a 
Now is a good time to help them plan either 


the farmer whose corn is being spoiled 
thru exposure to the elements. 

Corn and wheat prices are encourag- 
ing to the farmer, corn being quoted at 
62 to 63 cents and wheat at around 
$1.05 on the day this was written. If 
prices today are fairly satisfactory, it 
is certain that they will be decidedly 
better in a few months. The farmer, 
therefore, can well afford to store at 
least part of his corn crop and wait for 
better prices. As a matter of fact, in 
many sections unless farmers prepare 
storage facilities at once, their grain will 
be very seriously damaged by exposure 
to the elements. If every farmer will 
store part of his material the transpor- 
tation burden will be greatly lessened 
and at the same time the farmers will 
make more money. 

It is true that the farm trade so far 
this year has been disappointing to many 
retailers but the time has now come to 
go out after the farm trade, stimulate it 
and build it up. At the beginning of this 
year city retailers were doubtful regard- 
ing the business prospect. Those with 
nerve and understanding went out, 
started things moving and produced 
business so that this year is going to be 
one of the best years in history for a 
great many lumber companies. Now is 
the time for the country retailer to start 
building business, to carry the facts to 
the farmer and to emphasize the neces- 
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Huge Crops and Car Shortage 


sity of starting immediately the con- 
struction of sufficient grain storage bins 
to take care of at least a large part of 
this year’s crop. 


How to Go About It 


Possibly the best method of approach 


is to concentrate on one or two good pros- 
a 


ers are going to have more money to 
spend. There will be a number of build- 
ings of all sorts put up. Take ice houses 
for example. In the winter time when 
it is cold the average farmer is not very 
much coneerned about building an ice 
house, but eatch him on a hot day with- 
out ice and he will consider very seri- 

















This movable sunlit hog house was designed in lowa. It not only Is an excellent farrowing house 
but is suitable for the fattening shote, fat hogs or the herd boar. It can be bullt of short 


lengths and old windows 


pects and get building started. Once it 
is started it will go forward partly thru 
its own momentum and the dealer can 
quickly expand his business. 

Many country retailers are not heavily 
stocked at this season. Business has 
been not overly brisk with them and 
consequently they have been very con- 
servative in buying. Of course, a good 
many have stocked up during the last 
two months, but there are many who 
still need much lumber and who will 
find considerable difficulty in placing 
orders for just the stock they want. The 
manufacturers have had a large volume 
of demand all year and sales have ex- 
ceeded production by something like 7 
percent. There is at the mills at this 
time considerable short length material 
and a lot of odds and ends which the 
average retailer can sell very readily 
for the building of granaries and many 
other farm buildings. The present is 
the time to consider very carefully the 
advahtages and possibilities arising from 
the sale of short length material. It 
is a time when the farmers will appre- 
ciate the lowest price possible and the 
retailer who makes a business of hand- 
ling short length lumber can supply the 
farmer with some amazing bargains 
when price is considered. 

Granaries are not the only type of 
buildings that can be sold now. Farm- 


ously the advisability of building an ice 
house. Consequently the hot weather is 
a very good time to solicit ice house busi- 
ness. There are a multitude of farm 
buildings, some of which can be sold at 








Will not storing corn in a fine crib such as the 
above put more money in the pocket of the 
farmer and in the pocket of the retailer than 
by storing corn in an old rail crib such as the 
one on the opposite page? 


this time, and the list herewith includes 
only a few of them: 


Barns Tool house 
Tobacco drying Portable hog houses 
sheds Brooder houses 


Wheat bins 
Corn eribs Cow barn 
Corn seed storage Horse barn 

bins Hog self feeder 
Hog houses yranary 
Karrowing house ‘Tank house 
Poultry house Seale house 
Silos Vegetable 
Dairy barn booth 
Milk house Garage. 
Implement shed 

The essential thing is to start a farm 
building campaign and start it at once. 
Visit with the farmers, talk with them, 
learn what they want, advertise, tell 
the facets and you will be surprised at the 
volume of business that will come in. 
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A good hog house means good hogs. Corn turned into pork brings more money than when mar- 
keted as corn and the right sort of hog house heips the hog to put on the most weight possible 
from the corn fed 
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This shows how much grain will have to be 
stored if the farmers do not build corn cribs. 
Such cribs do not make money for the farmer 
tho they do make rats fat—nor do they make 
money for the retailer 


the atmosphere quivered with heat, 
there is a hint of fall in the air. 
Brown leaves fall with a fluttering 
seurry, squirrels cover the ground with 
acorn shells, crickets sing an insistent 
chorus, striped chipmunks hurry along 
the fences, while over all the fields and 
thru the dust comes the melodious 
sound of harvesting. Once more gener- 
ous Mother Nature is pouring out her 
bounty upon the head of man, once more 
the glorious harvest time is at hand. 
This is the season of storing for the 
winter months. The quail and the dove 
are busy in the wheat fields storing fat, 
the four-legged creatures of field and 
woods are storing food for bleak months 
that come, the farmer—where is he to 
store his harvest ? 


, \HO at the time this was written 





“Build Granaries” Answer to 


The crop outlook is excellent, partic- 
ularly for wheat, with close to a billion 
bushels, and corn, with practically three 
billion bushels. Already the trains of 
grain are moving to market, to the great 
store houses of men. Yet, look again— 
there are great piles of grain and no ears 
to load, grain loaded in ears and no coal 


day. Coal must shortly be rolling to 
destination in straight trainloads and 
then there are the great stores of farm 
produce awaiting shipment. The car 


shortage is going to be serious and while 
farm produce will have priority over 
movement of some other commodities, 
this priority will offer small comfort to 





A corn crib such as this is easy to build and it keeps the corn 





in fine condition so that it may 


readily bring a further profit when turned into hogs or sold when the market is at the top. 
There is plenty of time to start a corn crib building boom 


for the locomotives, more grain and other 
freight than there are cars to load it in. 
There seems little doubt that this na- 
tion faces a very severe transportation 
situation. Business is improving every 








A fine Gothic barn such as this will warm the heart of every true farmer. 
few farmers who are thinking of building a barn. 
large or small barns 








There are always a 
Now is a good time to help them plan either 


the farmer whose corn is being spoiled 
thru exposure to the elements. 

Corn and wheat prices are encourag- 
ing to the farmer, corn being quoted at 
62 to 63 cents and wheat at around 
$1.05 on the day this was written. If 
prices today are fairly satisfactory, it 
is certain that they will be decidedly 
better in a few months. The farmer, 
therefore, can well afford to store at 
least part of his corn crop and wait for 
better prices. As a matter of fact, in 
many sections unless farmers prepare 
storage facilities at once, their grain will 
be very seriously damaged by exposure 
to the elements. If every farmer will 
store part of his material the transpor- 
tation burden will be greatly lessened 
and at the same time the farmers will 
make more money. 

It is true that the farm trade so far 
this year has been disappointing to many 
retailers but the time has now come to 
go out after the farm trade, stimulate it 
and build it up. At the beginning of this 
year city retailers were doubtful regard- 
ing the business prospect. Those with 
nerve and understanding went out, 
started things moving and produced 
business so that this year is going to be 
one of the best years in history for a 
great many lumber companies. Now is 
the time for the country retailer to start 
building business, to carry the facts to 
the farmer and to emphasize the neces- 
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sity of starting immediately the con- 
struction of sufficient grain storage bins 
to take care of at least a large part of 
this year’s crop. 


How to Go About It 


Possibly the best method of approach 
is to concentrate on one or two good pros- 


ers are going to have more money to 
spend. There will be a number of build- 
ings of all sorts put up. Take ice houses 
for example. In the winter time when 
it is cold the average farmer is not very 
much concerned about building an ice 
house, but eatch him on a hot day with- 
out ice and he will consider very seri- 








This movable sunlit hog house was designed in lowa. 
but is suitable for the fattening shote, fat hogs or the herd boar. 


lengths and old windows 


pects and get building started. Once it 
is started it will go forward partly thru 
its own momentum and the dealer can 
quickly expand his business. 

Many country retailers are not heavily 
stocked at this season. Business has 
been not overly brisk with them and 
consequently they have been very con- 
servative in buying. Of course, a good 
many have stocked up during the last 
two months, but there are many who 
still need much lumber and who will 
find considerable difficulty in placing 
orders for just the stock they want. The 
manufacturers have had a large volume 
of demand all year and sales have ex- 
ceeded production by something like 7 
percent. There is at the mills at this 
time considerable short length material 
and a lot of odds and ends which the 
average retailer can sell very readily 
for the building of granaries and many 
other farm buildings. The present is 
the time to consider very carefully the 
advahtages and possibilities arising from 
the sale of short length material. It 
is a time when the farmers will appre- 
ciate the lowest price possible and the 
retailer who makes a business of hand- 
ling short length lumber can supply the 
farmer with some amazing bargains 
when price is considered. 

Granaries are not the only type of 
buildings that can be sold now. Farm- 
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It not only Is an excellent farrowing house 
it can be bullt of short 


ously the advisability of building an ice 
house. Consequently the hot weather is 
a very good time to solicit ice house busi- 
ness. There are a multitude of farm 
buildings, some of which can be sold at 








Will not storing corn in a fine crib such as the 
above put more money in the pocket of the 
farmer and in the pocket of the retailer than 
by storing corn in an old rail crib such as the 
one on the opposite page? 


this time, and the list herewith includes 
only a few of them: 


Barns Tool house 
Tobacco drying Portable hog houses 
sheds Brooder houses 


Wheat bins 

Corn eribs 

Corn seed storage 
bins 

Hog houses 

Karrowing house 

Poultry house 

Silos 

Dairy barn 

Milk house 

Implement shed 
The essential thing is to start a farm 

building campaign and start it at once. 

Visit with the farmers, talk with them, 

learn what they want, advertise, tell 

the facts and you will be surprised at the 

volume of business that will come in. 
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Cow barn 
Horse barn 
Hog self feeder 
Granary 
Tank house 
Seale house 
Vegetable 
booth 
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A good hog house means good hogs. 





Corn turned into pork brings more money than when mar- 


keted as corn and the right sort of hog house helps the hog to put on the most weight possible 


from the corn fed 
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LUMBERTON, B. C., 
Aug. 12. —‘‘ Men look 
to the East for the 
dawning of things, for 
the light of a rising 
sun,’’?’ but lumbermen 
look to the West for a 





B. F. WILSON, 
Wausau, Wis. ; 
President 





supply of timher to con- 
tinue their chosen busi- 
ness. And the West 
supplies this timber in 
bounty hardly hoped 
for by the eastern lumberman. New operations 
in the West are pretty apt to be started by 
successful lumbermen of the East and the new 
operations of the B C Spruce Mills (Ltd.), is no 
exception to this rule. The roster of the board 
of directors and officers of this company pre- 
sents a galaxy of names that are familiar to 
lumber operators of every section of America 
and a more impressive list of successful busi- 
ness men could seareely be picked from the 
industry. 

The plant of the B © Spruce Mills operated 
for a few weeks in the fall of 1921, but began 
operations in earnest May 1, 1922, ‘and it now 
has a fair sized stock of seasoned lumber, and 
one that is well assorted, as no shipping has 
been done as yet. 

Engelmann spruce is the principal product 
of this company. ‘To those who are familiar 
with this wonderful wood no word of explana- 
tion .is necessary, but there are many buyers 
and users of softweods to whom this name 
means very little. 

The Engelmann spruce of interior British 
Columbia grows at an elevation of about 3,000 
to 4,500 feet along the sides of the Canadian 
Rockies famed for their scenie grandeur. The 
wood is white, soft, straight and close grained 
and the knots are small, tight and almost the 
same color as the wood. ‘he sap is very thin 
and seareely distinguishable from the heart 
wood. 

The B C Spruce Mills has spent two years in 
careful preparation for the proper manufacture 
of this wood. During that time an entire new 
town has been built including a fine hotel and 
x department store that many an older and 
larger town might well be proud of, and a large 
number of well designed cottages along well 
yraded and graveled streets, a water system, 
lighting system, entire lumber manufacturing 
plant, mill and storage log ponds, camps and 
flumes for bringing in the logs. 


The sawmill is exceeding the hopes of its 
builders in its production, cutting at present, 
which is still too early to be its maximum, an 
average of about 160,000 feet a 10-hour day 
and many days exceeding 170,000 feet. 
George C. Robson, manager, is justly proud of 
the organization of his crew that makes this 











A Street In Lumberton Showing Class of Cottages 





production possible with a mill of this size. 
The excellent accommodations both for the 
single and married men have made it possible 
to secure high class millmen, and the operation 
of the plant speaks for itself. Probably no- 
where in the Pacific Northwest will you find as 
fast a mill as the Lumberton plant. About 
70 percent of the product is 1l-inch and the 
remaining 30 pereent nearly all 2-inch lumber. 


Equipment of the Lumberton Plant 


The company’s sawmill is of heavy mill con- 
struction type, with first floor of concrete thru- 
out and all bridge trees and supports of con- 
crete, thereby having all main line shafting and 
countershafting carried on these concrete bridge 
trees entirely detached from the frame of the 
building. 

The machinery thruout was furnished by the 
Diamond Iron Works, of Minneapolis, Minn., 











GEORGE E. FOSTER, A. P. WOODSON, 
Wausau, Wis. ; Wausau, Wis. ; 
Vice President Treasurer 


and consists of the following: One 8-foot single 
cut band mill, carrying 12-inch saws; one heavy 
type carriage operated by 12x42-inch steam 
feed and equipped with steam set works; one 
7-foot horizontal slab resaw with power set 
works and endless riveted chain bed with table 
36 inches wide; one heavy duty gang, 44x16- 
inch left hand feed, driven by separate Wickes 
300-horsepower engine. 

The timber dock, which extends directly be- 
hind the mill, is 84 feet long. The length of 
the sorting works is 200 feet, equipped with 
a roll-off system with live power roll-for con- 
veying the lumber, after sorting, direct to the 
roll-off wagons. A complete equipment for 
manufacturing lath and for cutting up all 
lengths of wood is installed in a separate de- 
partment on the saw floor of the mill. The 
filing room contains a complete line of equip- 
ment. 

The power house, 72x72 feet, is of fireproof 
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Specializes in Engelmann Spruce 


construction thruout, built of solid concrete 
with steel roof and monitor, one side housing 
the six 18x72-inch, 150-horsepower boilers, each 
to be run in batteries, each battery having a 
separate smoke stack 50 inches in diameter 
and 110 feet high, with screen on each stack. 
The water for the boilers has separate pumps 
for feeding the cold water direct to a heater, 
and with a separate pump to carry the hot water 
direct to the boilers.. The main power unit for 
the plant consists of one 450-horsepower 20x42- 
inch engine. 

The fuel house, 36x65 feet, is of concrete, 
with steel roof. The electric light plant, housed 
in the power house, consists of one 72 kilowatt 
engine direct connected to a 60-cycle, 3-phase, 
240-volt type generator. The burner is of steel, 
brick lined, 34 feet in diameter and 90 feet 
high. The machine and blacksmith shop, 36x85 
feet, is housed in the same building, the equip- 
ment in the machine shop consisting of one 8- 
foot and one 24-foot lathe, one shaper, one 8-foot 
planer, one automatic drill, pipe threading ma- 
chine, bolt threading machine, automatic hack 
saw, trip hammer, air compressor and separate 
engine. 

The planing mill now being built will be 
housed in a building 108x150 feet, with 400- 
foot platform under roof, and will be equipped 
with five fast feed machines, together with 
Yates resaws, cut-off rip saws and sorting chain 
system behind the machines. A _ 20x42-inch 
engine will drive the planing mill, delivery of 
lumber to which will be done with roll-off 
wagons taken direct to the machine by live 
rolls, and each machine will be equipped with 
automatic feed tables. A first class drying 
yard is provided northwest of the mill on about 
eighty acres of land. 


Ample Mill and Storage Pond Facilities 


The construction of two large dams pro 
vides a fine mill pond about 750 feet long and 
150 feet wide, and with the upper dam has been 
created a storage pond that will hold 7,000,000 
feet of logs. The flume, which is of the V type, 
with 4-foot side boards, is 1234 miles long, and 
has been built thru difficult mountain country, 
necessitating the construction of over 900 
feet of tunnel and considerable high trestle work, 
the highest of which is 110 feet. At the mill 
the main flume empties direct into the mill pond, 
with a branch flume taken off, which carries 
the logs into the storage pond. Over 3,000,- 
000 feet of lumber, manufactured at Camp No. 
1 by a portable mill built for that purpose, 
was used in the construetion of the flume, and 
500,000 feet for the “eonstruetion of camps. 
The water for the flume originates on the Moyie 
River at Camp No. 1, where a dam was built, 
and the water is increased on the way down 
from several feeders taken from side streams. 
By building dams the company has provided 
a storage pond six miles above the head of the 
flume that will hold 100,000,000 cubic feet to 
insure sufficient water for the flume at all 
times. : 

Three first class camps have been established, 
including eating houses, barns, offices and bunk 
houses, fully equipped with single deck, 3-foot 











Built by Company 


View of Mill Plant of B. C. Spruce Mills (Ltd.), Lumberton, B. C. 
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wide bunks, electric lighted. Springs furnish 
the camps with water, which is piped direct to 
the various buildings. A bath house and wash- 
room is also provided, with hot water at all 
times. In the basement of the boarding house 
there:is a club room for the men, also shower 
hath, barber shop and laundry room. 

A warehouse and store building, both 40x70 
feet and two stories high, have been con- 
structed, the first floor of the latter to be used 
for a general store and meat market, where a 
complete line of merchandise and provisions is 
carried. 

The office is of the bungalow type, consisting 
of eight rooms with hard maple floors, finished 
in golden oak and fitted thruout with golden 
oak furniture. A vault, 14x26 feet, connects 
the office and store and is partitioned so that a 
portion is provided for the store and the balance 
for the general office. 

The residence section of Lumberton is on a 
hill and thirty-six bungalows of the 4-, 5- and 6- 
room type have been constructed. Plans are 
under way for the erection of twenty-five ad- 
ditional homes. The bungalows are all of dif- 
ferent type thruout, electrically lighted, with 
water in each, and are painted various colors, 
particular care having been given to the em- 
ployees’ comfort. 

The water system consists of two 750-gallon 
pumps, housed in a concrete building a short 
distance from the mill, which also contains a 
filter, thru which all water for domestic pur- 
poses will pass to a 53,000-gallon tank located 
about 175 feet above the mill floor level; water 
pipes are laid and will be run into each house 
to provide the employees with filtered water. 
(astiron pipe has been laid thruout to connect 
all the different portions of the operation direct 
with the tank and pressure from the tank will be 
on the mains at all times, and with the pumps 
that have been installed, will insure the best 
of fire protection and pure water at all sea- 
sons of the year. A contract has been signed 
for a complete automatic sprinkler system for 
the sawmill, planing mill and machine shop, 
which will supplement the other fire protection 
equipment. 

A barn, 32x112 feet, containing forty stalls, 
with concrete floor, has facilities above the 
stable for ten carloads of hay and two ear- 
loads of feed, and a frostproof concrete build- 
ing, 30x50 feet, insures first class care being 
taken of all vegetables or other provisions. 

Lumberton .is situated on the Crow’s Nest 
Pass branch of the Canadian Pacific railway, 
und is located on Palmer Bar Creek. The tim- 
ber owned by the B C Spruce Mills consists of 
a nice tract, solidly grouped, running heavily to 
spruce and pine, with a small sprinkling of 
larch, fir and cedar, and is of a fine growth 
with a heavy stand per aere that will average 
six to seven logs a tree and run about twelve 
jogs a thousand, 





Another View of Log Flume 


Officers and Directors 


The officers and directors of the company are: 


President—-B. F. Wilson, Wausau, Wis. 
Vice president—-George E. Foster, Wausau, Wis. 
Secretary—-M. P. McCullough, Schofield, Wis. 
Treasurer—A. P. Woodson, Wausau, Wis. 
Manager-—G. C. Robson, Lumberton, B. C. 
Assistant manager—H. P. Klinestiver, Lumber- 
ton, B. C. ¢ 
Directors——-Walter 
John F. 
Wis. 
The stockholders of the B.C Spruce Mills 
are heavily interested in the East, West, South 
and in Canada including among many others, 
such well known coneerns as— 


Brooks & Ross Lumber Co., Sehofield, Wis. ; C. C. 
Collins Lumber Co., Rhinelander, Wis.; Foster- 
Latimer Lumber Co., Mellen, Wis. ; Langlade Lum- 
ber Co., Antigo, Wis. ; Yawkey-Bissell Lumber Co., 


Alexander, W. H. 
Ross and ©, C, 


‘ Bissell, 
Yawkey, all of Wausau, 





GEORGE C. ROBSON, LUMBERTON, B. C.; 
Manager 





M. P. McCULLOUGH, SCHOFIELD, WIS. ; 


Secretary 


White Lake, Wis.; Wausau Lumber Co., Rib Falls, 
Wis.; Bissell Lumber Co., Tripoli, Wis.; Jacob 
Mortenson Lumber Co.,-Wausau, Wis. : Crow’s Nest 
Pass Lumber Co., Wardner, B. C.; The Pas Lum- 
ber Co., The Pas, Man.; Wausau Southern Lumber 
Co., Laurel, Miss.; Marathon Lumber Co., Laurel, 


Miss.; Wisconsin & Arkansas Lumber Co., Mal- 
vern, Ark.; Silver Falls Timber Co., Silverton, 
Ore.;, Pelican Bay Lumber Co., Klamath Falls, 
Ore. 


‘‘The Man on the Job’’ 


George C. Robson, ‘‘the man on the job’’ at 
Lumberton, is well known among Wisconsin 
operators in particular, and the middle West 
and eastern trade in general. ‘He is a native of 
Illinois, having been born at Millbrook in’ 1879. 
He first started in the retail lumber business 
in Michigan in 1898. Two years later he went 
with Hanna & Todd, of Aurora, Ill., as book- 








Log Flume on Trestle 


keeper. In 1904 he went to Chicago with the 
C. H. Worcester Co., where he had charge of 
the lumber sales of the Chicago office. 

In 1909 with associates he organized the 
Parrish Lumber Co., of Parrish, Wis., and was 
secretary of this company, which manufac- 
tured hemlock and hardwoods. This concern 
discontinued business in 1913 and Mr. Robson 
went to Merrill, Wis., for the Heineman Lum- 
ber Co., and in 1915 he left that company to 
become assistant manager in charge of sales 
for the Kinzel Lumber Co. of the same place. 
He remained in this position until 1920 when 
he went to Lumberton to start the construction 
work for the B C Spruce Mills. (Ltd.), which 
is now for the first time ready to put its product 
on the market as the nearest substitute for the 
old white pine of the ‘‘ North Woods.’’ 


SPEAKERS ANALYZE BUSINESS CONDITIONS 


SEATTLE, WASH., Aug. 12.—Congressman 
John F. Miller is greatly in demand as speaker 
during his vacation in this city. A week ago 
he addressed’ the ‘Seattle Lumbermen’s Club, 
and this week was guest of honor at the lunch- 
eon of the wholesalers. On Thursday last a 
large and ‘thoroly representative audience of 
lumbermen greeted Mr. Miller, who spoke with 
vreat force and effectiveness on topies of in- 
terest to the industry, particularly referring 
to the tariff.'‘and to industrial disputes. He 
made a ‘strong point of his analysis of the com- 
mon sensé of the American people in their abil- 
ity to arrive at a just settlement of the preb- 
lems confronting them, and reminded his audi- 
ence that he was always an optimist. ‘‘Of 
course, you’ have your troubles,’’ he said, ‘‘ but 
[ am among those who bid you to be of good 
heart, for the day is coming when the perplexi- 
ties and difficulties that now confront you will 
disappear. ’’ 

Another guest at the luncheon was C. V. Me- 
Creight, of the Riecks-McCreight Lumber Co., 
Pittsburgh, Pa., who is in Seattle making a tour 
of the mills afd renewing his business connec- 
tions in this territory. Mr. MeCreight told of 
the standardization conference which he had at- 
tended in-Chicago, discussed nomenclature and 
the efforts of the Department of Commerce to 
solve a perplexing problem. ‘‘I don’t think 
the nomenclature will apply to all kinds of 
wood,’’ he said, adding that there seemed to 
be no difficulty in grouping fir and southern 
pine, and the white pines, but that when it came 
to mixing those groups with, hardwood, there 
might be trouble. ‘‘I think we ought to help 
Mr. Hoover,’’ he added, ‘‘but not at the ex- 
pense of the millmen.’’ Mr. MecCreight gave 
a searching analysis of business conditions, in- 
cluding the coal strike and freight rates, made 
reference to shortage of retail yard stocks, and 
said he believed that by Sept. 15 there will be 
considerable buying of lumber. 
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‘ LUMBERMEN IN SPORT AND OUTING 


NEW .JERSEY LUMBERMEN’S OUTING 


Newark, N. J., Aug. 14.—Seventy lumber- 
men attended the joint annual outing of the 
New Jersey Lumbermen’s Association and the 
New Jersey Lumber Exchange held at the Hotel 
Alamac at Lake Hopatcong, July 25. An ex- 
tensive program of field games had been arranged 
for and was carried out, the only interruption 
being a shower, during which the members ad- 
journed’ to the bowling alleys, playing a num- 
ber of close games, wiih E. J. McFeeley, of 
A. B. Ayers & Co., making the highest score. 

In the putting contest Harry Compton, of 
the Hillside Supply Co., won first prize, W. J. 
McDonough, of I. Newton Rudgers, second 
prize and Clarence Hershey, of Stone & Her 
shey, third prize. 

P. M. Blauvelt, of Bailey & Alling, won the 
first prize in the nail driving contest, Earl 
Hall, of the Keyes-Walker Lumber Co., second 
prize and Kenneth P. Gregg, of Gregg & Co., 
third prize. 

The preliminaries of the quoit games were 
played in the morning and the finals in the 
afternoon after the ball game. The winning 





Members of the New Jersey Lumber Exchange and New Jersey Lum- 
bermen’s Association in annual joint outing at Hotel Alamac, Lake 


Hopatcong, on July 25 


pairs were Wilkes McClave and Kenneth P. 
Gregg, first; and EK. E. Ebert and Edward A. 
Ballman, second. 

The interdistrict ball game was the chief 
event of the day. Paul Hamilton, of the Ham- 
ilton Co., captained the team representing 
Paterson, Passaic and adjacent territory, de- 
feating the team captained by J. McDonough, 
representing Newark, Elizabeth, Orange, Mont- 
clair and vicinity. The final score was 12 to 
11. E. J. Kernahan, of Clark & Co., acted as 
umpire. A silver loving cup was awarded to 
the winning team. 

An excellent dinner was served by the Ala- 
mae, during which a Hawaiian stringed orches- 
tra rendered an entertaining program. Solos 
were sung by Elmer E. Ross, of the National 
Box & Lumber Co., and W. J. McDonough. 
Messers. McDonough, Ross, Kernahan and 
Lester A. Johnston rendered several selections 
as a quartet. 

The entertainment committee consisted of 
Lester A. Johnston, chairman, Frank Hopping, 
H. B. Clark, W. J. McDonough and W. MeD. 
Partridge, who were ably assisted by President 
Hamilton and Secretary DeNike, of the State 
association, and President McClave and Ken- 
neth P. Gregg, of the exchange, in arranging 
the most enjoyable outing the exchange has yet 


had. 


OUTING ARRANGED FOR NEXT WEEK 


Burrao, N. Y., Aug. 14.—The program for 
the second annual outing and golf tournament 
of the Buffalo Lumbermen and their families 
has been issued by Secretary K. C. Evarts, of 
the Buffalo Lumber Dealers’ Association. The 
outing will be held at East Aurora on Aug. 
22. The trip there will be made by automobile 
and luncheon will be served at 1 p. m. at the 


Roycroft Inn. Golf play starts at 2 p. m. for 
the Iroquois Hotel cup, which has to be won 
three years in succession to become the per- 
manent property of a golfer. There are ten 
other prizes. For those who do not play golf 
there will be a baseball game and quoits con- 
tests. The ladies will enjoy card games on 
the veranda and a prize will be furnished for 
each table. The day’s program ends with a 
dinner at the Methodist Church at Elma, on 
the way home. 
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BUREAU TO CONDUCT CLUB MEETING 


SeaTtLe, Wasu., Aug. 12.—At yesterday’s 
meeting of the Seattle Lumbermen’s Club, 
President Ed. R. Hogg in the chair, it was de- 
cided to turn over the meeting of Friday, Sept. 
1, to the West Coast Forest Products Bureau, 
und that an invitation be extended to the whole- 
salers and loggers to attend the meeting. On 
that date, the three bureau officials, who are now 
holding the series of district meetings in Wash- 
ington and Oregon, will be present—C. J. 
Hogue, director; H. 8. Stronach, manager of 
the Industrial department; and L. 8S. Keith, 


EAT FRIED CHICKEN AND PLAY BALL 


ELGIn, Iuu., Aug. 14.—The Finish Club of 
Illinois, which is composed of manufacturers 
of special millwork outside of Cook County, 
held a very enjoyable outing here yesterday, 
as the guests of the Rinehimer Bros. Manufac- 
turering Co., of Elgin. After an inspection of 
the Rinehimer establishment, which is one of the 
most modern small mills in the country, lunch- 
eon was served in the woods, the piece de re- 
sistance being fried chicken, served hot, with 
all the usual trimmings of such a feast. 

During the luncheon the president of the 
club, H. W. Sawyer, of the Sawyer & Goergens 
Co., of Joliet, in a neat speech presented Secre- 
tary W. P. Flint, of the Millwork Cost Bureau, 
Chicago, with a handsome silver coffee service. 
The gift was in commemoration of the recipi- 
ent’s recent marriage, as well as being a token 
of the high esteem in which he is held. Mr. 
Flint responded to the presentation in grace- 
ful fashion. 

An interesting feature of the occasion was a 
baseball game, in which everybody participated. 
The star player was W. A. Hartsburg, of the 

















A bad day for the bass and pike at Madison Lake, Minn. At left: R. B. 
Weller, president Weller Bros. (Inc.), Omaha, Neb. At right: George 


Sanders, assistant to president 


manager of the structural department. Assur- 
ance is given that there will be a record attend- 
ance of lumbermen to listen to the three experts 
who have been active in the campaign of mar- 
ket extension, and to discuss with them numer- 
ous questions of general interest. One of the im- 
portant subjects to be placed before the meet- 
ing will be hemlock ties. 


MERIDIAN WINS HOT GAME 


MERIDIAN, La., Aug. 14.—The baseball team 
of Meridian Lumber Co. chartered a special 
train and journeyed to Kurthwood, Aug. 6, 
where it again defeated the strong team of 
the Vernon Parish Co. 

The game was hotly contested, neither side 
scoring until the sixth inning. In that session 
Meridian got a man to third who scored on a 
sacrifice fly, and immediately following Pitcher 
Caldwell, of Meridian, knocked the ball over 
the left field fence, scoring two runners ahead 
of him. 


Kurthwood, with the score 4 to 0 against it, 
came back in its half with a tally—a home run 
hit over the left field fence—and in the eighth 
it romped on the Meridian defense for four 
more and took the lead. Meridian, however, 
was more than equal to the occasion, and rushed 
four more markers over the plate in the first 
half of the ninth by sharp and sequential hit- 
ting. Kurthwood was helpless in its half of 
the ninth and the game ended with Meridian 
in the lead by a score of 8 to 5. Both teams 
played good ball. 


The game closed the season for the Meridian 
team with a record of only six games lost out 
of nineteen scheduled, playing against some of 
the strongest teams in this section. 


Hartsburg & Hawksley Co., North Aurora, who 
carries his 74 years lightly, wielding the stick 
and sprinting around the diamond with the pep 
and agility of a youngster. 

By special arrangement the Rinehimer com- 
pany had secured for its guests the privilege of 
a trip thru the Elgin watch factory, which was 
greatly enjoyed. 

The outing was participated in by representa- 
tives of fifteen concerns. 
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WINS CUP AT GOLF TOURNAMENT 

SEATTLE, WAsH., Aug. 12.—R. Fairbairn, of 
Balfour, Guthrie & Co., is winner of the Metro- 
politan, Club cup golf tournament, with W. E. 
Crosby as runner-up. The play was made on 
the municipal links last Wednesday—the final 
score being 3 and 2. 
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COAST SHINGLES FOR SIOUX FALLS HOME 


SEATTLE, WasH., Aug. 12.—A shipment of 
some of the finest red cedar shingles ever cut 
from the forests of Washington is now rolling 
to Sioux Falls, S. D., where they will form 
the roof over a new ‘home for a well known 
lumberman of that city. The shingles, which 
were specially selected by W. C. McMaster, of 
the John McMaster Shingle Co., were manu- 
factured at the Kenmore mill of that company, 
and comprise 30,000 clears, vertical grain, free 
from sap, all medium width and absolutely flaw- 
less. Also, they have been shipped green. The 
purehaser is John W. Tuthill, of the John W. 
Tuthill Lumber Co., who confesses to an ambi- 
tion to possess the finest roof in Sioux Falls. 
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The subject of this paper is forest taxation 
from the standpoint of the forest county or 
other local taxation unit. 

Practically all forest counties have large 
land areas and low property values. The 
large area, severe climate and mountainous 
surface make the cost and upkeep of roads 
and highways expensive, schools must be main- 
tained in remote places, and all the costs of 
a county government for the protection of per- 
sons and property, the ( 
maintenance of law 


Localizing Forestry 
Part IIl1— Some Reasons Why It Must Be Done and Some Problems Involved 


[By George H. Rhodes, Secretary California Forest Protective Association, San Francisco] 


ing extreme forest conditions will insure fair 
treatment for other counties and forest com- 
munities. 

If a yield tax on timber is substituted for the 
annual property tax in this county the annual 
revenue will be almost nothing because very 
little timber is being cut. This would throw a 
greatly increased burden of taxation on the other 
property in the county. By relieving it of an- 
nual taxation it would probably prolong the 








grazing lands and the other property, mak- 
ing it at least four or five times what it is. 
This might be justified from the standpoint of 
theoretical forest conservation, but it certainly 
could not be justified from the standpoint of 
the other property owners in the county nor 
under the theory of equality in taxation. Such 
an exemption would practically destroy local 
government in the best forest sections by im- 
posing a confiscatory burden of taxation on 

other property. Any 





and order and the ad- 
ministration of justice 
must be met every 
year. This makes it 
necessary to have cer- 
tain and adequate an- 
nual revenues from 
taxation. 

In the example 
given im the second 
paper 80 percent of 
the area of the county 
is forest land, which 
pays about 80 percent 
of all the annual 
taxes. This land is 
assessed and taxed on 
an acreage basis, 
which assures a cer- 
tain annual income 
from this source. This 
is necessary because 
the small area of agri- 
cultural and grazing 
lands, with the few 
improvements on 
farms and in the little 
towns, could not pos- 
sibly pay enough taxes 
to keep up the county 
government, especially 
as it is necessary to 
maintain roads and 
schools thruout the 
forest sections, protect 
the timber f rom fire, 
and extend all the other benefits of county gov- 
ernment over the outlying forest lands. While 
the proportionate area of forest lands in differ- 
ent forest counties will vary, these conditions 
will always prevail and make it necessary to 
have certain annual county revenue from the 
forests. From the standpoint of forest per 
petuation this can not be disregarded because 
this perpetuation must be carried on chiefly in 
the counties having large areas of outlying 
forest lands. The problems of taxation as 
well as forest management must be worked 
out from the standpoint of these counties, since 
the results will be a minor consideration in 
counties having small areas of forest lands. 
To solve the problems fairly for counties hav- 











degree of exemption 
from taxation tends 
toward this result, 
which is neither neces- 
sary nor desirable. 
Forest _ perpetua- 
tion must be carried 
on under some system 
of taxation that will 
be equitable on all the 
forest lands, without 
regard to ownership 
and at the same time 
will be dependable 
from the standpoint 
of the local taxation 
unit and economic 
from the standpoint 
of forest perpetuation. 
The annual taxes must 
be high enough to in- 
sure the continuance 
of local government 
and low enough to in- 
sure forest perpetua- 
~ tion. 

Another element in 
the situation is the 
taxation of cut-over 
lands. In the example 
cited suppose that cut- 
ting begins and is ear- 
cied on at a rate that 








The mountainous surface of forest counties makes the upkeep of highways expensive and other 
costs of local government high, and these require certain annual revenue 


life of the timber, but why should this be done 
wholly at the expense of the owners of other 
kinds of property? In the future, when the 
cut of timber increases, the revenue from a 
yield tax would be greater but it would al- 
ways be so uncertain as to have little effect 
in decreasing the annual taxes on other kinds 
of property. 

Now suppose that half the timber lands are 
relieved from taxation, then the burden of 
annual taxes will be doubled on the other 
half, because the county will continue to need 
that much revenue. Or, suppose that all the 
timber lands are relieved from annual taxes, 
then the entire expense of county government 
will fall on the small areas of agricultural and 


will log off all the tim- 
ber in the county in 
twenty years. If the 
eut-over land becomes 
exempt from taxation as soon as the virgin 
timber is removed, the annual burden of taxa- 
tion on the remaining timber will be increased 
enough to make up for the taxes lost on the 
area cut over. At the end of twenty years, or 
whatever the cutting period may be, all the 
forest lands wili be cut over and the entire 
burden of annual taxes will fall on the other 
property in the county. Some provision must 
be made to prevent this. 


Must Pay for Growing Timber 


We have worked down to this bedrock propo- 
sition. Those who use virgin timber do not 
have to pay for growing it, but those who use 
grown timber provided by reforestation and 
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Reforestation in California. All timber grown for use in the future will cost something for reforestation, protection, interest and taxes, and the 


consumer will have to pay those costs. 
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$90,000,000 FEET 


National Forest Timber 
FOR SALE 


The first unit of one of the largest 
undeveloped tracts of Yellow 
Pine in the United States. 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting on an area embracing about 67,400 
acres in Twp. 15 S., Ranges 29, 3) and 31 E., 
Twp. 16 S., Ranges 29, 30, 31 and 32 E., and 
Twp. 17 S., ” Ranges 29, 30, and 31 E., W. M., 
Silvies River watershed, Malheur National 
Forest, Oregon, estimated to be 770.000,000 
feet B. .. more or less, of western yellow 
pine and 120,000,000 feet B. M., more or less, 
of Douglas fir, western larch, white fir, 
lodgepole pine and other species of timber. 
The cutting of other species than western 
yellow pine to be optional with the pur- 
chaser. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $2.75 per M for western yellow pine and 
$0.50 per M for other species. Rates to be 
readjusted April 1, 1928, and at three year 
intervals thereafter. 


DEPOSIT.—$25,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated 
damages, according to conditions of sale. 

FINAL DATE FOR BIDS.—Sealed bids will be 
received by the District Forester, Portland, 
—- up to and including February 15, 

a: 


The right to reject any and all bids reserved. 


Before bids are submitted full information 
concerning the character of the timber, con- 
ditions of sale, deposits, and the submission 
of bids should be obtained from the District 
Forester, Portland, Oregon, or the Forest 
Supervisor, John Day, Oregon. 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included -in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


mmm 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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protection will have to pay for growing it, 
and those costs must include just and economic 
annual taxes. All timber grown for use in 
the future, whether under public or private 
ownership, will bear costs of reforestation, fire 
protection and administration; theré will also be 
reasonable interest and perhaps a profit, all of 
which the users of that timber will have to pay. 
Neither the Government nor private interests 
will sell it for any less. But, if taxes are not 
included in the costs of growing and paid by 
those who buy and use the grown timber in the 
future, then that part of the expense of grow- 
ing it must be borne by the people living in 
the sparsely settled mountain counties where 
most of the timber will be grown. This brings 
forward two fundamental considerations: (1) 
All timber should be under the same system of 
taxation, without regard to ownership; (2) 
there must be such an adjustment between an 
annual and a yield tax as to meet the necessi- 
ties of local taxation units. The first of these 
will be the subject of the fourth paper. . 


[Note: This is the third of a series of five 
articles, the fourth of which will appear next 
week. It will deal with the proposition that all 
timber should be under the same system of tax- 
ation, without regard to ownership.—Enitor. | 


RULES FOR BURNING SLASHINGS 


SEATTLE, WASH., Aug. 12.—Dr. J. V. Hoff- 
man, director of the Wind River experiment 
station, is a contributer to the Forest Club quar- 
terly, of the University of Washington, in a 
timely article, setting forth rules for burning 
slashings so as to insure reforestation in the 
Douglas fir area. The rules are: 


1. Burn the slashings the first season 
ging. 

2. Burn in early spring or late fall 
forest floor is moist. 

3. Set fire on a still evening, 
down. 

4. Burn away from the edge all around the area 
to be burned and from the bases of all green trees 
to be left. On steep slopes burning should begin 
along the top edge and be carried down thru the 
slashing by parallel strips along the slope. 

5. Protect all adjacent young growth. If neces- 
sary put fire lines along edge of young stand on 
slopes or where there is dry material among the 
young growth. 

6. Cut all snags and unmerchantable trees, ex- 
cept trees to be left for seed, before burning the 
slashing in order to consume as much debris as 
possible in the first fire. 

7. Construct fire lines between old burns and 
new slashings where necessary to prevent the fire 
from running back over the old burn. 

8. After the slashings are once burned keep out 
all fires until the new stand is matured and logged. 


after log- 
when the 


usually after sun- 
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JAPAN WANTS PORT ORFORD CEDAR PLANTS 


PORTLAND, OrE., Aug. 12.—A Japanese firm 
has sent to Bandon, Ore., for twenty young 
plants of Port Orford cedar to be shipped to 
Japan for planting at an exposition to be held 
in that country. Since Japan has found this 
variety of wood desirable for many purposes 
and imported large quantities of the lumber for 
airplane stock and other uses, an effort will 
probably be made to propagate the specimens 
imported for exhibition purposes. However, 
it is regarded as very doubtful whether the 
trees will thrive beyond their native soil, which 
is Coos County, Oregon. 


ORDER PERMITS RESUMPTION OF LOGGING 


OtympIA, WASH., Aug. 12.—Gov. Louis F. 
Hart yesterday issued an order suspending his 
proclamation of July 28, applying to the so 
called storm zone of the Olympic Peninsula, 
and prohibiting the use of donkey engines, 
kindling of fires for any purpose, and even the 
lighting of matches within the limits of the 
proseribed area. One effect of the proclama- 
tion was to inhibit logging operations entirely. 
It was issued as a fire-prevention measure when 
down timber and heavy underbrush had become 
so dry that the slightest spark would have been 
almost certain to start a disastrous fire. Under 
the order suspending the proclamation, loggers 
are now at liberty to resume. 


COAST WOODS GAINING FAVOR IN EAST 


SEATTLE, WASH., Aug. 12.—Summarizing the 
results of the year’s work of the West Coast 
Forest Products’ Bureau, C. J. Hogue, director, 
states that the most significant impression is the 
necessity of supplying the East with all the in- 
formation possible on west Coast woods, and as 
quickly as possible. Indicating the strides 
made in that market, he shows that in 1920, a 
total of 50,000,000 feet of west Coast woods 
went to the Atlantic coast; in 1921, more than 
200,000,000 feet; and in the first four months 
of 1922, more than 250,000,000 feet. This in- 
crease, says Mr. Hogue, bears out so far the 
expectation that the 1922 total will be 500,000,- 
000 to 600,000,000 feet, and that for a number 
of years the aggregate will increase annually by 
several hundred million feet. A salient point 
is that the developing trade under consideration 
applies only to that portion of the Atlantic 
coast reached by water. The demand in other 
parts of eastern territory is increasing as fast, 


.and yet many of the purchasers do not have 


information of west Coast woods adequate to 
enable them to substitute for species previously 
used. ‘‘It is more a case of market education 
than of market extension,’’ says Mr. Hogue, 
‘fand the need seems to be to supplement the 
effort of three men to reach the 33,000 or more 
possible customers thru suitable descriptive lit- 
erature. ’’ 

Cireulars recently issued by the bureau are: 
No. 152—What Cutting Shop Grades Means to 
the West Coast; No. 154—Standardization and 
Equalization ; No. 155—The Loose Knot as an 
Asset; No. 156—The Gap Between Clears and 
Commons; No. 158—Canting and Resawing; 
No. 159—Contact. 

Mr. Hogue shows that the Atlantic coast uses 
18 percent of the total annual production of 
lumber, and that of west Coast production 5 
percent goes to the Atlantic coast and consti- 
tutes 7 percent of the amount used there, leav- 
ing a possible expansion of 93 percent. He 
shows also that shed stock absorbs 10 percent of 
the total annual lumber production. Shed stock 
in hardwoods absorbs 1 percent of the total 
annual production, which is 5 percent of the 
total annual production of hardwoods. Of the 
total annual production, in softwoods, it uses 
9 percent. In west Coast woods, it uses 4 per- 
cent of the total annual production or 16 per- 
cent of the west Coast production, and in other 
softwoods, 5 percent of the total of all woods, or 
9 percent of the total of other softwoods. 


L. P. Keith, manager of the structural de- 
partment, who has spent a great deal of time 
in a study of the species and grades of lumber 
used in ear building for eastern railroads, has 
made a report on the car material situation. He 
states that Douglas fir siding in all grades has 
acquired an enviable reputation, saying: 


Evidence presented by one road more accus- 
tomed to southern pine than fir, as it runs into 
pine territory, and evidence presented by a private 
company using fir almost: exclusively for the last 
fifteen years and before that both woods, warrants 
our salesmen stating that fir works easier, stays 
in place better and takes paint better, but requires 
no more than southern pine. 

No. 2 clear and better vertical grain Douglas fir 
car siding has been used for a long enough time 
in the middle West to establish itself as the pre- 
eminent siding. It is gainng this reputation thru- 
out the country. The only objection from the pur- 
chaser’s standpoint is the price which it can com- 
mand; the only objection from the lumberman’s 
view point is that it requires material that should 
be put to uses which ought to bring a better price 
than covering for mere freight cars. 

Some of the eastern roads regard the pitch 
pocket with unwarranted dislike and insist on 
limiting the length “, * —- pitch pocket to that 
given in our grade of 2 clear finish. Greater 
familiarity with the pen He excellence of the 
grade and the realization that after all the box 
car at its best is not a piece of cabinet work will 
gradually remove such unreasonable clauses from 
specifications. 

Because there is not the bond between the annual 
rings that there is in other species, the extreme 
flat grained pieces of Douglas fir sometimes be- 
come feathery due to the grain lifting. This is an 
objection raised by some of the eastern roads. In 
some cases they have restricted the minimum 
angle of grain to fifteen or twenty degrees. If it 
were possible to make the sap face the outside in 
all these extreme flat-grained pieces much of the 
objectionable grain-rising would be eliminated. 

The only other objection to the mechanical prop- 
erties of fir siding is made from an impression that 
it splits easily. This objection is not encoun- 
tered in the middle West, where it is well known. 
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One New England road solved the problem to its 
satisfaction by the simple expedient of using a nail 
with a different shaped head. 

Summarizing the points of the controversy 
of wood vs. steel in car construction, Mr. Keith 
states that foremen thruout New England are 
decidedly of the opinion that the composite ear 
costs much less to maintain than the all-steel. 
It is interesting to note, he adds, that the lum- 
ber inspector of one of the steel roads expresses 
the same opinion. ‘‘The controversy seems far 
from settled,’’ says Mr. Keith. ‘‘The all-steel 
car is still in the experimental stage, whereas 
composite cars have proved their value. It ap- 
pears that for some years to come there will 
be required immense quantities of lumber for 
new construction, that after that there will still 
be required a considerable amount even if the 
‘nearly’ all-steel car becomes standard, and 
that there will be required for a much longer 
time a very large amount for repair work.’’ 

Mr. Keith has learned that west Coast hem- 
lock is gaining favor as a light-weight siding, 
having sufficient strength and stiffness; being 
weather-tight, taking paint easily and having a 
grain that seldom rises. [t is being used ex- 
tensively in various sections of this country and 
in Canada. 

Mr. Hogue states that an addition to bureau 
literature will include a reprint of the report 
of L. C. C. Laursen, chief supervisor of the Pa- 
cific Lumber. Inspection Bureau, following his 
last trip Kast, there having been many requests 
for additional copies. 


CAR SHORTAGE ON COAST GETTING WORSE 


SEATTLE, WAsuH., Aug. 12.—W. A. Shumm, 
manager of the traffic department of the Traffic 
Service Co., has canvassed all the transconti- 
nental lines, and finds that car shortage on the 
west Coast is getting rapidly worse. Mr. Shumm 
says: 

Some of this shortage is due to the railroad 
strike and inability to move equipment, but the 
majority of the shortage is due to the fact that 
business in general is very good and, even tho the 
strike were to be settled shortly, this car shortage 
will no doubt remain with us thruout the fall and 
winter. : po . 

The Canadian lines are furnishing equipment to 
Washington mills north of Seattle in large num- 
bers, and some of the mills state that Canadian Pa- 
cific equipment is about all that is being supplied 
to them at the present time. 

In case the coal strike is settled this month. 
practically all of the coal equipment will be rushed 
to the mines at once for loading, and the with- 
drawal of this kind of equipment from the lumber 
trade will cause a further shortage in equipment 
which is available for lumber loadings. 
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FOREST FIRE HAZARD REDUCED BY RAINS 


SEATTLE, WAsH., Aug. 12.—While immediate 
danger from forest fires has been removed by 
the rain storm that began last Thursday eve- 
ning, the forest protective agencies do not yet 
feel that they are completely ‘‘out of the 
woods’? for this season. At the same time, they 
have withdrawn scores of their fire fighters, and 
have reduced the number of patrolmen. The 
important point is that the rain has made all 
forest fires safe in green timber, and that no 
fires are spreading. The area covered by the 
storm extended from the Straits of Juan de 
Fuca southward along the Coast, well into the 
northwestern portion of California. Every part 
of We ashington was covered except a sm: ill dis- 
trict in the extreme southeast, and in Oregon 
the Willamette Valley and the Coast region ex- 
perienced a considerable fall. In western Wash- 
ington the rain has moistened the forest floor 
almost thru to the ground. The total average 
precipitation here was .60 inch; at Tatoosh, 
.72 inch; at Portland, Ore., .66 inch. 

George C. Joy, chief fire warden of the Wash 
ington Forest Fire Association, will take ad- 
vantage of the present spell of weather to ar- 
rive at a definite conclusion regarding damage 
from forest fires this season. He states that the 
opinion of some people to the effect that there 
have been disastrous losses to standing timber 
is wrong. The fact is that there has not yet 
been a single crown fire. The Saxon fire on the 
Nooksack River presented a serious situation. 
The worst fire was that at Cedar Falls, King 
County, in May. The net loss to timber has 


been small. There has been considerable. loss 
to logs and logging equipment; and the expense 
of fire fighting has been extraordinarily heavy. 


The coming of rain has been hailed with re- 


lief by a large number of ranchers and settlers 
who are now besieging county, district and 
State wardens with applications for permits to 
burn slashings. At Olympia, Dan A. Seott, 
director of the department of conservation and 
development, has authorized the issuance of 
temporary permits, with the undertsanding that 
the privilege will be withdrawn automatically 
in case the weather becomes dry and danger- 
ous. No permits have been issued since early 
in July, when the department arose to the dan- 
ger of the situation, and forbade all slash burn- 
ings. Since that date, there have been no ex- 
ceptions, since the rule has been rigorously en- 
forced. So uncompromising was the attitude of 
the department that not even the Long-Bell 
Lumber Co. was able to secure a permit to burn 
the brush and stumps that had aeeumulated’ in 
clearing the site for its new mill near Kelso. 
But now rain has fallen. no doubt this permit 
will be issued, — with hundreds ° of: others. 


ISSUES INVOLVED IN RAILROAD STRIKE 


SEATTLE, WASH., Aug. 12.—It goes without 
saying that the foremost topic of conversation 
among business men generally, and lumbermen 
in particular, is the shopmen’s strike. The 
disposition seems to be to give publicity to every 
angle of the controversy, so that the public may 
understand exactly what issues are involved 
and whatever merit there may be to the conten- 
tions of the different sides. On this account, a 
telegram authorized Aug. 7, addresséd to Presi- 
dent Harding by the Feder ated Industries of 
Washington, has been widely’ circulated_here 
as a matter of direct interest.” It follows: 


The Federated Industries of Washington with 
more than three thousand members, is at a loss to 
understand on what basis the administration ar- 
rived at the seniority proposal reported to have 
been made. Previous utterances from the White 
House, or spokesmen of the administration, stamp 
this latest action as inconsistent with your other 
steps during the life of the railroad strike. The 
administration had led the country to believe this 
strike was against the decision of the Labor Board. 
It was on the word of the Labor Board that the 
railway executives promised permanent positions 
to all men staying at work or who came to work, 
and the strikers were definitely given to under 
stand after a certain time if they returned to work 
it must be as new men. The good faith of the 
executives, as well as the Labor Board, was pledged 
and to the large number of citizens of the State 
of Washington it now appears your proposal in 
effect urges a repudiation on the part of the execu 
tives, which in turn would amount to disobedience 
of the Labor Board. The Federated Industries of 
Washington is one of many other organizations 
thru) which hundreds of mechanics have been 
recruited for the roads during the strike, and all 
these have been pledged by our organization their 
jobs were permanent if they made good. Even 
if the President considered that the greater inter- 
ests of the public demanded the repudiation of 
this promise, the responsibility for the repudiation 
should not have been placed on the road executives 
but on the Labor Board upon whose instructions 
the railroads gave their pledge. To a very large 
proportion of citizens of this country it appears 
that in the present emergency the administration’s 
proposal would be simply a swap of principle for 
expediency. We believe the railroads are making 
substantial progress in recruiting employees and 
that the general public would far prefer to put 
up with further inconvenience, rather than to 
establish a precedent which involves repudiation 
of the stand, solemnly taken by the roads in. com- 
pliance with the Labor Board on the seniority 


issue. We trust we are niisinformed on the ad- - 


ministration’s attitude. 

One of the contentions of the railroads, which 
is recognized as having weight in the formation 
of public opinion, is their statement that delays, 
overtime, and extra expense on account of the 
manner in which employees. perform their duties 
have made the overhead excessive—so great, in 
facet, that reductions in wages have become an 
absolute necessity. 

Here are some of the things that are hap- 
pening on the railroads in this part of the 
world: 

When the ‘‘Bankers’ Special’’ reached 
Tacoma a short. .time ago, it stood in the yards 
for an hour and a half, with train crews idly 
looking on, because no one was there to un- 
couple the engine; ner was the engine un- 
coupled until word had been telephoned to 
this city and a man sent specially by auto- 
mobile to Tacoma to perform the simple task. 


Label 





Is Your Guarantee That 


T3uuce Oak Flooring 
te Best al oig 


le Pin it to your order for 

Clip any of these standard items $9.00 

This Ad and on every 1000 féet save = 
(This offer good as lorig ‘as ‘stock lasts} 


SPECIALS 


{1} 36x14 Clear Plain-Red Oak -. .- . $79.75 
{2} 34xt¥& Select Plain: Red-Oak =. . . 67.50 
{3} %%x2 Clear Plain Red Oak . . . 79.75 
{4} 3x2 Select Plain Red Oak . . . 67.50 


Send us your order today. 


4052 Princeton Avenue, 
Chicago ~ 











| Cle an xt Bags. 


and salvage 5 to 10 sacks of good 
cement. out of each thousand 
cleaned. Let us tell you how to 


S VE Lpbes.tame 
A Cement 
Freight 




















TORONTO 


he a ae eae 
lane me. 








Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 


Limited 
Offices, Dry Kilns, Lake St., Foot of 
Warehouses and Spadina Avenue, 
Sorting Yards. ‘TORONTO 








4-4 tol2-4 Ash, Basswood & Elm: 
4-4 tol6-4 Birch and Oak ™$xhp. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 
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GANDY is a BETTER BELT 
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LASTS LONGER 


Gandy Stitched Cotton Duck 
Belt is the best type of belt for the 
lumber mill. 

For more than forty years Gandy 
Stitched Cotton Duck Belt has been 
the world’s best belt. 

Put a Gandy on a drive or a con- 
veyor and compare results. 


“It’s the Belt with the Green Edge” 
THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 


NEW YORK: 36 WARREN STREET 











CHICAGO: S52 WEST ADAMS STREET 





STITCHED COTTON_DUCK 


- BELT : 











A Good Hunch 
a 


| for Dealers, 


who want to get their 
share of the Fall 
building orders from 
farmers and make 
additional profits at 
the same time, is to install a 


Monarch Meal and Feed Mill 


Put one in your yard and grind corn, oats,rye, 
buckwheat, etc., for the farmers in your local- 
ity. By doing this you will be able to get bet- 
~s acquainted with their future building 
plans. 









Send for catalog today. 








| Sprout, Waldron& Co., munc¥:ra. | 








In conjunction 
with Clancy’s 
RED BOOK 
Service we 
maintain an 
efficient legal 
staff to handle 
your claims 
and delinquent 
accounts. 
Ask for 


Pamphlet 
49-C. 


T 





Address Legal Department 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 
New York Office 157 East 44th St. 











At the King Street Station, Seattle, a short 
time ago an engineer’s tool box fell from the 
engine, or was removed from it intentionally, 
and the engineer declined to pick it up. Since 
it was not advisable to run the train without 
the tool box on the engine, a special man was 
sent into the yards to pick up the tool box and 
replace it on the engine, while the engineer 
looked on. 

Numerous train crews are pulling the trains 
to the end of their divisions in such a way as 
to make the run in approximately fifteen 
hours and fifty minutes, thereby getting in all 
the extra time possible and still remaining in 
shape to be sent out again. Under the law, 
if the run requires sixteen hours or more, the 
crew can not be sent out again inside of ten 
hours. 


FIR BLOCK PAVING IN SERVICE OVER 13 YEARS 


SEATTLE, WasH., Aug. 12.—A convincing 
demonstration of the value and durability of 
creosoted fir blocks as paving is now being 
made in this city, thru repairs to Fourth Ave- 
nue, between Union and Seneca streets. This 
pavement was put down in April, 1909, and ac- 
cordingly has been in service nearly thirteen 
and a half years. The repairs, which are in 
process, have demonstrated that the blocks are 
all good, there having been no decay whatever. 

Owing to the fact that when the improvement 
was first made, the blocks were laid on a sand 
cushion, there has been considerable wear aud 
tear on the base. The street slopes to the north- 
ward, on an easy grade. In some places, rain 
has washed out the sand, and in others has 
heaped it up, so that the pavement before the 
repairs were undertaken had become ‘‘humpy,’’ 
with blocks here and there lower than the level, 
and others above it. 


In order to provide a proper foundation, the 
entire street has been torn up, a new base has 
heen made of cement, and the blocks are being 
relaid in grout. A careful inspection of the 
old material shows that fully 80 percent of the 
blocks are in as good condition as when they 
were laid, and the remaining 20 percent are 
not badly worn. This small proportion is being 
replaced with new material. 


The pavement was originally put down by 
the Metropolitan Building Co. at a cost only 
a trifle greater than that of brick at that time. 
Two of the main arguments in favor of wood 
block pavement, in addition to durability, are 
that it is noiseless and dustless. 


The test of the fir blocks in this part of the 
city has been complete, since Fourth Avenue has 
developed into a main thorofare, leading from 
the Union Depot and the Milwaukee Depot 
northward to Westlake Avenue. Not only is 
there a continual procession of automobiles, but 
heavy vehicles such as trucks and vans choose 
this route as best for their purposes. Probably 
no pavement in the city has undergone heavier 
traffic with less wear than has the wood-block 
portion put down thirteen and a half years ago. 


During the life of this pavement the citizens 
of Seattle have been the victims of many ex- 
periments in paving material, some of them 
rather expensive. They have witnessed pave- 
ments come and go, while the wood blocks have 
stood up remarkably. It is interesting to recall 
that the initial experiment with wood paving in 
this city, embracing a block on Second Avenue, 
was not made until after there had been a most 
serious controversy regarding it. Altho Seattle 
is recognized as the center of the fir industry, 
and fir paving blocks, if successful, would mean 
the development of a large business, there was 
an element in the city council utterly and un- 
compromisingly opposed to wood blocks. The 
controversy reached such a stage, and the argu- 
ments became so heated, that one of the most 
prominent citizens interested in lumber and 
its associated industries, declared that he him- 


.self would stand the expense of paving the 


street if the blocks did not ‘‘stand up’’ as 
represented. This kind of argument gained the 
day for the wood blocks—the merits of which 
have been abundantly demonstrated in the re- 
pairs now being made to the pavement laid by 
the Metropolitan Building Co. on Fourth Ave- 
nue, 


U. S. INVITES BIDS ON STUMPAGE 


PoRTLAND, OreE., Aug. 12.—The Federal Gov- 
ernment, thru the Forest Service, is offering for 
sale the timber on a tract covering about 67,- 
400 acres, located in the Bear Valley unit of the 
Malheur National Forest, on the watershed of 
the Silvies River, approximately 50 miles north 
of the town of Burns, in Harney and Grant 
counties in central eastern Oregon. The tim- 
ber is estimated to embrace 770,000,000 feet of 
western yellow pine and 120,000,000 feet of 
Douglas fir, western larch, white fir, lodgepole 
pine, and other species. 

The unit offered for sale is one of a group 
comprising the Burns Working Circle, the total 
stand of timber in which is estimated to be 
6,700,000,000 feet, of which the Government 
owns 5,700,000,000 feet and private owners 
1,000,000,000. Western yellow pine makes up 
90 to 95 percent of the total stand in this area. 

The utilization of the Bear Valley unit will 
involve the construction by the purchaser of 
a common earrier railroad 50 miles long from 
Burns to Seneca, with short spurs into the tim- 
ber. Consummation of the sale is expected to 
bring about the construction of an extension of 
the Oregon Short Line from its present rail 
head at Crane, to Burns, a distance of 28 miles, 
thus providing direct rail communication to out- 
side markets. 

Sealed bids will be received by the District 
Forester, Portland, Ore., up to and including 
Feb. 15, 1923. The minimum prices that will 
be considered are $2.75 a thousand for western 
yellow pine, and 50 cents a thousand for other 
species. Stumpage rates will be reappraised 
April 1, 1928, and at 3-year intervals there- 
after. The sum of $25,000 must be deposited 
with each bid, to be applied on the purchase 
price, refunded, or retained in part according 
to the conditions of sale. 

Prospective bidders may obtain complete in- 
formation concerning the timber, conditions of 
sale ete., from the Forest Service, Washing- 
ton, D. C.; the District Forester, Portland, 
Ore.; or the Forest Supervisor, John Day, Ore. 


EXPERIMENTS WITH KILN DRIED LUMBER 


Tacoma, WASH., Aug. 12.—In all probability 
the initial experiment in the kiln drying of 1- 
and 2-inch common lumber will be made next 
Monday as a result of the codperative study 
now being conducted at the Wheeler-Osgood 
plant in this city. The experiments are being 
made jointly by the Forest Products Labora- 
tory and the West Coast Lumbermen’s Associ- 
ation, in a kiln turned over for that purpose 
by the Wheeler-Osgood Co. 


STRIKE HAS NOT AFFECTED THEM 


SENECA Fats, N. Y., Aug. 14.—Discussing 
the press report that lumber dealers in this 
territory are being handicapped in securing and 
delivering building material as a result of the 
railroad strike, Fred A. Maier, treasurer of 
Fred A. Maier & Sons, says that his concern 
has not felt any ill effects of the strike and can 
see no difference between the conditions exist- 
ing now and those that existed earlier in the 
year. In this connection he said: 


As an illustration, we ordered two cars of sewer 
pipe Aug. 1. One car has been received and un- 
loaded, the other car is now rolling. The ship- 
ment was made from St. Marys, Pa. We have had 
a ear of cement from Copley, Pa., which came 
thru in about the same way. 


Aug. 2, we ordered a car of lumber from Balti- 
more which was shipped on Aug. 7. This car has 
not yet been received, but the usual time in transit 
is six to eight “er, We had a car of sewer pipe 
come thru from St. Marys, Pa., about a month ago, 
which took just ten days from the date of order 
to the day the car was received. A carload of 
plaster ordered July 24 from Oakfield, N. Y., has 
been received and unloaded. We have had a num- 
ber of local shipments from Chicago, Cleveland, 
Buffalo, Jersey City and other places which have 
come thru in the usual time, and in no instance 
one there been any delay because of railroad con- 
ditions, 


We had one car of shingles shipped from Van- 
couver, B. C., and two cars of southern pine since 
the strike commenced, which came thru in the 
usual time, and so far as we are personally con- 
yr me Pha strike has made no difference in our 
deliveries. 
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MARKED GAIN IN PRODUCTION AND ORDERS 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 17.—The lumber 
movement, following some weeks of a declining 
tendency, rebounded surprisingly for the week 
ending Aug. 12, according to telegraphic re- 
ports received today by the National Lumber 
Manufacturers’ Association from regional asso- 
ciations. 

The West Coast Lumbermen’s Association re- 
covered from the limitations on production im- 
posed by forest fires and expanded production 
about 13,000,000 feet during the week. Un- 
fortunately the railroad strike interfered with 
shipments, reducing them by about 16,000,000 
feet, with a small decline in orders. 

On the other hand, the Southern Pine Asso- 
ciation, while showing a substantial gain in 
production, reported an increase of about 14,- 
000,000 feet in orders, accompanied by some 
increase in shipments. Virtually every other 
section reported an increase in production and 
orders and a decrease in shipments. The 
net result was an increase for all the lum- 
ber associations reporting, of 18,608,684 feet 
in production, a decrease of 11,691,542 feet in 
shipments and an increase of 19,133,993 feet in 





orders. It is significant that shipments, tak- 
ing the country as a whole, declined while or- 
ders and production gained markedly. Demand 
and supply in this basic industry are in a pros- 
perous balance, but transportation is weak. The 
374 mills reporting, as against a revised total 
of 379 for the preceding week, turned out 236,- 
660,459 feet of lumber, shipped 198,468,615 
feet and received orders for 229,568,733 feet; 
as compared with the corresponding week last 
year production increased 79,395,500 feet, ship- 
ments 38,841,050 and orders 68,541,811. 


SENATE PUTS LOGS ON FREE LIST 


WASHINGTON, D. C., Aug. 16.—By a vote of 
28 to 26 the Senate has placed logs of fir, spruce, 
cedar and western hemlock on the free list. 
Senator Kellogg, who proposed that logs go 
on the free list, also induced the Senate to 
transfer two other paragraphs of the wood 
schedule from the dutiable to the free list. One 
related to paving blocks, railroad ties and tele- 
phone, trolley, electric light and telegraph poles 
of cedar and other woods, and the other in- 
cluded pickets, palings, hoops and staves of 
wood of all kinds. 





Data on California Pines Sales and Prices 


SAN FRANCISCO, CALIF., 


Aug. 12.—The California White & Sugar Pine Manufacturers’ 


Asso- 


ciation summary of sales (moldings, siding, battens and lath not included) by member mills 


during the week ended Aug. 
$37.45 f. 0. b. mill; 


5 gives California sales at 1,599,500 feet at 
and total sales as 6,939,500 feet at an average price of $52.10 f. o. b. mill. 


an average price of 


Total sales by grades and average f. o. -b. mill prices realized follow: 








Feet Av. Price Feet Av. Price Feet Av. Price 
California White Pine Cedar ’ White Fir 
Nos. 1 & 2 clr. 143,500 $108.95 48 91.85 No. 3 com. and 
= sehen i ™ .. 255, 000 $ 97.95 Da hal aes Si La; 48,000 $21.85 WON siwaccets 110,000 $16.10 
D select.. 217,500 74.05 Mixed Pines No. 4 com..... 50,000 12.10 
No. 3 clear... 210.500 79.20 (“‘ommon No. 1 dimen. a 46,000 20.75 
Inch shop...... 28,000 30.05 Nee Mies scad. 2,500 $58.30 No. 2 dimen... 25,000 = 18.10 
No. 1 shop.. 495,000 68.90 IMGs Bee ences 319,500 30.05 Douglas Fir 
No. 2 shop.. "1,121,500 47.00 INOh «Bo aacksle'ss 297,500 19.60 OCHS. iat 15,500 $25.55 
No. 3 shop.... 471,000 29. 00 i 4 eter 339,000 15.00 3p) re ae 50,000 12.45 
Short C&btr... 39,000 57.35 ‘Che Se 15,000 11.60 , 
Stained ....... 72,000 37.95 Form stock.. 75,000 18.95 , pepe <a 
990 °7 CON» kv nade 232,000 $21.85 
Sugar Pine i, rete 87,500 23.70 

- . - No. 1 dimen... 62,000 20.35 Moldings 
Nos. 1 & 2 clr. 286,500 $150.20 Panels ........ 3,500 88.85 7,000 $32.00 
C select........ 56,000 119.25 BU: Bic ccackas cases «61h UC“( CC f a 
No. 3 clear 120,000 101.05 , i ae rae Battens : 
Inch shop..... 42,000 46.35 a. LR ag 2S 0 yy, rr Peers 2,000 $30.00 
No. 1 shop 285,000 82.45 Siding- Lath 
No. 2 shop 775.500 53.80 B&btr. bev.. 140,000 $42.90 Pieces ce 
No. 3 shop 424,000 30.05 Cr GG sv wirtces 20,000 43.30 No. 1 pine: .... 180, 000" $ 7 10 
SUMNER wecades 69,500 39.95 EF OV vc :c cusres 32.45 No. 2 pine..... 170,000 5.70 


45,000 





Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre- 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


BUILDING MATERIAL INDEX 


=) CF Pret cago. 


Gravel, 
Average for U.S. 


Welder giie. 


Lime, c: 
Average. Tar U u 2 


Pogptens | cenent 
t plan 





___600 


1 


C_) Maximum Price Level 


Ry. Price Level June, 1922 


1913 AVERAGE PRICE = 100 


Building San INDEX NUMBERS COMMODITY 
Average ys U.S. April May June 
mage rote tarette, At Peak 1922 1922 1922 

latte. wite. Date Index Index Index Index 
Pittedurgh. Building material index.Apr. 1920 299.7 155.8 160.4 167.4 

Structural Steel Brick, common ......... Oct. 1920 251.1 172.5 176.8 177.8 
i a WANGD 5: loscicsincica tn Jan. 1921 233.7 181.5 181.1 175.0 

Bean Tie He-8 Hollow tile ..........6.: June 1920 236.9 128.3 128.3 110.5 

Hewlock,No. J,nerthern: Lime, common, lump....Oct. 1920 286.0 210.2 210.0 210.2 
Chicago. Portland cement ....... Sept. 1920 192.9 148.4 148.7 158.3 

Lath, yellow pine Building sand’ .........J Jan. 1921 209.6 159.2 159.6 156.7 
waikeneuaie Bars, reinforcing ....... July 1917 327.1 109.0 116.5 116.3 

ber rs | Pleas ale Willen WIG. cinsecncienwe Jan. 1920 252.9 137.5 137.5 187.5 

Oak, whi te, phaén. Structural steel ........4 June 1917 331.0 99.3 105.9 105.9 
Cincinnats. Douglas fir, No. 1....... Jan. 1920 407.3 124.9 146.6 146.6 

Yellow Pine Pleoring. Hemlock, No. 1, north..Mar. 1920 282.1 156.5 160.7 165.9 
At mills. oo ¢ ¢ > 

iene Lath, yellow pine....... Feb. 1920 582.0 148.1 148.3 166.8 
New York. Red Cedar shingles..... Feb. 1920 346.8 155.1 164.7 159.2 

Window Glass Oak, white, plain...... Mar. 1920 419.0 168.9 179.0 202.7 
pity cine Yellow pine flooring..... Feb. 1920 455.3 179.5 184.4 198.1 

— Plate glass ........... Aug. 1920 329.5 169.0 169.0 169.0 

ita Window glass ......... Aug. 1918 295.2 154.0 154.0 154.0 
Nad ror. Linseed ‘Oil .......-..004 Aug. 1919 480.4 179.6 193.1 180.7 

Turpentine, Wate ai igen cadets ae? Jan. 1920 226.4 179.2 179.2 179.2 
iran Turpentine ...........64 Apr. 1920 601.8 202.3 220.6 259.4 

myse Vere. Wile 1684: 65 cic scence Mar. 1920 229.3 181.2 181.2 184.9 





Everett 
WASHINGTON 


which manufactures .4,700,000 
shingles and 2,500,000 feet of 
lumber per day, has big tracts 
of land tributary to both rail 
and water facilities for’shipping. 


The 

Everett 
Improvement 
Company 


has a large acreage of 
desirable 


Saw Mill 
| Locations 


Accessible to both deep water shipping 
and to three trans-continental railroads, 
and is prepared to treat manufacturers, 


contemplating a change of location, 
liberally and on favorable terms. 





We invite correspondence and will 
gladly furnish maps and_ full 
data and answer any inquiries. 


Everett Improvement 
Everett, Company ) 


Washington 








Ready for 


Immediate Loading: : 


No. 2 Clear & Better Fir Rough— ) 
2 cars 2x6 to I2inch—8 to 20° i 
Il car 5-4x6to 12 “ 8to 20° 
| car 6-4x6 to 12 “ 8to 20° 


No.2 & Better Clear Cedar Rough— 
Ix6 to 12 inch—8 to 20° 


2 cars 


Let_us have your inquiries for anything 
in Edge Grain Fir or Cedar. Also Clear 
Hemlock. Write or wire our expense. 


Brunswick Lumber Co., Ltd. 


810 Dominion Buildi Vancouver, B.C. 

















FOR Extensive Timber 
SALE Ov Brisk Colombian 


Tract contains about 650 Million feet of 
Fir, Spruce and Balsam 


Offered at Bargain for Quick Sale 


For full particulars write or wire Cariboo Timber Co. 
Suite 31, 539 Pender Street, West, Vancouver, B. C 








Timber Estimating 


Maps and Reports carefully prepared. 
Preliminary Cruises, or Detailed Esti- 
mates, as required. 


P. T. COOLIDGE 


Forest Engineer 


31 Central Street, BANGOR, MAINE 
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' PITTSBURGH 


Lames seowenaenneras 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Gawdoend L-Tardwoods 
White and Western Pine 


West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. + 115 Adelaide Ave. 
Philadelphia, Pa. 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 

















Lumber 


ellow Pine tie. 


Ties an 
Railroad and 
Car Material Piling 


THe GERMAIN COMPANY 
PITTSBURGH, PA. 














FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


aw PITTSBURGH, PA. 


Konnarock, Va. 














STRONG DEMAND FOR ROOFERS AND FRAMING 


Macon, Ga., Aug. 14.—Reports from Georgia 
and certain territory in Alabama indicate that 
shipments of roofers and framing have been 
affected recently to a more or less extent by 
the railroad strike, mills at Jeffersonville, Fitz- 
patrick, Danville and Dudley manufacturing 
roofers, with a total daily capacity of twelve 
cars of dressed stock, principally 6-, 8-, 10- and 
12-inch, being almost completely tied up. Ef- 
forts are being made to relieve this condition. 
Orders for Georgia roofers and shortleaf fram- 
ing are in satisfactory volume and the general 
demand continues strong, with the result that 
prices have advanced. 

The daily sales report for Aug. 11 of the 
Macon branch of the North Carolina Pine Asso- 
ciation, gives the total sales as 800,000 feet, 
the following items and prices being listed: 


Item Price 
S-ich .imavehed) f£ooherss... . 6... 6b i sk cseeavuen $20 
SINC MIRUCNER POOIETH.«... <6 seis s ape apece 21 
Bac Grepine WOOK, 5.5. 5b swe See eb eee 21 
1O-inch KRRipiap POOTETA..... <a ve ese es 21 
1-2 WOE CROM WOOGIE... oie ey 5 eis wis. babs 21 
BULARORCER CSI Ee AMNONIS: o: 55-5: 5.3 win 6: 4wnw, 89,9) 4a) 0 lane one 21 
pe en 3 BARROS MP SE rte Shae ee 13 
2x 6-inch, 10 to 16-foot, D48, 4-inch scant... 20 
2x 8-inch, 10 to 16-foot, D4S. 44-inch secant... 20 
2x10-inch, 10 to 16-foot, D4S, 4-inch secant... 20 


All the above are f. 0. b. mill prices and take 
a 28%-cent rate under Norfolk, Va., the stock 
being manufactured under association standards 
of dressing. 

Stocks of green and:dry rough lumber, as a 
whole, are not large, 1x4-inch being about the 
only item showing a surplus. The steady and 
strong demand, coupled with a steady price situ- 
ation is encouraging to manufacturers and buy- 
ers in this territory. 


WHAT THE ASSOGATONS AVE IN PROSPEC 














Aug. 23-25—Maine Forestry Association, Knox 
Academy of Fine Arts, Bar Harbor, Me. Sum- 
mer meeting. 

Aug. 28-Sept. 1—National Safety Council, Cass 
Technical High School, Detroit, Mich. Annual. 


Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich. Annual. 


Sept. 23-28—National Association of Cost Account- 
ants, Atlantic City, N. J. Third international 
cost conference. 


Oct. 25-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 


PLAN BRANCH OFFICE AT RICHMOND 

NorFo_tk, Va., Aug. 14.—J. Ross McNeal, 
president, and John M. Gibbs, secretary-treas- 
urer of the North Carolina Pine Association, 
were in Richmond, Va., on Aug. 10, conferring 
with lumber manufacturers located on _ the 
peninsula of Virginia for the purpose of get- 
ting them into the association. The idea of 
the association is that if sufficient new mem- 
bers from that section can be secured a branch 
office will be opened in Richmond, with a view 
to affording better inspection facilities to these 
mills and to give them all information possible 
in carrying on their business. It is understood 
that six mills were signed up at the confer- 
ence, and that there will be a big mass meeting 
held at West Point, Va., on Sept. 14, at which 
time officials of the association hope to get in 
sufficient new members to carry on the plans 
they have in mind. 


COURSE FOR WIRE BOUND BOX MEN 


Mapison, Wis., Aug. 14.—Fourteen men from 
the 4-One Box Makers’ Association recently 
finished a 5-day special course in box making 
given by the Forest Service at the Forest Prod- 
ucts Laboratory here. 
Among the results deter- 


‘*Only upon a basis of known facts,’’ said 
he, ‘‘is it possible for the publie to be served 
as it demands. Statistics are facts, and as 
necessary to the navigator on the sea of busi- 
ness as are compass, sextant and barometer to 
the navigator on the high seas. Big business 
usually has adequate means of its own for secur- 
ing necessary data, but only thru trade associa- 
tions can the smaller operators be kept informed 
and meet conditions as they arise from day to 
day. 

‘*Commerce and industry assert that they 
have the inherent right to collect and distribute 
thru their trade organizations statistics as to 
volume of production, shipments, stocks, orders, 
costs, wage rates, market conditions as to their 
own and competing commodities ete., impar- 
tially compiled by a trained association execu- 
tive and supplied by him without coloring to 
all who have a legitimate interest in the mat- 
ters dealt with.’’ 


INSTITUTE ‘‘MEANS BUSINESS’’ 


MEMPHIS, TENN., Aug. 15.—S. F. D. Mefiley, 
assistant secretary of the Hardwood Manufac- 
turers’ Institute, is aggressively pushing the 
membership campaign and is working toward 
his task of securing ‘‘300 members in three 
months.’’ He is making some progress. He 
announces that the institute now has a total of 
164 members. Among the later additions, a 
number of whom joined last Wednesday when 
this organization held its regional meeting here, 
as reported in the AMERICAN LUMBERMAN, are: 

Marathon Lumber Co., Laurel, Miss.; Rooks & 


Gholson, Gates, Tenn. ; Peavy-Byrnes Lumber Co.. 
Shreveport, La.; Taylor Bros., Lunsford, Ark.; 





mined in the special 
tests were that by the 
use of one strap on a 
well balanced nailed box 
the thickness of the lum- 
ber could be reduced 25 
percent; that with two 
straps it could be re- 
duced 40 percent, and 
that a much greater sav: 
ing in lumber was ob- 
tained by binding the 
box with wires six to ten 
inches apart. By follow- 
ing all the principles of 
proper design and cor- 
rect strapping instead of 
using the most inefficient 
type of box, a saving of 
78 percent in lumber was 














made. — 

The 4-One box manu- 
facturers have arrangea 
for a second course to 
be given by the laboratory to fourteen more of 
their salesmen the latter part of August. 

The men in the picture, who took the first 
course, represent the Chicago Mill & Lumber 
Co., General Box Corporation, National Box Co. 
and the Rathborne, Hair & Ridgway Co. Sit- 
ting left to right—W. G. Vance, D. M. Holen- 
shade, Harold Yegge, C. B. Cramer, C. C. Hurd, 
W. D. Myers, D. D. Haines, L. C. Hintze, H. 
B. Hallstead. Standing, left to right—A. L. 
Whiton, B. L. True, C. A. Plaskett, W. H, Sac- 
ket, A. A. Anderson, D. L. Quinn, I. L. Bult- 
man, F. P. Mazur. 


SPEAKS ON MODERN BUSINESS NEEDS 

NEw York, Aug. 14.—Speaking on the con- 
ducting of modern business before the class in 
business of the summer school of Columbia 
University last Wednesday R. 8. Kellogg, seecre- 
tary of the News Print Service Bureau, formerly 
secretary of the National Lumber Manufactur- 
ers’ Association, made a strong plea for ‘‘ doing 
business by daylight,’’ stressing the need for 
reliable and uptodate statistics for the guidance 
of modern business. 


Measuring the Increase in Strength of Crates Due to Wire Bindings 


kX. Sondheimer Co., Memphis, Tenn.; Rush Lum- 
ber Co., Memphis, Tenn.; Anderson-Tully Co., 
Memphis, Tenn. ; South Texas Hardwood Co., Hous 
ton, Tex.? Bayland Sawmill Co., Bayland, Miss. ; 
lL. G. Gooch Lumber Co., Canton, Miss.: Marks 
Bros. Lumber Co., Money, Miss. 

Meffley has addressed another letter to 
manufacturers urging them to become affiliated 
with the institute, setting forth that this organ- 
ization ‘‘means business,’’? and outlining the 
character of service it proposes to render. Here 
is the letter in part: 

Our ———— bureau will render service to pro- 
ducers, fabricators, and the ultimate consumers, 
whether they are members or not, and is so con 
ducted as to insure absolutely fair and impartial 
inspection wherever the service is required. We 
plan to give you more than just inspection service. 
Such activities will cover statistics, logging and 
mill practices, higher yields, costs, taxation, legis- 
lation, standardization, uniform inspection, for- 
estry ete., all of which means prosperity insur- 
ance for the hardwood industry. 


TOTAL SAVINGS DEPOSITS in banks in the 
United States July 1 amounted in round figures 
to $16,500,000,000, according to a survey made 
by the sav ings ‘division of the American Bankers’ 
Association. 





1 > 


qu 
he 
we 





AveusT 19, 1922 


AMERICAN 


LUMBERMAN 





A Modern Fable 





A Good Simile 


[By A. Fabian. ] 


A number of farmers, typical men from the 
soil, whose means of livelihood was dependent on 
the raising of wheat and corn, called a meeting 
of the guild to be held at Genoa (Nebraska if 
you please). All accepted the invitation save 
one, he being a certain Mr. Par Excellence from 
the State of Independence. 

Now Mr. Par Excellence declined to attend; 
yet were the others most desirious he should come 
to reason with them and bring to them a measure 
of his seed wheat and corn, of which it was 
agreed he possessed a great plethora, for they 
had great necessity for good seed that they 
might again make their soil laugh with a harvest; 
for, be it known, their crops had suffered devas- 
tation and pestilence for lo! these some several 
years. They wished he might bring with him 
some of his Kan Red wheat and also of his 
Yellow Dent corn. But Mr. Par Excellence who, 
in addition to his large granary, possessed a 
chest filled with cupidity, said ‘‘ Nay, it will do 
no good for me to come. If you yourselves do 
not covet my pure seed grain, your neighbors 
and renters will. You have for so many years 
heen raising rusty wheat and big hailstones, and 
grasshoppers, and early frosts, and soft corn, 
that you have become careless and indifferent as 
to the regulation of the elements. My sensitive 
tastes are quite out of harmony with humans less 
circumspect than I. 

‘*Cleanse from your premises all the spores 
that develop into smut in your wheat, eliminate 
hailstorms altogether (they are wholly unprofit- 
able) and further promise never again to tol- 
erate an early frost, for in its wake always 
follows soft corn.’’ 

The convention received the message and 
immediately convened into a secret executive 
session. Then spoke the oracle from Delphi say- 


ing, ‘‘Spoof! Which shall we do, continue to 
battle with the elements and again plant such 
shrunken and enfeebled seed as we yet possess; 
or shall we accept and follow the directions 
blown in the bottle as preseribed by this purveyor 
of heaven and heaven’s accessories? ‘Accepting 
Mr. Par Exeellence’s ultimatum, have we not 
then done with smut, and weevil, and hail, and 
tornadoes, and frosts, and hot winds? To this 
end may we not find favor in the eyes of our 
pseudo-brother who has now quite a complete 
corner on all the seed grain extant. Might it 
not be the part of wisdom and cunning so to 
kow-tow to this monitor that we may have again 
a chance to raise harvests of wheat and corn of 
such quality that all the world will be attracted 
to us with their coin; or shall we go on. with our 
poor depreciated seed and combat the preverse 
elements. of nature and thus slip from civiliza- 
tion even into barbarism?’’ 

And lo! in the night there came great moon- 
shine, and radiograms of intelligence perco- 
lated thru, even unto their cerebrums; and as 
one man they arose and said: ‘‘ We will do that 
which our stomach prompts us to do. We will 
meet the conditions set up by Par Excellence 
with acquiescence. We love him for what he has 
got, and for what we hope ourselves some time 
(soon) to get away from him,’’ ; 


IM-MOoRAL: The law contemplates that every 
subject must perform the impossible. 


AccorDING TO United States Bureau of Labor 
statistics the cost to live in June, 1922, taking 
the country as a whole, was 66,6 percent higher 
than in Deeember, 1913; 23 percent lower than 
in June, 1920, and .002 lower than in March, 
1922. 





Frisco Hoo-Hoo Doings 


San FrRAncisco, Cauir., Aug. 12.—A_ repre- 
sentative body of Hoo-Hoo celebrated National 
Hoo-Hoo Day, Aug. 9, with a dinner and con- 
catenation at the San Francisco Commercial 
Club. Dinner was served in the large dining 
room at 6:30 p. m. The program of enter- 
tainment ineluded songs by a noted Italian 
quartette, music by an orchestra and a cabaret 
turn by talent from Marquardt’s cafe. 

R. A. Hiscox, before introducing N. B. Drury, 
manager of the Save the Redwoods League, 
told of the trip he made with D. Woodhead and 
I’, W. Trower, as a committee to select a red- 
wood grove, which it is hoped to secure for the 
Order of Hoo-Hoo. The Humboldt County red- 
wood belt was inspected, with especial attention 
to the picturesque groves in the basin of the 
South Fork of the Eel River. They were favor- 
ably impressed with this district, where there 
will be good camping facilities and, possibly, 
cottages will be erected should Hoo-Hoo de- 
cide to adopt a grove as their part in preserv- 
ing some of the original growth to future gen- 
erations. Mr. Drury showed a number of col- 
ored slides, illustrating the beauties of the 
redwood region, which extends for 400 miles 
along the California coast, and also, a reel of 
motion pictures. 

Jack Dionne was called upon and told some 
of his southern stories in his usual happy 
style. Charles D, Le Master, Supreme Arca- 
noper, who will attend the Annual in Detroit, 
reviewed the progress of Hoo-Hoo on the Pa- 
cific coast during the year with his visits to the 
Northwest and Arizona. R. F. Hammatt, sec- 
retary-‘manager of the California Redwood As- 
sociation, spoke on the shingle referendum and 
told how important it was that the legislation 
to abolish the use of shingle roofs should be 
checked. 

Julius Seidel, past Supreme Snark, by re- 
quest, gave his views on the shingle situation 
here. He told of the curtailing of the use of 
wood and shingles in other States and how the 


manufacturers of other materials had ‘‘ put 
it over.’’ This has had the effect of waking 
them up to protect their interests in the lum- 
ber trade. In his opinion, the retailers should 
take the initiative, rather than the manufac- 
turers, in building up and protecting their 
trade. Mr. Seidel gave some interesting rem- 
iniscences of Hoo-Hoo affairs. 

The candidates initiated were: 

Parker Steward, with F. S. Palmer, San Fran- 
cisco; Ortis Fred Polson, Eagle Lumber Co., San 
Francisco; Charles Norton Wood, Strable Hard- 
wood Lumber Co., Oakland; William John Pope, 
Sunset Lumber Co., Oakland; Floyd Wilfred El- 
liott, Chas. R. McCormick & Co., San Francisco; 
James Edward Martin, Los Angeles; Charles R. 
Wilson, jr., Chas. R. McCormick & Co., San Fran- 
cisco; Henry Lauer Wills, Central Lumber Co., 
Gilroy, Calif.; Charles Freeman Rucker, California 
& Oregon Lumber Co., Oakland; Thomas W. Alm- 
quist, Sunset Lumber Co., Oakland; Robert Eugene 
Caldwell, Little River Redwood Co., San Fran- 
cisco; Stephen Westover, Sunset Lumber Co., Oak- 


land, 
Sa RaBaaaas 


PLAN BIG CONCATENATION 


New York, Aug. 14.—Elmer 8S. Anderson, 
guiding spirit of the New York chapter of Hoo- 
Hoo, announced today that the September con- 
catenation will be held Sept. 5, instead of Sept. 
9, the date previously set. He said the change 
had been made at the suggestion of H. R. 
Isherwood, the national secretary. 

The Colonial room of the McAlpin Hotel has 
been engaged for the concatenation, which is 
expected to eclipse that held in the same hotel 
a little less than a year ago. Mr. Anderson 
said he expected the affair next month to go 
over the top and bfing out the largest gather- 
ing of cats and kittens ever assembled in the 
Kast, if not in the West. 

Mr. Anderson said he was eager to put the 
New York jurisdiction in the lead, so that he 
might go to the annual in Detroit with his head 
up and proud to be the representative of Hoo- 
Hoo in this district. ‘‘We are third now,’’ 
he added, ‘‘and a real live meeting Sept. 5 will 
put us over the top.’’ 








MICHIGAN 


Rotary Cut 
Northern 
Veneers /! 


Fr URNITURE manulacturessand factory buyer who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our “Peerless Brand’ Rock Maple, Beech of Birch 
Flooring o 

Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 
































Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 














REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 
Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
17 














17 


Main Office, IRON MOUNTAIN, MICH. 
47 Grand Rapids Office, Chicago Office, 
Perkins Bidg. No. 1329 Peoples Gas 
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. {TIMBER ESTIMATORS } 
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( Jeaper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 Whi Bank Bldg. 
x Me tiney Bank Bide. NEW ORLEANS 











SAFE, RELIABLE 
TIMBER ESTIMATES 


at a few cents an acre 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in America 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 


When you balance 
price against quality, 
you will find our or- 
ganization offers you 
about the maximum 
value for your money 
in old growth Yellow 
Douglas Fir. 

We invite inquiries 


and orders from 


Retail Yards, Factories and 
Industrial Plants 


\ y, 


( i. 
CALIFORNIA 


REDWOOD 














Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 











Crocker Building, - San Francisco 
Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, Chicago 
W.O.W. Building, Omaha 
Flooring, 
Ceiling, 
FIRS CEDAR 
Siding SPRUCE R RCO GEOR? Jon 
and Finish, Long NORTHERN PINE Bevel Siding, 
Timbers, Joists, MEMLOCE Finish an 
Dimension, etc. Shingles. 














are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 


IDAHO |WALLACE-BALLORD | WESTERN 
LUMBER CO. 














PINE 609-614 Lumber Exchange, | We make a special- 
icc, Minn. ! ty of. Shop. 





LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale 
partment will reach the people. > 


Southern Pine As Source of Pulpwood 


New York, Aug. 14.—While southern pine 
lumbermen are looking toward the Pacific coast 
for their future field of major operations, the 
paper manufacturers of the northeastern States 
are turning longing eyes toward the rapid grow- 
ing southern pine as a source of pulpwood for 
their mills. Practical forestry in the South is 
likely to be greatly fostered in the next few 
years by the paper company foresters, who are 
advocating more intensive study of southern 
pine as a possible pulpwood for grades of paper 
for which it is now not available. 

Evidence of this tendency is provided offici- 
ally in a recent article for a paper trade jour- 
nal by Capt. O. M. Porter, a technical forester 
who has recently been made secretary of the 
Pulp Manufacturers’ Association, in addition 
to his duties as secretary of the woodlands 
section, the special forestry department of the 
American Paper & Pulp Association. Capt. 
Porter had this to say of the South: 

A survey of the available supplies of spruce, 
balsam and hemlock pulpwood indicates a general 
shortage, with only too little information as to 
conditions of growth, available supplies and the 
like, The undoubtedly approaching pulpwood 
scarcity, together with the supplies of cheap labor 
and fuel in the South, indicates unusual opportu- 
nities for the development of the paper industry 
and the southern pineries. Foresters who are 
familiar with the character of tree growth in these 
regions claim a rotation for the southern pines, at 
least for pulpwood size, of fifteen to twenty-five 
years. This means that under sustained yield 
management a tract of southern timber land would 
produce pulpwood not less than four times as fast 
aus a tract of equal area in the North. 


The chemical problem in the utilization of the 
southern pine is rapidly being overcome, so that 
pine pulpwood will gradually find its way into 
many other grades than coarse wrapping and kraft 
papers. This movement for the utilization of the 
southern pine in the manufacture of paper is re- 
flected in requests to the woodlands section for 
information relative to the methods of peeling pine 
pulpwood, and the costs of pine logging operations. 

Sulphate pulp and cheaper grades of pulp 
are already being made from the southern 
woods. As yet, no commercial manufacture of 
sulphite has been possible, but there seems 
to be no reason to doubt that American ingenu- 
ity will eventually find a way of removing the 
pitch and rosin which is the greatest obstacle 
at present to the making of sulphite from the 
southern woods. 


Growth of Paper Industry in the South 


Some recent experiments have resulted in the 
making of a good grade of bleached paper of 
newsprint grade from southern pine. The 
process, however, is so far too slow to be 
economical. The test manufacture resulted in 
the production of about seventy-five feet a 
minute, but newsprint where made at a profit 
on the most modern machines, is made in sheets 
about 200 inches wide, and at the rate of 1,000 
feet a minute. This high speed is necessary. 
if the paper is to be made at a profit. 

The development of the paper industry in the 
South is being evidenced by continued reports 
of projected new establishments. Bogalusa, for 
instance, has made an extensive appropriation 
for the increase of its paper mill, as conditions 
warrant. The Champion Fiber Co., of Canton, 
N. C., has started an addition to cost $1,000,000. 
At Elizabeth, La., plans have been perfected 
for the erection of a paper mill by the Calca- 
sieu Paper Mill Co. 

Government figures indicate even more 
definitely the tendency of the industry to go 
south. The Government records on pulpwood 
in 1918 showed twenty-three establishments 
making pulp in the Delaware, Georgia, Louis- 
iana, Maryland, Massachusetts, Mississippi, 
North Carolina, Ohio, South Carolina, Tennessee 
and Texas. The similar report for 1920 showed 
such increased numbers of plants that Massa- 
chusetts and Ohio, with seven plants, were 
taken from the list, and North Carolina as well, 
with three, leaving eleven scattered in the 
southern States. This showed no actual in- 
crease in the number of plants, owing to some 
consolidations, but the increased consumption of 
wood was notable. North Carolina, which be- 
fore was classified as miscellaneous, reported 
a consumption of 166,582 cords of wood, with 


279,955 in other miscellaneous southern States. 
This was an increase for these States of about 
100,000 cords a year. 


These States, however, were only those which 
had fewer than three plants to the State. Vir- 
ginia and West Virginia have been heavy pro- 
ducers of pulp and paper. In 1918, Virginia, 
with seven mills, consumed 129,637 cords of 
wood, and in 1920, with one plant eliminated 
by a consolidation, the consumption had gone 
up to 166,547 cords. These are the latest 
Government figures, completed late in 1921, 
by the Forest Service. The 1918 consumption 
included 17,541 cords of southern pine, and 
32,771 cords of yellow poplar. Domestic spruce 
and hemlock comprised the balance. In 1920, 
however, the southern pine consumption in- 
creased to 29,870 cords and of poplar to 36,934 
cords. Spruce and hemlock consumption totaled 
about 91,000 cords, as compared with 71,000 
in 1918, indicating that the increase was largely 
in pine and poplar. There was a consumption, 
however, in 1920 of over 8,000 cords of mill 
waste, when there was no such material used 
in 1918, indicating a much closer utilization of 
the forest materials. 

West Virginia also showed an increased con- 
sumption of southern pine, but not in such strik- 
ing figures as was the case for Virginia. 

Of the 280,000 cords consumed by eleven 
southern mills in 1920, not including North 
Carolina, Virginia or West Virginia, none was 
spruce, but 160,199 was southern pine. Pop- 


lar accounted for 32,000 cords, and gum was ° 


used to a total of 39,826 cords. Hardwoods 
and miscellaneous species accounted for nearly 
30,000 cords, while the use of mill waste totaled 
18,875 cords. Much of this was probably due 
to the intensive methods in use at the Bogalusa 
plant, where the paper mill is part of the gen- 
eral organization of the Great Southern Lum- 
ber Co. 


Texas reports that the pine is peeled in the 
log, and not when cut into pulpwood lengths, 
and that the peeling is usually done with a 
sharpened spade when the tree is cut. Some- 
times it is left until insects have loosened the 
bark. As a rule, the cost of peeling is about 
$1 a cord, but varies with the price of com- 
mon labor by localities. The bark is used to 
fill in low places, not being used for fuel. 


Virginia rosses its woods by machine, in 
sticks, as soon as possible after cutting, but 
seldom over a year after cutting. The cost 
of cutting and peeling a cord of 5-foot wood 
in that State was given as $2.50. 

In Maryland, the wood is peeled in the log, 
which is then cut into 5-foot lengths. Spuds 
are used when the sap is running, but at other 
times of the year the draw shave is not needed, 
and the general plan is to peel the wood as it 
is cut. The average price for cutting and peel- 
ing is $2.50. 

Pennsylvania uses considerable pine, and 
often the trees are peeled before they are cut, 
by the use of draw knives. In the sap sea- 
son, the cost is $1 a cord of 160 cubic feet 
The bark is pressed and burned. 


IDEA ESTABLISHED WOOD USING PLANT 


New York, Aug. 14.—Located between two 
large lumber yards, so that it may satisfy its 
needs with the least possible exertion and de- 
lay, the plant of the Tindale Cabinet Co., of 
Bradford Avenue, Flushing, is rushed to capac- 
ity. Lumber stored about the plant in piles 
and in warehouses gives it the appearance of a 
model lumber yard, especially as most of the 
stock is composed of high grade woods used 
in the manufacture of music boxes. 

The main office of the Tindale company is at 
159 West Fifty-seventh Street, this city. Its 
specialty is music filing cabinets, in the manu- 
facture of which it uses laminated woods, 
veneers of all hardwoods,’ African mahogany, 
quartered white oak, Indiana quartered white 
oak, Circassian walnut and American walnut. 
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Of these grades, the Tindale company is one 
of the largest consumers on Long Island. 

Much of the lumber used is imported directly 
on the order of the Tindale company and sev- 
eral of the big mahogany dealers give it the 
choice of their finest stock. The business was 
established by J. L. Tindale in 1910 and he 
remained as president until his retirement 
a few years ago. R. Huntizinger is the new 
president and Frank K. Speidel is secretary- 
treasurer. 

All machinery in the plant is electrically 
driven and there is an independent motor for 
each apparatus. W. J. Missic, the superintend- 
ent, said that the company in the last five weeks 
had done more business than in the five months 
before and he predicted a steady gain in busi- 
ness for the wood using industries for the next 
year. ‘‘An enormous amount of business is 
now coming in,’’?’ Mr. Missie said. ‘‘In fact 
we are greatly surprised at the volume that 
has been done. Results have been most grati- 
fying.’’ 

The story of the Tindale company reads 
like a romance.. As far back as 1907 an idea 
had been knocking for admission into the mind 
of a man who had to do with handling music 


people seem to have plenty of money to buy 
and build. North Platte reports building pros- 
pects much better than last year. Nebraska 
City reports a steady demand for money, but 
not equal to the supply, and a tendency to hesi- 
tate in building on account of high price of 
material. Hastings reports that the shortage of 
dwellings is being met with renewed vigor in 
the building program. Building and loan com- 
panies at Ord report ample money, with not 
enough applications for loans. 

Contract for a 10-story office building for the 
Bankers Reserve Life Co., Omaha, to cost $750,- 
000 was let today and work thereon is to start 
at once. The 17-story Medical Arts Building 
is progressing nicely, the steel work now being 
up to the fourteenth floor. This will be a 
$1,500,000 building. 


NEW METHOD OF UNLOADING SHINGLES 


New York, Aug. 14.—When the steamer 
Mundelta, with a cargo of more than 4,000,000 
feet of lumber aboard, was unloaded at Bay 
Ridge, Long Island, recently, representatives of 
the Charles R. MeCormick Co. invited the cor- 
respondent of the AMERICAN LUMBERMAN to 

inspect a new method of 








‘¢detraining’’ shingles 
and other lumber. The 
company’s representa- 
tives declare that the 
use of rope slings in 
bringing lumber from 
holds and transferring 
it to box cars enables 
them to handle immense 
cargoes with the least 
possible damage by 
breakage. 

It is significant that 
the McCormick concern 
utilized the new system 
in handling the first 
water shipment of Ver- 
tigrain shingles to reach 
this port from the west 
Coast. It is said that 
not a single one of the 
shingles was damaged 
in the tedious process 








of taking the lumber 


First Water Shipment of Vertigrain Shingles for the Charles R. McCor- from the Mundelta 


mick Co., New York City 


in a large New York publishing house. After 
a while the idea found an opening in the man’s 
mind and entered. The idea was this: ‘‘If you 
have been so long troubled by having to search 
thru so much sheet music, why don’t you make 
your trouble less? Or, why don’t you keep 
the music in small bunches instead of large 
ones?’’ By 1908 the little idea had become 
quite friendly with the man, and he made a 
demonstration of it in his own library. By 
1909, the shallow sliding tray was worked out. 
Not long after, the system was established in 
two of the largest music publishing houses in 
America. In a day, it revolutionized the hand- 
ling of sheet music. It made it possible for 
one man to do the work of five. In 1910, an- 
other idea came to join hands with the first 
one. As a result, the Tindale Cabinet Co. 
was organized and another woodworking in- 
dustry launched. 


BUILDING IS LIVELY IN NEBRASKA 


OmaHA, NeEs., Aug. 15.—A survey just com- 
pleted of building conditions in Nebraska shows 
them to be decidedly active, with apparently 
plenty of money available with which to go 
ahead. One Omaha financial institution has 
compiled statements from officers of similar in- 
stitutions in most of the larger towns of the 
state. Fremont reports building operations nor- 
mal. Lincoln reports them good. Beatrice re- 
ports building activities lively. Seward reports 
the housing shortage still so acute that there 
are five applications for every house for sale 
or rent, and building operations seeking to 
eatch up. Grand Island reports the largest 
—a program ever experienced in the his- 
tory of the city. Norfolk reports that the 


across a platform to the 
; railroad cars for direct 
shipment to the metropolitan market. 


There were 7,000,000 shingles on the Mun- 
delta, comprising one of the largest shipments 
of a season in which all records for big ear- 
goes have been broken. Fir boards were han- 
dled in much the same way as the shingles and 
also without breakage. 

The Mwndelta loaded at Gray’s Harbor. 


GOOD DEMAND FOR HARDWOODS 


MARINETTE, Wis., Aug. 14.—Discussing mar- 
ket conditions with a representative of the 
AMERICAN LUMBERMAN, Charles A. Goodman, 
of the Sawyer-Goodman Co., said that in spite 
of the strike situation the demand for hard- 
woods is even better than usual for this sea- 
son. Prices on all items are advancing and 
without doubt will go considerably higher than 
they are at the present time. Stocks at the 
mills are becoming low and badly assorted 
and, because of a shortage of labor, production 
in Wisconsin territory during the last half of 
this year will not be more than 25 percent of 
normal. Mr. Goodman believes that the in- 
creasing demand for hardwoods is going to 
add value to the entire list and predicts that 
No. 3 hardwood will sell for at least double the 
price that it is bringing today. There has been 
a good demand for the upper grades for some 
time, but it is only within recent weeks that 
the call has extended in any material degree to 
the lower grades, but all of these now are in 
good demand and users of low grades are be- 
ginning to realize that unless they cover their 
requirements promptly they will be almost cer- 
tain to face a shortage of stocks before the 
end of the year. 
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A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
a Spun PORTLAND, ORE. 
DISTRICT OFFICES: 


NEW YORK, 2839 Grand Central Ter. Bldg. 
CHICAGO, - : - 621 Hearst Bidg. 
MINNEAPOLIS, - Lumber Exchange Bldg. 
OMAHA, - - - Peters Trust Bidg. 
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Western White Pine 
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W-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


\ General Offices: QUINCY, ILL. ae 


LONGFIR JOISTS 
anBIG TIMBERS 2. 


(WASHINGTON FIR CEDAR AND SPRUCE 


CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 




















WaRos: H.B.WAITE LUMBER. CO. 
Transfer MINNEAPOLIS, MINN. 
Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 
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ELIzaABETH, LA., Aug. 
14.— Elizabeth, model 
industrial community, 
will soon add another 
unit to its growth and 
future existence when 





R. M. HALLOWELL, 
Elizabeth, La. ; 
Heading Newly Organized 
Calcasieu Paper Manu- 

i facturing Co. 





the plant of the recently 
organized Caleasieu Pa- 
per Manufacturing Co. 
is erected and running. 
Headed by R. M. Hallo- 
well, the mgving spirit of this community and 
president and general manager of the Industrial 




















Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - - WASHINGTON 


Watch this space weekly 
for attractive offers. 


Until we have assur- 
ance of an adequate 
car supply, we will 
refrain from adver- 


. tising our specials in 
this space. 


AGENTS: 


K. F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
JosephLean, - ~- P.O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187; Fargo,N.D. 








Timbers, Dimension, 
Bridge Material, 
Shiplap, Boards. 


We can promptly ship 
any quantity and any size 
you need. Tell us now 
about your needs, 


Newbegin Lumber Co. 


Duluth—L: 
HS. Robb, an 1052 Pacific Ave. 
TACOMA, WASH. 


Spruce 


Plank © 


is one of 
our specialties, 











Lumber Co. with its three great sawmill plants, 
the capital stock of the new paper company, to 
be capitalized at $250,000, has been enthusi- 
astically subscribed to and building of the paper 
mill plant will be begun soon with the hope of 
having it in operation soon after the first of 
the year. 

The Caleasieu Paper Manufacturing Co. will 
do something that no other paper making plant 
has done. It will make kraft pulp out of fat 
pine and pine stumps and clear the land as it 
goes for the farmer to come after. The Carter 
process, a new process of recovering resin and 
turpentine and making paper from the fiber re- 
maining, the discovery of J. F. Carter, has been 
adopted by the Caleasieu Paper Manufacturing 
Co. It is a modified soda process and the ex- 
periments made to date at Elizabeth, covering 
over two years of tests, have been uniformly 
successful and gratifying. The turpentine 
realized by this process is identical as far as 
can be discovered with the true spirit of tur- 
pentine. The resin is in liquid form which can 
be sold to paper mills for sizing paper and to 
soap manufacturers who use it in the manu- 
facture of soaps instead of using solid resin. 
In fact, when solid resin is bought for this 
purpose it is necessary to reduce it to the same 
liquid form as produced in the Carter process. 

These two products, the resin and turpentine, 
are obtained by the Carter process from crushed 
woods, leaving kraft. pulp which makes the 
strongest wrapping paper, or a pulp which can 
be worked into tissue papers or other products. 
It is now the intention of the company manage- 
ment to install a tissue paper unit with a ca- 
pacity of ten to twelve tons a day, for which a 
ready market can be realized. 


Stumps Will Be Removed at a Profit 


The paper mill, under the Carter process, will 
get its pulp free of charge, for the labor and 
other costs incidental to manufacturing pulp 
will be taken care of by the byproducts realized 
in the manufacture of resin and turpentine. 


_Heretofore destructive distillation methods have 


been used on cut-over pine lands, but under the 
Carter process the stumps will be removed from 
the land actually at a profit and instead of sell- 
ing the land with the stumps on to the farmer 
at a price of $10 to $15, with a further cost of 
clearing to the farmer of from $15 to $30 an 
acre, the land cleared under the Carter process 
may be sold to the farmer at a price around 
$25 an acre all ready for cultivation and at a 
price doubly profitable to the seller. It is much 
harder too to sell land with stumps on it to the 
farmer, and cleared lands ready for the plow 
mean new settlers and thriving, growing com- 
munities. 

Continual growing communities—that is the 
inspiration by which Mr. Hallowell is more 
moved than by the hope of financial gain. Natu- 
rally he believes that a great and prosperous 


“futiire awaits the paper manufacturer in the 
‘South, but he‘ is a practical idealist who desires 


to see something left and growing after the 
trees‘are gone and‘the buzz of the great saws 
is heard- no more. The piney Southland is al- 
ready far too spotted with the dying and dead 
communities which depended solely on the saw- 
mill and which ceased to live when the mill 
shut down. . 

Mr. Hallowell and his associates have built at 
Elizabeth one of the model little towns of the 
country. Nowhere, in the South at least, may 
be found better conditions under which men can 
work and live and raise their families. -Modern 
in all respects, clean, wholesome, to let such a 
community pass out because the tree supply 
failed would be, in Mr. Hallowell’s opinion, an 
injustice, a serious mistake. The Industrial 
Lumber Co. probably has enough stumpage to 
last its three large mills another generation, 
but now is the time to prepare against the in- 
evitable closing of_the mills. And so Mr. Hal- 
lowell: hopes and believes that the Caleasieu 


‘Paper Manufacturing Co. will be but the first 


of probably several paper mills located at Eliza- 
beth, for around this community is land and 
stumpage enough to perpetuate from two to a 


ADDS PAPER MILL TO INDUSTRIAL COMMUNITY 


dozen paper mills. And already it is known 
that the opportunity at Elizabeth is being con- 
sidered by important paper manufacturers. 
Then when the sawmill is gone the community 
will be left, continuing its growth, the county 
and State will have revenue, the railroads ton- 
nage and men, women and children may con- 
tinue to live in their homes instead of having 
to find another spot to stop awhile in. 


Mr. Hallowell has some positive and con 
structive views on the forestry question. He 
knows that the amount of young pine on cut- 
over lands in the South and the amount possible 
to grow under proper protection is sufficient to 
insure a perpetual pulp and timber supply for 
the country. So far as Louisiana is concerned 
he believes that the State should purchase 10 to 
15 percent of the holdings of each of the large 
manufacturers, selecting such tracts as have the 
best new growth and are the least desirable for 
cultivation, issuing 50-year bonds for payment 
of. same, and having the Federal Government 
assist in meeting interest on bonds and the 
necessary protection and cultivation of the tim- 
ber. 

The plant of the Caleasieu Paper Manufac- 
turing Co. will be erected west of the Elizabeth 
sawmill plant of the Industrial Lumber Co. and 
north of the Sante Fe railroad tracks. The 
directors will meet shortly for the election of 
officers. There are nine directors. They are 
J. F. Carter, O. A. Trolich, S. M. Lee, C. H. 
Fenstermaker, O. D. Keller, B. F. Smith and 
R. M. Hallowell, all of Elizabeth, and C. W. 
Patterson and 8. M. Scott, of Oakdale. 


JULY BUILDING SCORES INCREASE 


July was the fourth consecutive month of 
unprecedented building activity, according to 
the monthly report of the F. W. Dodge Co. 
Contracts awarded during the month in the 
27 northeastern States amounted to $350,- 
081,000. This was a 2 percent increase over 
June and a 65 percent increase over July, 
1921. It is greater than any previous monthly 
total except the record figures of April and 
May of this year. The July increase was in 
central western territory, eastern districts 
having shown slight declines. 


The July figures brought the total for the 
first seven months of this year up to $2,041,- 
065,000, an unprecedented figure, 60 percent 
greater than that for the corresponding period 
of 1921. 


July showed a levelling tendency not only 
as between localities, but as between classes 
of construction. There was a decline in the 
volume of residential construction from June, 
which was more than equalized by increases in 
industrial and public works construction. The 
figure for industrial plants, $31,882,000, which 
was 9 percent of the month’s total, was the 
largest for this class since November, 1920. 
Residential construction, however, still main- 
tains the lead, having amounted to $108,951,- 
000 in July, 31 percent of the month’s total. 
Publie works and utilities amounted to $79,- 
162,000, or 23 percent of the total; business 
buildings, $44,020,000, or 13. percent of the 
total; educational buildings, $40,690,000, or 
12 percent of the total. 

Contemplated new work reported during 
the month amounted to $508,222,000, compared 
with $350,081,000 for contracts awarded. 


TO OPEN CHICAGO OFFICE MONDAY 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., Aug. 17.—The Hardwood 
Manufacturers’ Institute will open its head- 
quarters in Chicago, on the fifth floor at 1020 
South Wabash Avenue, Monday morning, Aug. 
21, according to announcement today by John 
M. Pritchard, secretary-manager. The Mem- 
phis offices will be closed at noon Friday, Aug. 
18, the transfer of records and necessary equip- 
ment being made by express to prevent delay in 
plans. 
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NO RELIEF FROM CAR SHORTAGE 


WASHINGTON, D. C., Aug. 15.—Upon his re- 
turn to Washington from Memphis, Frank 
Carnahan, eastern representative of the South- 
ern Hardwood Traffic Association, laid before 
the Car Service Section of the Interstate Com- 
merce Commission the situation in which south- 
ern lumber shippers find themselves as the result 
of coal priorities, embargoes placed by the roads 
on other traffic and the shopmen’s strike. 


While officials are full of sympathy, they 
were not in position to promise any immediate 
relief from the embargoes in view of the short- 
age of coal for the railroads themselves, the 
growing demands of public utilities and: others 
on the priority list. 


Southern hardwood shippers are not made 
any more happy by reason of the fact that 
their northern competitors are able to get cars 
for lumber shipments, owing to their not being 
on large coal-earrying railroads, but on lines 
that are operating as high as 80 percent of 
normal. 


The resumption of mining in union districts, 
especially if a settlement of the rail strike 
should follow soon afterwards, may usher in a 
very severe car shortage. Hence settlement of 
the strikes will not solve the car problem. 


The Interstate Commerce Commission, thru 
Chairman McChord, today formally called to 
the attention of President Harding the situa- 
tion with regard to railroad motive power. 
While the exact percentage of increase in in- 
active engines is not stated, and probably is not 
known, the fact that the number has largely 
increased since July 1 is emphasized. The fifty 
locomotive inspectors of the commission find it 
very difficult to examine all motive power on 
account of the abnormal number of engines out 
of condition. 

President Harding in reply to Chairman Me- 
Chord urged that inspectors stick rigidly to the 
rules and regulations, holding that it is better 
to have a reduced number of locomotives in use 
than to take unnecessary risks by permitting 
use of those out of condition. 


MINIMA DECISION AFFORDS RELIEF 


WasHineTon, D. C., Aug. 14.—Division 1 of 
the Interstate Commerce Commission has handed 
down an opinion in Docket No. 12,246—Brooks- 
Scanlon Lumber Co. et al. vs. Director General, 
as agent Ann Arbor Railroad Co. et al.—in 
which it holds that the decision of the commis- 
sion in Lumber Carload Minima affords the re- 
lief sought by complainants in this proceeding 
with respect to a reasonable and definite rule 
for determining carload minima on lumber from 
Bend, Ore., to various interstate destinations. 
Reparation is denied and an order issued dis- 
missing the complaint. 


CAR INQUIRIES, ORDERS AND REPAIRS 


In the Railway Age of Aug. 12 are listed 
the following inquiries, orders and repairs for 
cars: 

The United Sugar Co. is inquiring for 40 
cane cars; Pacific Electric, for 200 dump ears 
of 50 tons capacity; Tennessee, Alabama & 
Georgia, for 20 each of 50-ton box and 50-ton 
composite gondola cars; South Indian Rail- 
way, for 60 broad gage and 210 meter gage 
ballast cars. 

The Canadian Pacific has ordered 250 re- 
frigerator cars; Wilcox Co., 50 hopper cars; 
Manati Sugar Co., 50 cane cars; Chicago & 
Northwestern Railway, about to order 500 box 
ears; Warner Sugar Refining Co., 150 cane 
cars; Jacob Dold Packing Co. will build 35 
refrigerator’ cars. 

The Seaboard Air Line is having 900 box 
cars repaired; the Grand Trunk is having 100 
refrigerator, 500 coal and 500 box cars re- 
paired; the Rock Island has ordered repairs to 
1,500 dump cars, and the Chesapeake & Ohio 


has distributed among several shops 4,000 cars 
for repair.. 

The Mexican Government has ordered 15 
mail cars and the Canadian Pacific has or- 
dered 15 baggage ears. 


HARDWOOD MOVEMENT RESTRICTED 


Mempuis,. TENN., Aug. 15.—The [Illinois 
Central and Yazoo & Mississippi Valley rail- 
roads have lifted the embargoes placed last 
week against the movement of dead freight, in- 
eluding lumber. 

The. Southern Hardwood Traffic Association 
states ‘that the Illinois Central system is giv- 
ing very good service in moving outbound ship- 
ments of lumber:and forest products and also 
in taking care of mills on its lines. The Louis- 
ville .& Nashville has:embargoes against lum- 
ber and other dead freight, the Southern Rail- 
way is. affording very poor service, and the 
Frisco system is in ‘‘very bad shape.’?’ <A 
prominent ‘Memphis firm, with mills on the 
Frisco at Marked Tree, Ark., is authority for 
the statement that it will not handle either 
logs or lumber. Nearly all shippers are com- 
plaining. 

The salen movement of lumber and forest 


products is being greatly restricted and the 


transportation situation, from the standpoint 
of the hardwood lumber ‘industry, is steadily 
growing worse. ‘It is estimated by the Southern 
Hardwood Traffic Association that’ but a small 
percentage of the lumber’ offered for ship- 
ment is being moved beeause of the shortage 
of cars and the congestion’ of freight.. It is 
also emphasized that southern hardwood ‘produc- 
tion is being curtailed from 25 to 40 -percent 
below the recent average because of the short- 
age of flat cars and lack of motive power. for 
rendering full service to the mills in the’ trans- 
portation of logs. 
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TRANSIT SERVICE AT TWO POINTS 


Mempuis, TENN., Aug. 15.—The Southern 
Hardwood Traffic Association has secured tran- 
sit arrangements, effective Aug. 15, at North 
Vernon and Edinburg, Ind., and it states that 
the ‘‘tariff authorizes the protection of the 
Louisville (Ky.) combination, plus a stop-over 
charge of $6.30 a ear.’’ 


CENTRAL SOUTH RATES CUT 


MEMPHIS, ‘TENN., Aug. 15.—The Southern 
Hardwood Traffic Association announces that 
the Louisville district office reports success 
in having a 2914-cent rate published on. lum- 
ber from. Burnside to Chicago and to Elkhart 
and South Bend, Ind. That rate is applica- 
able by Louisville in conneetion with the Chi- 
cago, Indianapolis & Louisville (Monon.) The 
association also succeeded in having’ a ‘9-cent 
rate published on logs from Petros, Tenn. to 
Burnside. 

The Louisville office announces reduction in 
rate from North Vernon to Rushville, Ind., from 
14 to 12 cents. 

Effective Sept. 6, Yazoo & Mississippi Valley 
railroad establishes a reduced rate of 29 cents 
on hardwoods from stations Baton Rouge, La. 
to Shrewsburg, La., inclusive, to Bristol and 
Greenville, Tenn. 

The Mobile office advises Southern Freight 
Rate Committee has approved reduced rates on 
cross ties from Louisville & Nashville Alabama 
stations to Mobile. Effective date will be an- 
nounced later. 


REDUCED CEDAR RATES TO COAST 


MEMPHIS, TENN., Aug. 15.—The Southern 
Hardwood Traffic Association today advised its 
members that tariffs on cedar lumber will be 
issued, effective Sept. 30, from all points in 
the Southeast and the Southwest to destina- 
tions on the Pacific coast carrying the same 
rates as apply on common lumber. This 
amounts to a reduction of about 20 percent a 
hundred pounds from current rates thereon. 








SEATTLE 


-Give It 


because the ‘co-operative mills 
back of this selling organization 
are not merely represented by it 
but are the actual owners of it. 
Our sole aim is to afford you a 
dependable source of supply for 


Pacific Coast 


LUMBER, SIDING AND 
RED CEDAR SHINGLES 


The quality and milling of our 
lumber is always uniform because 
these Washington and British 
Columbia mills have pledged. 
themselves to maintain standard- 
ized grading. 


Try us next time. 


Mutual Timber Mills 


WHOLESALERS 


> — 955-6 Stuart Building, 
Manager SEATTLE, WASH. 








Dunn Lumber Company 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 











Frank F. Hopkins, Prop. 
Canad! 









Here’s our 


Why go East 


Mechanically 
for a Burner 

Improved 
when you can 
get a Better AIR-COOLED BURNER 
One for Less 
Money in 
Seattle | 


ORE ET 


9 





new OF (ERMA Of BYRNE 





@ ution 


This Smokeless and i Sparkless Burner Will Last 20 Years 


We also manufac 
STATIONARY BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


Seattle Boiler Works fone Ballevl SP 


Successor to Ballard a oh 


Rea. Phone Ballard 1209 
ian Office, 1103 Columbia St., New Westminister. B. C 











GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Po it now. 
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AND THE COLUMBIA VALLEY 
If It’s 
Douglas Fir 


Western 
Hemlock 


Sitka Spruce 


@Weenanan 





Griswold = Sand 


Lumber Co. 


Gasco Building, 


PORTLAND, ORE. Western Pine 


California 
White Pine 


wn Red Cedar 
“ne We Have It 


(( ~ 
Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Associate Manufacturers 
and Wholesalers 


San Francisco Office: 
16 California Street 











Buehner Lumber 
Company 
1508-9-10 Yeon Building, 

Portland, Oregon. 























Alert Buyers 


who sense the demands of today 
will find us right on 
Noble 


e 
Fir, Spruce, ‘rm 
and West Coast HEMLOCK 
YARD STOCK, SHED STOCK, CAR 


MATERIAL, STRUCTURAL -TIM- 
BERS. 


The mills we directly represent 
have a daily capacity of over 
500,000 feet. Give us a trial. 


Gerlinger -Anderson Co. 


Associate Manufacturers 506 Gerlinger Bldg., 
and Wholesalers. PORTLAND, ORE. 


H.J. Anderson Geo. T. Gerlinger 





Louis Gerlinger, Jr. 

















PORTLAND, ORE. } 





KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, OREGON 











FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather, Price $8,50 postpaid. 


AMERIOAN LUMBERMAN, 


481 S. Dearborn St., Chicago, Ill. 





| Commercial Arbitration 





LIABILITY FOR FAILURE TO SHIP 


A recent decision by an arbitration commit- 
tee of the American Wholesale Lumber Asso- 
ciation settled a somewhat complicated trans- 
action involving implied acceptance of condi- 
tions of order and the reasonableness of time 
between receipt and shipment of order as well 
as payment of increase in freight rate. In this 
case the buyer ordered a quantity of oak at 
an agreed price f. o. b. destination and to be 
shipped in four to six weeks. The seller ac- 
knowledged the order on the day it was placed 
stipulating that the price was based on the 
freight rate then in effect and that the buyer 
must pay any advance as well as the war tax. 
The seller specified the time of shipment as 
‘¢just as soon as possible.’’? Later the buyer 
made an addition to the original order, which 
the seller acknowledged with the same condi- 
tions, omitting any reference to time of ship- 
ment. 

About a month after placing the original 
order the buyer began to trace and urge ship- 
ment, but the seller made no response until 
almost four months after the. receipt of the 
order, when he said there was no hope of mak- 
ing shipment under six or eight weeks. The 
buyer continued to urge shipment, until Dec. 
11, when a car containing stock on the addi- 
tion to the original: order was shipped. A 
little less than a month later another car con- 
taining stock on both the original order and the 
addition was shipped; but the two shipments 
did not complete the orders. 

In the middle of the following March the 
buyer canceled the balance of the order and 
claimed damages of $117.62 as his loss of 
profits on the unshipped part, as well as excess 
freight amounting to $62.82; withholding pay- 
ment of an invoice due at the end of December 
preceding pending adjustment of the claims. 

The committee decided that there was an 


implied acceptance on the part of the seller to: 


ship within six weeks of the date of the order, 
that shipments were not made within the time 
agreed nor within a reasonable time. This 
constituted a breach of the contract, which 
the buyer was privileged to waive from time 
to time until portions were shipped. It held 
also that the increase in freight did not become 
effective until about six weeks after the agreed 
time of delivery and that therefore such an in- 
crease was not in reasonable contemplation so 
far as liability of the buyer was concerned. 
It was decided, of course, that the buyer was 
not justified in withholding payment of the 
bill involving a separate transaction. It was 
held that the seller should credit the buyer 
with $117.62, the loss he sustained, as well as 
the excess freight charge, $62.82; and that the 
buyer should pay the seller interest at the 
legal rate on the net amount due on the other 
invoice after making these deductions, from 
the due date to the time of payment. 

Another case recently arbitrated by the 
American association involved the rejection 
of a car of lumber that was off grade. The 
buyer reported to the seller that the stock 
was rejected because off grade, but tried to 
persuade his customer to unload it for rein- 
spection. Being unable to do so, he asked the 
seller to make some disposal of the car, but 
stipulated that the latter must protect him in 
his profit on the sale. The original seller dis- 
posed of the car, which eventually was rein- 
spected and found to be below the grade on 
which it was sold in the first instance. 

The arbitration committee held that the car 
was rejected by the buyer without his offer- 
ing to help the seller to dispose of it, that 
the buyer lost nothing but his prospective 
profit, whereas the seller suffered considerable 
loss thru demurrage and penalty charges, 
which the buyer was or should have been in a 
better position to avoid. The committee took 
the position that a wholesaler is not entitled to 
a profit unless he performs a service, and that 
in this case the fact that the stock was off 


‘ 


grade did not excuse the buyer from his duty 
to help the seller dispose of it. It found also 
that it is not the custom for the buyer to re- 
tain a profit on cars that he refuses, par- 
ticularly when he fails to aid the seller in 
effecting a resale of the stock. The committee 
therefore held that the buyer in this ease was 
not entitled to recover. 


LOSS FROM DELAY AND NONDELIVERY 


SEATTLE, WASH., Aug. 12.—Two disputes set- 
tled by the Pacific Coast Shippers’ Association 
involved facts and principles frequently af- 
fecting transactions between lumbermen and 
establishing rules that may be accepted for guid- 
ance where similar controversies arise. One 
was where the buyer ordered lath for shipment 
within ten days, but they were not shipped until 
a month and four days later. In the interim 
the buyer’s customer canceled his order and the 
buyer applied the shipment on a later order at 
a price $1.50 higher, under an agreement with 
the seller to abide by the association’s decision 
as to who should bear the loss. The parties ad- 
mitted that the buyer gave no written notice 
of cancelation of his order, tho under the west 
Coast terms a cancelation to be valid must be 
in writing. The association held, therefore, that 


the seller was within his rights in making ship- 


ment when he did and he was accordingly re- 
lieved from liability for the loss due to the can- 


celation of the order by the buyer’s customer. 


In another case decided by the association the 
plaintiff thru a commission man placed an or- 
der for lumber and the defendant acknowledged 
and accepted it. Being unable to ship the ex- 
act stock ordered, the defendant offered a sub- 
stitute car, but the plaintiff refused it. The 
latter repeatedly urged shipment of the stock 
ordered and the defendant acknowledged the 
letters, giving excuses for failure to ship. Final- 
ly the buyer wrote the seller that, being unable 
to wait longer, he had bought the stock in the 
open market at an additional cost of $450, 
which he asked the seller to pay. The associa- 
tion decided that the seller should pay $300, 
together with interest at the legal rate from the 
date of his offer to settle on that basis until 
paid. 


LUMBER ‘RETAILER BUILDS HOUSES 


LOUISVILLE, Ky., Aug. 14.—The Will B. 
Miller Co., local lumber dealer, has announced 
plans for erection of nine houses in the west 
end of the city, at a cost of $4,000 each. The 
company recently purchased land adjoining that 
already held, in order to have necessary space 
for the houses. 
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4 L OPENS TACOMA DISTRICT HEADQUARTERS 


PORTLAND, OrE., Aug. 12.—‘‘ The largest so- 
cial-industrial meeting ever held in Tacoma,’’ 
is said by Norman F, Coleman, president of the 
Loyal Legion of Loggers & Lumbermen, to have 
been the unanimous verdict of those present at 
the formal opening of the new home of the 
Tacoma (Wash.) 4 L joint locals, which took 
place Saturday evening, Aug. 5. 

Mr. Coleman was present from the Portland 
headquarters, in his capacity as official head 
of the organization and made the principal ad- 
dress of the evening, and upon his return here 
said: 

The new Tacoma district headquarters is at 115 
South Thirteenth Street, Tacoma. It occupies the 
whole upper floor of a large two-story building, 
and consists of employment and business offices, 
club room with os and card tables, ladies’ rooms, 
cloak room, and a concert and dance hall which 
seats 600 persons. On Saturday evening this hall 
was crowded to the doors and a large number who 
could not get in remained in the side rooms 
thruout the exercises. The significance of the 
event lies in the evident grip which the 4 L idea, 
born in Portland, has upon the Sound City. 
Everett G. Griggs, George J. Osgood, J. C. Buch- 
anan, Ernest Dolge and other lumber employers of 
Tacoma were present. 
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SEEING MARY HOME 


As years go by we sometimes sigh and, in the firelight’s glow, 

Still thru the haze of other days we see the long ago. 

We count the years, the sighs, the tears, the hopes that were in vain, 
The hard earned sweets, the sad defeats, the pleasure and the pain. 
We wonder if this life we live is worth the heavy care, 

The struggle up, the bitter cup, the heartache and despair. 

Then memory kind brings to the mind some moment in the strife— 
The heart grown sad again is glad and and lovelier is life. 

And so at night my pipe I light and let my fancies roam 

To when a boy I knew the joy of seeing Mary home. 


To school we went on learning bent; she sat across the aisle. 
She liked perhaps the other chaps but gave to me her smile. 
Sometimes a note I fondly wrote and passed her on the sly 

And watched the glow that lovers know up-creeping to her eye. 
‘<The rose is red,’’ it often said, ‘‘the violet is blue. 

If you love me as I love thee no knife can cut in two 

That love so fond.’’ And she’d respond with lines I’ll not forget— 
Some simple thing—and yet they cling fast in my memory yet. 
And when at four the work was o’er no emperor of Rome 

Was half so proud—the joy allowed of seeing Mary home. 


When school was done and childish fun and life grown strangely grave, 
When day by day I worked away and learned to lose and save, 
Above the rest of mornings blest one day stands perfectly 

When every bird I singing heard seemed singing but for me; 

When every spray of blossoms gay that clustered at my feet 
Seemed but to grow that it might glow upon her tresses sweet. 

Each bird that sang, each bell that rang, still in my memory dwells 
And down the years my heart still hears the sound of wedding bells. 
Down in a cot to share my lot and never thence to roam, 

I knew the joy I dreamed a boy of seeing Mary home. 


Now twenty years with smiles and tears have in their courses run 
Since that sweet time I heard the chime, we two were made as one. 
And after she had joined with me she joined some things a few— 
The ladies’ aid, a club that played progressive euchre, too. 

My bank account for some amount she drew upon at sight. 

As president, each day she spent in planning for the night. 

She’s in them yet and seems to get the joining fever worse; 

I guess she’s been some twenty in while I am out of purse. 

Clubs without end she must attend—so much she has to roam 

I seldom know the joyous glow of seeing Mary home. 





We thought that Ger- 
many was all ready for a 
post mortem, and instead 
of that she gets a mora- 
torium. 

The sad thing about 
America is that we not 
only have an idle class 
but that most of us be- 


long to it. 
An Ohio newspaper 
man committed suicide, 


but he could have saved 
himself a lot of suffering 
by thinking of it sooner. 


It is said that fall 
prices of hosiery will be 
about the same as they 
are now. We = should 
think that in the fall it 
would be better if hosiery 
came higher. 


Now that automobiles 
and tires are down, it 
ought to be an easy mat- 
ter to prove to the Amer- 
ican workingman that the 
cost of living has really 
been reduced. 


Well, if you had waited 
until now you could have 
bought your car for $200 
less. But somebody else 
would have had your 
money by now. 

Atlanta reports that 
leading milliners are dis- 
playing their lines at a 
local hotel, and now At- 
lanta is wondering when 
the bathing-suit people 
will be along, 
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WE SEE B’ THE PAPERS 

The navy is searching for a schooner full of 
intoxicating liquor, and, for that matter, so are 
a lot of other people. 

Every eleventh person in the United States 
owns an automobile, but statistics fail to record 
how many can afford it. 

The apple crop in the Ozarks will break all 
records, but what the country wants to hear 
from is the California raisin. 

Men live 55 years, according to statistics, and 
women 57; and two years is little enough time 
for a woman to enjoy herself. 

There has been some argument as to what 
nation won the war, but Germany doesn’t care, 
as long as she didn’t lose any money. 

Several brick plants have closed, and union 
leaders will probably construe this as another 
conspiracy against the railroad strikers. 

Mine owners and union leaders were ‘‘ jovial?’ 
when they met at Cleveland, but we trust they 
will pardon us if we find it hard to laugh. 

People live longer in Kansas than in any 
other State in the country, so we might as well 
become resigned to William Allen White. 

It is said that Mexico can secure our recog- 
nition by making Mexico safe for Americans; 
but, if she does, how will we ever recognize her? 

People live longer in Washington than in any 
other city in the Union. Even death finds it 
hard to loosen a man’s grip on a Government 
job. 

If you want to know one thing that is the 
matter with the country, observe how many 
newspapers there are who call the President 
simply ‘‘ Harding.’’ 

A New York man seized an alarm clock and 
beat his wife to death. Many’s the morning we 
have been tempted to seize a wife and beat an 
alarm clock to death. 


California farmers are said to be disap- 
pointed at the prices they are receiving. We 
can’t think of anything harder to do than to 
thrill a farmer. 

The high price of gasoline is being investi- 
gated by a Senate committee. They can ad- 
vance our bread and raise our rent, but when 
they boost our gasoline that hits home. 





THE LUMBER DEALER 
I haven’t made a lot of money, 
I’ve made enough to get along; 
This ain’t no land of milk and honey, 
But maybe grits make people strong; 
I haven’t laid a fortune by, 
But free of debt I hope to die. 


The kids won’t have so high a station, 
They’ll have to work, the same as me; 
But they have got their education, 
And that is some prosperity; 
I’ve had enough to put ’em thru 
Their high school, and their college, too. 


I haven’t got a lot invested, 

I haven’t got a fancy yard, 
But, if another way it’s tested, 

It leads the world in one regard— 
For thirty years, thru good and ill, 
It’s been my pet, and always will. 


I haven’t done a lot of good 
Perhaps in life, like helping others; 
But I have sold them honest wood, 
And that is service to your brothers; 
A little profit I have made, 
But what I sold was up to grade. 


When I am gone, no monumental 
Memorial they will erect; 

A simple stone, and judgment gentle, 
Ts all a dealer can expect— 

The homes that here and there you see 

Are monument enough for me. 





f CALIFORNIA 
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Co White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber, 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices : 
ALBION, CALIFORNIA 
Mills: Albion & 


Navarro, Cal. 


Sales Office: 
Hobart Building, 


San Francisco 
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ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 
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Factory Buyers 


Buy your lumber from a 
specialist in factory stock 


ALIFORNIA 
‘White Pine 
Box, Shop and Clears 


are @ specialty at our mills. 
Tell us your needs today. 


CLOVER VALLEY LUMBER CO. 


Sawmill, box factory and planing 
mill at Loyalton, California 






















General Office: 
RENO, NEVADA 














Build with 2 Plans 
pvt ie fy apg ome 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


“R tatin Cal. Homes’’ 
50 Houses—7 tol0 Rooms—$1 
“* The New Cc le sials”’ 

60 Houses—6tol0 Rooms—$l1 





Coast Bungalows 
50 Houses-6 and 7 Rooms-$1 


GPECIAL OFFER: Send $2.50 
! for any three of these books 
and get Garage Folder FREE. 

Money back if not satisfied. 


E. W. STILLWELL & CO., Architects, 689 Calif. Bidg., Les Angeles 


ALIFORNIA WHITE PINE | 
ALIFORNIA SUGAR PINE | 


75 Houses—3-4-5 Rooms—$1 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. | 


Hobart Bidg,, San Francisco, Calif. 
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“Larite Flooring” 
Is Good Seller 


Its fine quality, depend- 
able manufacture and good 
assortment of lengths 
never fail to win the ap- 
proval of the most critical 


builder. Its dense grain 
suggests long wear on 


sight. 

Let us tell you how other 
dealers are making good 
profits on “Larite.” We 
mix it in cars of 


Southern Pine 
Yard and Shed Stock 


If you want big values 
buy Carter-Kelley stock. 


Carter - Kelley 
Lumber Co. 


(- —_— yy 
Poitevent & Favre 


Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
KY “Poitevent” Mandeville. La. Y 


Manning, 
Texas 



































. Manufacturers 


Short Leaf Pine and Hardwoods } 
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- Beuce OK FLOORING | 


|THE Besr Oak Hooring 
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| Ralph Lane Lumber Company 
7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
| Oak Douglas Fir 
Yellow Pine Spruce 
N. GC. Pine Red Gedar 
Arkansas Soft Pine Shingles 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVO 











Exports Present Satisfactory Showing 


WASHINGTON, D. C., Aug. 14.—The lumber 4di- 
vision of the Department of Commerce reports that 
total exports of sawn lumber—boards, planks and 
scantlings—for June amounted to 152,000,000 feet, 
as compared with 198,000,000 feet, the monthly 
average for the last prewar year, 1913. This is a 
most satisfactory showing and should be encour- 
aging to American lumber exporters. While the 
total exports of sawn lumber for the fiscal year 
ended June, 1922, amounted to 1,552,000,000 feet, 
nearly 300,000,000 feet in excess of the exports 
for the corresponding period in 1921, the declared 
value of $52,677,000 was $18,000,000 less, which 
probably about represents the general fall in lum- 
ber prices. 


Principal Consumers of Various Woods 


The exports of Douglas fir lumber for June were 
practically the same to both China and Japan, 
each country taking slightly under 21,000,000 board 
feet. For the twelve-month period ended June 30 
shipments to Japan amounted to 397,000,000 feet, 
as compared with 69,000,000 feet for the fiscal 
year 1921; to China, 118,000,000 feet, as compared 
with 89,000,000 feet; to Australia, 61,000,000 
feet, as compared with 49,000,000 feet; and to 
Peru, 44,000,000 feet, as compared with 58,000,000 
feet for 1921. 

The Argentine continues to be the chief market 
for southern pine lumber. That country took dur- 
ing June over 12,000,000 feet and during the fiscal 
year 120,000,000 feet, nearly twice the amount it 
took during the calendar year 1921. Cuba ranks 
second as an importer of southern pine and Mexico 
third. The shipments to Cuba for the last twelve 
months have amounted to 61,000,000 feet and to 
Mexico slightly over 60,000,000 feet. 

Hardwood shippers will be gratified at the show- 
ing made by oak and the continued improvement 
in oak lumber exports. The United Kingdom con- 
tinues to rank first, over 42,000,000 feet having 
been shipped to that country during the twelve 
months ended with June, Canada ranking second 
and Belgium and Argentina third and fourth. 

There was a slight improvement in the export 
of cooperage products for June. The exports of 
staves, heading and cooperage shooks were valued 
at $354,000, as compared with $325,000 for June, 
1921. Exports for the fiscal year, however, are 
not at all gratifying, totaling slightly over $4,000,- 
000 in value as compared with $15,000,000 for the 
fiscal year ended June, 1921. During the last 
twelve months France was the chief importer of 
American staves, with Spain second and the United 
Kingdom third. The exports to France have 
amounted to $446,000; to Spain, $401,000; and to 
the United Kingdom, $331,000. For June the 
United Kingdom ranked first and the British West 
Indies second. 

During the first six months of 1922 exports of 
veneers and plywoods have totaled in value, $529,- 
000, the declared value for June exports being 
slightly over $100,000. 


Favorable Outlook in Foreign Markets 


The lumber division states that the outlook for 
the future export demand may be regarded on the 
whole as favorable, especially since the rate of ex- 
change in some of the principal markets for Amer- 
ican lumber has shown visible signs of improve 
ment. 

Increased building activities 
United Kingdom, Belgium, France, Spain, China 
and Australia ‘and in certain sections of South 
America, The competition from the lumber pro- 
ducing regions in Central Europe threatened for a 
time to encroach on the American trade in both 
hardwoods and softwoods, but this danger is now 
over to a great extent, as the inflated values in the 
Central European countries have offset the advan- 
tage which they had in the low rate of exchange. 

There is a healthier tone in the international 
market at present. The element of speculation 
has largely been eliminated, and weak concerns 
have gradually been weeded out. It has been a 
mystery to most people how the enormous stocks 
bought by many countries, particularly by the war- 
ring nations, have disappeared, and it can not be 
said that the international lumber market is suf- 
fering from an oversupply of lumber at present. 
Perhaps the easiest explanation is that sufficient 
time has elapsed to allow millions of feet of infe- 
rior stocks to deteriorate, thereby relieving the 
market of this surplus. 

No boom is anticipated in the lumber export 
business in this country for the next six months, 
but perhaps, after all, the gradual improvement in 
conditions during the last few months is the thing 


are reported in the 


most to be desired ; otherwise the experience of the 
last two years might be repeated. 


Relates His Observations Abroad 


NEW YorK, Aug. 14.—B. S. Anderson, of the 
Southeast Lumber Export Co., 15 William St., re- 
turned recently from a tour of Europe in which 
he made a thoro study of lumber conditions in 
England and on the continent. Mr. Anderson ran 
across a number of American lumbermen on the 
other side, some of whom were on business bent 
and others on vacations. All were apparently en 
joying themselves. : 

Mr. Anderson himself combined business with 
pleasure and he says his trip was a success in 
every particular. After a long conversation with 
the correspondent of the AMERICAN LUMBERMAN, 
Mr. Anderson said that the thing that impressed 
him most was the thrift displayed by the Germans 
and French. Elaborating his views in this direc- 
tion, Mr. Anderson said of the Germans: 

The whole question is, what is labor going tu 
be worth? Germany is buying poplar and walnut 
logs in the United States to quite an extent. This 
material is manufactured in Germany and resold 
in Holland, Switzerland and other European coun- 
tries having good rates of exchange ,which enables 
the Germans to sell at a good profit. 

The German buys in dollars por) sells the manu 
factured product in currency having a good rate 
of exchange and gets the benefit of cheap German 
labor. German labor works very cheaply in our 
currency, so that the advantages of these methods 
to the manufacturers in that country may be easily 
discerned, 

Of conditions in France, he said: 

The French people are about as thrifty as any on 
the European continent. While they build slowly. 


they build substantially. Very little waste is 
noticed. For instance, if only a chimney remains 
standing, the Frenchman will build around it. 


Nothing that escaped the destruction of German 
shells is torn down in the operations of rebuilding 
if it is possible to utilize it. If a wall is weak. 
the French builder will support it and build addi- 
tions in such a fashion that the entire wall will 
he as strong as if it were brand new. 

Mr. Anderson said that it is very natural that 
all over Kurope the people are buying from hand 
to mouth, covering only their absolute require 
ments. Continuing, Mr. Anderson said: 


The general opinion of all who visit the conti 
nent is that England is coming around in fair 
shape in regard to the lumber industry. It is just 
a question of time until English affairs become 
thoroly normal. With regard to the continent. 
there seems to be very little prospect of a general 
resumption of trade for some time, that is, until 
something is done to stabilize the rates of ex 
change. There is a great deal of competition in 
American lumber from interior European plants. 
where the exchange is in favor of the buying 
countries, 

France, Belgium and even Germany are buying 
oak, and some other woods, from Poland, Czecho 
slovakia and Austria, which business under a few 
more favorable conditions would come to America. 
Reconstruction going on in France is largely of 
brick and stone and there does not appear to be a 
heavy demand for lumber in this direction. 

Most of the supplies are being drawn from their 
own and neighboring countries. 


Secretary Surveys Foreign Situation 


BALTIMORE, Mp., Aug. 14.—Having been unable 
for some time to see any consequential change 
for the better in the export trade, Harvey M. Dick 
son, secretary of the National Lumber Exporters’ 
Association, is at last persuaded that some im 
provement has taken place, and he sums up his 
impressions of the prevailing state of affairs and 
of the outlook as follows: 


After reviewing the industrial and commercial 
situation in the United Kingdom and continental 
markets for the first half of the current year it 
is my belief that the worst period in trade in 
American hardwoods is over and that in the future 
there should be an upward tendency. It is im- 
possible for anyone to say what the foreign situa- 
tion will be during the next six months. ‘There 
has been little or no speculation in American hard- 
woods during the last half year, and the trade 
therefore is in a sounder condition than it has 
been at any time during the last eighteen months. 
This applies more particularly to the United King- 
dom. Continental markets are dull and will prob- 
ably remain so until the financial situation in 
those countries improves. 

Reports received here indicate that stocks of 
American hardwoods in the United Kingdom are 
by no means heavy, and that, with a gradual im- 
provement in general business, there will be 4 
considerable change for the better in the hardwood 
trade. The present railroad strike is tying up 
railroad transportation to such an extent that 
little lumber will probably be exported until the 
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walkout of the shopmen and other organizations 
among the men employed on the various systems is 
settled. The Interstate Commerce Commission 
priority orders, coupled with the railroad strike, 
will naturally curtail the loading and movement 
of lumber exports to the seaboard, and, therefore, 
it is only reasonable to assume that the slight im- 
provement manifested in the United Kingdom mar- 
kets will not be ruined thru a flood of export 
lumber from the United States. In this way the 
strike may be regarded as causing actual good. It 
is quite possible that without such a check upon 
the forwardings there would be such a rush to get 
in on the foreign markets that the change for the 
better would soon be nullified, with the further 
result of congestion and serious losses on the 
stocks forwarded. 

It has happened again and again in the past, 
with the domestic demand rather indifferent, that 
hardwood men turned their attention to the 
European centers and shipped stocks on consign- 
ment in such quantities as to cause not merely a 
weakening of values, but positive demoralization. 
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Ocean Lumber Freight Rates 


Lunham & Moore, New York ocean freight brok- 
ers, quote as follows, in cents per 100 lbs., on lum- 
ber and logs shipped from north Atlantic ports: 


Heavy Lumber Light Lumber Logs 
English and 





Scotch ports.$0.30 $0.40 $0.30* 
3elfast and 

Dublm ..... .35 45 .35* 
Antwerp ..... 40 -50 .40 
Rotterdam ... -40 .50 .40 
Amsterdam .. -40 .50 40 
Ma .40 -50 -40 
Bordeaux ; 0 0 0 
Hamburg 30@ .40 40@ .45 30@ .40 
Bremen ...... .40 59 -40 
Christiania ... 55 65 .60 
Copenhagen .. 55 .65 .60 
Gothenburg .. 55 .65 .60 
Stockholm ... 57% 674% 621% 
Marseilles .... .50 .60 -55 
CIOHIR.  pks osc .50 .60 55 
Naples ....... .50 -60 .55 
Alexandria .. 21.00 28.00 per 2,240 lbs. 
Piraeus ...... 21.00 28.00 per 2,240 lbs. 
Constantinople 21.00 28.00 per 2,240 Ibs. 
Barcelona .... 25.00 25.00 per 1,000 feet 
Valencia ..... 25.00 25.00 per 1,000 feet 
LAGOON .5. 05k 25.00 25.00 per 1,000 feet 
Cadiz ... . 25.00 25.00 per 1,000 feet 


Buenos Aires. 15.00 
Montevideo .. 15.00 
ROGSFIO . ... 6 « 27.50 


15.00 per 1,000 feet 
15.00 per 1,000 feet 
27.50 per 1,000 feet 


*Quotations on light logs, heavy logs being 5 
cents more. The Lunham & Moore state in their 
bulletin that they can book for August to De- 
cember (inclusive) shipment from seaboard to 
United Kingdom and Irish ports. 


British Columbian Lumber Exports 


VANCOUVER, B. C., Aug. 14.—According to sta- 
tistics made available here, British Columbia dur- 
ing the first six months of this year exported 
142,628,779 feet of lumber, as compared with 80,- 


. 660,952 feet during the same period of 1921. The 


comparative figures are as follows: 


1921, Feet 1922, Feet 


Mistralin 645... 7,209,263 25,447,001 
io re ....++ 16,542,366 12,332,995 
| ae ere 8,566,400 2,084,744 
|: i. ISS eae 6,516,085 ),185,54¢ 
fC eee 15,081,573 55,174,069 
New Zealand ...... ... 2,621,361 1,771,741 
South Africa ...... .. 2,571,615 2,415,500 
South America ..... a8 33,095 984,023 
South Sea Islands...... 252,922 397,295 
Straits Settlements .... 698,070 71,072 
United Kingdom and Con- 

TINGE cn.0c...-.+-s O2O4968 5,213,719 
Atlantic coast ......... 3,768,263 15,390,125 
Hawaiian Islands ...... SGC Aee © uve eawaas 
Philippine Islands ..... 103,225 94,764 
California, unclassified... 1,287,449 * 16,066,188 
San Francisco ......... TOGGGGNe. sccsmaenne 
a eee Ce | eee re 
WHITG ORE «cca vcvecsceccccQ@@ee $43.00 
Red oak CAneas ae 40.00 

TROON 55a 6 hs a 80,660,952 142,628,779 
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Australia Seeks Protective Duties 


PERTH, WESTERN AUSTRALIA, July 2.—As an 
ticipated in many quarters, Australian sawmillers 
have made a move in the direction of securing 
higher protective duties on imported lumber. A 
deputation from the Country Sawmillers’ Associa- 
tion of Victoria waited on the Commonwealth 
tariff board yesterday. The head of the deputa- 
tion told the board that the deputies were sup- 
ported in their mission by telegrams from many 
centers, declaring that unless the duty on im- 
ported lumber was increased a majority of the 
mills in their districts would be compelled to 
close. In one district it was stated five sawmills 
had been forced to shut down in a month and two 
more were to close shortly. Similar messages 
were at hand from other sawmilling districts. 
Statements were made that the loss in wages 


thru the closed down mills amounted to $1,000,000 
a year. The chairman of the board suggested that 
the sawmillers should ask for temporary relief, 
as the question generally was one for Parliament. 
It was finally decided that the deputation itself 
should consider and submit to the board a definite 
statement of the relief they needed. 

What is true of Victoria is also true of nearly 
all the Australian States, but while it was recog- 
nized that there had been enormous imports of 
softwoods from America and the Baltic, which 
had had a bad effect on local production, the prin- 
cipal cause of unprofitable sawmilling in the Com- 
monwealth was the extremely high wages and 
short hours now prevailing. Costs being so high, 
retail prices had to remain high, and not the 
local but the foreign consumer refused to deal any 
longer in Australian hardwood lumber. If Aus- 
tralia could restore her export trade in her hard- 
wood lumber, most of her troubles in this regard 
would disappear. 


SASH, DOORS and MILLWORK 











Demand continues active, both for special work 
and stock goods. The country yards are beginning 
to stock up for fall trade, and the outlook is for 
good business from that source. Crops are gener- 
ally good, and with profitable prices assured the 
farmers will be able, in many sections at least, to 
clear off their old indebtedness and proceed with 
building which they have long needed and desired. 
However, by far the greatest volume of residence 
construction will continue tu be in the towns and 
cities. There is splendid prospect for a big de- 
mand for millwork right along during the fall 
months and well into the winter. Plants are all 
busy, and some of them report difficulty in getting 
enough competent men to maintain capacity pro- 
duction. The following reports of conditions at 
duction. 

Minneapolis and St. Paul (Minn.) manufacturers 
are getting considerable inquiry for stock sizes from 
country yards, and some business is developing, 
dealers being disposed to lay in some supplies for 
fall trade now for fear they will not be able to get 
shipments later. City trade is showing more 
volume, and is running also to stock sizes again to 
quite an extent, tho there is a good deal of special 
work being figured on. Prices are unchanged. 

Plants in the Kansas City (Mo.) territory still 
are rushed with orders, and are working overtime 
in the endeavor to keep up. The plants are having 
trouble in getting white pine and hardwood ship- 
ments. Prices are very firm and there are likely to 
be further advances on some items. 

The sash and door plants in the Merrill (Wis.) 
district are fairly well supplied with raw mate- 
rial, sufficient to tide over at least a three weeks’ 
period in case of a rail tieup. Orders for sash and 


door in most cases were placed early and for this 
reason there has been a slight diminution in recent 
orders. 


The Buffalo (N. Y.) door factories and planing 
mills report business active, tho some falling off 
has occurred from a month ago. Building is con- 
tinuing in a satisfactory way, altho there is a 
growing scarcity of labor. 

There is still a good demand for millwork, in- 
cluding doors and sash, in Columbus and central 
Ohio. Mills are working on full time as a rule, and 


:about the only difficulty is a shortage of expert 


men. Mills are going ahead with a good run of 
business ahead. Building operations, especially 
home building, are active and this is making the 
mill business especially brisk. Prices are showing a 
tendency to advance in conformity with higher 
prices of lumber. 

The Baltimore (Md.) sash and door men are in 
an optimistic frame of mince. They are enjoying a 
good business, with prospects altogether reassur- 
ing. The factories have enough orders in hand to 
keep them going for months to come, even if no 
further business were taken, and almost the only 
cloud now is the prospect that shipments may be 
held up by the railroad strike. Here and there 
price gains are noted, and the trade as a whole is 
characterized by decided firmness. 


"SRE aEaaaeeai 


MANY STUDY ESTIMATING BY MAIL 


The new advanced correspondénce course for 
estimators, offered by the Millwork Cost Bureau, 
Chicago, to member firms, already has enrolled 425 
students. The course is equally valuable for 
novices and seasoned estimators. Any firm hold- 
ing membership in the bureau may enroll as many 
of its employees as desired. No charge is made 
for the course, but a deposit of $10 is required 
for each entrant enrolled, which deposit is returned 
when the entrant completes the course or for legiti- 
mate reasons is excused from taking further work 
therein. Only member firms are eligible to enroll 
employees for the course, 





a 
Making the Sale 
| 


That is what counts on your 
ledger but you like to feel that 
every sale closed is going to 
bring you repeat orders. 


Guarantee your future business 
by selling our high grade 


Yellow Pine | 


Hardwoods, Cypress, West Coast | 
Lumber and Shingles, 
Ties and Piling. 


Buyers for yards, factories and in- 
dustrial plants should avail them- 
selves of our excellent facilities 

for supplying them with lumber 

of uniform quality and milling. 

We invite your future inquiries | 
and orders. 


Thos. W. Blake | 
1216 Carer Lumber Co. 


Building, 
HOUSTON, TEXAS 


MILLS AT: 
Hemphill, Texas Warren, Texas Cleveland, Texas 


When in the Market for 
Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 











Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
WE MAKE poet esen, 
STENCILS &5= 33 
| eee 
Log Numbering Wheels, a8 B 
Rubber Stamps,Badges. ARs ! 
Complete catalog sent p> 8 
upon request. ° , 
W. J. Cooley & Co. a6 
P. O. Box 295 8 ¢@ 
MEMPHIS, TENN. bod 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors Panama - Pacific GRAND ad a4 


internationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS to eoapacity 3500 Axes e Tools 
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| N. C. PINE 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, . bead Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . Plattsburg, 'N. & 
SHORT & WALLS L UMBER Co., Middletown, Del. 
PICKETT, HYDE & LANGGANS Co., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








-Get All the Facts 


and then you'll see where it 
will pay you to sell our 





hd Flooring 
N. C, Pine {iz 
bong 20d Yellow Pine "sush and 


Car and Cargo Shipments. 


Ellington & Guy, Inc.,"" Suite” Richmond, Va. 








Quick Sellers 


That is what you want and what you 


fe iaband eewed and N.C. PINE 


carefully kiln dried. 


Operating John L. Roper Lumber Co. 


——. 





Rowland Lumber Co., "yfelk:,. | 








North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace patel 
in lumber for retail yards an d the 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 


hing 
actory 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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“THE LUMBERMEN'S 
SEARCHLIGHT 

BY M. M. FERGUSON 
One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to reight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions ne other val- 
uable information on making correct estimates, 


90 pages. size 4x9 [hip pocket edition] 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY 


Americap fiunberman 


431 So. Dearborn St., CHICAGO 














New Tractor for Lumber Yards 


St. Louis, Mo., Aug. 14.—The problem of trans- 
porting lumber from place to place in retail 
lumber yards bas been solved by a St. Louis con- 
cern, whose devices attached to the Fordson tractor 
have made it possible for that automotive vehicle 
to handle lumber more economically, safely and 
quickly than it has ever been handled before, ac- 
cording to the manufacturer. 

The Industrial Tractor Equipment Co., 4915 
Daggett Avenue, is the manufacturer of the de- 
vices, which are being developed under the direc- 














The Instant Automatic Hitch Open 


tion of William H. Sargent, a master mechanic and 
inventor of many years’ experience. The company 
is now preparing to market its devices. 

The principal feature of its adaptation of the 
Fordson tractor to the uses of the lumber yard 
is the instant automatic hitch, which is patterned 
somewhat along the principles of the car couplers 
used by the railroads, embodying the same ideas 
of safety and security. To install this clutch it 
was necessary to devise an entirely new back for 
the Fordson, as will be seen in the accompanying 
illustrations. 

The automatic hitch makes it possible for the 
driver to back up to the trailers, which also are 
equipped as a part of the hitch, and make the 
connection without mroving from his seat. The 
driver may disconnect in the same manner. This 
feature insures safety and speed. Another safety 
feature is that it is impossible for the trailer to 
bump into the driver of the tractor. 


Different wheels are installed on the tractor 





manufacturers. 
used 


provided by the original 
rubber tired wheels, 24x314-inch are 


than 
Small 


in front, while in the rear 40x7-inch solid steel 
rubber tired wheels are used. The rear wheels 
are made heavy, so that the necessary traction 


may be acquired. 

Two of the tractors equipped with the Industrial 
Tractor Equipment devices are being successfully 
used in the yards of the Julius Seidel Lumber Co., 
displacing five spans of mules, and are doing the 
work more quickly than it has been done. The 











The Instant Automatic Hitch Closed 


tractor has easily pulled a load as heavy as eight 
tons. 

The tractor is controlled simply and perfectly 
by the driver and short turns, so often required 
in a retail yard, are easily made. The tractor 
can be adapted for lumber yards, planing mlils 
and sawmills. Besides the hitch, the company is 
developing other attachments such as_ special 
wheels, radiator protectors, semi-trailer fifth wheel 
attachment, and other valuable accessories to be 
patented. 


THE ATCHISON, Topeka & Santa Fe railroad 
uses a chemical weed killer made as follows: 
A solution is first made of 4 pounds of chem- 
ically pure arsenic trioxide and 144 pounds of 
caustic soda per gallon. This solution is diluted 
in the ratio of 10 to 20 with water, as the case 
requires. 























Tractor rebuilt for the Julius Seidel Lumber Co. by the Industrial Tractor Equipment Co. 
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ANTIGO, WIS. 





Aug. 15.—The Langlade Lumber Co. has begun 
clearing the right of way for an extension of its 
logging railroad. It will be about eight miles long 
and extend south from Pearson into the northern 
part of the town of Price, tapping the largest 
timber holdings of the company. The entire exten- 
sion may not be completed this year. Two summer 
logging camps are being operated at the present 
time and loading crews are moving out logs of last 
winter’s cut to the paper mills. The hemlock bark 
peeling season is nearly ended, but not as much has 
been peeled as during the 1921 season. Five and 
possibly six lumber camps will be operated by the 
Langlade company next year, and its jobbers will 
run about as many more. The sawmill in this city 
shut down on Saturday night for a 30-day period 
to permit of overhauling and repairing. Shipments 
of lumber have been very brisk, and there has been 
no difficulty in obtaining cars or getting them 
thru to destination. The planing mill is running 
right along. 

Traffic statistics for the Ashland division of the 
Chicago & North Western railway showed that 
there was an increase of 160 cars in lumber ship- 
ments last week over the corresponding week of 
last year. There was also an increase of 167 cars 
in shipments of other forest products. 


CINCINNATI, OHIO 


Aug. 15.—The Cincinnati wholesale lumber trade 
is largely marking time at present, as the railroad 
situation has put a quietus on business generally. 
The lines from the South are pretty well tied up, 
this being especially the condition on the Southern, 
Louisville & Nashville and Chesapeake & Ohio, the 
principal arteries into Cincinnati from the timber 
sections. The Norfolk & Western is getting some 
cars thru. 


A meeting of the executive committee of the 
Lumbermen’s Club of Cincinnati, of which J. C. 
West is president, is called for Thursday to arrange 
the preliminaries for the club’s fall activities, and 
outline the program for the series of monthly meet- 
ings. The first fall meeting will be held on the 
second Monday of September, being postponed from 
the first owing to Labor Day being a holiday. 

W. H. Hopkins, president of the Lumbermen’s 
Golf Association of Cincinnati, has appointed a 
committee consisting of E. M. Bonner, H. M. Spiel- 
man and himself to arrange for the golf tourna- 
ment of the club to be held the first week in Oc- 
tober at the Ft. Mitchell Country Club in the 
Highlands of Kentucky, opposite Cincinnati. The 
dates have not been definitely set as yet. 


BUFFALO, N. Y. 


Aug. 14.—A number of business men and canal 
officials were here this week after an inspection 
trip over the State barge canal. Included in the 
number was Charles Allen, of Rochester, repre- 
sentative of the Blackwell Lumber Co., of Coeur 
d’Alene, Idaho, who recently returned from several 
weeks’ tour in the West and a visit to the mills. 

A cargo of walnut and white oak logs which was 
sunk in Lake Erie in 1859 is to be salvaged by Mrs. 
Margaret C. Goodman, of New York, who was in 
Buffalo this week. She claims to be the only deep 
sea salvager in the world. She will procure tugs 
and divers in Detroit. Mrs. Goodman’s first ven- 
ture in salvaging was in 1918, when she recovered 
a cargo of copper, pig iron and hides that was sunk 
with the steamer Pewabic in Thunder Bay in 1865. 

Charles L. Betts, representative of the Betts 
Lumber Co. in New York and the metropolitan 
district, was a visitor at the company’s Buffalo 
office and yard last week, while making an automo- 
bile trip thru this section. 


A. A. Mason is one of the Buffalo representatives 
competing in a lawn-bowling tournament at Dunn- 
ville, Ont., this week. 

Chester W. Graves, representative of the Bab- 
cock-Angell Lumber Co. at New York, stopped here 
at the office of Graves, Manbert & George last week 
on his way home from a vacation trip to visit rela- 
tives at Rome City, Ind. 


The Buffalo Lumber Dealers’ Association has just 
published, as’ a new departure, an elaborate cata- 
log covering the entire field of millwork, with 
many illustrations, and also giving details of the 
trade in other departments, including grading 
rules. Each member takes a certain number of 
copies and has his firm name printed on the front 
cover. The publication contains 134 pages and is 
of much value to the members of the trade. 

John B. Caskey, of the Hendricks-Caskey Co., 


has returned from a 2,000-mile automobile trip 
down the St. Lawrence Valley and back by way of 
the Adirondacks. He says that he saw building 
operations in every village or town of whatever 
size he passed thru. As these places numbered 
over 100, it is a large showing for this part of the 
country. 

C. W. Bodge leaves at the end of the week for a 
vacation trip thru the White Mountains and a 
visit to his old home near Boston, Mass. 

Ralph Hartman, of Rochester, State representa- 
tive of the Erie (Pa.) Lumber Co., is spending a 
vacation at Danville, Pa. 


INDIANAPOLIS, IND. 


Aug. 14.—In spite of nearly every handicap 
that could well be encountered at one time, the 
hardwood market continues to show expansion. 
The car situation has hurt deliveries, but dealers 
as well as industrials appear to be getting suffi- 
cient shipments to provide for their immediate 
wants. During the last week there has been a 
tendency toward future buying. Dealers and in- 
dustrial executives, convinced that the country 
will suffer a car shortage this fall, are placing 
orders and, as a result, there is a general scurry- 
ing around to find available mill stocks. There 
has been a lot of optimism expressed by the manu- 
facturers of musical instruments and cabinets dur- 
ing the last week and executives say this branch 
of the business is due for a revival as fall comes 
on. The furniture industry continues to lead in 
the volume of takings, but until last week there 
had been no apparent effort to build up stocks of 
raw materials. The country yards are only fairly 
active. The farm trade is much more active than 
it was at this time last year. 


COLUMBUS, OHIO 


Aug. 14.—While shipments are held up because 
of embargoes and congestion, no special shortage 
of any items is reported in central Ohio territory. 
Buying is going on fairly well, especially in hard- 
woods, with retailers in the lead. Factories mak- 
ing boxes, automobiles and furniture are also buy- 
ing. Southern pine trade is feeling the effects of 
the rail strike and shipments are delayed to a 
large extent. Building operations are active. 

I’. B. Pryor, sales manager for the W. M. Ritter 
Lumber Co., has returned from a trip to the 
Philadelphia branch of the concern, and found 
conditions in that territory generally satisfactory. 
He reports a fairly good demand for hardwoods in 
central Ohio territory with retailers the best cus- 
tomers. 

A. C,. Davis, head of the A. C. Davis Lumber Co., 
finds a good demand for lumber at wholesale, but 
says retail prices have not responded to the higher 
wholesale quotations. 

The Central West Coal & Lumber Co. has just 
completed negotiations for selling plant No. 1 at 
Jackson, Ala., to J. M. Hemphill, of Mobile, Ala., 
a well known manufacturer. The company re- 
tains plant No. 2 at Jackson, which is now in 
charge of J. C. Gilmore. J. S. McVey, head of 
the company, reports a good demand for southern 
pine, altho the inability to secure cars is having 
a bad effect. 

L. B. Schneider, sales manager for the John R. 
Gobey Lumber Co., reports the car shortage at the 
southern mills very acute and as a consequence 
there is a tendency to advance the prices on all 


lumber. 
MEMPHIS, TENN. 


Aug. 15.—The hardwood market continues firm 
under the influence of a steady demand from most 
of the more important consumers. Furniture man- 
ufacturers are holding out of the market to perhaps 
a greater extent than other large consumers be- 
cause they are threatened with a coal shortage 
which may tie up their plants. Flooring manu- 
facturers are among the most aggressive buyers, 
but automobile interests are still in the market in 
a substantial way. There is also good buying of 
the lower grades of cottonwood, gum and oak by 
box and heavy packing crate manufacturers. Mis- 
cellaneous consumers, including the implement 
manufacturers, are increasing their purchases 
somewhat on the prospects of unusual prosperity 
this fall and winter among the agricultural popu- 
lation. 

There is a fair export demand. R. L. Jurden, 
president of the Delta Export Lumber Corporation, 
says that there is a very good foreign inquiry for 
gum lumber and veneers and the American Over- 
seas Forwarding Co. reports fair bookings for 
shipment to Europe. The lower grades are ad- 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
>” sie of 300,000 feet 
9) 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices” 
(e) right and our quality 


unexcelled in 
% Partition, Ceiling, 


a 

Moulding, Trim 
Oo ? ? 
7 Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th FI Uni . 
Trust Building, Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 











ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE or Speci, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 














A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE | CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 
and Rough. 
Wellington & Powellsville R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills:—Edenton, N. C., 
Columbia, N. C., Ahoski, N C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn &t., Chicago, -Hll. 
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LONG Lene 


Southern Pine 


CYPRESS 


Yard Stock 
Shed Stock 


y Office: e 
SOE. 2nd St. Timbers 
New York. Pi l in g 
Western Office: Our Specialty: 
ard a. Railroad and 


Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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IMBERS 


Dressed or Rough 


From Longleaf 
ad Yellow Pine 


Material 6x8 to 18x18 up 
to 50 feet long. 


Henderson Land 


milat .. & Lumber Co. 


TUSCALOOSA, ALA. 

















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 


High Grade 
Shed Stock 











Shortleaf Yclow 7¢, 


Finish, Boards, Dimension, Flooring and Drop Siding 


Poplar,Gum,O0ak 


Mixed cars if desired. 





FT. SMITH LUMBER CO. 
PLAINVIEW, ARK 
Manufacturers 


‘Soft Short Lat ¥ ellow Pine 











The Cost of Growing Timber An interesting exposition 


of facts and figures, 
By RB. 8S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 


vancing somewhat under the stimulus of the im- 
proved demand, while the better grades are com- 
manding somewhat higher prices as a result of the 
effort of some consumers to secure deliveries before 
the transportation situation grows worse. 

Production of hardwood lumber in the southern 
field is being curtailed to the extent of 25 to 40 
percent compared with the recent average because 
of the shortage of cars for transporting logs to 
the mills in the case of plants which are served 
by the public carriers, according to J. H. Town- 
shend, secretary-manager of the Southern Hard- 
wood Traffic Association. Weather and labor con- 
ditions are both favorable to a large output and 
mills which have their own logging equipment, in- 
cluding logging trains, are making excellent head- 
way. Those dependent on public carriers, outside 
of the Yazoo & Mississippi Valley and Illinois Cen- 
tral, are having tremendous difficulty in securing 
cars for handling their logs. Many of them are 
closed down because unable to make progress, 

W. H. Russe, who recently acquired the interest 
of J. Q. Eaton, of Memphis, and Otis A. Felger, of 
Grand Rapids, Mich., in the Allen-Eaton Panel Co., 
of this city, as announced in the AMERICAN LUM- 
BERMAN, has been elected secretary-treasurer of 
that firm. ‘There will be no change in the name. 
Mr. Eaton was secretary-treasurer prior to the 
sale of his interest. C. B. Allen continues as presi- 


dent. ‘ 
LOUISVILLE, KY. 


Aug. 14.—The situation is looking mighty bad 
to the lumbermen of Louisville at the present 
time as a result of the coal and rail strikes. Move- 
ment of freight is almost at a standstill. The 
Southern railway is moving practically nothing, 
while the Louisville & Nashville, Illinois Central, 
Chesapeake & Ohio and Big Four are embargoed, 
and other lines are handling a little stuff, but 
slowly. Some jobbers reported today that they 
could not get anything past Nashville last week, 
and did not expect to get lumber thru for the 
present, 

Both pine and hardwood movements are at a 
standstill. Jobbers are not quoting on _ stocks 
they have not in hand, and are accepting very little 
business except on yard stocks at Louisville, where 
an open route is available for shipping. Lumber 
consumers are not buying for the time being. 
Prices remain the same, altho there is every indi- 
cation that some stocks that are in position to 
move forward and which are in demand will carry 
a premium over the general market. Quotations, 
inch: Oak, quartered, FAS, $140; common, $70; 
plain, $115 and $55. Walnut, FAS, $225; selects, 
$150; common, $100. Poplar, FAS, $100; selects, 
$80; common, $50. Quartered red gum, $115 and 
$70; plain red, $100 and $62.50; sap, $47 and 
$34. Ash, $90 and $45. 


CLEVELAND, OHIO 


Aug. 14.—“In some orders we are six weeks 
behind, due to the difficulty of receiving ship- 
ments of lumber,” said L. 8S. Cantlon, secretary 
of the Dille Road Lumber Co. “The one good fea- 
ture, however, is the fact that business continues 
to keep up in spite of present conditions.” 

J. V. O’Brien, secretary of the Reserve Lumber 
Co., also reports that the railroad strike is affect- 
ing the lumber business in a moderate degree. 

After spending several weeks visiting the mills 
in Canada to try and purchase lath, B. H. Stewart, 
sales manager for the C. H. Foote Lumber Co., 
returned to Cleveland a few days ago with the 
news that lath are scarce and almost impossible 


to buy. 
EVANSVILLE, IND. 


Aug. 14..-Hardwood lumber manufacturers and 
wholesalers report that the demand holds up very 
well, considering the railroad strike and car short- 
age situation. Reports from rural communities 
are to the effect that business conditions are much 
better than they were this time last year and farm- 
ers are buying liberal quantities of lumber and 
other building materials. The retail lumber trade 
is keeping pace with the wholesale trade. Wood 
consuming factories in this section are being op- 
erated on fair time, but the car shortage inter- 
feres seriously with their shipments. It is be- 
lieved that the semiannual furniture market to be 
held here the second week in September will greatly 
stimulate the local furniture demand. 

Claude Wertz, of the Maley & Wertz Lumber 
Co., has returned from a business trip to Shawnee- 
town, Ky. He reports trade conditions in that 
section gradually improving in spite of the various 
strikes and he says the lumbermen look for a very 
good fall and winter trade. 

Gus E. Bauman, of the G. E. Bauman Co., hard- 
wood lumber jobber, of this city, who returned a 
few days ago from a trip to Memphis, Tenn., and 
the Southwest, said that lumber manufacturers be- 
lieve that as soon as the railroad strike is ended 
fall trade will start on an upward trend and busi- 
ness will remain good thruout the winter months. 


Theodore E. Rechtin, of the Rechtin Lumber 
Co. here, who started a lumber yard and retail 
business some time ago at Tennyson, Ind., reports 
that summer business in that section has been very 
good and that a great many improvements have 
been carried on by farmers. 

Logging operations are quite active at this time 
along Green and Barren rivers in western Ken- 
turky and it is expected that by the first of Sep- 
tember a great many logs will be rafted here for 
use in the saw and veneer mills. 


MILWAUKEE, WIS. 


Aug. 15.—With Milwaukee building figures pass- 
ing the $20,000,000 mark this week, the demand in 
the local market increasing, and all woods becom- 
ing scarce, prices are generally higher and are 
strengthening daily. Fir is the most popular wood 
in the smaller cities of the State. It is used mostly 
for piece stuff, sheeting, rough frame work etc., 
and now that harvest periods are over the demand 
is beginning to creep to the southern pine division, 
that is still popular in the big cities for general 
building. Hemlock trade is improved this week 
over last, and there is more stock available in this 
district. Low grade hardwoods are inactive. Indus 
tries are making a steady improvement and 
eventually the lower grade hardwoods will recover 
from their long standing slump. 


MERRILL, WIS. 


Aug. 15.—Hardwood yards in this section have 
comparatively large and well balanced stocks but 
with lower grades predominating, as lumbermen 
here are convinced that the holding back in pur- 
chases of the lower grades will ultimately be fol- 
lowed by a brisk demand. ‘The prices offered for 
the lower grades have advanced 100 percent since 
a year ago, but many are still holding back on their 
stocks, considering even present prices below value. 

Few mills have as yet experienced much diffi- 
culty because of the railroad strike, and in many 
cases it has encouraged retail yard buying of shop 
lumber as well as pine and hemlock. The demand 
for air dried lumber is far beyond the supply. The 
strike has interfered somewhat with eastern ship 
ments of flooring. 


CASE HINGED ON TIME ORDER WAS RECEIVED 


BALTIMORE, Mp., Aug. 14.—It appears that 
the case of the S. W. Morten Lumber Co. of 
St. Louis, Mo., against the Thomas A. Charshee 
Co. (Ine.), this city, involving payment for two 
ears of longleaf pine, which was tried in the 
superior court here recently, and resulted in a 
verdict by the jury for the defendant corpora- 
tion, hinged primarily on the time when the 
plaintiff received the order to ship two cars of 
shortleaf pine lumber, the cars having been re- 
jected on the ground that the order specifically 
called for shortleaf pine. The Morten company 
contended that neither in the correspondence 
nor in the order was there mention of shortleaf 
pine, yellow pine merely being called for, and 
that the only specification was contained in a 
telegram to make shipment, which arrived when 
the lumber was already on the way. 

According to the Charshee company, the 
plaintiff testified that it would not ship the lum- 
ber except with the Charshee company’s for- 
mal order before it, and it was further proved, 
by correspondence and time stamps of the 
Morten company, that the Charshee’s formal 
order was in the hands of the St. Louis corpora- 
tion seven days prior to the shipment of the 
goods. It was also established, the Charshee 
company states, that the Morten company erased 
the original stamps bearing date of Oct. 4, 
1920, and placed on top thereof stamps bear 
ing the date of Oct. 11, 1920. The Oct. 4 
date, it is maintained, was clearly seen under 
the magnifying glass as shown to the jury. It 
was also averred that the Morten company 
acknowledged the receipt of the Charshee com- 
pany’s formal order under date of Oct. 4, 
1920. In the deposition of the Morten company, 
made in St. Louis, it is said, that corporation 
claimed that it did not get the order until 
Oct. 11, when the two cars were already under 
way. The contention of the Charshee company 
was that the date of receipt of the order had 
been purposely changed so as to make it ap- 
pear that the shipment had gone forward prior 
to receipt of the order. 

The Morten company, thru its attorney, made 
a motion for a new trial, but the motion was 
denied by the court. 
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BELLINGHAM, WASH. 


Aug. 12.—A providential rain has lessened what 
was one of the worst fire situations northwestern 
Washington has ever known. Just as the outlook 
was most desperate where 1,000,000,000 feet of 
timber stands a light rainfall, followed by showers, 
put a damper on the conflagration, and as a result 
timber owned by the Great Northern Railway Co., 
Sound Timber Co., E. K. Wood Lumber Co, and 
liddy Bros. has been saved. The Saxon fire at the 
loedel Donovan Lumber Mills also has been put 
under control by the downpour and camps that 
have been waiting for a rain before resuming op- 
eration will now become active. 


J. J. Donovan, vice president of the Bloedel 
Donovan Lumber Mills, estimates that before rain 
fell as much damage had been done in Washington 
forests this season as in. the last ten years. In 
sritish Columbia the situation was equally bad, 
248 fires having been reported in fifteen days. 

Alarmed by this season’s fire ravages, Mr. Dono- 
van says that the State must take over the patrol 
problem and that at its next session the State 
legislature should pass more stringent laws re- 
yarding carelessness in setting fires and, above all, 
with regard to incendiarism. What good patrol- 
ing means he illustrates by referring to Clallam 
County, where there are thirty-five patrolmen and 
where no fires have occurred except outside this 
patrolled region. 


The car famine has forced the Puget Sound Saw- 
mills & Shingle Co. to discharge its night crew in- 
definitely. The Samish Bay Logging Co. has re- 
sumed operation at its sawmill, altho, according 
to Secretary A. D. McDonnell, it has been unable 
to» get cars to move even railroad orders. The 
Siemons Lumber Co. has begun using its storage 


MARSHFIELD, ORE. 


Aug. 12.—William Denman, chairman of the 
ward of directors, and Manager F. A. Warner, of 
the Coos Bay Lumber Co., have announced ex- 
tensive plans which will be carried out to increase 
the output of the company 30 to 40 percent. The 
steamer Cotton Plant, which was bought from the 
Shipping Board, has been brought to Coos Bay and 
will be used in connection with the two company 
steamers, the C. A. Smith and the Johanna Smith. 


* One of the vessels will run regularly to San Pedro 


where the company will take lumber direct for the 
southern California trade. The new vessel has 
been renamed the F. A. Warner in recognition of 
the services of the manager. The increase in the 
wutput at the two mills in Marshfield will begin 
about Sept. 1. Some new equipment will be in- 
stalled and possibly a night shift will be put on. 
the logging operations are now being enlarged. 
Much new equipment, including locomotives and 
logging engines, have been ordered. A railroad is 
being built up Yellow Creek which will reach a 
tract of about 500,000,000 feet of timber. The 
railroad up Salmon Creek is being extended and 
will make available 8,000,000,000 feet of timber in 
one solid holding. Later the road will extend into 
Curry County to reach a tract of 4,000,000,000 feet 
in the Sixes River section, The number of em- 
ployees will be greatly increased. It is expected 
to furnish the mills 100 to 120 cars of logs a day, 
and the plan is to make the annual output of lum- 
ber about 200,000,000 feet a year. 

The port commission of Port Orford in Curry 
(‘ounty has announced details of a proposition 
which has been made to develop that section. 
The proposition is to lease the port wharf, expend 
$25,000 in building a breakwater and put up a 
mill which will cut 150,000 feet of fir lumber a 
(lay, and also a cedar mill. Bradley Terrell, of the 
Bradley Knitting Mills, of Delavan, Wis., has been 
here negotiating and is said to have Chicago men 
associated with him. Options on lumber in that 
section of Curry County have been taken by those 
proposing to build the mill. 

Export business from Coos Bay has greatly in- 
creased, according to figures given in the report of 
Chester Clarke, deputy collector of customs for this 
port. Nine vessels cleared from Coos Bay during 
the fiscal year ending June 30 as compared to only 
two the year preceding. There were thirty-five 
«xport declarations for foreign cargoes carried on 
the nine vessels. The value of lumber cargoes for 
foreign destinations from Coos Bay during the fis- 
cal year was $354,280, compared with $24,550 the 
year previous. A total of seventy-nine boats of 
yurious sizes are registered at this port. 


This season has been unusually dry for this sec- 
tion of Oregon and many forest fires have broken 


out, most of which were subdued by the Coos 
County Fire Patrol Association. A fire in the 
Loon Lake section on the line of Coos and Douglas 
counties has reached timber owned by the Gardi- 
ner Mill Co. and is reported causing much damage 
to merchantable timber. 

A cedar mill owned by John L. Aasen and lo- 
cated at Myrtle Point was destroyed by fire. The 
loss on mill and lumber in the yards was $25,000, 
partly covered by insurance. 

The Willamette Pacific Lumber Co. has started a 
third shift of workmen and will operate twenty- 
four hours a day at the veneer plant.in North Bend. 

The steamers Acme and Bandon have been stop- 
ping at Port Orford and loading cedar logs cut by 
the Port Orford Timber Co. and the Western Lum- 
ber & Manufacturing Co. The Moore Mill & Lum- 
ber Co. is also shipping from Port Orford. These 
concerns are not cutting any more cedar right now, 
as the market is dull. 


SAN FRANCISCO, CALIF. 


Aug. 12.—Retailers report a steady local de- 
mand for building lumber and prices are being well 
maintained. Mill prices are firm on lumber of all 
kinds. Commission men and mill agents have 
good inquiries and find considerable difficulty in 
placing orders with mills which are sold ahead 
and have broken assortments. Rail deliveries in 
California have been pretty good thus far, but 
the strike situation is reaching a critical stage, 
and with light stocks in the yards prices will 
probably advance in case of a tie-up. 

The Red River Lumber Co., this city, has more 
inquiries for white and sugar‘ pine than it can 
supply, as buyers want prompt shipment. Stocks 
are drying pretty well, and the concern is moving 
about twenty carloads a day. Willis J. Walker, 
who has returned from the mill, reports a cut of 
650,000 feet a day with two shifts. 

Charles F. Flinn, general manager of the Albion 
Lumber Co., who is here from Albion, reports the 
redwood mills at Albion and Navarro operating 
one shift. Three steamers are busy moving lum- 
ber and stocks of dry clears are low. 

E. A. Blocklinger, president of the Chiloquin 
Lumber Co., who has returned from Chiloquin, 
Ore., reports a good output of white pine lumber 
with an increased force of employees. Logs are 
being hauled over the company’s new skailroad. 

Cc. E. Lewis, of the Germain Co.’s San Fran- 
cisco office, says it is difficult to make lumber 
shipments from Klamath Falls, Ore., as the rail- 
roads are giving preference to box shooks needed 
to. take care of the fruit shipments. Consequently 
some inquiries for white and sugar pine are being 
turned down. 

John W. Blodgett, of Grand Rapids, Mich., presi- 
dent of the National Lumber Manufacturers’ Asso 
ciation, is in the city after attending the recent 
lumber meetings in Portland, Ore., and will pay a 
visit to Santa Barbara, Calif. He is president of 
the Michigan-California Lumber Co., and is con- 
ferring with R. E. Danaher, the general manager. 
The company’s white and sugar pine mill at Pino 
Grande is making a good cut and has been making 
regular shipments... The box factory at Camino is 
very busy. 

D. H. Steinmetz, general manager of the Stand- 
ard Lumber Co., reports a large cut of white and 
sugar pine lumber being made at Standard. The 
new blower system dry kilns, just installed, will 
enable eastern orders to be filled more promptly. 
The supply of cars has been sufficient thus far to 
take care of shipments. 


Charles R. McCormick & Co., this city, find a good 
demand for fir and have all their steam schooners 
again in operation. With some mills in the North- 
west closed down and production curtailed at 
others, many of the steamers have had a hard 
time to obtain cargoes. All four of the McCormick 
mills at St. Helens, Ore., are operating, which 
helps the situation. Prices have been advancing. 


M. L. Euphrat, manager of the Wendling-Nathan 
Co., this city, is paying a visit to the mills in 
Oregon and buying fir. R. M. Hills, of this office, 
reports an increased demand for fir in California 
with fair deliveries. There is a good trade in red 
wood at fair prices. 


B. W. Adams, lumber sales agent for the Fruit 
Growers’ Supply Co., after returning from a trip 
to the company’s mills, says efforts are being 
made to take care of the needs of regular custom- 
ers, but the concern has been unable to catch up 
with orders. ‘There is a strong demand for white 
and sugar pine shop and better, with a limited 
amount of dry stock for sale. Double shifts are 
working at the Susanville mill and the new re- 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8. Dearborn St., Chicago, Il. 
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manufacturing plant is in operation, but the lum- 
ber goes out as fast as it dries. Thus far they 
have had all the cars needed at both mills. The 
box factories are working overtime, and the mill at 
Hilt is running double time. 

The Lassen Lumber & Box Co. is operating both 
mills at Susanville day and night, with a com- 
bined output of 300,000 feet a day, and the box 
factory is employing two shifts. Good shipments 
of lumber and shook have been made. There is a 
steady demand for white and sugar pine uppers 
and shop, as well as for box shook. Prices are 
well maintained on all grades. 

Junius H. Browne, vice president of The Pacific 
Lumber Co. of Illinois, with headquarters in New 
York City, is here after spending a week at the 
redwood mills at Scotia, where a cut of about 
450,000 feet a day is being made with one shift. 
He reports a steady demand for redwood in the 
East as well as in California, with prospects for 
the market to be extended. Stocks at Scotia are 
none too large for requirements and dry clears are 
scarce. Regular shipments have been made, so 
far, without any car shortage. 

J. M. White, general manager of the Weed Lum- 
ber Co., is here from Weed, where a cut of about 
350,000 feet a day is being made and the factories 
are busy. A new model logging camp has been 
completed. Work is under way on the new power 
house near the sawmill and the generating ca- 
pacity will be greatly increased. 


CENTRALIA, WASH. 


Aug. 12.—Continued dry weather has had a tend- 
ency to reduce the production in this district. This 
is especially true of cedar and fir logs, the supply 
on hand being below normal. Cedar logs are ad- 
vancing, which has forced the price of shingles to 
$3 a thousand for stars. Local demand is good, 
with prospects of a big fall trade. Stocks, how- 
ever, are badly broken, uppers being practically 
sold out, with dry stocks of dimension and shiplap 
very scarce, Mills report a good demand, with 
prices stronger than last week. Railroads are 
buying heavily and it is predicted that the price 
of ties will advance within the next week or ten 
days. So far the mills are having no trouble get- 
ting cars, but a shortage will develop as soon as 
the wheat and fruit crops begin to move. Japan 
inquiries continue to come in, but so far the mills 
in this district have enough business to keep them 
going without taking on any Jap squares, 

State Forester F. E. Pape, of Olympia, reports 
one of the worst fires of the season as having 
broken out in Whatcom and Skagit counties east of 
Wickersham, The fire is burning in five sections of 
virgin timber, destroying a large amount of old 
growth fir and cedar, and has an unbroken stretch 
of twelve miles of this class of timber. Two more 
incendiary fires are reported near Littlerock in 
Thurston County; one in the Tumwater Lumber 
Co.’s operations and the other in the green timber 
close by. The fires in other parts of the State are 
under control and with the possibility of rain 
within the next week it is hoped all danger will 


be over. 
SEATTLE, WASH. 


Aug. 12.—With the radical change in the 
weather, resumption of logging thruout western 
Washington has become a matter of foremost im- 
portance. Under clearing skies and a general cessa- 
tion of forest fires, loggers are enabled to take 
stock of the situation, and they find themselves, 


broadly speaking, divided into two classes. There . 


are those operations which at the outset of forest 
fires closed down tight, transforming their crews 
into road builders and holding them in reserve to 
fight fire in case the emergency arose; and there 
are those also who at the first sign of fire had on 
hand considerable quantities of down timber, on 
which they have since been steadily working, 
gradually sending their output to market. Some 
of the latter class had been burned over and faced 
a situation wherein the down timber had either 
been scorched or was still smouldering. In opera- 
tions of that character the fire hazard had passed, 
and they have merely been salvaging their down 
timber, cutting off the ends of damaged logs, and 
so on. Of the two classes of loggers, those who 
have been closed absolutely are now in the best 
shape for quick resumption, and almost to a man 
they are sending full crews into the woods. The 
other class will require more time, probably two 
or three weeks, before they can get to going. Their 
percentage is rather large. The big fact is that 
logs are now going into the water and relief is in 
sight from the famine which has been crimping the 
lumber industry. 

The rain came just in time, for the current re- 
port shows that production has dropped below 
normal and is the lowest in several weeks. Manu- 
facturers and wholesalers alike acknowledge that 
the market outlook is perplexing. They are not 
inclined to take on ‘any volume of business. The 
railroad strike and all the perplexing angles of car 


shortage tend to make every shipper uncomfort- 
able. The market, of course, is strong. Price 
levels are fairly well indicated by the fact that 
dimension is at list. The west Coast review for 
the week ended Aug. 5 has these figures: Produc- 
tion, 74,082,653 feet, 7 percent below normal; 
orders, 79,169,310 feet, 7 percent above produc- 
tion; shipments, 87,394,936 feet, 10 percent above 
orders. Thirty-six percent of new business was 
for future water delivery. This amounted to 28,- 
859,310 feet, of which 15,397,556 feet was for do- 
mestic cargo delivery, and 13,461,754 feet for over- 
seas shipment. New business for delivery by rail 
amounted to 1,677 cars. Forty-five percent of the 
week’s lumber shipments moved by water. This 
amounted to 35,734,936 feet, of which 25,471,037 
feet moved coastwise and intercoastal ; and 10,263,- 
899 feet export. Rail shipments amounted to 1,722 
cars, Unfilled domestic cargo orders total 88,989,- 
906 feet; unfilled export orders, 55,304,153 feet; 
unfilled rail trade orders, 6,021 cars. -In thirty- 
one weeks production has been 2,487,441,948 feet ; 
new ‘business, 2,500,481,473 feet ; shipments, 2;473,- 
312,440 feet. 

L. J. Bissell, president and manager of the Bis- 
sell Lumber Co., announces that the new mill, 
which has been under construction for some time, 
will be in operation before the end of the month, 
probably Aug. 23. This property is advantageously 
located at slip No. 5, East Marginal Way, adjacent 
to the Seattle-Tacoma Highway, six miles from 
the heart of Seattle. It is situated on deep water, 
so that it becomes a cargo proposition, and has 
direct rail connection with four transcontinental 
lines. The mill will be modern in every respect, 
electrically driven thruout, with a daily capacity 
of 125,000 to 150,000 feet. 

Paul R. Smith, of the M. R. Smith Lumber & 
Shingle Co., occupied the chair at the weekly 
luncheon, last Wednesday of the shingle manufac- 
turers,and wholesalers and conducted a discussion 
which dealt with car shortage, rather than log 
shortage, as the primary factor affecting the in- 
dustry. 

E. H. Polleys, of Missoula, Mont, president of 
the Western Pine Manufacturers’ Association, will 
leave tomorrow for his home, after a week’s siege 
in the Mt. Baker Hospital, Mr. Polleys has been 
ill since the midsummer meeting of the West Coast 
Lumbermen’s Association, Aug. 2, in Tacoma. 


PORTLAND, ORE. 


Aug. 12.—Now that it is raining and there is 
little if any danger of forest fires, the Government 
has increased its airplane forest fire patrol by four 
machines. They were sent from San Francisco to 
the patrol headquarters at Eugene, yesterday. Dur- 
ing the early part of the season and not until fires 
were raging in several sections, did the Govern- 
ment see its way clear to furnish the air patrol 
service. 

The rain that fell thruout all sections of Oregon 
Thursday and Friday brought an end to the anx- 
iety over the forest fire situation, for it quenched 
all the fires, it is hoped, for good, for this season. 
The rain began falling Wednesday afternoon but 
not till Thursday in sufficient quantities to drench 
the woods. 

Now that the rain has put out the fires, and 
business is good, the mills are having trouble ob- 
taining cars, especially box cars, which are being 
diverted in large numbers to the grain movement. 
One lumberman said today that where four cars 
should be furnished daily, the shipper may regard 
himself lucky if he gets four a week. This is due 
to a certain extent to the railroad strike. At any 
rate, the big grievance at present is inability to 
make prompt shipments. 

California buyers have been holding off for 
some time placing orders, looking for lower prices, 
but now they have apparently come to the conclu- 
sion that any change in values will be upward and 
they are coming into the market strong. Other 
markets, too, are active and values stiffened con- 
siderably the last ten days, advances ranging from 
$1 to $3. Loggers are looking forward to $25 for 
No. 1 yellow fir, but as yet $23 is the ruling price. 
Hemlock logs are in bigger demand and the top is 
now $12 instead of $10. 

Loggers in the Columbia River district, on the 
lower river, who shut down during the most se- 
rious fire danger period, are now getting things 
into shape for resumption of operations. 

H. P. Edward, sales manager for the Hammond 
Lumber Co. here, who returned the early part of 
the week from a vacation trip to the Olympic penin- 
sula, said that he found business fine, but the car 
shortage a new problem that he fears will become 
serious in another thirty days. 

John Saari, of Saari Bros. Lumber Co., went to 
Idaho this week on a business trip. Sales Manager 
Henderson says that the demand for fir showed a 
decided improvement the last two weeks and 
everything would be fine but for the car situation. 

The McCullough-Fagan Lumber Co. has moved 
its bookkeeping department to its San Francisco 
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offices and J. P. Keating has been placed in charge 
of the office here to do the rail trade buying. Mr. 
Keating is one of the best known lumbermen in this 
part of the country. 

Charles E. Sand, who was associated with Gra- 
ham Griswold in the Griswold-Sand Lumber Co., is 
now selling lumber with an office in the Gasco 
Building, where O. J. Hawkenson, president of the 
Brown Petzel Lumber Co., is handling the output 
of _ company’s mill at Stayton. 

C. E. Peak, who for the last six months has been 
“gunied of the Portland office of the Pacific Coast 
Shippers’ Association, has gone to the Henry D. 
Davis Lumber Co. as traffic man. Mr. Peak’s suc- 
cessor has not been announced yet. Mr. Peak came 
here to succeed Lee W. Held, who resigned to en- 
gage in the lumber business on his own account. 

H. B. Cooper, who for some time looked after 
the affairs here of the J. R. Hanify Co., is now 
buyer for the Brighton Mills Co., of which Harry 
Aldrich is sales manager. Martin Parelius has 
succeeded Mr. Cooper as representative here for the 
Hanify company. 

Earl V. Smith, Salt Lake representative of the 
Hammond Lumber Co., was a Portland visitor this 
week. Others visitors were Alfred S. Olmstead, 
president of the Barker-Bond Lumber Co., of New 
York, and Arthur J. Gram, of the Gram Lumber 
Co., Chicago. 

H. H. Cust, assistant to the president of the Mt. 
Vernon Car Manufacturing Co., Mt. Vernon, III, 
expects his company to buy more and more west- 
ern material and was in Portland this week fa- 
miliarizing himself with conditions. 

Pacific coast shipments of fir, hemlock and 
spruce lumber to the Atlantic coast market dur- 
ing 1922 will perhaps reach 500,000,000 or 600,- 
000,000 feet, in the opinion of R. R. Sizer, jr., of 
Robert R. Sizer & Co., New York lumber mer- 
chants, who was in the city today. The move- 
ment in 1921 reached 211,404,000 feet, according 
to official tabulations, while in 1920 the shipments 
aggregated 49,000,000 feet. Mr. Sizer left tonight 
for the Puget Sound country to look over sawmill 
properties and gain a first-hand insight into manu- 
facturing and shipping as his limited time affords. 
He was in conference here with E. H. Meyer, Port- 
land manager of the Charles R. McCormick inter- 
ests, thru whom about nine-tenths of the western 
lumber handled by the Sizer organization, is pur- 


chased. 
TACOMA, WASH. 


Aug. 12.—What many lumbermen termed a 
$1,000,000 rain was general over western Wash- 
ington when half an inch fell Wednesday night, 
continuing more or less on Thursday. It halted 
the forest fire menace and acted as a boon to 
agriculture. The rain Wednesday night is the first 
of any appreciable quantity since May 24—seventy- 
seven days—the longest drouth in the history of 
the local weather bureau. Lumbermen and log- 
ging operators welcome the rain as a means to 
reopen the camps. Reports indicate the precipita- 
tion was general west of the Cascades and quite 
heavy. Warden V. O. Wallace telephoned Thurs- 
day morning that all forest fires im Lewis and 
Cowlitz counties were practically out. At South 
Bend, C. A. Doty, prominent lumberman, estimated 
the rain to be worth $100,000 to Pacific County. 
Preparations were under way Thursday by logging 
companies to hire men and begin operations as 
soon as possible. From Aberdeen the report is that 
the rain will be worth thousands of dollars to 
that section. Logging concerns will be able to 
start again at full capacity. 

While the log shortage is being felt very keenly, 
and may induce many operators to open their 
camps, some lumbermen express the opinion that 
there will be a disposition to move conservatively 
in order to wait for more rain. Log prices are 
stiff at present on the basis of $12. $22 and $24, 
with a tendency to go to $25. Lumber continues in 
strong demand. 

Thru an arrangement between the six stores and 
the Henry McCleary Timber Co., of which Henry 
McCleary is the head, all business in the village 
of McCleary will hereafter be transacted on a 
cash basis, this week being the semimonthly pay 
day of the “largest sash and door factory in the 
world.” Besides cash, coupons will be issued by 
the company, which the stores and hotel have 
agreed to honor. This is the announcement of 
Mr. McCleary. 


SHREVEPORT, LA. 


Aug. 14.—Demand is good, with prices largely 
in favor of the seller. The railroad strike is react- 
ing on the volume shipped and this is slowing busi- 
hess up to some extent. Some mills, especially in 
eastern Texas, report that they have not noticed 
any effect of the strike either on car supply or 
movement of shipments. Over in eastern Louisiana 
and Mississippi and territory served by the Vicks- 
burg, Shreveport & Pacific, the Mobile & Ohio, 
IHinois Central and other lines which lead to the 


St. Louis gateway and other Mississippi River 
points where there is considerable congestion, the 
mills are complaining bitterly of inability to make 
shipments. Wholesale and retail buyers are trying 
to contract for about all the visible supply of lum- 
ber, and a considerable number of attractive orders 
are being turned down on account of broken mill 
stocks. Reports of embargoes have aroused some 
apprehension hereabouts, as practically all the 
smaller class of mills ship to reconsigning points. 


MERIDIAN, MISS. 


Aug. 14.—Conditions remain practically the 
same as a week ago. Orders are plentiful at still 
further advances in price, but in most instances 
buyers do not appear to want to place orders un- 
less they can get some assurance as to time of 
shipment, which the mills are unable to give on 
account of the transportation situation. As a 
result of this, mills have practically withdrawn 
from the market. 


W. O. Chipman, formerly general manager of the 
wholesale department of the Bostick Lumber & 
Manufacturing Co., of this city, has organized a 
wholesale company to be known as the W. O. Chip- 
man Lumber Co., with headquarters at Meridian. 
It will handle the output of several contract mills 
specializing in long joists, dimension, factory floor- 
ing and special cut timbers. 


JACKSON, MISS. 


Aug. 14.—Manufacturers of southern pine in this 
section report the market very firm the last week. 
The demand for yard and shed stock remains 
good; there is an increased demand for the com- 
mon grades; small timbers are moving in great 
volume and at an advanced price. Prices are ad- 
vancing on all items. No. 1 lath now sell for $5.50 
mill basis, and No. 2 lath for $4.50, with the de- 
mand very strong. Shipments are hard to make on 
account of unsettled transportation conditions, 
and as a result orders for mixed cars are not being 
accepted and mills are not booking business for 
future delivery. 


Local hardwood manufacturers report the demand 
not so strong the last week, due to unsettled trans- 
portation conditions, embargoes, and the hesitancy 
on the part of consumers to place orders until as- 
sured of a coal supply to operate their plants. Mills 
in this section are operating only part time, the 
chief difficulty being inability to obtain logs. The 
building trades are the principal buyers. There is 
still a heavy demand for the lower grades. 


NORFOLK, VA. 


Aug. 14.—The manufacturers of North Carolina 
pine report a slightly better business during the 
last week. Another encouraging feature is the im- 
provement in certain items which have been a 
little slow for the last month. Much business 
offered is being turned away because the mills are 
oversold and do not care to sell further ahead. 
Prices are being held firm all along the line and 
in some instances slightly better prices are being 
secured. Reports from forty-five mills for the 
three months ending Aug. 5 show total orders 
booked of 140,450,000 feet as against actual pro- 
duction of 119,400,000 feet. Rainy weather has 
continued during the last week, which has helped 
the kiln dried mills to market their low grade 
stock considerably by keeping down output of air 
dried. 


There has been a very good demand and numer- 
our inquiries for 4/4 edge No. 2 and better, buyers 
asking for quick delivery. New England is buying 
more good lumber. The demand for 4/4 No. 2 and 
better stock widths continues very brisk, with light 
stocks on hand. Mills in position to make quick 
shipment are independent in price. Edge, 5/4x10- 
and 12-inch, rough and dressed, continues active, 
with some improvement in these items in No. 3 
grade. Edge, 5/4 and thicker, is still active at 
steady prices. Edge, No. 3, 4/4, is being sold a 
little better to southern planing mills, and No. 3 
stock widths are very active, with only a small 
quantity available for quick shipment. Nos. 1 and 
2 bark strips sell in large lots to southern planing 
mills to be worked into partition, these mills be- 
ing short of rough stock made by their own mills. 

Sales of 4/4 edge No. 1 box were much heavier 
during the last week, several large cargoes being 
sold in Philadelphia and New York as well as some 
rather large sales in Norfolk to box makers here. 
Prices hold up very well. Box factories show more 
interest in edge No. 2 box, 4/4, rough and dressed, 
of which there is not a large surplus, mills firmly 
holding out for their price on what they have for 
quick shipment. No. 2 stock box, 4/4, is still very 
popular and sells as fast as offered at good prices, 
No. 1 stock box, 4/4, rough and dressed, continues 
very active, with very little of any one width 
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Morley Cypress Company 
MORLEY, LA. 
~ Manufacturers 

ROUGH AND DRESSED LOUISIANA 
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Lamber, Shingle, Lath Pickets, Mouldings 
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Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 
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Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J.H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 
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so POPLAR and other Hardwoods, 
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The Parkersburg Mill Co. 


PARKERSBURG, W. VA, 
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No. Stratford, N. H. 79 Wall St., New York 
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available for quick shipment. Sales of 5/4 and 6/4 
edge No. 1 box were more frequent, a large cargo 
sale of 1,000,000 feet of 6/4 being made in Phila- 
delphia during the week at $26 net delivered 
f.o.b. vessel that port. Box bark strips, rough 
and dressed, are much more active, large sales be- 
ing more frequent. 


There is still a good demand for flooring,. thin 
ceiling, partition and dressed stock boards of No. 2 
and better; on 2%4-inch face No. 2 and better and 
No. 3 a majority of the planing mills are refusing 
further business because of being oversold. The 
demand for roofers, air dried and kiln dried, con- 
tinues brisk. 


HATTIESBURG, MISS. 


Aug. 14.—The sawmill operators in this section 
are in the same fix as the rest of the country. 


The car supply at all points is far below normal, 
and on some roads the mills are not able to ship 
anything. Very few have actually shut down, but 
some of them have been closing down at intervals 
and others are running along from day to day ex- 
pecting each to be the last they can operate. The 
mills are not only hindered because of inability to 
make shipments, but supplies are coming in very 
slowly. New orders are probably not coming from 
the consuming points in as large volume as a few 
weeks ago. Prices have been gradually showing an 
upward tendency. 


WARREN, ARK. 


Aug. 14.--The market this week continues to 
advance practically on every item in the list and 
the demand is good. No. 2 common boards are 
leading in the advance, having added $2 to $3 
in the last ten days. Inquiries are being received 
in good volume from all sources. Dealers are 
needing mixed cars to hold their stocks in fair 
shape, industrials are buying some stock, and the 


railroads, despite conditions, are making pur- 
chases. Car material items are going up with 


other stock. Mill stocks are low and broken. The car 
shortage has hit this section in earnest, the supply 
of empty equipment being about one-eighth of re- 
quirements. Some mills are running only when 
they have cars. 


The hardwood situation has some encouraging 
features. The market is not advancing, however. 
There is a slight decline in uppers, but common 
holds its own. Production is good in this vicinity. 
Hardwood flooring is in good demand at firm 


prices. 
TUSCALOOSA, ALA. 


Aug. 14.—Transportation conditions are getting 
worse every day, the shortage of cars being espe- 
cially noticeable, railroads furnishing only about 
10 percent of normal requirements. In a few 
cases cars can be secured, but on account of em- 
bargoes, shipments can not be moved. As a result 
some mills are curtailing their output, while others 
have closed down. Prices have advanced about $1 
a thousand since last week. Weather conditions 
are favorable for production, labor supply is good, 
and when the railroad situation improves an ex- 
cellent business is in prospect. 


BALTIMORE, MD. 


Aug. 14.—The state of the lumber trade in this 
section is indicated by the action of the Babcock 


Lumber Co., of Pittsburgh, Pa., one of the most. 


prominent concerns of its kind in the East, which 
has ordered operations at the big mill at Davis, 
W. Va., to be resumed. The plant had been shut 
down since Sept. 1, 1921, but the situation has 
improved to such an extent that the output of the 
mill is once more needed. The mill turns out 
hardwoods. Information of the impending re- 
sumption came from Cumberland, Md. 


The Huddleston Mahogany Co., recently formed 
by R. S. Huddleston, who was formerly identified 
with the Astoria Mahogany & Veneer Co. on Long 
Island, has arranged to maintain an office at 350 
Madison Avenue, New York City, while the mill 
and principal office are at Berkley, Norfolk County, 
Virginia. 


The managing committee of the Baltimore Lum- 
ber Exchange at its August meeting paid a signal 
honor to the memory of William F. Gordon, an 
inspector for the exchange for forty years, who 
was struck by a trolley car and fatally injured 
on July 12, by authorizing the president, W. Hun- 
ter Edwards, to appoint a special committee to 
draft resolutions expressive of regret and of the 
high esteem in which the deceased was held. This 
is a distinction only accorded as a rule to actual 
members of the exchange, 

Roy H. Jones, assistant chief of the lumber 
division of the bureau of foreign and domestic 
commerce at Washington, D. C., came over to 
Baltimore last week and conferred with President 


D. Lb. Hartlove and Secretary Harvey M. Dickson. 
of the National Lumber Exporters’ Association, in 
regard to any improvements that might be made 
in the system of keeping lumber export statistics. 
The conference was one of a number arranged wit 
Jumber trade bodies on the subject. 


BOSTON, MASS. 


Aug. 14.—-This is the height of the vacation sea- 
son in New England and the lumber trade in gen- 
eral is normally quiet. The railroad situation. 
due to the strikes, lumber embargoes and car 
shortages, is a serious handicap to those dealing 
in southern and western lumber. The trade in 
eastern spruce dimension has slowed down, but the 
base quotation remains at $42 except in the case 
of easy yard orders. There is no quotable change 
in random spruce, but the tone of the market is 
somewhat softer. Demand for spruce and hemlock 
boards is dull. Spruce lath are firm and selling 
fairly well. Both white and red cedar shingles 
are quiet and prices are very firm. Southern pine 
flooring and partition are the subject of active 
inquiry from retailers who have permitted their 
stocks to run low and are unable to find sellers in 
a position to promise prompt delivery. There is 
more call for hardwoods. 


PITTSBURGH, PA. 


Aug. 15.—An almost unprecedented midsummer 
activity in the building industry is being experi- 
enced in Pittsburgh. Many new industrial plants 
are in course of construction, while numerous 
homes are going up thru all sections of the city. 

The head of a prominent lumber firm here said 
today: ‘Home building has created a tremendous 
demand for lumber, even more so than activity in 


other lines. Home building records are being 
shattered and new work is constantly being 
started. Demand for lumber from industrial and 


factory consumers is on the increase. Railroads 
are making extensive repairs to equipment, and 
considerable quantities of lumber are being taken 
for this purpose. Production, orders and_ ship 
ments are approximately one-third greater than 
at the corresponding period of 1921. Softwood 
prices are almost stationary. Manufacturers as a 
rule are not making concessions. The hardwood 
market continues to improve, and hardwood prices 
are firm, those on the higher grades showing a 
tendency to advance. Taking the lumber industry 
as a whole, orders booked continue to exceed pro 
duction, and production at this time is approxi- 
mately at its peak. Lumber prices have stiffened 
in the last two months, and seem to be upwardly 
inclined. The general consensus is that the de- 
mand at present will force more advances before 
the end of the building season.” 

The steamer Wacouta, which was censtructed by 
the Dravo Contracting Co., of Neville Island, Ohio 
River. below this city, for the Joyce Watkins 
Co., of Chicago, has been launched from the ways. 
and it will soon be placed in the trade on the 
Cumberland and Green rivers. 


PHILADELPHIA, PA. 


Aug. 14.—The last week has been rather quiet 
in the local lumber business, due to combination 
of conditions. In the first place, it is vacation 
time ; in the second, wholesalers and manufacturers 
are not as keen to sell as they would be if they 
knew when and how they could make delivery, and 
also the uncertainty of the pricing in the future 
makes the seller and buyer both hesitate. The de- 
mand is so strong in some lines that business is 
good, but the volume seems to be dropping off. 
Strike conditions are improving as far as shipments 
coming in are concerned, altho some dealers have 
glaring instances of delays in transit. Planing 
mills are very busy, and are having trouble to fill 
orders even with using stock items they can buy 
from outside. Large contractors are busy and 
need more men. Cabinet makers and inside trim 
men have all they can do. Furniture manufac- 
turers are running almost full forces, but their 
business lacks snap. Box makers are doing a bet- 
ter volume. 


Among the hardwoods, there is a very strong 
demand for the better grades of white, red, plain 
and quartered oak, and also for gum. Poplar dry 
stock in the better grades is also strong, and there 
is a fair demand for dry betters in ash, basswood. 
birch, beech, maple, chestnut, cherry and mahog 
any. In most lines there is plenty of the lower 
grades offered, and also some green stock of the 
better, but prices have a tendency upward. All 
kinds of hardwood floorings are in good demand 
at good prices. Western woods are more active 
probably than they would be if southern and south- 
western shipping conditions were normal, and fir, 
western white pine and hemlock, with a fair per- 
centage of spruce, are coming in in large volume, 
with a surprising amount of it by rail. Nortberr 
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and southern white pine are in steady demand but 
in small lets, and mixed cars seem to be the order 
of the day. Hemlock is offered sparingly and prices 
are firm. Cypress demand is steady, holding its 
gains made up to the time of shipping difficulties, 
and prices are steady. Southern pine is in grow- 
ing demand as supply diminishes on account of 
shipping conditions and prices are high. Many 
mills were oversold for normal conditions, and have 
wtihdrawn until conditions improve, even tho 
prices are continually rising. North Carolina pine 
is moving in large volume, and dealers are selling 
faster than they are replacing. Prices have a 
tendency to tighten, but there have been no sensa- 
tional jumps. Lath of all kinds and sizes are in 
good demand.at strong prices. Cedar and cypress 
shingles are in good demand, prices are firm, and 
there seems to be developing again a demand for 
hand rived that has been dormant for two or more 


NEW YORK, N. Y. 


Aug. 14.—“It will take two months to get the 
car to you.” This answer to phone calls was heard 
in several down-town wholesale offices when the 
AMERICAN LUMBERMAN correspondent was either 
waiting for an interview or talking of conditions 
with prominent -lumbermen. It expresses very 
tersely the condition of the local market. Rail 
deliveries have slowed up very materially, and 
shipments are off at least 50 percent and water 
shipments are being depended upon to a great 
extent. ; 

Business has not been as brisk in the last ten 
days and there has been a slow and gradual easing 
off in all grades of all woods. Speculative builders 
are temporarily holding out of the market. There 
is very little buying ahead being done and the hand- 
to-mouth policy continues. Transit lumber is being 
picked up greedily. 

The demand for southern pines is good and 
steady, and keeps up with the production. Mills 
are getting more orders than they can fill. North 
Carolina roofers are $1 to $2 higher than a month 
ago and are very scarce. Wholesalers report an 
oversold market for this item. 

A prominent distributer of west Coast products 
reports that Philadelphia is coming to life in its 
handling of hemlock and that the market in this 
direction is opening up rather sharply. No change 
in price has taken place in fir and hemlock. There 
was great rejoicing among the wholesale shippers 
of Pacific coast stocks when telegrams were re- 
ceived late in the week announcing that the first 
rain had set in on the Coast. 

The Munieres arrived in this port on Friday from 
Gray’s Harbor loaded with 4,500,000 feet of fir, 
hemlock, spruce and shingles. The Robin Good- 
fellow is due on Tuesday with 3.000,000 feet, and 
the Wilfaro on Aug. 21 with 1,500,000 feet. The 
Santa Barbara is now discharging 1,000,000 feet 
of fir and shingles, 

W. H. Wood, assistant sales manager of the Coos 
Bay Lumber Co., of San Francisco, Calif., with 
mills in Marshfield, Ore., has been in New York for 
a week studying local conditions. Mr. Wood is on 
a trip in which he will visit many of the leading 
lumber centers of the country. He said he had 
found buying conditions in the metropolitan dis- 
trict unusually good and business generally in a 
healthy state. He said western products had taken 
on a firm hold and he believed they would continue 
to tighten their grip, while southern lumber also 
was enjoying immense popularity. ‘An enormous 
quantity of buying is going on,” he added, “and 
indications are that it will continue well into the 


fall.” 
DULUTH, MINN. 


Aug. 14.—Lumber jobbers on this market are 
still shipping normally, their requisitions for cars 
being filled without any undue delays. Good dis- 
patch has so far been given in the handling 
of carlot shipments from this market over the 
territory. Considerable uncertainty exists, how- 
ever, as regards how long that condition will last 
in view of drawbacks arising thru the railroad 
strike growing progressively worse. Operators of 
interior lumber yards over this territory are there- 
port pressing for deliveries of lumber under orders 
and the mills have been kept busy shipping out 
materials from their yards. Stocks are in con- 
sequence being rapidly reduced and a decidedly 
strong market situation has developed. Intima- 
tions have gone out that all classes of northern 
pine lumber from No. 5 up and dimension stuff 
are likely to be advanced in the near future. The 
advances may run from $1 to $5 on some items. 
The mills are being impelled to take that action 
thru the strong demand being encountered all 
around and the higher markets in western prod- 
ucts. An eastern jobber here last week commented 
upon the difficulty being experienced by dealers in 
his section in obtaining southern pine and asserted 
that the trade is consequently showing more inter- 
est in northern pine than at any previous period 
this season. Other inquiries from the East, both 


for No. 3 boards and better and for box lumber, 
developed last week but no orders were placed. 
Two cargoes made up of No. 3 and better and the 
lower grades were loaded out here during the week 
for delivery at Buffalo and Tonawanda, N. Y. The 
shipments were made on contracts placed early in 
the spring. 

Mill operations over northern Minnesota have 
been curtailed slightly lately as operators will not 
have sufficient logs to maintain their plants on 
the scale they had been running. The Virginia & 
Rainy Lake Co. has closed down its smaller mill 
at Virginia. 

Lumbering companies are planning to put in 
their camps fairly early in the fall and from pres- 
ent indications it is thought it will be found neces- 
sary to advance wage scales over last season’s 
basis in order to obtain men for their crews. Em- 
ployment departments of the sawmill companies 
are looking for greater competition for men this 
fall on account of the prospective heavier opera- 
tions by pulpwood and tie dealers. A substantial 
advance in pulpwood from last year’s basis of $8 
is looked for. 

The market here is reported to be well cleaned 
up in lath as a result of the general activity in 
house and apartment house building and its mar- 
ket has been showing a decidedly stiffer tendency 
recently. 

Adolph H. Morner, president of the Bolinders 
Co. (Inc.), a Swedish concern, visited this market 
during the last week. He looked over the Virginia 
& Rainy Lake Co.’s plant at Virginia. 


KANSAS CITY, MO. 


Aug. 15.—The situation in the lumber trade here 
is causing grave concern to lumbermen and the 
prospects are that it will be considerably worse 
before the week is out. A number of distributers 
either have withdrawn from the market, or are 
taking orders only subject to mill acceptance. The 
west Coast mills appear to be the hardest hit by 
the railroad strike, tho various southern pine sales 
managers say they have been getting less than 
half enough cars. One big distributer said that 
there were now unfilled orders for 1,000 cars on 
the files at the company’s mills. 

Frank Watkins, sales manager for the Exchange 
Sawmills Sales Co., said: “It looks to me as if 
we could all take vacations after next week. The 
situation is becoming worse very rapidly, and we 
are about to call our salesmen in.” 

Harold T. Webster, representative here of the 
Burton-Beebe company, said the situation on the 
west Coast is very bad and that orders are being 
taken for a limited quantity of stock subject to 
telegraphic acceptance. “And at that, we are hav- 
ing trouble making orders stick,” he said. 

A. L. Houghton, wholesale hardwoods, said that 
troubles in that trade were multiplying rapidly, 
what with short stocks, trouble in getting logs 
and delay in shipments due to car shortage. 

“Ted” Sanford, manager of the shingle depart- 
ment of the Chicago Lumber Co. of Washington, 
said that difficulty in getting shingles thru lack of 
transit cars and short supply of logs, is holding 
shingle prices up and that orders are being ac- 
cepted only for price at time of shipment. 

Local building was hard hit last week by delay 
in shipment of building materials. Plaster and 
cement are almost impossible to get now, and other 
materials have nearly reached that stage. Local 
lumber yards have been swapping stock for a week 
and are almost out of some items. There is not 
a stick of No. 1 oak flooring in town. Dimension 
and boards are very scarce and builders are doing 
a good deal of substituting to keep work going. 

Sales managers here say that the outlook, even 
if the rail and coal strikes are quickly settled, is 
none too bright, as they expect the car shortage to 
continue until early in the winter, because of the 
vast quantities of grain and other commodities 
held up by the rail strike. 

B. J. Ballentine, sales manager for the Cross & 
Mitchell Lumber Co., of Portland, Ore., was here 
last Friday visiting local lumbermen. 

Arrangements recently have been completed 
whereby the Frank Paxton Lumber Co., of Kansas 
City, Kan., will handle the product of E. L. Bruce 
Co., oak flooring manufacturer of Little Rock, Ark., 
in the Kansas City district. The Paxton concern 
will carry a large stock of flooring, thus making 
distribution in the Kansas City territory con- 
venient and at the same time make possible quick 
deliveries for the wholesale trade. The E. L. 
Bruce Co. is one of the most prominent oak floor- 
ing manufacturers in the country, whose product 
has an enviable reputation wherever it has been 
introduced, 

I. P. Lyman, of the Wisconsin Hardwood Co., 
accompanied by Mrs. Lyman, is enjoying a few 
weeks of rest and recreation at College Camp, Wis., 
and incidentally is making life unhappy for the 
bass and other fish in Lake Geneva, on which beaw- 
tiful body of water the camp is situated. 


(Continued on page 85) 
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stairs and make \ ious 
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most practical stairs YW). \\ 
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market for it in every \O 
town. Saves space— 
simple and safe—any- 
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stock required. Write for 
prices. 
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Lumbermes's 
Building Estimator 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome, this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
practical method for figuring 
in actual practice and thoroly 

i ally printed in book 


developed this 
building costs 
tested it out before it was 


a Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etce., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per. square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barna. 


Bound in red leather, size 5'2 x 8% 
inches, 148 pages, including one copy 


each of blank bids for Houses and 
Barns. $7.00 postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 
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Fables 





with a smile. Every lumber- 
ses man owes it to himself, 
Malloch Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Decrborn St., CHICAGO 




















Julian Lentin, of the S. R. Taxey Lumber Co., 
this week transacted business in Detroit, Mich. 


R. C. Clark, Chicago representative for the Tre- 
mont Lumber Co., Rochelle, La., left this week for 
a trip to the mills, in order to look over manufac- 
turing and stock conditions. 


The Lucas Lumber Co., manufacturers’ agent 
handling southern pine, hardwoods and Pacific 
coast products, has removed from the Cunard 


Building to suite 224, 605 North Michigan Avenue. 


A. C. Barker, president of the Acme Lumber & 
Shingle Co., expected to return toward the end of 
the week from a brief vacation, which he has 
spent, together with Mrs. Barker and friends, in 
motoring to the Atlantic seaboard. 


M. C. McGrayel, of the McGrayel Lumber Co., 
Toledo, Ohio, transacted business in this city dur- 
ing the week. Ie stated that business in the To- 
ledo section is active, hampered only by the serious 
railroad situation, and that the outlook is splendid. 


George A. Blessed, of the Blessed Lumber Co., 
Selma, Ala., passed thru this city during the week, 
on his return South following a business visit to a 
number of the northern lumber trade centers. His 
impressions of fundamental conditions were that 
they were altogether favorable, and that good 
business can be expected once the railroad and coal 
strikes are settled. 


James W. Sewall and James A. Conners, of the 
Sewall timber cruising organization, Washington, 
D. C., have recently returned from Tupper Lake, 
N. Y., where they served as expert witnesses on 
timber quantities in the case of Litchfield vs, Town 
of Altamont. The court, convinced of the experi- 
ence and precision of the Sewall organization, ac- 
cepted their testimony as conclusive despite a 
considerable amount of contradictory testimony. 


George A. Hoene, vice president of the Acme 
Lumber & Shingle Co., returned this week from an 
extensive trip thru the northern pine producing 
territory, during which he visited Duluth, Deer 
River, Virginia, Cass Lake and International Falls, 
Minn., and Winnipeg, Man. He found that mill 
stocks of northern pine are badly broken, with No. 
2 shop and better particularly scarce. Every grade 
is in low supply, with the exception of No. 5, of 
which there is no surplus. Production is poor, 
owing to the inability to secure woodsmen and to 
the consequent log shortage. The mills are enjoy- 
ing good business, at good prices. The car supply 
is characterized as “just fair,’ but considerably 
better than on the west Coast or in the South. 
Lath, Mr. Hoene stated, are generally scarce and 
prices very firm. 


BUYS WOODWORKING BUSINESS 


Frank W. Williams announces that he has 
bought all the stock of the Chicago Machinery Ex- 
change, an Illinois corporation, and of the West 
Side Iron Works, a Michigan corporation, and will 
continue these businesses at the present address, 
1219 Washington Boulevard, until Sept. 30, after 
which date they will be removed to the buildings 
owned by Mr. Williams at 1506-1522 West Twenty- 
second Street, Chicago. 

In making this announcement Mr. Williams states 
that the entire country will be covered by experi- 
enced woodworking machinery salesmen. The 
smaller and rural trade, it is stated, will be han- 
dled by mail under the supervision of a man of 
more than forty years’ experience in the wood- 
working machinery business and for twenty-five 
years sales manager for one of the largest manu- 
facturers. 
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WHOLESALERS TO GO WEST 


Officers and members of the American Wholesale 
Lumber Association will gather in Chicago on 
Saturday, Sept. 2, to make up a party which on 
that same day will leave for a three weeks’ west- 
ern trip. This trip will be undertaken for the pur- 
pose of permitting the officers and eastern mem- 
bers of the association to get better acquainted 
with the membership in the western cities where 
stopovers have been arranged for, as well as to 
discuss with them such problems in association 
activities and general business affairs as are of 
mutual interest, and to explain the association’s 
purposes and policies to interested nonmembers. 
It will also give the wholesalers an opportunity to 
“talk things over’? with the manufacturers and to 
make a general survey of conditions in the Inland 
Kmpire and on the Coast. 

The party will be under the leadership of L. R. 
Putman, directing manager of the American Whole- 
sale Lumber Association, and Mrs. Putman will 


also be a member of it. Among others who will 
make the trip are President Ben S. Woodhead, of 
seaumont, Tex., and Joseph E. Davies, of Wash- 
ington, D. C., attorney for the association, 

The tentative itinerary, as announced this week, 
includes St. Paul and Minneapolis, Minn.; Spokane 
and Seattle, Wash.; Vancouver, B. C.; Portland, 
Ore.; San Francisco and Los Angeles, Calif.; Salt 
Lake City, Utah, and Denver, Colo. 


Pea aAaBaAS 


LOADS RECORD CAR OF LUMBER 

What is said to be the largest car of lumber ever 
loaded on the Mobile & Ohio railroad was shipped 
on Aug. 12 by the Lathrop Lumber Co., of Bir- 
mingham, Ala., from its mill at Lathrop. This car, 
which was consigned to Chicago and was numbered 
Pittsburgh & Lake Erie No. 46,042, contained 52,- 
749 feet of 1x8-inch No. 2 southern pine shiplap. 
This is an excellent example of utilizing equipment 
to its fullest capacity, which is so necessary during 
present trying conditions of car shortage and 
freight congestion. 


SIXTY-SIXTH WEDDING ANNIVERSARY 

George W. Hotchkiss, secretary emeritus of the 
Illinois Lumber Merchants’ Association, and Mrs. 
Hotchkiss celebrated their sixty-sixth wedding an- 
niversary last Monday, Aug. 14, at their home, 
1015 Elmwood Avenue, Evanston, Ill. Mr. Hotch- 
kiss is 91 years old and has spent almost eighty 
years in some kind of connection with the lumber 
industry, in view of which he is generally conceded 
to be the oldest living lumberman, in point of 





MR. AND MRS. GEORGE W. HOTCHKISS 
Who Celebrated Their Sixty-Sixth Wedding Anni- 
versary Last Monday 


service. Mrs. Hotchkiss is two years his junior. 
Many of the couple’s old friends remembered the 
occasion, and they were the recipients of a goodly 
number of tokens of this fact. 

When newspaper men asked Mrs. Hotchkiss how 
she and her husband had succeeded in preserving 
health which is really remarkable for their ad- 
vanced years, she replied: “If you want a long life 
and a healthy one, exercise fifteen minutes every 
morning immediately upon awakening and then 
take a bath.” 


INSPECTORS IN FOREIGN MARKETS 

Whether the National Hardwood Lumber As- 
sociation should install deputy National inspectors 
in foreign markets, with headquarters at Liver- 
pool and London, England, is a question which 
Frank F. Fish, secretary-treasurer of the associa- 
tion, is asking the exporting members to answer. 
He has also addressed a letter to the members 
of the National Lumber Exporters’ Association, 
and requests all those who have not already an- 
swered the letter to give it their immediate at- 
tention. The letter circulated by Mr. Fish reads 
as follows: 


At a meeting of the board of directors of the 
National Hardwood Lumber Association held in 
Chicago, June 21, suggestions from several mem- 
bers were presented that this association engage 
hardwood inspectors to be located in London or 
Liverpool to issue the National certificate. Some 
support developed during the discussion, but con- 
siderable opposition was offered, and on motion 
the secretary was instructed to send a letter to 
every member of this association engaged in ex- 
porting hardwoods to solicit an expression of 
opinion as to the advisability of the National 
Hardwood Lumber Association placing inspectors 
abroad. 

If you are in favor of any such action, will you 
so indicate, setting forth your reasons? If you 
are opposed to this plan, will you so indicate, giv- 
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ing in detail your reasons? No action will be 
taken until all exporting members have been heard 
from, and a reply at your early convenience will 
be appreciated. 

The inspection staff of the National Hardwood 
Lumber Association has recently received a number 
of additions. Byron Robinson has been appointed 
deputy National inspector, and will have charge 
of Bay City (Mich.) district. His address is 1100 
Garfield Avenue, Bay City. G. F. Hooker has 
been appointed to take charge of the Beaumont 
(Tex.) district. His address is Fiegelson Apart- 
ments, Beaumont. 

Charles J. Hafner has been appointed deputy 
National inspector to assist O. B. Morrison in the 
Mobile (Ala.) district. J. F. Yost has been ap- 
pointed to assist William F. Jones in the Louisville 
(Ky.) district. H. L. Faber has been appointed 
to assist R. O. Morrison in the Vicksburg (Miss.) 
district. John E. Banks has been appointed to 
assist Clyde Fravel in the Buffalo (N. Y.) district. 
Marten Groschen has been appointed to assist 
William H. Nelson in the New York City and 
metropolitan district. C. C. Lasseigne has been 
appointed deputy National inspector to assist J. 
H. Hopper in the New Orleans (La.) district. 

The just issued official bulletin reports that the 
total original inspections made by the association’s 
staff during July amounted to 21,686,822 feet, 
of which 17,608,585 feet were handled by the 
salaried inspectors, and 4,178,237 feet by the fee 
service. Reinspections: were made on 188,572 feet. 
The report states: 

These figures show that July, 1922, was the 
most active month that our inspection department 
has had in nearly two years—since August, 1920, 
when the original inspections reached a total of 
21,902,219 feet. In comparison with July of last 
year, last month’s figures indicate an increase of 
approximately 100 percent. 

The prevailing and prospective tendency of the 
hardwood industry is certainly upward. This has 
been plainly evidenced by the steady augmenta- 
tion of the work of our inspection department for 
the last several months; in fact, practically since 
the beginning of the calendar year. In April the 
total original inspections reached 17,160,502 feet ; 
in May 19,138,016 feet, and in June 20,904,719 
feet, all of which overreach any given month of 
the entire year of 1921. 


TO REPRESENT INDIANA COMPANY 


SoutH BEND, IND., Aug. 16.—Announcement has 
been made by the Charles 0. Maus Lumber Co., of 
this city, that it has engaged the services of Harry 
L. Gibson to represent the company in eastern ter- 
ritory covering New York, eastern Pennsylvania 
and New Jersey, with headquarters at Philadel- 
phia, Pa. Mr. Gibson is well versed in the lumber 
business, having had fifteen years’ selling experi- 
ence. He was formerly connected with J. Gibson 
Mcllvain Co. and R. F. Whitmer (Inc.), both of 
Philadelphia. Mr. Gibson is well known to lum- 
bermen and has many friends in the trade, where 
he has always enjoyed the reputation of being 
thoroly familiar with all branches of the lumber 
industry. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Con- 
tinental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,422,971. Woodworking machine. John Han- 
son, Worcester, Mass. 


1,423,159. Wood saw. William Shepardson, 
New Liskeard, Ont. 


1,423,301. Logging hook. Gotfried Betcher, 
Portland, Ore. 


1,423,317. Wooden shipping case. Abraham 
H. Godkevitch, New York, N. Y 


1,423,596. Folding crate. Arthur H. Blake- 
more, St. Louis, Mo. 


1,423,621. Heel log cutting machine. John E. 
Mitchell and Dennis Parks, St. Louis, Mo. 


1,423,778. Box nailing machine. Elmer C. 
Northrup, San Francisco, Calif. 


1,424,039. Sawing machine. Fletcher J. Scott, 
Hurdland, Mo. 


1,424,090. Feeding chain for woodworking and 
other machines. Chester B. Foster and Frank H. 
Clement, Rochester, N. Y., assignors to American 
Woodworking Machinery Co., same place. 

1,424,330. Log bunk. William G. White, 
Hoquiam, Wash. 

1,424,415. Undercutting saw support. Robert 
Larson, Vancouver, B. C. 

1,424,481. Mortise joint. Peter Isoardi, Mc- 
Cloud, Calif. 

1,424,842. Bench dog. Leo A. Matthews, Bing- 
hamton, N. Y. 

1,425,113. Process of manufacturing curved 
forms of plywood or fibrous compositions. Mal- 
colm Loughead, Santa Barbara, Calif. 

1,425,298. Wood splitting machine. Arthur R. 
Treat, Gypsum, Kan. 

1,425.389. Saw set. Herman Kuehn, New Au- 
burn, Wis. ’ 





OBITUARY 


H. H. JAMIESON, of Lynden, Wash., died at 
his home there on Aug. 9 at the age of 71. Mr. 
Jamieson was engaged in logging operations in 
the ’90s with his brother, John Jamieson. He 
was born in Canterbury, N. B., and went west, 
locating in Seattle in 1889. Seventeen years 
ago he gave up logging and opened a store in 
Lynden. 














EDWARD D. HAROLD, formerly sales mana- 
ger for the Henry D. Davis Lumber Co., of Port- 
land, Ore., died in that city on July 23, after 
a long illness. Mr. Harold was born in Portland 
42 years ago, and had grown up in the lumber 
business. His first employment was with the 
North Pacific Lumber Co. He had a large circle 
of friends in and out of the lumber industry. 
A widow and three children survive. 





J. S. DESCHAMPS, prominent in the lumber 
industry in British Columbia, died at a hospital 
in Cranbrook, B. C., following an operation 
for appendicitis with which he was seized while 
on a train. He was 55 years old and had been 
a resident of interior British Columbia for 
twenty-five years. He was mayor of Rossland, 
president of the board of trade of that city and 
held other important public offices. A widow 
and four children live in Rossland. 





WILLIAM N. CAMERON, father of J. O. and 

. O. Cameron, of the Cameron Lumber Co., 
Victoria, B. C., died in that city recently at the 
age of 81. He was a native of Tennessee but 
of late years had lived at Coleman, Texas. His 
death was due to a fall which occurred while he 
was visiting one of his sons. 





JOSEPH N. WOOLLETT, JR., son of J. N. 


- Woollett, president of the Aberdeen Lumber Co., 


of Chicago, died Monday, Aug. 14, at 10 a. m. 
Mr. Woollett was 19 years old and had just 
completed his second year at Princeton. He was 
well known and liked among lumbermen asso- 
ciates of his father, who extend deep sympathy 
to Mr. Woollett in his bereavement. The young 
ae survived by his father, mother and one 
rother. 





CONRAD W. ROHE, president of the Rohe 
Lumber Co., Blue Island, Ill., died at St. Francis’ 
Hospital, Chicago, on Aug. 2, following an opera- 
tion. Mr. Rohe was 65 years old and had been 
prominent for many years in Cook County 
democratic politics. He was born in Crete, IIl., 
and first entered the lumber business there, 
being manager of a mill. He was five times 
mayor of Crete. Later he organized the Rohe- 
Heitzman Lumber Co., and then the Rohe Lum- 
ber Co., of Blue Island. He moved to Blue Island 
about sixteen years ago. He is survived by a 
widow, six daughters and four sons. 


WALTER B. PERRY, head of the Perry- 
Fraser Lumber Co., of Noxapater, Miss., died on 
Aug. 9 at the South Mississippi Infirmary, Hat- 
tiesburg, Miss., after a long illness. Mr. Perry 
was a native of Twiggs County, Georgia, and 
was 43 years old. He went to Hattiesburg in 
1904 Fm entered the lumber brokerage business. 
His first mill was located at Mendenhall, and in 
that enterprise he was associated with Robert 
Fraser. In 1910 the Perry-Fraser’ Lumber Co. 
was formed, the mill being moved to Noxapater 
a few years ago after the other locations had 
been cut out. Mr. Perry is survived by a widow 
and two children. 


STUDIES SOFTWOOD STANDARDIZATION 


Mapison, Wis., Aug. 14.—Further informa- 
tion on the standardization of softwood yard 
lumber is now being collected at various south- 
ern mills by Edward P. Ivory, of the United 
States Forest Service. Mr. Ivory will cover the 
pine and cypress producing States, where he 
will investigate methods of grading and study 
the manufacturing, commercial, and economic 
conditions which influence the grades and sizes 
of softwood yard lumber. The work will be 
done at two or more mills which manufacture 
lumber under the grading rules of each of the 
following associations: Southern Pine Asso- 
ciation, Southern Cypress Manufacturers’ As- 
sociation, Georgia-Florida Saw Mill Association, 
and North Carolina Pine Association. 

This investigation is a continuation of the 
studies made by the Forest Products Labora- 
tory in the hemlock and white pine producing 
sections of the North and of all the principal 
lumber producing regions of the North and 
Northwest. The data obtained in these studies 
formed the basis of the laboratory’s recommen- 
dation to the technical committee of the Na- 
tional Lumber Manufacturers’ Association, that 
met at Madison recently to formulate tentative 
grading rules, 
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ALABAMA, Jackson—Hemphill Lumber. Co., 
of Mississippi, has purchased sawmill and prop- 
erties here of C. W. Zimmerman Manufacturing 
Co.: deal said to involve more than $600,000. 

Mobile—Bahamas-Cuban Co. (Ltd.) sold plant 
to J. H. Burton & Sons (Inc.) New York. 

CALIFORNIA. El Centro—L. W. Blinn Lum- 
ber Co. sold to B. Peck, 

Napa—William Corlett succeeeded by W. and 
Carl Jackle. 

ILLINOIS. Chicage—Thos. J. Warren Co., 
succeeded by Warren, Barnett & Fitts Co. 

Elliott—R. S. Krum & Son succeeded by H. 
Jas. Volden Lumber Co. (Correction.) 

Villa Park—Villa Park Lumber Co. now owned 
by Midland Lumber Co., Freeport. 

LOUISIANA. Laurens—Weart & Johnson suc- 
ceeded by Weart-Peaslee Co. 

New Orleans—Dudley-DuBose Lumber Co. 
moving to Pine Bluff, Ark. 

MICHIGAN. Middleville—Westfield & Fall 
River Lumber Co, succeeded by Dessert & Brown 
Lumber Co. 

Strongs—Michigan Forest Products Co. sold 
to Charles T. Kerry, of Saginaw. 

MINNESOTA. Mankato—A. G. Chase & Co. 
removing to Centralia, Wash. 

MISSOURI. Cainesville—Girdner Lumber Co. 
succeeded by Lambert Lumber Co. 

Kansas City—Economy Coal & Lumber Co. 
sold to Doughty Lumber Co. 

NEW MEXICO. Gallup—-George Bubany Lum- 
ber Co. succeeded by Bubany-Henderson Lum- 
ber Co. 

NEW YORK. Cattaraugus--American Vane! 
Co., Cattaraugus Wood Products Co. and Setter 
Bros. Co, consolidated under name of Setter 
Bros. (Inc.} 

New York—J. §. Bomneau Co. removing to 
Long Island City. 

New York—North American Wood Products 
Corporation moving to 17 State St. 

OHIO. Minerva—C. T. Daniels Manufactur- 
ing Co. sold to Harley G. Roby and Alvin C. 
Marsh, of Dover, who wil! operate under name 
of Minerva Lumber Co. 


OREGON. Portland—Gus lLuellwitz Lumber 
Co. succeeded by Sugar & White Pine Co. 

PENNSYLVANIA. Wilkes - Barre — Alberta 
Lumber Co. succeeded by Diamond Lumber Co.; 
L. H. Fitzgerald is general manager. 

TEXAS. Itasca--Spencer lumber yard _ sold 
to C. M. Gilliland, formerly local manager. 


BRITISH NORTH AMERICA 


ONTARIO. Sauft Ste. Marie—Corrigan Lum- 
ber & Mill Co. changing name to Soo Lumber & 
Mill Co. (Ltd.) 


Toronto—J. M. Campbell, formerly of Camp- 
bell, Welsh & Paynes, wholesale lumber deal- 
ers, recently dissolved, has joined the firm 
of J. P. Johnson & Son. Mr. Campbell was for- 
merly with J. P. Johnson under name of Camp- 
bell & Johnson, for nine years. He will look 
after the executive end of the business which 
has recently been considerably increased by 
reason of the firm taking over the Canadian 
business of the Mowbray & Robinson Co., of 
Cincinnati, Ohio. 


INCORPORATIONS 


ALABAMA. AHtison —Ingham-Burnett Lum- 
ber Co., incorporated; capital, $200,000. 


COLORADO. Denver—WHeffner Lumber & 
Timber Co., incorporated; capital, $50,000. 

Denver—Globe Lumber Co., incorporated; cap- 
ital, $50,000. 


* FLORIDA, Gainesville — Medlin - Ballentine 
Co., incorporated; capital, $25,000; general lum- 
ber manufacturing business. 

Jacksonvile—Tropical Wood Corporation, in- 
ada capital, $500,000; to manufacture 
umber. 


ILLINOfS. Chicago—Fairview Wooden FProd- 
ucts & Veneer Co., incorporated; capital, $40,000. 

Chicago—Master Parlor Furniture Co., incor- 
porated; capital, $10,000; 618 S. Canal St. 

INDIANA. Bourbon—tTreviac Band Saw Mill 
Co., incorporated; capital, $10,000. 

Waldron—Home Lumber & Coal Co., incorpo- 
rated; capital, $10,000; retail lumber, building 
material and coal business. 

IOWA. Des Moines—Peasice Lumber & Coal 
Co., incorporated. 

_ KENTUCKY. Versailies—Lyons Lumber Co., 
incorporated; capital, $500,000. 

MARYLAND. Balitimore—Sparrows Point Ice, 
Coal & Lumber Co., incorporated; capital, 
$600,000; will build plant at Sparrows Point near 
Baitimore. 

MASSACHUSETTS. Boston—R. H. Goode & 
Co., incerporated; capital, $5,000; lumber. 

MICHIGAN. Grand Rapids—Boland Lumber 
Co., incorporated; capital, $50,000. 






Saginaw—Strable Lumber & Salt Co., increas- 
ing capital to $200,000. 

MINNESOTA. Minneapolis— Ashley Lake 
Lumber Co., incorporated. 

MISSISSIPPI. Tupelo—W. G. Kirkland Lum- 
ber Co., incorporated; capital, $10,000. 

MISSOURI. St. Louis—Compton Planing Mill 
Co., increasing capital to $35,000. 

NEW YORK. Geneva—Antrim Co., incorpo- 
rated; capital, $30,000; retail lumber. 

New York (Queens)—Enteen Lumber & Supply 
Co., incorporated; capital, $15,000, 

North Tonawanda—Tranfer Lumber & Shingle 
Co., increasing capital to $250,000. 

OREGON. Portland — Bristow-Coit incorpor- 
ated; capital, $5,000; to manufacture furniture. 

WASHINGTON. Sedro-Woolley—Boyse-Han- 
kin Lumber Co., incorporated; capital $21,000. 

Tacoma—East Side Mill Co,. incorporated; 
capital, $75,000. 

Tacoma—Taylor Log & Lumber Co., incorpor- 
ated; capital, $150,000. 

Wenatchee—Wenatchee Sash & Door Co., in- 
corporated; capital, $22,500. 

WISCONSIN. Milwaukee—Rickling & Wood 
Finishing Co., incorporated. 

Racine—Wisconsin Top Maunfacturing Co., in- 
creasing capital to $600,000. 

WYOMING. Yoder — Briggs-Fitzgerald Co., 
incorporated. 


BRITISH NORTH AMERICA 


ONTARIO. London—Clatworthy Lumber Co. 
(Ltd.), incorporated. 


NEW VENTURES 


ARKANSAS. Big Flat—H. T. Cowan Lumber 
Co., recently began; hardwood sawmill. 

Pine Bluff—Dudley-DuBose Lumber Co., re- 
cently began; wholesale hardwood. 

CALIFORNIA. El Centro—J. KE. Peck Lumber 
Co., recently began. 

Eureka—Jacobs, Ackerman & Crozier recently 
began; planing mill and retail yard. 

Los Angeles—H. C. Waugh recently began; 
retail. : 

San Francisco—Universal Building Products 
Co., recently began. 

San Pedro—Anchor Lumber Co.,_ recently 
began. 

GEORGIA. Atlanta—Buckhead Lumber Co. 
organized to carry on general retail lumber bus- 
iness and manufacture sash, doors and millwork. 

Harlem—Hines-Yelton Lumber Co., recently 
began; manufactures pine lumber. 


KENTUCKY. Louisville— Kentucky Wagon 
Manufacturing Co. will resume operations as 
a unit in the merger known as the Associated 
Motor Industries. Will manufacture automo- 
biles, truck bodies, wheels and various wagon 
parts. 

MISSISSIPPI. Meridian—Meridian Sales & 
Purchasing Co., recently began; wholesale and 
commission lumber. 

Meridian—W. O. Chipman Lumber Co., re- 
cently began; wholesale southern pine. 

MISSOURI. Holden—Clark Lumber Co., new 
concern.,,. 

St. Louis—Schierman Lumber Co., recently 
began; commission, 789 Arcade Building. 

NEW YORK. Springfield—Springfield Lumber 
Co. has begun business; organized by W. Busch, 
W. J. Cadley and George B. McEwen. 

OKLAHOMA. Talihina—Talihina Lumber Co., 
recently began. 

OREGON. Portland— Douglas Lumber Co., 
recently began; wholesale. 

PENNSYLVANIA. Athens—Cotton & Rock- 
well recently began. 

TEXAS. Austin—Long-Bell Lumber Co., of 
Kansas City, has filed papers to do business 
in Texas as a State corporation; capital stock 
of company is given as $15,000,000; Texas head- 
quarters, Lufkin; Texas agents, H. T. Roehl 
and G, S. Hays. 

WISCONSIN. Wauwatosa—Interior Millwork 
& Fixture Co., recently began. 


BRITISH NORTH AMERICA 


ONTARIO. Brighton—J. E. Ventress has 
opened a wholesale lumber business. 

Toronto—Kingston Road Lumber Co. secured 
site at Scarboro Junction and will open a new 
yard; will install planing mill in spring. 


NEW MILLS and EQUIPMENT 


FLORIDA. Groveland — McCormick-Hannah 
Lumber cv. plans construction of a 30 x 200 foot 
storage yard. 

West Palm Beach—Dade Lumber Co. has 
erected a warehouse. . 

GEORGIA. Sparta—Layson & Pound have 
started construction of a sawmill. 

KENTUCKY. Louisville—Star Wood Products 
Co. building addition to storage sheds. 

TENNESSEE. Chattanooga — Williams & 
Voris Lumber Co. building addition to plant that 


will increase daily eapacity by about 16,006 
feet; cost, $60,000. 


WEST VIRGINIA. Pineville—Ritter Lumber 
Co, has begun work on a standard gage railway 
from Mullens to Pineville; two lumber camps 
will be installed. 


WISCONSIN. Milwaukee—Seamon Body Cor- 
poration will build L-shaped factory addition. 

Racine—H. & M. Body Corporation installing 
dry kilns. 

BRITISH NORTH AMERICA 

ONTARIO. Huntsville—Muskota Wood Man- 
ufacturing Co. rebuilding sawmill recently de- 
stroyed by fire. 


CASUALTIES 


ARKANSAS. Jonesboro—BParton Briek & 
{Lumber Co., loss by fire. 


GEORGIA. Covington—S. H. Adams Lum- 
ber Co., loss by fire. 

Cuthbert—King Lumber Co., loss by fire in 
planing mill, $60,000. 


OHIO. Montpelier—Boone Lumber Co., loss 
by fire, $15,000. 


OREGON. Scappoose—Scappoose Lumber Co. 
loss by fire in sawmill $35,000; mill nearly de- 
stroyed together with 400,000 feet of lumber; 
no insurance, 


TEXAS. Palestine—Hassell & Rueker saw- 
mill destroyed in fire; loss, $6,000. 


WASHINGTON. Blewett—Peshastin Lumber 
Co., loss by fire. 

Ellensburg—Swope & Collins lumber mill de- 
stroyed by fire; loss, $12,000. 

Winlock—B. B. Shingle Co., loss by fire, $10,000. 


WEST VIRGINIA. Charleston—F. Lowry 
planing mill destroyed by fire; will be rebuilt. 
BRITISH NORTH AMERICA 


ONTARIO. Thamesville—Fire destroyed the 
ane planing mill of D. E. Wallace; loss, 
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COMMISSIONER'S OFFICE OPEN TO PUBLIC 


Toronto, Ont., Aug. 14.—The Ontario office 
of the British Columbia lumber commissioner 
at 51 Yonge Street, Toronto, which is now open 
to the public, affords a splendid example of 
the beautiful and effective manner in which the 
various forest products of British Columbia can 
be used in house construction. The commission- 
er’s office is large and of the warehouse type, 
with ample-space and high ceilings, permitting 
the construction inside the office of a perma- 
nent exhibit of a suite of rooms, including a 
living room and dining room, with outside walls 
and a roof complete. 


The living room is about 13x16 feet and is 
paneled in Douglas fir. Flat grain 3-ply is used 
in the panels, with edge grain for the stiles 
and rails as well as the general trim. At one 
end is a large inviting fireplace. The ceiling is 
beamed with solid Douglas fir beams with 3-ply 
cottonwood panels between. The dining room 
is about 12x151%4 feet, and is complete in every 
way, with built-in china eloset, small bay 
windows, brick and stone fireplace and French 
doors. The walls are’ paneled in western hem- 
lock. 


Red cedar beams are used for the ceiling of 
the dining room with splendid effect. The 
paneling of the ceiling is 3-ply cottonwood 
veneer. The flooring is edge grain western 
larch. The outer walls of the house are covered 
with 24-inch Royal red cedar shingles, with 
¥%-inch butts. They were treated first by being 
dipped in white paint, then laid on the wall with 
104%4-inch exposure, after which two coats of 
white paint were given. 


The roof is of red cedar shingles, some of 
which are bent in order to give a thatched roof 
effect. They are laid with an irregular wavy 
exposure to the weather and before laying were 
Creo-Dipt in shades of green, red and brown. 
Hot dipped, zinc-coated cut nails were used for 
laying the shingles. 

Western white pine is used for the outside. 
The rooms are completely furnished with Cana- 
dian-made furniture and all lighting fixtures 
are installed. 

It is believed that the exhibit will be of great 
service to the retail lumber trade and will 
bring splendid results in connection with the 
marketing of British Columbia forest products. 

Another exhibit is now being installed at the 
office of the lumber commissioner which will 
show the grading of British Columbia woods. 
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Latest Reports on Lumber Prices 


MICHIGAN HARDWOODS 


Prices continue firm on a basis uf present values, The following list represents present prices f. 0. b. Michigan mill points: 








FAS Selects No. 1 com. No. 2 com, No. 3 com. FAS Selects No. 1 com. No. 2 com, No. 3 com. 
Bass woop— Sorr ELmM— 
4/4 $ 70.00@ 75. 00 $ 55. 5.00@ 60 60. 00 $ 40. 0.00@ 45 45. 00 $23.00@25.00 $18.00@20.00 8/4  85.00@ 90.00 70.00@ 75.00 655.00@ 60.00 33.00@35.00 .....@..... 
5/4 —75.00@ 80.00 25.00@27.00 20.00@22.00 | 1974 95.00@100.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 .....@..... 
Hr op £5.00 #5'00 70.00 $0.00 56.00 33.50 a.0e ae 12/4 105.00@110.00  90.00@ 95.00 75.00@ 80.00 43.00@45.00 :....@.... 
10/4 90.00€ 95:00 75.00@ 80:00 60.00 65:00 saonso.09 1.1 Orr221 | 16/4 125.00@130.00 105.00@110.00 90.00@ 95.00 48.00@50.00 .....@..... 


BEECH— Harp MArpLeE— 
4/4  80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 14.00@16.00 

Ho. 3 commen and. better 32.00@35.00 12.00@14.00 | §74  5.00@ 90.00  65.00@ 70.00 50.00@ 55.00 33.60@35.00 15.00 

4/4  60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 | 6/4 90 sg 0 Snes Cosas Goa ao 


5/4  685.00@ 70.00 50.00@ 55.00  40.00@ 45.00 26.00@28.00 16.00@18.00 ‘ "00 
6/4 1.008 75.00 55.00@ 60.00  45.00@ 50.00 28 00@31.0 16.00@18.00 10/4 ares Bay Re y+ oF OOD 65:00 33-00 40:00 18:00 


8/4 75.00@ 80.00  60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 12/4 105.00@110.00  85.00@ 90.00 70.00@ 75.00 43.00@45.00 18.00 
BirncH— 14/4 115.00@120.00 jay 00@100.00 - 80.00@ 85.00 48.00@50.00 ..... 
5/4 120.00@125.00 90.00@ 95.00 50.00 55.00 26.00@28.00 16.00@18.00 Sorr MAPpLE— 





6/4 120.00@125.00 90.00@ 95.00 55.00@ 60.00 29.00@31.00 ™ a 00 4/4 70.00@ 75.00 50.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 125.00@130.00 — 95.00@100.00 —60.00@ 65.00 33.00@35.00 .....@..... 4 13.000 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 130.00@135.00 100.00@105.00  65.00@ 70.00 38.00@40.00 ... ——. re 6/4  80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4 135.00@140.00 105.00@110.00 70.00@ 75.00 43.00@45.00 .....@..... 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 
16/4 145.00@150.00 115.00@120.00  80.00@ 85.00 48.00@50.00 .....@..... END Driep WarTre MapLe— 
sorr ELmM— 
4/4 90.00@105.00 ......@...... oS 75.00 ...-Qeeees see eeQ@see. 
4/4 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 25.00@27.00 18.00@20.00 3/4 95.00@110.00 ...... coeeee 65.0 80.00 ....-@..0-- +e 0ee@...-- 
5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 19.00@21.00 6/4 100.00@115.00 ......@...... 70. 00 85.00 .....@..... oe eee@...-- 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 8/4 115.00@130.00_ ...... @...00- 85.00@100.00 .....@..... oeeee@e--- 





WISCONSIN HARDWOODS AND HEMLOCK 


Prices have remained firm, with hemlock demand exceeding the cut, indicating a scarcity this fall and winter. Quotations f.o. b. Wisconsin mill 
points are: 


HemLocg, No. 1, S1S1E— FAS Selects No. 1 com. No.2com. No. $ com. 


8’ 10’ 14’ 16’ 18-20' ASH— 
2x 4” $31.00 33. oe $ 31. 00@ 33.00 $ 29. 00 31.00 $31.00 33.00 $34.50@36.50 4/4 $ 95.00@105.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $35. oe 30.00 $14.00@16.00 
2x 6” aioog B 130g 29.50 27.50@ 29.50 30.00@32.00 33.50@35.50 5/4 + 00:00 110.00 80.00@ 85.00 55.00@ 60.00 32.00 16.60@18.00 
zee: $0008 G00 gong 4209 2h goay socegazog sesogio-se | G/4 ine mglisoD g5.00g andy S5-00g 60-00 $0.00g82 08 Ie mugs 
x10” le 5 A ° e ° . 0 0. e 5 5 
2x12” 29. 90 31.00  30.00@ 32.00  30.00@ 32.00 32.00@34.00 34.50@36.50 Fe ee — 


No. 1 ey Boarps, S1S— OaK— 
10-14° 16° 18-20° 8-16" 4/4 $105. 009110. 00 $ 85.00 
ix 4” eases 27. 00 $ 26. 00 28.00 $ 28.00@ 30.00 $30.50@32.50 $27.00@29.00 5/4 105.00@115.00 85.00 
Ix 6” 27.60 28. 30.50  30.00@ 32.00 32.50@34.50 29.00@31.00 6/4 110.00@115.00 90.00 
33.00 itso 59 30.00@32.00 8/4 110.00@120.00 90.00 


-00 30.00@32.00 12.00@14.00 


5.00 $28.00@30.00 $10.00@12.00 
-00 36.00@38.00 12.00@14.00 


ASS 


1x 8” 28.50 30. 50 39-500 31.50 31.00 -00 40.00@45.00 12.00@14.00 
1x10” 29.50@ 31.50  30.50@ 32.50  32.00@ 34.00 34.50@36.50 31.00@33.00 


1x12” 30.50@ 32.50 31.50@ 33.50  33.00@ 35.00 35.50@37.50 32.00@34.00 Rock ELM— 
From prices of No. 1 dimension or boards, for merchantable deduct $2; Hy $ oes -00@ 75.00 ......@...-+- $ g 45.00 $20.00@22.00 $14.00@16.00 








; ; 7 Ce See 45.00@ 60.00 25.00@27.00 15.00@17.00 
ton Fe. 5 Se Oe Soe Oe See ie 2 ae er 8/4 18.00 85:00 222 '@....11  45.00@ 50.00 25.00@27.00 15.00@17.00 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 8/4 75.00@ 85.00 ...... sesees  45.00@ 50.00 25.00@27.00 15.00@17.00 
No. 3 hemlock, rough, 6’ and longer: 2x4” and wider, $16; 1x4” and Ly boy 00g ates anaes e@. cee os = oe ao oc cceQPoccce 
wider, $15.50 to $16.50. ' 12/4 85.00@ 95.00 ...... ere . x ls 3 cocec@Pocese 
St. Louis, Mo., Aug. 14.—The following are : “4 ee Cincinnati, Ohlo, Aug. 14.—The following are 
current quotations on southern hardwoods f. 0. b. Chicago, Aug. 16.—The following cross tle | . rage prices, Cincinnati base, obtained for oak 
st. Louis: prices prevail, f. 0. b. Chicago: flooring during the week ended Aug. 5: 
GuM— 4/4 5/4 € 6/4 8/4 Untreated x1” #x2” x24” %x1%” % x2” 
a? el $105 110 $110 115 $110 145 White Southern Clr. qtd. were sa : be sed $95.50 $99.89 
No. 1 com... Sot wat $@iss Oak Sap Pine ce. ata. rea $120.08 ...... 108.27 Lemme “awatae 
’ el. qtd. w&r . oF ee a acteahte eamnns 
ae 3a 38 42@ 45 8@ 50 No. 5, 7x9”, 8’, 9-inch face..... $1.65 $1.05 Cir. pin: wht. “96.99 ...... 10288 “6645 ..72'33 
AS. -$100@105 $110 $105 110 No. 4, 7x8”, o. 8-inch face..... 1.55 95 Clr. pin. ved .. O498 .....: 98.80 67.27 68.41 
ng Pat 170” 70@ 75 | No. 3, 6x8”, | x 8-inch face..... 1.40 85 Sel. pln. wht. 79.46 ...... 90.13 57.13. 57.77 
Neo. 3 com.. 4 4 } 36 44 No. 2, 6x7”, , t-inch face..... 1.25 .15 Sel. pin. red .. Bix Sa xes't 89.58 57.86 55.87 
Plain _— “a No. 1, 6x6”, 8° 6-inch face..... 1.10 65 i. . ee. TE... ae. 
FAS .......$ 45@ 48 $ 48@ 50 $ 57@ 60 oe oak and heart cypress ties, 10 cents less than me : ; 
a z os Ha 3 33g a 3@ = waite oak; sap cypress 20 cents less than white MAPI F FLOORING 
é a : oak. 
COTTON WOOD— Current prices on maple flooring, f. o. b. Cad- 
9 i iiitTe $ 44 47 $ 47@ 52 Douglas fir cross ties, all sizes, $40 per thousand ‘ian Se. beaters 
No. 1 com..... 35@ 37 37@ 40 feet. P : 
No. 2 com..... 0@ 32 320 35 Switch Bridge aan — ¢ “an . oa a “— 
. Bee & 2. co 50. Gane 
QuarTeRsO WHITE OaK— p Ties Plank 13/16x1 ge aleppnes 85.00 68.00 25.00 
ag ly ‘<<: e $140@145 $150@155 WRU GES cc Visca od Wawes HERS ayer = Ps Fay S 87.00 77.00 33.00 
jC ee er eee J ‘ = 2%. , ae EE LG 95.00 85.00 35.00 
Bel. ..-..-.- 65@ 70 1@ 80 90@ 95 | Douglas fir .......... cee ee eee 42.00 42.00} = xe rrr! 85.00 75.00 40.00 
QUARTERED RED OaK— 17/16x2%4" Sag eacame 100.00 90.00 40.00 
Fas Sey ee $115@125 B seers eee 34” Sata wa ate are 95.00 85.00 45.0 
No. 2 Cott... 5 
- No. osc 38@ 41 48 31 55@ 58 St. Louis, Mo., Aug. 14.—The following cross WEST COAST LOGS 
LAIN WHITH OAK— : " - is: 
WAS. occ cncins $105@110 $115@125 $125@135 | “le Prices prevail, f. o. b. St. Louis: Seattle, Wash., Aug. 12.—General rains which 
No. 1 com, an . Untreated have checked forest fires thruout western Wash- 
“e's — ee = pe ss bos pS White Southern ington have cleared the situation so that some 
eee ao ceene.e = 4 ‘ jak , of the largest logging operations have either re- 
No, 8 COm...:. 9 22@ 24 22 24 dak Sap Pine 
Sound wormy.. 80@ 32 37@ 39 39@ 41 a as . pe, ea ee sumed or are preparing to do so at once. The 
‘ No. 5, 7x9”, 8’, 9-inch face.....$1.45 $1.15 market is strong, with premiums paid over the 
PLAIN RED OAK— No. 4, 7x8”, 8’, 8-inch face..... 1.37 1.00 roing schedules. " Quotations: 
| ee 42100@105 $105@110 $120@125 | No. 3, 6x8”, 8’, 8-inch face..... 1.17 90 — oe ‘ ni 
No. 1 com. and No. 2, 6x7”, 8’, T-imch face..... 1.06 80 Fir: No. 1, $25; No. 2, $18: No. 3, $13. 
ao" Pee ae = ara bo e pr No. 1, 6x6”, 8’, 6-inch face..... 95 .70 meh Poa ee ey eo 
ty) Ws eK é y EMLOCK: 0. 2, ; No. 3, Ze 
PoPpLAR— Red oak and heart cypress ties, 10 cents less Spruce: No. 1, $25; No. 2, $18; No. 3, $13. 
| re eee $110@115 $120@125 $130 135 than white oak; sap cypress, 20 cents less than —_— 
Saps & sel.... 77@ 82 80@ 8&5 9h | white oak. i AME ¢ LUMBERMAN 
o's oan h0@ 52 55@ 57 = 63 simile prey {Special telegram to AMERICAN Lon 
No. 2 com. A.. 32@ 34 33@ 35 38 35 na 9 Portland, Ore., Aug: 16.—Log quotations: 
_No. 2 com. B.. 23@ 25 28@ 29 28@ 29 zwe Plank YELLow Fir: $24, $17 and $12. 
sorr MaprLe— MONI oa a's ak oie aol wide a ena $43.00 $43.00 Rep Fir: $15. 
EME FON: «.0:< 0: $40 $45 Se PO sr oe Bisse aahi sce reins 40.00 40.00 Spruce: $24, $18 and $12 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnatl, Ohio, Aug. 14.—The following are 
ginia, West Virginia, Kentucky and Tennessee 


average prices, Cincinnati base, quoted on Vir- 
hardwoods today: 








VALLEY HARDWOODS 


Cincinnati, Ohio, Aug. 14.—The following are 
today’s average prices on southern Mississippi 
one hardwoods f. o. b. Cincinnati: 

















6 Gu 
4/4 5/486/4 8/4 a a 4/4 5/446 /4 8/4 Qtrd. red FAS. $130 135 $140@150 $150@160 
QUARTERED WHITE OAK— FAS $120@125 $125@130 $125@130 Qtrd. No. 1 com. 80 90@100 
ee $140@150 $150@100 $160@170 No. 1 com..... 70@ 75 PG 80° 780 80 Plain po gy o@115 125@193 130@135 
ee 105@110 110@115 115@120 No. 3 com..... 18@ 2 20@ 21 20 ; 60@ 65 T5@ 80 85@ 90 
No. 1 com..... 70@ 75 80 "BD 85@ 90 Sd. wormy and Sap, ge ener 
NO. 2 COM s...00 48@ 48 53@ 58 58@ 63 No. 2 com.. 380@ 32 82@ 35 35@ 38 13 to 17”. i 55@ 60 @ @. 
Sound wormy.. 40@ 45 50@ 55 60@ 65 Sd. wormy and Sap FAS, 6” & spel isyy cha pees 
No. 1 com ees 9 5 
QUARTERED RED OAK— and better. 385@ 38 42@ 44 42@ 44 Sen tie, 1 com. + | &? Ha 3? sa rt 
BAS. - sees $115 @120 ...@... »..@... | Marte— a a a ow a 
No. er I@ 65 «-@.« eo ee TAG rm ” 
No. 2 com... 40@ 45 1..@... l1@ii! ag he da $ 75@ 80 $ 85@ 95 $ 90@100 | “was 6” & war.$ 55@ 60 $ 60@ 65 ...@... 
No. 1 com..... 50@ 55 60@ 70 65 75 Wp. ct0eOms... 1.5 ro 42 44 AG... SGD. << 
PLAIN ‘WHITE AND RED OAK— No, 2 com..... 82@ 35 =635@ 40 =40@ 45 se : — Sear 30@ 38 382@ 35 ...@... 
xboards 
re att 120@125 $125@130 $130@135 Birch— ae be 5 
Selects ....... . 28 90 th 95 95 OO ood a $110@120 $115@125 $120@125 se 4 oe? a 4 ee art 
No. 1 com..... % @ 75 73 Y 78 a 80 IO, 2. COM ss 00 60 @ 65 65 @ 70 70@ 75 QUARTERED WHITE Oaxk— ae sine 
No, 2 COM «2090 4 | 47 43@ 48 45 @ 50 NO. Z COM, +00» 385@ 40 40@ 45 42@ 45 FAS $115@120 $120@125 $125@130 
No. 38 com....- 20@ 22 25 28 28@ 32 E Selects Coop ee 90 95 100 100@105 
Sound wormy.. 45@ 47 55@ 60 55@ 60 | BEEcH— No. 1 com..... 60@ 65 oe 70 70@ 75 
ee $ 75@ 80 $ 80@ 85 $ 80@ 85 oo **** 42@ 47 47@ 52 52@ 57 
PoPLaR— No. 1 com..... 40@ 45 45@ 50 45@ 50 ba as 9 «9 « @ 
’ No. 2 com....: 25@ 80 30@ 85 380@.35 | QuaRTeRED Rep Osx— 
ree $115@120 $120@125 $122@130 WE vonass eas $110@115 ...@... ...@... 
Saps and se- Wuite ASH— NO: .1-COM. «06 55 ys ae - Pe Oe 
ee 85@ 90 90@ 95 95@100 BAG toa $ 85@ 90 $ 95@105 $100@110 No, 2 com..... 38 16+@... «+-@... 
No. 1 com..... 60@ 65 5@ 70 67@ 72 No. 1 com..... 33 55 60@ 65 oo 70 | PLAIN WHITE AND RED Pal 
No. 2 com. A. a7 40 40@ 45 40G a tan..... 32@ 35 40@ 42 42@ 45 | FAS ........- $100@105 $105@110 $110@115 
No. 2 Com. B.. 26@ 28 27@ 30 27 ittexo Selects ....... 75@ 80 80@ 85 85@ 90 
Panel and wide, PRoRe— No. 1 com..... 50@ 55 55@ 60 60@ 65 
No.1,18 to 23” 155@165 175@185 180@190 ee ...@... $110@120 $110@120 No. 2 com..... 82@ 36 35@ 38 37@ 40 
Boxboards, Os DOOM sos ca Cs 70 80 10g 80 No. 3 com..... 20 22 23 25 25 28 
‘ . No. 2 com..... ..-@... 85@ 40-, 35@ 40 Sd. wormy 30@ 32 383@ 37 35@ 38 
13 to 17”... 115@120 ...@-.. «--@eee | , Sennen 
Basswoop— ** . a ae 95 $ 95@100 $100@105 
epee $240@250 $250@260 $260@270 Saps & sel 
ee $ 80@ 85 $ 85@ 95 $ 95@100 Selects ....... 155@160 175@180 +780 185 ~ i. os 50 He 3a 80 $0 85 
No. 1 com..... 45@ 50 50@ 55 S5@ 60 No. 1 com.. 110@115 120@125 125@130 No. 2 com. A.. 33@ 386 35@ 38 38@ 40 
No. 2 com..... 32@ 34 37 40@ 45 No. 2 com..... 50@ 55 55@ 60 60@ 65 No. 2 com. B.. 22@ 25 25@ 28 28@ 30 
The following are current f. 0. b. Chicago | YELLOW CYPRESS— The following are the prevailing redwood 
prices on cypress: aad ny 4 5/486/4 8/4 prices, f. 0. b. Chicago: 
evaveceesee$ 90@ 95 $105 $ 
—e Relects os... 34 80 85@ 95 95@100 Cee Se, SHS 
Peony No. 1 shop...... 47@ 50 60@ 65 68@ 75 ee ae 
aed Se andom Widths — " 3’-7" $/20’ 3’-7" 8/20’ | 3/20’ 
Tank FAS Selects Shop Box Peck Lia” 6 4 42 = 
4/4 $118.50 $106.50 $ 716.50 $46.50 $27 50 $26.50 0. COM. .eee 28 30 x5. eet eeees es 25 oe. 4 $22. 25 $89.25 $38.25 
5/4 123.50 111.60 86.50 56.50 30.50 28.5 No.1com. No.2com. | 2xee 1101171: 5 ee ER 
6/4 ... 126.60 114.50 89.50 69.50 29.50 28.50 | 1x 6 & 87........eeeeee ++ $38 ee i ges : ‘ 
8/4... 135.25 122.25 97.25 67.25 31.25 29.25 SS ORR R 88 “ sine less than 10 percent 8- to 7-foot; balance 
10/4... 141.25 128.25 103.25 73.25 ..... sere eeetninte: Fee ee 
12/4 141.25 128.25 108.25 73.25 ..... ..... For specified lengths, add $2. 
16/4 146.26 133.25 108.25 78.25 ..... .eece St. Louis, Mo., Aug. 14.—The following are Bungalow Siding, $1S2E 
Boards - siecle calle current quotations on cypress f.o.b. St. Louis: ; Clear. a 
oO. oO. oO. , , ’ , 
Oe OO i cece $51. 50 $36.50 $29.50 | GULF COAST RED CYPRESS— z nie aes wish “_ 
— 82s, Random Lengths New Grades %x 8” ......$43.25 $46.25 $41.25 $44.25 
7 Cc D Facto ae 5.25 48.25 43. 46.25 
1x 4 to 12”. $108. 00 $ 98.00 $90.00 $80.00 $62.00 Factor ex BP wees - 50.25 58.25 48.25 51.25 
1x 2 to 11”, ank Selects Sho Box 5x10” ...... 52.25 55.25 50.25 53. 
spe. Widths 108.00 98.00 99.00 80.00 62.00 | 4/4 ......... --$121.75 $78.75 $43.75 $24.75 | #%,8. ----:- peg ty soe 6U«Cde CU 
ER noes 15.00 106.00 98.00 88.00 69.00 | 5/4 ....... 2202°126.75 83.75 68.75 27.15 | exi9. *°°°"° torn 0Claa bog ere 
For ¥/i, saa $6 to nbove prices; for 6/4, add | G/4 ...... ccose MORSG «=6GETS «BETS «6SETS | "Ser couch tuner aes eae aia 
$8; for 8/4, add $16; for 6/4 and 6/4 ‘ "grade, | 8/4 tiseees 187.75 94.50 64.50 28.50 s > 
add $3; for 8/4, add $6. me pio is eieniolnte 142.75 104.7 | Finish—Rough—S2s or o48 
RED CYPRESS, OLD GRADE ccc cccccece ; 104.75 74.7 cece r———Clear——_, - B 
oe Factory a TRIE wncccoceces SONNS MONO THER sce 8/20’ 8/20’ 8/20’ 8/20" 18 20; 2/20’ 4/20° 
No.1 No.1 No.2 Peck random 4/4”........ (s4nnens veeee $23.75 | wrath 1” W%-I%2" 2” IA" 2” = 
FAS Selects shop common common I ai 
4/4...8108. 00 : 26.0 so a 00 sag v0 Ege noon vm $2S ‘ ott 2-50 $80.50 $87.50 $85.50 $72.50 
so» Sam t g : £ $450 98:80 91:80 76.50 
6/4... 110.0 95.00 67.00 45.00 82.00 oo a "$106.00 00. $ a + fi ss os $60, 00 84.50 91.50 89.50 76.50 
$/4... 390.00 20000 1600 6800 $2.00 | tic, ---- SoeOe BAS’ ores sees oe te ae te 
10/4... 130.00 110.00 80.00 50.00 32. 00 nie °°" eae ee ‘00 105.00 ..... oe ote oreo bebe 
12/4... 130.00 110.00 80.00 50.00 35.00 x16” .... - 0 118.00 115.00 ..... 84.50 92.50 90.50 76.50 
° ° 
1x6 8410" 1x12” 1” random ee me Housh.. 2 No.3 Short Finish—Rough—828 or S4S 
No. 1 common..... $50.0 $55.00 aS cS oe ee - $48. 75 $33. 75 $26. 75 agg ant 
No. 2 common...... 344 “15 er ta TZ1D ..ccccececcccccccccse OOO 88.75 26.75 ary eer cine ii a errr dere vr) 
_ yemryqaenpema et im : $28.50 Flooring, Ceiling, Shiptep, aoe, Siding Wiath— ° sare" 5-0" 6” 5°-9"° 3°46" 5’-9 
nee CYPRESS 1x4, 6 & 8”. $108.50 $88. $88.50 $79. 50 re 50° $61. so | §& 6°::°45:50 °39:50 56:50 *e6-50 $Bt 50 64.50 
x oe . e lo 5 . o 
No.1 No.1 No.2 | rte 6 ec BB EH eS eae Bas 
FAS __ Selects uur common common sdg. ...... 49.00 44.50 39.50 ..... 28.00 | 19” °°°"°. 67.50 77.50 74.50 84.50 72.50 82.50 
4/4 $ 95.00 $75.00 447 9 $33. 00 $27.00 Bungalow bev- 3 to 6” °50 54.50 51.50 61.50 49.50 69.50 
ri 4 ety roy 5 36. ee 944 Pe eraing. 8 & 4”.. 42.50 52.50 49 50" 59.50 47.50 57.50 
SR y Y rom a . . . . 5 
8/4 .... 110.00 90.00 70.00 38.00 31.00 & 10” stock 71.75 62.75 ..... GO.00 ..... | By s-coo- S600 GRGD Bee Sey bee 61.50 
ards No. 1 Cypress Pickets 8” 2.255 49:50 59.50 58.50 68.50 56.50 66.50 
” ” ” ” 
No. 1 common. $40 00 Bra $2. rf $4300 pivenay 3’ 6” ,a cl 515 "$8528 1x3” 13. nets si 63:50 73:80 #760 Bt bo 65:50 19:50 
No. 2common.. 32.00 32.00 34.00 36.00 mecha i 4° . bs : s s ‘ ¢ : wide Ah ARE 25.79 my 25 oes 8 to 6”.. 39.50 49.50 48.50 58.50 46.50 56.50 
WE: cidesevese tiain, sskead. ooeke- SEen $24.00 2 Panel Stock, “3” and Wider ; Other specified lengths, add $2. 
cog ee x Shop, Rough, $2s, om W n 
Cincinnati, Ohio, Aug. 7.—The following are | $45.25 $53.00 $68.00 $84.75 ” ™ oni —— aes 
average prices today f.o. b. Cincinnati: No. 1, 4-foot ‘Lath 8 ae | Aa 1 " 2," 3” 4” 5&6" 
RED CYPRESS— oT re ee ee ere $8.95 Width— 
Rutes of March 18, 1922 YELLOW CYPRESS— 5” &wdr.$42.50 $52.50 $52.50 $45.50 $75.00 $73.00 $77.00 $81.50 
gi 4/4 5/4 6/4 8/4 10/4 Short Stock, “A” & Better, Rough, S2S 
y EE $85 $90 $90 $100 $115 S48, or T&G 
Factory DRPES ksaccesapwns 70 75 75 80 90 » ” 
5 Selects Shop | No. 1 shop........ 42 58 58 65 75 mene nanan. a 
DOU CT Gihias osso nen avecntle $74.00 $44.00 | No. 1 common..... a a a er 20-40” 42-54" 54.50" 20640" 49-54" 54-00" 
Finish—S1S or S2S No. 2 common..... 22 25 25 28 Width ‘ sa 5- i 
Clear Boards 3 & - -$87.50 $44.50 $54.50 $44.50 $51.50 $61 50 
-~ o Pan ane 1 1x6” 1x8” 1x10” 1x12” 5” seeetes 50 56.50 48.50 55. 
- $106.50 $96.50 $90.50 $78.50 $60.50 No. 1 common....... $36.00 $36.00 $37.00 $44.50 | » 11.177" $0.58 i059 sa5) 485 35.09 a 
Common Grades, ough q eis No. 2 common....... 26.00 27.00 28.00 an 00 10” 2.2.25. 55.50 62.50 72.50 64.50 71.50 81.50 
e No. ; 0. u ec OP veukecs 7.50 64.50, 74.50 66.50 73.50 83.50 
SP SBR s 5c hc es wa cneee $48.00 -* SBL00 « 1 SB500. | 17) PANAOME 6:05)5..0 vc ecevceee sAeGalowaweucte $20.00 8° to. 6” 84.50 41.50 51.50 43.50 50.50 60.50 









































Aveust 19, 1922 AMERICAN LUMBERMAN 75 
Jacksonville, Fla., Aug. 14.—Following is a recapit ulation of f.o.b. mill prices obtained in this territory during the two weeks ended Aug. 5: 
Week Ended— Aug.5 July 29 | Week Ended— Aug. 5 July 29 | Week Ended Aug. 5 July 29 | Week Ended— Aug. 5 July 29 
Flooring Ceiling Boards Boards 
, 1x4 B&better .....$42.45 $46.70 31 B&b er ..... 26.20 27.00 B&better— No. 2 common— 
) No. 1 com.... 36.45 36.00 | ™*54 Bel “b eom. 21:83 23:30 oe) ae 50.00 46.00 Se @ Millet 2 oon pwr a ae 
| No. 2 com.... 16.15 15.50 No. 2 com. 10.90 10.00 Se GNM ss os acc: 54.00 46.00 4x13 Rough ....... 2600 |... 
No. 3 com. and 1x6 No. 1 com......... 33.00 nb BC U2” |. eae 43.00 43.32 No. 3 common— 
i freee 9.85 9.50 Partition 2 5 PRE ae i as 6 ee... os 14.00 12.00 
1x3 B sap rift.... 70.00 70.00 ix4 Babettor ..... «0a 48.75 gS 10 1) reer 49.35 1 a Cee 15.00 12.00 
No, I sap ritt ..... 52.00 1. le eo ee ae 41.75 RES EM aint te cotadana 53.00 1x10 D4S......... 16a *. .S. 
, B&better rift.. 70.00 67.70 No. 2 com.... .-ces 20.25 OPE SB OPE edd viccldae o a.xeis 52.00 4x12 148 ......... G46 +)... 
) Nox Biles 6 5.32% 52.00 URS GO os oon ss Soka 54.00 . 8 Shinla 175 19.55 
) . 7 = a ix 8 Shipiap ...... 7.50 9.55 
, INGOs or Wilh ce eens 27.00 Siding UE |. Se ee ee 52.00 Sal CUIBINE os os. Lead 19.20 
} 3&better flat.. 51.55 52.60 1x6” Novelty— 4 G/4592 DAS oc cc cccus Gee” © sana 1x 3 mill run...... $8:00~4-5 
No. 1 com. flat 41.67 42.15 oe aay rat Stare pag oa No. 1 common— ’ , 
. No. 2 com. flat 14.88 17.50 NOs 2. COMB <:c:0: ‘cates GO 37. Shingles 
No. 3 com. and ee SR ys i<n ss 20.87 22.05 i.) ee 40.50 40.00 , _ 
COM oc cscs 8.00 7.50 NG: 3. CONRs.:6 wes ve ceeus 10.00 1x 6 D4S ......... 38.00 38.00 | No. 1 - a dried 
1x6 Not eomec.. s...: 35.00 | 1x6” Bevel— Ix 8 D48 ......... 40.00 32.60 | — pine....... 4.00 4.00 
No. 2 com 21.00 ‘ : BEES PRS feiss cn net viene 45.00 No. 2 sta’ “il dried 
rare mines fords oe ae : Saree SOO? © iwela No. 2 common— MMAR ES che ras naa 1.45 
Ceiling No. 1 com........ 18.50 19.00 ~ i 5x18 Cypress ........ a eee: 
NG. 2 COMMS 6/6: sacs 8.00 8.25 Ix 2 D4S......... 17.00 ..... 5x18 Heart cypress 
0 1x4 B&better..... 47.00 ..... x6" S a 1x 3 D4S ......... 1690 - 2800 | fsa fumes chosen. ae 
5 No. 1 com.... 40.00 35.00 2x ques ge fe a Pea a So a ees, See Peres 
5 No. 2 com.... 15.32 18.65 UU LG) en ee 26.00 25.00 ix iL. a a 20.75 21.00 Lath 
7 No. 3 com.... 7.00 7.00 a a ee 20.22 20.50 Bere Bee ee hasawna 28.00 22.00 
X34 go ie: 0-0 OD 37.00 NO. 2. COME. accede 9.65 11.00 pp a eee 22.35 No. 1 std. pine, kiln 
1 com.... 30.00 40.00 Roof A> 2)” |, rs 20.50 20.85 dried ...... 4.35 4.35 
a No 2 com.. 13.25 15.50 oorers ie 3 Roueh «.....- (7 eee No. 1 std. pine, air 
- No. 3 com. and 1x6 No. 2 com.... 22.17 24.25 phe | tf : Gree . 020s. »  Mereere 
CUM paccces CO kee NO. 3 COM: 606 2c 15.00 ESO HGUGe eacscxi yer CHORE Se <a Sie Ses CHO” s.<e 
5 
0 
35 The following f.o.b mill prices are taken from sales reported during week ended Aug. 12 in sections named: 
4 Bir- Hat- Kan- Bir- Hat- Kan- Bir. Hat- Kan- 
38 Alew- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, rh City, 
5 La. Ala. Miss. Mo. La. Ala. Miss. Mo. La, Ala, Miss. Mo. 
35 Flooring Casing and Base Dimension, S1S1E 
55 B&better— No. 2, 2x 4”, 10’ 26.00 23.00 26.37 
40 1x3” EG Bé&better ..... 69.00 68.00 ..... 70.45 7S I eee eee 62.00 56.00 60.00 62.58 pone ae” Nahe 2663 |... 2200 25.37 
30 1: ies Da ee 68.00 ..... 1.75 a3'00 Gage WO areas chased: 58.58 62.00 61.11 64.27 16° |... 28:33 35:25 24:00 2608 
aah c SEE esse saree ceees 62.00 parines OE ieee 
No. 2022222222 III) 38300 32300 ..... | B&better— oy ax 10,4020" - 29.50 ..... 28.06 ..... 
FG B&better ay 52.00 54.80 54.89 58.47 pS ee ee ee CNG dcced~ «crue, ee 2x 6”, ae teeece aaa eeeee a og 
Ht ee deteed oe eecce ecoce cccce 7.0 SOG A deta ° a One ' 5 
od No. | EEA Ais 51.00 46.00 BEF Fencing, $18 16 weeeee 28.33 21.75 20.46 22.25 
nna oa, 23:70 ..... 19.00 24.00 | No. 1, 1x4”, 16’ ...... a uae". ween ee 
1x4” EG Babetter eur 60.75 58.80 ..... 64.48 Other Memt .. nese. scene cece SME 2x 8”. 10° (ae ? 53°81 
| See wiaasté, ‘cceare (GUMMY xen 6", 16" ..5.%. TAI .2608i tice “SS oe ae 23,50 24.25 2100 23.29 
 Reecesepmene: cane. sae. es Other lengths :. ..... 42.50 41.50 32.86 a fa 22 2 
B FG Bé&better ..... 45.57 43.00 46.26 47.25 No. 2 (all lengths)— 18&20’ .. 27.00 Mite 24.38 27.38 
, ** . eeeee . . 
20 B i ka. ede. Seles BUM class was ta wowed 16.08 14.00 16.50 15.57 10’to20’ 2 
39.34 ee ecg, 19.96 22.00 21.00 20.81 Pe Na editee 
25 Lewy * x a al lengths) — x ’ — wleeee eeeee 21.00 22.11 
3.25 meen SGPC nadeaccetcadaus $EGAS.. aed cies eke . Spaede * 98 60 2425 23:10 27:50 
25 eeeee ine” Ceoerrsrecsreeesecce 16.20 25.50 16.05 16.29 18&20° ae 26.56 , 4 27.57 
1x6” No : . _ ’ Ae ee 8 
nce i seth Boards, S1S or 82S —_— Nay ‘ oe Cited aate? ite 
No. coose | No. 1, 128”, 14 and 16’... 81.25 ..... ..... 3014 Sacer 9 aera 
Other lengths ....... ..++. 42.50 88.83 32.94 16’ —.... 28.14 25.25 24.00 28.80 
x10, 14 and 16°.... S8E94 ..... ..... Seie 18&20’ .. 29.00 25.25 ..... 29.60 
— Other lengths ....... wcoce 44.00 S068 SREG | Ne S, BHM co cccccccccs (7 t ) ers miaes 
'20° x4” petagier aeueeins 41.00 20.00 cceve pg 4 ixis Y, 16:ane 16¢:.... SRG ican cétce, Ae SEs wkukeusaes BO -escue .n cease wae 
ake e alate pees, iete setoee . ther lengths ...... ..... ..... 45.60 43.83 TES te TR ccckc beans «cscs SRO 
4.25 “_— Bane Se 88°07 16.00 16.00 16.00 No. 2 (all 10 ‘to 20’ )— 
E x4” ree ; k é . wee UG! Ee saesdcdcs< idee “ eiane” eee Longleaf Tim 
1.25 No. 1 oeesseeceees 24.74 35.00 38.19 34.60 Es wenekeceaeuskes 2177 ..... 2284 21-88 pia ~~ 
i ee: rea 18.58 ” a cence See OE ua Ves ne Raceade 22.61 23.06 23.08 23.19 No. 1 Sq.E&S, S48, 20’ and under— 
7.15 % x4” Baetter KeKnnes scene 45.00 oe SOE aca csicsecuineds - 25.24 22.07 23.86 26.03 ee ++ 25.07 23.92 
0.75 No 1 ESPON TS ducka odes 88.00 iba | No. 3 (all lengths)— 10° Daddy tra adta teas avid. setae, Se 29.81 
“ OB sieeeeeeess Pinney Uren: rae P SAR: 66 BOF in ccvsicses. ll BD ccccacdttacegasec® *“éthae Adele essansn ee 
- Wi oa teedorxcnnde: 18.02 16.75 17.50 18.26 
Partition 1 x10" feavadicinsnake 18. 88 17.50 17.50 18.00 Shortleaf Timbers 
B - : . MEM <2. duaccaccutcs 4 17.75 18 17.98 
20° int & 9" better... .---- “GOD GER Se) aa ail ‘widths’ and No.1, 848, 20’ and under— 
1” 9 2 oe ee ee a oe a tacaccsoxc ees sista a TE nce Gi ldnedevaes wiste” evssa wae Se 
72.50 1x6” B&better awwne tits $0 e88ee teas ee : Roofers Plaster Lath 
74.50 WG DORR bedi heehee : 0.40 23.85 
76.50 Bevel Siding Ddesnaceanuaes cecte | SRO SED cece Ma. D, H% 4% ccceccadac 4.88 4.50 5.09 5.00 
76.50 %x6” Bé&better ........ 80.25 .ccce cece cvcce ee, Ss Oo ic cccowes Ret tees 4.28 4.26 
7180 : Shiplap » %", 
80.50 Drop Siding No. 3, 128%, 14 @ 10°.. 83.62 <.:.. <.:.. QL Byrkit Lath 
76.68 1x4 or 6” Bé&better.... 43.58 43.00 44.49 44.67 ia ak eo Sedinmenme: 8h | atrretrrriee ion: 
i a Serena .. 85.36 36.21 39.82 40.08 a aan cones seese sees TEE CED OOo vs tensevaeees waa ia 14.61 
NO. 2 ..scesceees 26.17 23.00 24.74 26.18 sep OP cn uate ORS SMEG CRS 12’ and longer ....... sess - 18.39 
— NOE ccnces Secon aie SAD <cuaee waacan ewe 2, (10 to 20°)— 
ge ee eee 22.83 20.39 22.47 22.74 Car Material 
7-9" Finish 1n10" SE IES tty tly 21.89 21.25 21.80 22.87 |] (All 1x4 and 6”)— 

82.50 B&better rough— ~~ — lengths) — a . besten, | @ Gee 16"). isc) ncewe, nenen ee 
34.50 1x8 to 18°....00..00. css 42.00 50.00 ..... eee nswedlivwned 1 WME Race bun dll neh naman ssene' Segoe Wades 5 a 
le XO” ...000, Coecceere ceece ecco ’ Coe eee ee a ee ee oS GT Tale ederel eden e  Seee . 
80.50 Fe & eeeeeeeee cone sane Me cea 12 and 14° .......... trees saree ceeee 52.00 
82.50 cee th Pe... -cs. scces. cues aes, Oe . ee S” & multiples ....-. verse cecee cence GOGO 
59.50 6/4 & 8/4x6” a a No. 1, 1210°, other Jgte. ..:.. cose ccsce OO We..1, 9 and 18°...... jdeee aevee, gauges 
—<—— 6/4 & 8/4x8” Kare eee en we 58.50 ESS 10 and 20’ eaeeeeooes cece ecece cocce 48.00 
57.60 6/4 & 8/4x5” & WO acces. ckooe MD lous Dimension, S1S1E A 4 ce sg awqaate decet é6008 sande a 
59.50 6/4 & 8/4x12” ........ verse eeeee 68,50 seee+ | No. 1, 2x 4", 10% 2.000, 28.54 ..... 26.00 28.74 siesta nti: _— aire 

oreo B&better Surfaced— Ls weamee pg pes aa ao End Car Sintow 
. GRE oh cuednncess eale BOI cscsc, chiens OIE BP wees 15 . . . B&betetr, 2x6”, 9’ or 18’ ..... 0 wees wees 60.21 
79.60 BD con tadescassacte 53.05 52.00 64.00 53.57 18&20" .. 29.80 ..... 5... 30.89 , oun a 
. oe F 52 4! 10%0aG". “FBG. .icce SEM sea ar lls 
i a mR 53.56 53.00 45.44 52.43 n , 
0 th eer . 60.88 58.00 ..... 61.59 2x 6”, 10’ ...... 23.25 ..... 21.43 26.23 | S4S, Sq.E&S— 
” _seaannlige ca latte 59.42 66.00 ..... 58.25 ae acs. 23.92 ..... 23.00 24.50 o, 36 te 80° ......... ee ee 
id L4x4, ‘to persteees a oe oe 68.95 Wc kcade 24.95 ..... 23.04 25.2 OE 8 eae cacew ocean 
ee eae cnc. eee ee 18&20’ .. 28.81 ..... 24.50 27.05 Up to 9”, 34 to 36’..  ..... eee eee 39.00 
5&6" Shane” Pike ee ae ee es Sie | ( i= 10’to20’ . 24.40 ..... 28.06 ..... Get dendgcaedsuawdeanad eeeee esses eoses Sea 
an ae ee ee, eee Pe GP, TOS oka cce 26.75 ..... 24.00 29.22 Up to 0". 44 to SO. ws SOR ae 
$81.50 WiaeIee cc. Mok cack ee lea ht, GE ses 12’ ...... 26.43 24.00 24.21 26.75 88 to 40’ ..........6. seeee cease cece 45.00 
$4. aid Ze4 40 Bi occ ecne: sctna cases GSS 16’ ...... 29.10 26.22 sevee 27.66 
eS ee: eer GR.OR nccce scene CT ol te: lida es 50.36 Stringers 
; ” Gan” ....2eeee «seec 5. edt 
- : o/4 ra tra 2 ois Sreee, “Seems Py sta 2x10”, 10’ ...... a a en 90 Bee. Hrt.. 7x16 & 8x16”"— ones asa 
V_ 2 NE as ected epee Fane peek: aS Sah 25 ape aie B Jah es 0 Sy. |r waned eaeee 5 
Over 6/4 & 8/4x12” ....... DALE Secs (OR Bake Ls eho pi 4 emer te Se.8.. ute 2°... ... nett, See. | ee 
54-96” Cc Surfaced— 18&20’ .. 30.20 ..... ..... 28.65 Sy te Be ieknxvuancusas 6 ceae Ghaids Vimatanee 
$61.50 1? | gene Me Re Re eee HEOO nice 45.00 age ti 10°t020° : 29.13 sees Seree pasa ii 
. | ae ani Ra Oe Mpa Hee ; Sains, 4 tawale Ca (Cea : LS ere 
bg Eich hae ie oo Be , PES 20.28 wee. sie. 29.17 No. 1, 14”, 20’ and under ..... +++ 43.00 
. Watandh $00. 0-5 sos ss GEOR ccc. ‘GB ocasie BGO Go, 2. du ’ PHS: 6 cacilg a 2 
70.50 0" nae ie RR 44.00 L110. 8175 jo 18&20’ .. 39.19 |.... 11... 81.65 Longleaf Paving Block Stock 
bas 1%x4 to 1222220003: wikases dunn) secede un Vin ) entrees fs | Seer pe 
60.50 
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ARKANSAS SOFT PINE 


The folowing are current f. o. b. mill prices for Arkansas soft pine made during the week ended Aug. 11: 





Flooring hetiasd Dimension S&E Ceiling and Partition 
Kige grain— 1x3 1x4 elie “cr No.1 No. 2 a: & y%* ” 
a etieg ITD: ae oe $65.00 a eri $51.00 12, 14, 10,18, 12, 14, 10, 18, Clg. Part. 
OOUOY sensed scsene 5. r i EN a ° - B&bett 4 rt 4 4 
Be  tpadepnupencmenke ** 60.00 — SE deeciahad: 61.50 53.00 | 396.00 $28.00 2x 4” $23.50 $25.00| No 1. $4060 $4 #4 2%%0 = 50 — ro 
St Seabeaccea saves 57.00 63.25 x5, 30, 38° ...-- otccee 65.25 55.00 22.50 23.50 2x 6” 20.00 21.50] No. 2 ‘* = 00 21.50 
1. £6, Bae to Bo. 5500 69.00 +s 25. 4 27.50 2x 8” 21.25 23.00 ee ee 
at grain— 1%, 2%, 2u5, 10; 127... Fase se 26.26 28.25 2x10” 93.95 24.50 Lath 
B&better ............ $52.50 $47.50 i 27.50 29.25 2x12” 24.50 26.50 0.1 No.2 
"  gpeeererabeate 40.00 38.00 Fencing and Boards s %xl%—4’ ..... cep esesnt i 5.50 $4.50 
De Gch adewe ede ee 21.00 21.50 No. 1 No. 2 No. 3 S2S&CM—Shiplap 
. OS SCRE $31.00 $15.25 se 00 Moldings 
Casing and Base 1x6” ........... 32.50 21.50 17.25 1 No.2 No.8 1% and under....30 percent discount 
B&better | 1x8” ........... 33.00 22.75 = 18.25 | 1x6” ........... 333. 00 = 50 $17.50 | 1% and over......24 percent discount 
a eee cee eS ar 36:25 2800 68:50 1 158" .....06 ccc 32.75 23.75 18.50 | —— 
EEF Seocesarasecetevsievents TE50: 9) E12" ow scee sn 44.25 26.00 19.00 | 1x10” .......... 33.00 24.00 18.50 **None sold. 














NORTH CAROLINA PINE 


Norfoik, Va., Aug. 12.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


l\dge, rough— No. 2 & better No. 3 Box Cull & red heart Mo. 2& .. 
BE eines .. .$50.50@52.50  $33.00@34.00  $22.00@23.00 $19.00@20.00 | Lath, No. 1..$ 6.25@ 6.50 Roofers, 6”...$26.00@27.00 D48, . ae 
5/4 .. 2.2 55,00@58,00 35.00 @ 37.00 23.00 @ 24.00 RR | eae No. 2.. 3.75@ 4.25 8”... 27. 00 @ 28.00 ° 5009 03. 00 
6/4. ; .. 58.00@61.00 37.00 @ 39.00 23.00 @ 24.00 ee | ee Factory, 2”.. 26.50@30.00 10”... 28.00@29.00 10”. aL 00 @ 65.00 
S/4 . .. 61.00@64.00 5 ni es Cieis Pe See or ee Sites, 2” 5.50. 22.50 @ 25.50 12”... 29.00@30.00 12°. 68.00 @ 74.00 
Re mage 4/4 - 56.00@58.00 s0.00006.00 26.00@ 97.00 e0ncne Finished widths— No. 2 & better No. 3 No. 4 
intl 6 Dg 79S. me Le s- a 27. 23. @ 24.00 ” ‘ino g@vOu% « 2" pift 75.50 @81.00 -@ @ ee 
10” Sti dug ISR OE 58.00 @61.00 38.50 @ 40.50 27.00 @ 28.00 24,00@25.00 Mooring, Hx2% and 3” rift.......$75.50@81.00 |... ..@.... . --+--@.... 
19” eer 00@66. 00 43.004 $5.09 28 00@ 29.00 25.00 26.00 216 GAO Bi sc cxtac cases 54.00@61.00  $43.00@46.00 aan 
fark ’ selling, %” $4.! BE 7.00 .f ‘i 
fark strips, ‘Men, 1 and 2. — 50@35.50 jark strip partition, Ceiling, 1s" wen wine in Ga padengiia 16 (S eeuseneie 34.50@3 1.50 26. 00@2 
OE wea cavaks 13.00@ 14.00 Nos. 1 and 2........$41.00@45.00 MB ele asscna dia suachinXe olathe ah 35.75@37.00  27.00@28.00  16.00@17.00 
Cull red heart........+ 11.00@12.00 PROUION, FO ices rc ccs ac cep eeuaes 54.00 @ 61.00 43.00 @ 46.00 23.00 @ 25.00 








NORTHERN PINE 


Duluth, Minn., Aug. 15.—The market in all classes of northern pine boards and dimension stuff is strong. Advances of from $1 to $5 are expected 
» be announced by Sept. 1. Quotations f.o. b. Duluth follow: 














COMMON BOARDS, ROUGH— FENCING, RouGH— 
6’ 8’ nO* 12° 14416’ 18’ 20’ 6’ 8’ 10,12414’ 16’ 18420’ 
MOr 41 PW sasvante $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 dee On! eee $60.00 $64.00 $68.00 $70.00 ho 
OC 66.00 68.00 74.00 74.00 70.00 76.00 76.00 RR Oe spt 47.00 50.00 52.50 55.00 5.00 
| CO 72.00 75.00 81.00 81.00 75.00 76.00 81.00 SS a 32.00 32.00 34.00 35.00 34. 00 
Gs By + o0sin ee 49.00 51.00 54.00 57.00 55.00 58.00 60.00 7 aie RR nae 57.00 59.00 63.00 69.00 69.00 
190220000. 6.00 88:00 68:00 68:00 «8:00 Be0d «68.00 9 agpemmcaneete FT ese et 
wtteeees . . . . . . . ile a cranes 27.00 29.00 J : 
ee ey 31.00 33.00 34.00 34.00 34.00 34.00 34.00 —_ 
I assures 31.00 33.00 34.50 34.50 34.50 34.50 34.50 No. 4, 6-foot and longer, mixed lengths, 4”, $24; 6”, $27. 
ee 33.00 34.00 35.00 35.00 35.00 35.00 35.00 5” fencing, eame an ¢”. 
For all white pine, Nos. 1, 2 and 3, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 to 20’, 8”, $25; 10”, $27; 12”, $27. S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
For Si or 28S, add $1; S1S1E, add $1.50; for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. 
No. 1 Prece Stursr, 818SiE— Siding may contain not to exceed 20 percent of 4- and 9-foot. 
6’ 8’ 10’ ge” 14’ 16’ 18’ 20’ - Siding run to O. G., $2 a thousand extra; product of the strip as it 
Be GAM FEE HhaG EES Aatgg Habe sang shay | ere 
Se ier ft ; t t A x 37.00 36.00 ee , 
=o... eee ee ee eee ee eee ee. eee | ge ee ee oe Oe ee a ee 
2x10”.... 33.00 35.00 36.00 36.00 36.00 35.00 39.00 38.00 4 5 
2x12”.... 34.00 37.00 37.00 37.00 37.00 36.00 = 40.00 = 40.00 4” or 4” “ 
2x14”.... 37.00 40.00 = 45.00 = 44.00 44.00 = 45.00 = 4500 = 45.00 B&better .........$52.75 $52.75 E............ eeeeee $27.75 $27.75 
No.2 piece stuff, $2 less than No. 1; pine rough, deduct $2; D&M or S4S, ‘a ise Hews assomels aes ae Norway, C&better. .. 44.00 44.00 
Fae tc ns — a [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBEEMAN] 
ortian re. ug. — are é . : 
t.o.b. mill and f.0.b. Chicago shop prices: | Seattle, Wash., Aug. 16.—The following prices | Portland, Ore., Aug. 16.—Fir prices today 
No. 2 No. 3 — for yard items, f.o.b. mill, were reported f.o. b. mill are as follows: 
com. com. oday. 
Oe ee | ee ree ..$36.00 $17.00 Pre- Vertical Grain Flooring 
ix 6”, 8” me a 10 to 16’...... 37.00 21.50 High Low  vailing . 
ix12”” SOGOU ES. 6c dockage ses <r 36.00 22.00 Price Price Price 1x4” No, 1 Cle@Pr. .......ceccsvcceassccee $54.00 
1x18” and aioe, 10 to 16’........ = agg Flooring INO: 2 CUOAR 65.66 6s oc cieieisiorn's 0 serececere ° yee 
0. No. TNO Fo SMR oso w 0. alias wie hie ac ere hae eee 00 
1x4” No. 3 ~~ WipBies.con $54.00 $47.00 $49.00 ¥ ve 
ee ees $15.00 $°9.00 Rate fe rt re 39.00 1x3 and 14x4” No. 2 clear and better..... 55.50 
—.: -. _—_ B&better “@"” — «” sro. ee and better s. g. 37. 00 34.00 36.00 SO 42.00 
ix 4”, 6” and 8”, 10 to 20°. “38h 00 $79.00 $63.00 | 1x6” No. 2 a 2 and better s. z. 41.00 37.00 39.00 Slash Graln Flooring 
Ca Pi tial etal Sik ° POs De. S46 eae ORE: oo wwercs “oakSes 1x4” No, 2 Clear and Wetter.............. 38.00 
1 ER eateed 34°00 80.00 43:00 ieasen MM oe ois cisse cies 33.00 
5/4, 6/4x4” & wdr., 10 to 20’ at, 00 92:00 80.00 No. 2 and better clear.... 67.00 | eta 1x6” SO Gest An PeEUH!l. «ccs cnc cis poy 
8/4 and wider.......ccccre 9.00 94.00 82.00 Finish CO aT, Rae See Ras Pert Sra Of 
SHOP S828, F.O.B. Curcaco— No. 1 No.2 No.8 | 1x8 and 10”............... 58.00 56.00. ..... 
rn ANd 6/4. ....050+00004 0980.00 $65.00 $47.50 | Casing and base.......... 61.00 60.00  ..... Vertical Grain Stepping 
eer $6004006es000n BOD Boe BE.pU Ceiling 1% and 1% No. 2 clear and better........ 65.00 
sans straight orders for “No. 3 shop and better” 5x4" Oia saiteie ae 35.0¢ Finish 
without specification as to amount of each grade, ext ng Specht wort + 44 oe asi Ou 2 CIGAT BHO COLOR w ora:5. is 65.r0:45< ipo ie vies 55.00 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $3. 1x4” No. 2 and better..... 36.00 Ete! onteves 
INO. D> is Kas wine 59 's's ce EO > 2 | | ee. Ceiling 
WEST COAST SPRUCE Drop Siding 6ox4” No. 2: clear and better... ....5 5.60% 37.00 
$peci 1x6” No. 2 and better...... 39.00 36.00 38.00 thy) Se MIN ie 5s, race cece at oeina es Geen 29.50 
CRN CRANE 0 LURTATE SARE oN ateigncte ania aaa 35.50 383.00 ..... 1x4” No. 2 clear and better............. 38.00 
ee ey Rt: Sean Serene: aes Boards and Shiplap, No. 1 We ee oes acces 33.00 
prices prevailing here today: 1x 8 and 10” 18.50 13.50 14.50 
Finish, age pigkiepeetasets seneaehietels ying et BE” cn s.ccnccccchccccscse Se. See ae Drop Siding and Rustic 
sige tt gpa laa ce aa a é Dimension, No. 1 S&E iu6” No. 2 cleat end Setter... cee. ws 40.00 
ospuileumee. -° wapeaeenepeaeetanetree. cae | txt”, 29:08 18 «0.00.05 17.50 15.50 16.50 Wi UE Sire Sie ion tn's. dian Sacra en oie 35.50 
ET ees LCE LRTI AIOE Plank and Small Timbers llaneous Items 
Factory stock, 7000000000000 37.00 | 4x 4”, 12 to 16’, S4S...... 21.50 16.50 1950}; papoeiegaeel tooo, 
1%” ee ee re re 43.00 Sxi2”.. 12 to 16", StBisscsccc 20.50 S000: succes Dimension, below 22-foot........... At Rait B list 
ip ea rn ee peed —— Timbers, 32’ ane £ nee = nn gy oe and over, over list. . ay 
ooeees at he e819 19000 ie 6 bisis) ecb . x6”, si OR oe eaaeee oards, 0 a BBRe cece eecesecrcrecensce Me 
Ci iiin temas. Ce Vertical Grain Fir Shop Small timbers ......2.06.- 00.05... . ese. List 
BOOM SUINRRS RIIID osi5 ca. oc sosccos wiewsesue et eS area ner © ssiNeisvra whe terete 6x6” and larger timbers, ‘off Rail B let...... 3.00 
| ey | ears mperrerenny sat 5° i ee. en renee sto areca” (7 _caeteee Fir lath, per thousand, green............. 4.00 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Aug. 12.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended Aug. 12: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&Btr. C&Btr. C&Btr. C&Btr. 
D2 ee $57.00 $47.00 1%4x3”.. 7 00 $49.00 
5 ore 53.00 46.50 1%4x4"”.. 7.00 49.00 
TEGO hemes 54.00 48.50 1%4x6”.. 39 00 49.00 
Slash Grain Prnehin 
3. eee $36.00 $33.00 11%4x3”....$52.50 $41.50 
po gee 36.00 33.00 14%x4”.... 49.50 41.50 
IN nh tes 39.00 37.00 1%4x6”.... 51.50 41.50 
Vertical Grain Stepping 
E56, Soe Se OO 1 8S sce cde ences $65.00 $52.00 
VE, Pee SEEN oie ccdadectsecien 67.00 54.00 
Finish, No, 2 Clear and Better, S2S or S4S 
SES Ven daw nceeusencakaseeecned cases $54.00 $48.00 
WE Ge sascatacccscvk nowsixeccacseress 55.00 49.00 
ix 5, 8 MN cickdicaceccintwedewadeed 56.00 50.00 
ERE), Guccacharesacicusecedeccedandged 58.00 52.00 
mt 146, OTS SS dcacseceeve 59.00 53.00 
PERETKC KEKE RUREONU SHER EEK ORO ROS 60.00 54.00 
om and S54, S422" ciccccsvscscess 65.00 59.00 
Ceiling, CREB and C&EV, and Partition 
“| gener $32.00 $27.00 SEO «6 6. 5c $35.50 $40.50 
ox4n eee 34.00 29.00 >. CIE 37.50 32.50 
St eee 32.50 27.50 re 36.00 31.00 
ERS excess 35.00 32.00 BO paws 38.50 35.50 
Drop Siding, Rustic 
Se $34.00 $31.50 1x6”...... $38.00 $34.50 
ee 36.00 33.00 1x8”...... 45.00 42.00 
Fir Battens 
5 I cciecnckas S50. F56o Oe Gos aceias $ .90 
oS Ce Qecccsscuus soe. (Oe Os Onc eccas -95 
Lath 
Pir. per GHOUeanG se occc ciccicccsmcnderoewes $ 4.75 
Common Boards and Shiplap 
No.1 No.2 
com. com. 
2, WET BU BES oie hee css pencc $17.00 $14.00 
TCR aacacwtene een tnececéseewake caems 15.00 12.00 
WESG Lacccaseneeees st ateaveadonrad ecu 15.50 12.50 
TE Gs UNG ein 6 obec ctiencnevesecveesae 16.50 13.50 
BME R DIRMEE vio sek aVeescrexe Ke once 17.00 14.00 
: 4x8, and io, WGA p ecee ound coe eer 19.00 16.00 
Aaehcs RERASE RAOKRC ODOC ERAT ES 17.50 14.50 
1Ex8 BME IS a ckickvescdedeenicavas 18.50 15.50 
Common Planks and Small Timbers 
ie SB cirndewnpeteienesan ews $20.50 $17.50 
= CBE GEO ssecedenwnscwcnwn ais 20.00 17.00 
x 8, 4x gn CeCe w bale eGiee cea ed a 20.50 17.50 
x10, SEER, GUAT cvcscseceiscoessees 21.50 18.50 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com. com. 
2x3, 2x4”..$16.00 $12.50 2x14”..... $18.50 $15.50 
$x6, 2x8”.. 15.50 12.00 2x16”..... 19.50 16.50 
TEIG” wcvic 16.50 13.00 3) 21.50 18.50 
PRES 606% 17.00 18.50 2x20”..... 23.50 20.50 
Common Dimension, 2x4”, S1S1E 
Ce eueas $15.00 $12.00 | gree ey 00 $15.00 
eer 16.00 13.00 1 3.00 20.00 
iG caees np EEO 14.00 (ee rh 00 22.00 


Common Timbers, Rough, 32’ and Under 


én 6"... — 00 $28.00 18x18”....$24.00 $27.00 
10x10”.... 21.00 24.00 20x20”.... 25.50 28.50 
14x14”.... 21.50 24.50 22x22”.... 27.50 30.50 
16x16”.... 22.00 25.00 24x24”.... 30.00 33.00 


Common Timbers, 12x12” 
34 to 40’. .$23.00 $26.00 72to 80’.$51.00 $54.00 
42 to 50’.. 29.00 32.00 82to 90’. 61.00 64.00 
32 to 60’.. 35.00 38.00 92 to 100’. 71.00 74.00 
62to70’.. 41.00 44.00 
Ties, Rough 


A Coe cin ner SE Een scene ee a were $16.00 
(2. SA re BOO INQ Oise ce cccndan 9.00 


WESTERN HEMLOCK— 
Boards, S$1S, or Shiplap 


No.1 No.2 No.1 No. 2 
com. com. com, com, 
1x2 & 3”..$16.00 $13.00 1% & 1%” 
1 rare 14.00 11.00 x 4”....$18.00 $15.00 
| ae 14.50 11.50 SO ncan Ree 12.50 
1x8 & 10”. 15.50 12.50 x 8&10”" 17.50 13.50 
St) a 16.00 13.00 x12”.... 18.50 15.60 


14% x2 & 319.50 16.50 
RED CEDAR— 


Common Boards and Shiplap 


LS: eae $15.50 $12.50 1x10”..... $17.00 $14.00 
PRO cok 36.00 19.00 in13"..... 17.50 14.50 
PRE pax sinis 17.00 14.00 

Flume Stock 
TBO” scouts $19.00 $22.00 1x10”..... $21.0@ $24.00 
FE” Sia 20.00 23.00 1x12”..... 21.00 24.00 





How the lumber dealer 

can aid timber conser- 
vation and assist in 

lowering building costs 


| wba dealers and building contractors do not al- 

ays realize that the custom of continually ordering 
and demanding long lengths of lumber is not in the inter- 
est of timber conservation—that it also makes the price of 
long length lumber unnecessarily high. 








Just so long as short length lumber is unsalable, its cost to 
the lumber manufacturer must be paid by the purchasers 
of long length lumber. Furthermore, refusal to buy and 
use short length lumber means that immense quantities of 
good lumber, suitable for many building purposes, are 

rasted. The nation does not get maximum value out of 
its forest products. 


The Pacific Lumber Company makes every effort to se- 
cure the full utilization of every part of the Redwood log. 
A study of the marketing and use of lumber shows that 
there is a considerable waste, largely due to the ordering 
of standard long lengths for purposes where shorter 
iengths would be suitable and more economical. 


Short length Redwood lumber of high grade, thoroughly 
seasoned, is aiways available in ample quantities. It can 
be used to excellent advantage for many building and 
manufacturing purposes where full length lumber is ordi 
narily ordered. 


CHICAGO NEW YORK 

= . 2067 McCormick Bldg. 841 No. 40 Rector St. Bhde. 
To stimulate the use of . Yee nas y - 

this high grade, short THE PACIFIC LUMBER CO. of Illinois 

length Redwood lunther. SAN FRANCISCO LOS ANGELES 

assist in lowering build 311 California St. Central Bldg., 6th and Main Sts. 
ing costs and further THE PACIFIC LUMBER CO. 


the cause of timber con 
servation.by more intel 
ligent use of our forest 
resources,iwe have made 
prices on this stock that 
will prove attractire. 
Write for quotations. 


Che Pacific Lumber Co. 


3e 






The Largest Manufac turers and Distributors of California Redwood 




















RED CEDAR SHINGLES 


Seattle, Wash., Aug. 12.—Eastern prices, f. 0. b. mill, are: 


: ; : . BRITISH COLUMBIA STOCK, hig g Marker 
FirkSY GRADES, STANDARD STOCK 


XXX (Canadian)....... $. $4.00 
Per Square, Per M. — | ere 16308 73 4. ‘ae 65 
shes “he Curekas ( S.). oon an 

4 Bunches 4or5 Bunches | pertections (U. 3.). | 3h0@s.9 $3005.35 
Extra etapa, 6/2:....5.. $2.51@2.55 $3.15@3.20 XX 6/2 16 (C anadi: in). Tae 1.85@1.90 
Extra stare, $/2..:...... 2.67@2.71 3.35@3.40 me 0/2 16 CU. Bi} cc nce. 1.87 2.36 
BERCRR CICAES ccc cckcte Bae 4.15 XX eurekas (U. S.).. 1.59 2.20 
Pevtects, S/2s occ ik cnees. S00 4.40 XX perfections (U. S. ). 1.66@1.70 2.30@2.35 
RUF ORSR sccccdsicsceccns GehGQnacse 4.35@4.40 
Perfections ............ 3.68@3.72  5.00@5.05 CYPRESS SHIN( 31 a S & LATH 


First Grabes, Rire-Grape INSPECTED STocK Cincinnati, Ohio, Aug. 7.—The following are 
average prices today f.o. b. Cincinnati: 


Wistra stars, 6/2... 2. $3.25 
Extra stars, 5/2........ ex 3.45 Rules of March 18, 1922 
EEMtra CIOAPD sc cccwecccne § 3.44@3.48 4.35@4.40 Shingles 
Go A eee 3.53 @3.57 4.45@4.50 Best Primes Economies 
TRORO GIN soa Candee ans dake’ 3.23 4.45 ee RO en $5.38 $2.18 
Perfections ............ 3.78 5.10 ” SORE ECO OD ee 6.38 4.38 3.43 
: ee aa . MI re a aes wie tiga 6.68 4.93 3.68 
SECOND GRADES, STANDARD STOCK pf I Ie SEIN 6.68 4.93 3.68 
Common stars, 6/2......$ .55@ .63 $ .70@ .80 Lath, %x1'% 





Common stars, 5/2...... .715@ .83 .95@1.05 No. 1, 4-foot No, 2, 4-foot No. 3, 4-foot 
Common clears ........ 1.64@1.68 2.05@2.10 $9.05 $8.55 $4.06 
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Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 














Try Camp on 


Rush Orders for N. C. Pine 


Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 
Mills: Franklin, Va.;  Arringdale, Va; = Wallace, N. C. 











Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 
NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 











CALIFORNIA PINES 


San Francisco, Calif., Aug. 12.—The following 
are average f. o. b. mill prices on California 
pines: 


California White Pine ‘ Mixed Pines 
Nos, 1 & 2 clr. .$108.95 — 7 $ 58.30 
eS ae — 30,05 
Dy BROCE. ccccewss 7. at a aeainpaaaah 19.60 
No. 3 clear..... 79.20 alt ahead li 4 
’ Fr EONS, LEaias aeinwae 15.00 
Inch shop....... 30.05 No. 6 11.60 
No. 1 Shop... 68.90 lt le 18°95 
No. 2 SHOD..... 47.00 Sen 
Mo. 3 oe 29:00 EAB iicists sialic’ 23.70 
a. Sooo a No. 1 dimen.... 20.35 
Short C&btr.... 57.35 ~ ‘ = 
Stai ed 37 95 Panels ..c.csece 88.85 
Fane eee caress one 21 a | | 15.00 
Sugar Pine Siding— 
Nos. 1 & 2 clr. “ee 20 B&btr. bev... 42.90 
ORR. a ee 119.25 Oe OV icriiacesiats 43.30 
No. 3 clear..... 101.05 Seika xa8%-2 32.45 
Inch. SHOD. ...... 46.35 . 
No. 1 shop..... 32.45 | White Fir 
Wo. 2 shop..... 53.80 No. 3 com. and 
No. S SNnODp..... 80.05 ERS ocr acts wae $ 16.10 
BAM? 205.54..: 39.95 = : — Baise 6 203 
No. dimen.... 20.75 
Cedar $ 21.85 No. 2 dimen. 13.10 
eeoreereeseoereceee -O0 Mountain Pine 
Lath COM. kciccccuvare 21:60 
No, 1 pine...... $ 7.10 
No, 2 pine... 5.70 Moldings re 
Douglas Fir PeUrre een ne ee $ oe. 
NED, — 6.4 Giecz-a:6i0 $ 25.55 Battens 
oi he Pe 8=—_ - HE Sictauseces $ 30.00 


For Editorial Review of Current Market Con. 
Conditions See Page 33 


NORTHERN PINE 


Chicago, Aug. 16.—The northern pine mills 
are reported to be enjoying a good demand at 
fair prices, tho bookings are to an extent being 
limited by the scarcity of stock. The supply of 
all the better grades is very low, with the ex- 
ception of No. 5 which is fairly plentiful. This 
last has lately enjoyed a good call, with -the 
result that no surplus exists. Production is 
being limited by inability to secure logs, and 
continued strong market conditions are looked 
for. 


Minneapolis, Minn., Aug. 14.—Northern pine 
mills in this territory are having a normal 
trade. Shipments are not heavy and some dif- 
ficulty is being experienced in getting cars to 
supply orders. Some industrial lines are buy- 
ing, and low grade boards have sold freely, so 
they are no longer in surplus. There is no ap- 
parent change in the price situation. 


Buffalo, N. Y., Aug. 14.—The northern pine 
demand continues fairly active, in the building 
grades particularly. The lower grades are now 
being bought more extensively as a substitute 
for southern pine roofers, shipments of which 
are delayed by the railroad strike. The scarcity 
of fuel on the lakes continues and lumber ves- 
sels are not making many trips. As a conse- 
quence wholesale yard stocks are getting low. 


EASTERN SPRUCE 


Boston, Mass., Aug. 14.—Wholesale distribu- 
ters of eastern spruce report that the volume of 
sales has shrunk somewhat. Prices hold up 
fairly well. There are some really large orders 
for dimension coming thru; the base quotation 
is steady at $42. Easy schedules can be put 
thru at a concession, but difficult schedules mean 
the payment of a premium. Quotations, rail 
shipments, 8- to 20-foot: 8-inch and under, $42; 
9-inch, $43; 10-inch, $44; 12-inch, $46. Random 
is quiet. Quotations: Provincial, 2x3 to 2x7, 
$30 to $32; 2x8, $37 to $39; 2x10, $40; Maine, 2x3 
to 2x7, $32 to $34; 2x8, $38 to $40; 2x10, $40 to 
$42. Spruce boards are quiet and prices a little 
soft. Covering boards, 5-inch and up _ wide, 
8-foot and up long, are $31 to $33. Matched, 
10- to 16-foot, sell at $35 to $36. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 14.—Post movement 
is good and many retailers are urging quick 
shipment of their orders so as to get railroad 
equipment while they can. Farmers have made 
good progress with thier work and seem to be 
preparing for a good deal of fencing this fall. 
The producers have no complaint of post busi- 
ness, but say there is little doing in poles or 


ties. 
HARDWOODS 


Chicago, Aug. 16.—No notable change has oc- 
curred in the hardwood market during the last 
week. Demand continues fair, with the furni- 
ture industry conspicuous thru its hesitancy; 
the car shortage is interfering seriously with 
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deliveries, and prices on southern hardwoods 
are unchanged, retaining a degree of weakness. 
Prices on northern hardwods are firmer, lumber 
apparently being in smaller supply in that sec- 
tion than in the South. 














Minneapolis, Minn., Aug. 14.—Industries tak- 
ing hardwood lumber are showing differences in 
policy under the disturbing conditions. Some of 
them are laying in stock for fear of car shortage 
trouble, while others hold back in fear that the 
same conditions that would make trouble for 
them in getting lumber would curtail their sales. 











St. Louis, Mo., Aug. 14.—The demand for 
hardwoods is strong, especially for plain sap 
gum, which furniture manufacturers are using 
for medium grade furniture instead of plain red 





DISTINCTION 


























gum. Mills are having difficulty in getting out aide . ildi i ini i 
shipments on account of the transportation sit- The building that IS finished with 
uation, and as a result a premium is being paid Carnahan millwork— whether it be a 
for transit stuff. 4 ; " 
. ? a fine hotel, school, high class office or 
Kansas City, Mo., Aug. 15.—Hardwood buyers . H i 
are much more concerned with getting ship- Government building, residence, or 
ments now than they are about prices. Mills what—is sure to command the admir- 
are having difficulty in getting logs and cars. P ane 7 
The result is that shipments have been so slow ation of the mcst critical. Itwill stand ; 
that yards are very low on or out of some items. . ; 
There is a big demand for oak and gum trim. apart from the ordinary, the common- 4 
Furniture factories in this section have fairly place, for the men who design and / 
good reserve stocks, but are huying wherever = 7 ° iN 
they can pick up anything they want. make Carnahan products bring to their : 
New Orleans, La., Aug. 14.—The market has work a knowledge and craftmanship 
improved, with recent transactions showing bet- that enables them to build products ; 
ter prices for upper grades of oak. Ash is scarce . : 
and stiff in price. There is a more active call of unusual merit. 


for magnolia. Lower grades are slowly work- } 
ing into better position. Hardwood mills are = 
having their share of transportation trouble, 

but, according to report, production continues Carnahan Manufacturing Co. 
steady to replenish depleted stocks and broken 


assortments. LOOGOOTEE, IND. 


: Cincinnati, Ohio, Aug. 15.—There is little do- ; 

| ing in the hardwood market owing to the rail 
tie-up. Mills are not anxious to take orders and 3 

buyers likewise are disposed to wait until the 


industrial situation clears. Few cars are being DOO RS AND M | LLWO RK 


received. Retail prices in Cincinnati have been 
advanced somewhat owing to the strike. Manu- 
facturers and consumers in need of lumber are 
paying a premium at the yards where they need 
| the lumber immediately. 





nA asta 








» Columbus, Ohio, Aug. 14.—Strength is the 
: chief feature of the hardwood trade. Orders are 
) coming in briskly, altho strike conditions hold 
; up shipments to a large extent. Eastern orders 


are being filled but embargoes are handicapping e 

western shipments. Mill stocks are increasing. 

Retailers and interior trim people are the best imber 
customers, with box, furniture and automobile 


factories and railroads also in the market. 
Prices of oak at the Ohio River are: 


No. 1 No. 2 No. 8 
FAS com. com, com, ! } fs 
Quartered $150 $75 $50 ai 


PIR: isecee seeces 220 75 — 45 $20 


New York, Aug. 14.—The hardwood trade has Or | | imbermen 
had a very noticeable diminution in volume in a 


the last ten days, due to a material falling off 


Lei i sh EI 


. ae a oe re ee 





f in rail shipments. There exists an unusually 
j : 

D good late summer demand. Prices are station- : 
8 ary. Uncertainties and delays of on shipments ’ s 3 | 
are annoying buyers and sellers alike. An ) 

- pilcrmnentinie organization with more 
n Buffalo, N. Y., Aug. 14.—The hardwood de- F 
i] mand has fallen off lately because of the indus- th 4O . 
ys trial setback caused by the railroad strikes. an years experience 
n Factories are not carrying much stock, and are e ° ° : 
1, buying little. Car shortage is giving much 1n handling 
3 trouble and most plants are running on a re- 
Oo duced basis. Fuel shortage is also acute. : 
le , enna i 
e, Boston, Mass., Aug. 14.—Transportation is the TIMBER PROPERTIES iF 
1, great problem for the hardwood merchants at i 
present. Demand from the inside finish people it 

is showing decided signs of improvement. Maple : 

for the heel makers is in good demand, as also ; 

- are oak, birch, beech and maple for flooring. j 


— 


kk Quotations, FAS, inch: Ash, white, $105 to 
‘a $115; basswood, $85 to $100; beech, $80 to $85; ames ; 
‘e birch, red, $140 to $155; sap, $120 to $130; maple, * aCcey } 
$90 to $100; oak, white, plain, $120 to $130; quar- 
" tered, $155 to $160; poplar, $125 to $135. Hard- 


. 1 
" wood flooring is receiving much attention and Timber Company 


prices are very firm. Quotations: Plain white 


At nae 0 eS 























oak, 1%x2%4-inch, clear, $110 to $117; select, $97.50 i 

to $104; No. 1 common, $66 to $70. Western kiln New York Chicago Seattle : 

dried flooring, 43x2%-inch, clear: Maple, $97.50 4 aici ; 
-. to $104; birch, $95 to $99.50; beech, $88 to $90. 332 S. Michigan Ave ii 
—_—— i 
- Baltimore, Md., Aug. 14.—Some apprehension 
< is expressed among the hardwood men as to the Die 
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The Most Economical 
Delivery Equipment 


Taking everything into consideration— 
first cost, operating cost, upkeep, oil, gas, 
tires, etc.— you'll find it hard to equal a 
Ford Truck-Fruehauf Trailer combination 
for economy. 


Remember a Ford-Fruehauf combina- 


Fruehauf 3-ton semi- 
trailer used in combina- 
tion with Ford Truck by 
the Schmied Coal @ 
Lumber Co., Detroit, 
Mich. 





Fruehaulf 


Trailers 
Models for Loggers 


as well as Dealers, 
also4- W heel Trailers 











tion, which is good for loads up to 2! 


tons, costs but $1300, including freight 
and tax, whereas a 2!'4-ton truck would 
cost you around $2500—meaning an 


original saving alone of $1200. 


Do you wonder that so many dealers 


prefer Fruehaufs? 


Fruehaut Trailer Co. 


DETROIT, MICH. 


10945 Harper Avenue, 


The Schmied Coal and Lum- 
ber Co., progressive Detroit 
retailers, estimate that with 
two Ford trucks and six Frue- 
haufs—a total investment of 
$4500—they can do the same 
work as their three big trucks 
costing $12,000—at a daily 
saving of $25 on operation 
and depreciation. 


——— wee 








effect of the railroad and coal strikes upon the 
movement of stocks, but apart from this a very 
hopeful feeling prevails. Thousands of cars are 
being held up, and some of the southern lines 
especially are thought to be hard hit. Exports 
appear to be making further gains, but now that 
the foreign buyers are disposed to enter the 
market more freely, difficulty in making ship- 
ment confronts the exporters. 


HEMLOCK 


Chicago, Aug. 16.—A good demand for hem- 
lock exists in this territory as a direct result of 
the fact that under present railroad conditions 
it is extremely difficult to secure prompt de- 
liveries from the west Coast and the South, 
whereas the car shortage in the North is com- 
paratively mild. However, stocks are still very 
scarce, tho the new supplies are now beginning 
to come on the market. But these new supplies 
are estimated to be not much over 50 percent of 
normal, and continued strong market conditions 
are looked forward to. Prices are firm, and 
some concerns are putting advances into force. 


New York, Aug. 14.—No price changes have 
been noted in the hemlock market in the last 
week. The demand has been gradually easing 
off recently, but considerable business is being 
done. Supplies of all grades are good. There 
has been a slight falling off in arrivals at this 
port. 


Buffalo, N. Y., Aug. 14.—The difficulty in get- 
ting some competitive woods is likely to have a 
strengthening effect soon upon hemlock prices, 
which are already quite firm. Wholesale stocks 
here are considerably reduced, and it is not pos- 
sible to get prompt shipment from the mills. 
Boats are unable to secure fuel enough in some 
instances to carry them to their destinations. 


Boston, Mass., Aug. 14.—Hemlock is quiet and 
the price situation is practically unchanged. 
Clipped boards, 10- to 16-foot, sell at $33 and 
some producers hold out for $34. It is possible 
to find al] 12-foot boards at $32. There is very 
little call for dimension and offerings are light. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Aug. 12.—An increase in fir 
production may be expected as the result of a 
renewal of logging. The car shortage is becom- 


— 


ing more acute daily, and is now the main prob- 
lem in the rail. trade. Export business shows 
some sign of revival, particularly from Japan. 
The market is strong at all points. 


San Francisco, Calif., Aug. 12.—-Fir demand is 
strengthening, and there is now some speculative 
buying in evidence. With logs scarce in the 
Northwest some mills are closed down and 
others have curtailed production. Prices are 
firm and advancing on the upper grades. Ver- 
tical grain flooring is now quoted: No. 1, $15; 
No. 2, $12; No. 3, $10, over Rail B list. Rail 
shipments from the mills have been coming thru 
without much delay. The price on domestic 
cargo shipments of rough green is about $21, 
delivered San Francisco. 


Chicago, Aug. 16.—The Douglas fir market is 
very strong as a result of the brisk demand 
and the acute car shortage that is making it 
exceedingly difficult to make shipments and se- 
cure reasonably prompt delivery. Prices are 
having a decided upward tendency, and it is in 
fact now a question of delivery rather than of 
price. 





Kansas City, Mo., Aug. 15.—Plenty of business 
is offered the fir mills and transit cars have been 
snapped up quickly. Most mills, however, are 
accepting orders only for stock on hand and if 
they have cars to ship it. Stocks are very short 
and cars few and hard to get. Prices have 
stiffened as a result of the situation at the mills 
and commons now average only about $1.50 un- 
der list, with long lengths firm at list. Uppers 
generally are about $2 higher than two weeks 
ago. 


New York, Aug. 14.—The Douglas fir market 
remains strong but no price advances of mo- 
ment have occurred. Shipments coming in are 
sufficient to take care of the heavy demand. It 
is said that the log situation is shot to pieces 
due to the forest fires on the west Coast. Fair 
sized stocks are carried by retail yards. 


WESTERN PINES 


Chicago, Aug. 16.—-The western pines market 
is strong, much demand being attracted to it 
as a result of the difficult transportation condi- 
tions from the west Coast. The Inland Empire 
also is suffering acutely from the car shortage, 
but more of its lumber products appear to he 


offered on the market than of Douglas fir. How- 
ever, transits are being rapidly cleaned up, and 
it is becoming hard to secure mill delivery on a 
number of items, as much because of stock 
shortage as because of transportation condi- 
tions, 





San Francisco, Calif., Aug. 12.—There is a 
good volume of inquiries for white and sugar 
pine uppers and shop, with a shortage in the 
more desirable sizes at most mills. There is 
not much unsold white pine shop and but little 
more sugar pine. Cars have been furnished 
right along at most mills, altho there is a little 
slowing up on the Shasta division of the South- 
ern Pacific owing to locomotives being out of 
repair, and there is congestion at Ogden due 
to the firemen’s strike. Eastern buyers are wir- 
ing to have shipments rushed, and with stocks 
low at both mills and yards, prices hold very 
firm. 


Kansas City, Mo., Aug. 15.—With shipments 
from the West being delayed by the rail strike, 
transit cars have been selling quickly and the 
supply is being rapidly cleaned up. Prices have 
shown greater firmness in the last week with 
some small advances noted. There is a steady 
demand for shop lumber in this market. 


Boston, Mass., Aug. 14.—There is a very fail 
demand for western pines. The price situation 
has strengthened. The common grades ot 
Idaho white pine are decidedly firmer, and sev- 
eral advances have been made by the independ- 
ents on No. 2 common. Considerable trouble is 
being encountered in getting shipments thru to 
jocal buyers. Quotations on the common grade- 
of Idaho white pine: 


1x4 126 128 1210 1412 
No. 1 com...$76.50 $77.50 $76.50 $79.50 $83.00 
No. 2 com... 70.50 71.50 69.00 69.00 71.50 


New York, Aug. 14.—Wholesalers are com- 
mencing to complain bitterly of the strike situa 
tion and delayed shipments are causing a great 
deal of annoyance. Not much buying ahead is 
in vogue but transit lumber finds a ready mar- 
ket. Prices have shown little change but are 
very strong. 


Buffalo, N. Y¥., Aug. 14.—The market for west- 
ern pines is strong and stocks are extremely 
scarce. Wholesalers have a good many orders 
on the books at the mills which they can not 
vet shipped. Local stocks are getting consider 


ably depleted. 
REDWOOD 


San Francisco, Calif., Aug. 12.—The demand 
for redwood has strengthened with good in- 
quiries from eastern and California buyers. The 
mills are turning out all grades of redwood in 
fair quantities. Dry clears are scarce and there 
is little surplus of any dry stock. More railroad 
inquiries have been received during the last 
thirty days than for six months previously. 
Timbers, ties etc. are wanted. Ties are scarce, 
the production of split ties having been very 
light owing to the low prices offered by the rail- 
roads, 


Kansas City, Mo., Aug. 15.—The redwood mar 
ket here shows no particular features. Demand 
for shop lumber and moldings is good and the 
active demand for siding continues. Prices are 
somewhat firmer, and with California lines being 
tied up by the strike there is likely to be some- 
what of a redwood famine in this part of the 
country. 





New York, Aug. 14.—Prices in the redwood 
market remain about the same. Shop lumbe: 
and siding are probably leading the demand. 
Shipments are slow. Mixed car orders are dif 
ficult of execution. Stocks on hand are none 
too large and wholesalers are calling for prompt 
deliveries, 


NORTH CAROLINA PINE 


New York, Aug. 14.—Mill stocks of North 
Carolina pine are all shot to pieces. Flooring, 
2%-inch face, No. 2 and better, is very short. 
Mills find it hard right now to fill mixed car 
orders. Edge box, 4/4, is oversold, as are a 
number of other items. There is a shortage in 


production and mills are getting more orders 
than they can fill. Prices are very firm but not 
advancing. 


Buffalo, N. Y., Aug. 14.—Prices are strong in 
North Carolina pine, 6-inch roofers being quoted 
at $32 and 8-inch, $33. Embargoes prevent ship 
ment of stock from many mills. Mills are tak- 
ing orders only when a premium is offered. Re 
tailers in this section are holding back in many) 
cases, expecting a decline. 
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Boston, Mass., Aug. 14.—North Carolina pine 
is rather quiet this week, with prices practically 
unchanged. Much complaint is heard about de- 
layed shipments. Very desirable rough edge, 
4/4 under 12-inch, carefully kiln dried, is quoted 
at $62.50 and even more. There are chances to 
buy air dried stock at $60. Quotations: Short- 
leaf flooring, 1x4, A rift, $78; B rift, $75; C rift, 
cen B&better flat, $58. Partition, B&better, 

59. 


Baltimore, Md., Aug. 14.—The calls for North 
Carolina pine have become more insistent. The 
transportation situation has caused buyers to 
augment their orders, so as to be prepared for 
possible shortages. The receipts here by water 
keep up, but the trouble comes in forwarding 
stocks to points on railroads. Prices have an 
advancing tendency. Stocks on the wharves 
have undergone some reduction in the last week. 


SOUTHERN PINE 


Chicago, Aug. 16.—The car shortage is making 
itself acutely felt in this market, it being prac- 
tically impossible to secure even reasonably 
prompt deliveries. Demand in the meanwhile 
is heavy, and local distributers state that it is 
easy to sell anything than can be delivered at 
most any price, 


Kansas City, Mo., Aug. 15.—There is a heavy 
demand for southern pine, but it is hard to 
place orders because of the condition of order 
files at the mills, which have been increasing 
steadily as the difficulty has grown in obtaining 
equipment to move out stock as fast as it has 
been cut. Transit cars, especially of boards 
and dimension, have been in strong demand. 
Prices show increased strength and some mills 
have made advances of 50 cents to $3. Demand 
has been heavy from Chicago and the north 
central States and Texas. Country trade also 
has shown a further increase. 


St. Louis, Mo., Aug. 14.—Southern pine re- 
mains firm with prices still showing an upward 
tendency. Mills are not receiving many cars. 
There is a heavy demand for boards and dimen- 
sion, and finish is now moving freely. Mills 
are somewhat reluctant to take any orders for 
other than surplus straight car items on account 
of their inabliity to secure equipment to load. 
Excellent crop prospects in the Southwest have 
caused country yards to come into the market. 


New Orleans, La., Aug. 14.—Reports for the 
week reveal a sharp increase in orders booked 
and a slight gain in production and shipments. 
The embargoes were eased off to some extent 
during the week, notably by the Illinois Cen- 
tral, which gave notice of its readiness to handle 
up to 75 percent of the normal lumber movement 
via its lines. Shipments are still sharply re- 
stricted, however. Prices are generally firm and 
tending upward. 


New York, Aug. 14.—The southern pine mar- 
ket holds firm with plenty of orders being 
booked. There is a scarcity of 3x9, 3x10, 3x12 
beams for houses. Retailers are calling for 
orders placed some time ago. Yard stocks are 
probably the lowest of the summer. 





Buffalo, N. Y., Aug. 14.—A strong market pre- 
vails in southern pine, with hardly any stock 
procurable for prompt delivery. The mills have 
generally stopped issuing extensive lists, but 
are sending in special lists of the few items on 
hand. Dealers expect an advance because of 


traffic difficulties. 


Boston, Mass., Aug. 14.—The transportation 
situation is the biggest problem for southern 
pine distributers at present, as between em- 
bargoes and shortages of cars it is practically 
impossible to get thru a quick shipment. Retail 
stocks are getting low. Inquiry for flooring is 
active and prices are very firm. Quotations: 
Longleaf flooring, 1x4—A rift, $83.50; B rift, 
$78.50; C rift, $73.50; B&better flat, $63.50. Parti- 
tion—B&better, $63. Air dried No. 2 common 
1x6-inch roofers are still offered around $30, with 
desirable kiln dried stock at $33. 





Cincinnati, Ohio, Aug. 15.—There is a serious 
tie-up in southern pine shipments, few cars get- 
ting thru from the South. Good premiums are 
paid for cars where deliveries can be made. 
The price situation is erratic, there being no 


general market. 
CYPRESS 


New Orteans, La., Aug. 14.—The brisk call for 
cypress continues undiminished. Prices are un- 
changed but very firm. The movement is a little 








is a prime duty incumbent on the 
owners and managers of industry. 
Slipshod borrowing injures a 
business and harms all who depend 
on it for profits, wages or 
products. 


both timber and mill plant, may 
properly be utilized as the 
basis of far-sighted long-time 
Bond issue, with regular sink- 
ing fund and easy interest 
payments. 


Your physical assets, 





Such financing has been our 
specialty for thirty years 
and our experience is at 
your command. 


Faker FealessCompany 


Successors to Lyon, Gary & Company 


Portland, Oregon 


Yeon Building 


Chicago 
208 South La Salle Street 





freer, due to modification of some embargoes, 
but there are reports of car shortage and delays 
to shipments on the rails. Production continues 
steady. 





St. Louis, Mo., Aug. 14.—More orders for red 
cypress are being received than the planing 
mills can handle. The car shortage and freight 
embargo make it difficult to get out orders 
while at the same time, the demand has in- 
creased as shipments from the west Coast have 
been practically stopped. ‘There is very little 
yellow cypress changing hands, however. 





Kansas City, Mo., Aug. 15.—Most items in the 
cypress list show considerable firmness. De- 
mand has been good the last week as yards in 
this territory have been running on short stocks 
and feared they would be shut off from supplies 
by the strike. Shipments have been much 
slower recently. 





New York, Aug. 14.—Cypress prices remain 
unchanged. There is a fair demand but very 
little buying. Small stocks are carried by re- 
tailers. Trouble in transportation is giving 
wholesalers a great deal of concern. 





Buffalo, N. Y., Aug. 14.—Cypress trade is not 
so active as a short time ago, as industrial users 
are handicapped in making shipments and in 
obtaining fuel for running their plants. The 
market holds firm because of the difficulty in 
getting lumber. 


Baltimore, Md., Aug. 14.—The extension of 
the railroad strike tends to affect the move- 
ment of cypress more and more, and there is 
an increased disposition to place orders with 
rather greater freedom on the theory that delays 
may be looked for. The actual requirements 
here are of fair proportions. Dealers’ stocks 
are still very small. 


Boston, Mass., Aug. 14.—Most wholesale dis 
tributers speak of the present inquiry for cy- 
press as rather brisk. Prices are firm and the 
tendency is distinctly upward. Roofers con- 
tinue to arouse interest and those who have 
tried them are in the market for more. The 
rail situation is the worst handicap for sellers 
at present. Quotations: FAS, 4/4, $103 to $108; 
5/4 and 6/4, $108 to $113; 8/4, $114 to $121; 
selects, 4/4, $85 to $91; 5/4 and 6/4, $90 to $96: 
8/4, $102 to $107; shop, 4/4, $55 to $60; 5/4 and 

- 6/4, $65 to $70: 8/4, $73 to $78. 
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Burn Wood Refuse 


Laclede-Christy Flat Arches 
Give Better Results 


BECAUSE 


They are designed for your furnace and fuel. 
A heavy, durable, bolted, bracketed construction. 


Tile made of famous Cheltenham clays. 


‘, 
2. 
3. Feed holes of any size in any location. 
4. 
> 


Laclede-Christy Arches won't fall in—they can't. 
THEREFORE 


Insist on This Construction 





Guaranteed to Satisfy 


LACLEDE-CHRISTY 


MITZI hemalboeetsee S7.LOU/S 


Cincinnati, Ohio, Aug. 15.—The activity in 
cypress is somewhat reduced. Shipments are 
not as regular. Prices hold steady. 


SHINGLES AND LATH 


Seattle, Wash., Aug. 12.—Red cedar shingles 
continue to firm up, largely on account of in- 
ability to deliver. The car shortage is affecting 
this industry rather more seriously than any 
other deterrent factor. Stocks are low, but 
there is demand enough to cause prices to ad- 
vance. A notable development during the last 
few days has been an advance in the price of 
Columbia River logs, which are now command- 
ing $22. Some logs are going into the water on 
Grays Harbor, and the situation there is slightly 
relieved. The log supply seems to be equal to the 
mills’ ability to load out cars. 


Minneapolis, Minn., Aug. 14.—There is no spe- 
cial change in the shingle situation here. De- 
mand is light, but there is very little stock con- 
venient to the’ distributing trade, and prices 
hold up firmly in line with Coast: quotations. 
Wholesalers do not look for any recession in 








prices until tnere 1s a free movement of stock 
and an increase in mill production. 


Kansas City, Mo., Aug. 15.—Shingle prices 
quoted today are $4.30 for clears, and $3.35 for 
stars in transit. A good many mills are re- 
ported out of the market entirely and others 
are accepting orders on the basis of price at 
time of shipment. The transit supply is very 
low. There is a heavy demand for mixed cars 
of siding and shingles. Siding prices show up 
very strong, some mills refusing business on any 
lower basis than $45 for 6-inch clear. There is 
a big demand for lath with the supply short and 
shipments slow. Prices have shown a further 
advance here in the last week with the top 
about $5.25. 


St. Louis, Mo., Aug. 14.—Prices quoted on 
shingles this week are $4.05 for clears, and $3.15 
for stars, Pacific coast base. 


Boston, Mass., Aug. 14.—The shingle demand 
is fair, and prices are very firm. It is very hard 
now to find any white cedar extras for less than 
$5.75 and some brands are quoted at $6. Clears 


are $4.50 to $5. The best Vancouver XXXXX 
red cedars are firm at $6.36 to $6.41 and there 
are some in transit for which more is asked. 
Spruce lath are in fair demand at steady prices. 
Sales are being made in New York and Penn- 
sylvania territory at $8 for 1%4-inch, but retail- 
ers around here are still able to secure large 
lots at $7.75. For 1%-inch lath the price is $9. 
Furring is quiet and the full range on 2-inch is 
$32 to $33. Offerings of spruce clapboards are 
light and the market is very firm at $120 for 
extras and $115 for clears. 


New Orleans, La., Aug. 14.—Call for cypress 
shingles has registered further improvement, 
Texas and Louisiana demand leading the gain. 
Prices are unchanged but firmly held. Cypress 
shingles sell readily as offered, with prices un- 
changed and firm. 


New York, Aug. 14.—Clear shingles have risen 
rather sharply in price recently, but perfections 
remain about the same. Rural yards are keep- 
ing up a steady demand for both shingles and 
lath. Shipments of shingles by water, large in 
size, have been readily absorbed in the week. 


Buffalo, N. Y., Aug. 14.—The shingle market 
is much upset by the railroad troubles. Mills 
report a shortage of cars for a number of 
months, and no relief is looked for in the im- 
mediate future. Extra clears are quoted at 
$5.94, and stars, $4.74. It is difficult to get 
prompt delivery of any sort of shingles. 





Columbus, Ohio, Aug. 14.—There is a strong 
demand for shingles, especially from the rural 
sections. Retail stocks are pretty low in face 
of a rush in building operations. City dealers 
are buying to a limited extent. Prices are 
higher all along the lines as transportation dif- 
ficulties hold up Coast shipments. Red cedar 
clears sell around $5.75, and stars about $4.80, 
Columbus. Lath trade is strong and prices are 
advancing. 


BOXBOARDS 


San Francisco, Calif., Aug. 12.—There is no 
falling off in demand for pine box shook. Box 
factories are busy in the California and Klamath 
Falls districts. The pine sawmills are turning 
out great quantities of shook, and shipping as 
rapidly as possible. The railroad strike situa- 
tion is now hurting the fruit market somewhat, 
but it is expected that there will be a demand 
for all the shook now available. 


(Seeaeeeaaeaaaaaaaae 


TIMBER LAND SALES 


BENTONIA, Miss., Aug. 15.—Gooch Brothers 
Lumber Co., of Bentonia, recently purchased the 
stumpage on what is known as the Bell Prairie 
lantation about ten miles north of Yazoo City, 

iss., consisting of several thousand acres. A 
circular mill of 20,000 capacity will be installed, 
——_ with modern machinery. The timber con- 
sists prey of red gum and oak and is considered 
one of the most desirable hardwood tracts in the 
State. Gooch Brothers have been operating in 
Yazoo County, Mississippi, since early in 1916, 
with Bentonia as headquarters, but will move their 
office to Yazoo City on or about Sept. 1.. 


TORONTO, ONT., Aug. 14.—R. S. Potter Lumber 
Co. sold its timber limits, site and machinery to 
the Ontario Paper Co., Thorold, Ont., and the 
Hawke Lake Co., Monteith. It is reported that 
the Hawke Lake Co, will operate on a large scale 
in the timber. 


WHITESBURG, Ky., Aug. 15.—Ricie & English 
purchased several hundred acres of hardwood tim- 
ber lands; Meams Haskins Coal Co. purchased 300 
acres and will cut and saw posts for mine props. 


SPEEA ERBAEBEAEBAaAA: 


TROUBLE AND LITIGATION 


INDIANAPOLIS, IND., Aug. 14.—The Bank of 
Hardinsburg, and B. B. Beard, of Hardinsburg, 
Ky., with J. M. Rodes, of Webster, Ky., have filed 
a petition in Federal court in Indianapolis charg- 
ing R. H. Humphrey & Co., lumber dealers, of New 
Albany, Ind., with bankruptcy. It is alleged by 
the petitioners that the company is insolvent and 
owes more than $10,000. 


HYMENEAL 


MORTON-PARKS. William Peyton Morton, 
secretary and treasurer of the Hazard Lumber 


‘& Supply Co., of Hazard, Ky., and Miss Frances 


Karrick Parks, daughter of Mr, and Mrs. W. H. 
Parks, also of Hazard, were married in that 
place on Aug. 14. The bride is well known in 
eastern Kentucky social circles and was a 
teacher in the public schools in that section. 
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Is the Profession of Forestry Worth While? 


[By H. H. Chapman, Professor of Forest Management, Yale University] 





In an article published in the AMERICAN LuM- 
BERMAN of June 3, 1922, entitled “Kid Glove For- 
estry,” the position is taken that the schools of 
forestry of this country are wasting the time of 
their students in nonessentials, by teaching theory 
out of all reason and failing to teach practical for- 
estry. Forestry, says the author, can be success- 
fully learned only in the woods. It will not pay to 
take a forestry course. If a college education is 
desired it should be taken in business and science, 
and the prospective forester should then take to 
the woods as fast as his legs can carry him. 


Is There Anything to Forestry Theories? 


While emphasizing his belief in the principles 
of forestry, the writer then states his opinion that 
a lasting profession of forestry is doubtful. He 
analyzes this statement by defining the principles 
of forestry as consisting of three: namely, complete 
utilization, continuous production, and protection 
of forest resources. The first, he says, is identical 
with lumbering. Protection is secured as an ad- 
junct to grazing. He adds that continuous pro- 
duction, by itself, contains no principles which a 
lumberman can not master without the need of 
years spent in a forest school. A college course 
of two to four years can not produce a successful 
lumberman. Public forestry needs only men 
trained in woodcraft—-forest rangers. The best 
jobs in forestry, he avers, are as teachers in for- 
estry colleges. The society of American Foresters, 
he protests, upholds standards which emphasize 
this theoretical clap-trap to the disadvantage of 
men of practical attainments who have not shone 
in print, and—most cruel innuendo—the text books 
in forestry are a rehash of old ideas written by 
“kid gloved” theorists who thereby attain fame 
and prestige! 

The Age-Old Conflict of Theory and Practice 


In correspondence, your editor refers to this 
article as presenting a new point of view. I do 
not think so. Perhaps it is new as coming from 
a graduate of a leading forest school—but even 
here the same basic idea has often been expressed 
by other forest school graduates who have found 
difficulty in making the transition from theory 
to practice, from college to reality. It is nothing 
more than the age-old conflict between the prac- 
tical worker and the theorist; between experience 
and science, each needing the other, each apt to 
be contemptuous of what the other has to offer. 
The wise and broadminded practical business man 
tries out the trained technician; the selfmade 
egoist condemns him without trial. The conceited 
and inexperienced product of the school despises 
the horny-handed boob who doesn’t know a D. B. 
H. from a hole in the ground, but who could teach 
him things he could never get in a classroom. 


College Men Often Overvalue the Practical 


But the really trained forester has received at 
least a part of his education in the woods, knows 
human nature fairly well, and never overlooks a 
chance to learn from those whose school has been 
the doing of things and not talking about them. 
In fact, so well has the lesson of the need of 
practical knowledge been ingrained into foresters 
by the nature of their profession that—in their 
enthusiasm for its acquisition and their desire 
above all things to justify themselves before prac- 
tical operators in what they realize they may be 
lacking—the pendulum sometimes swings clear to 
the other side and they forget the real purpose 
and goalof their profession. 


Professional Training Gives Ability to Plan 


Education for a profession like forestry, which 
aims at continuous production, or growing trees 
as farm crops are grown, requires as much prac- 
tical instruction as can be crowded into the course. 
Foresters should, it is urged, be given a course in 
camp cooking, in packing the mule, in horseback 
riding, in filing a cross cut, in blacksmithing. 
Government officials insist that the school bred 
foresters shall in their courses learn all about 
fire fighting and how to improve the efficiency of 
State organizations, how to make out a grazing 
permit, how to draw up a timber contract, how 
to build a sawmill and log timber anywhere from 
Dan to Beersheba. From every quarter the pres- 
sure comes, to extend the practical instruction and 
cut out the useless junk and theory. Some schools 
specialize on turning out logging engineers—not 
daunted by the fact that two to four years in 
college will not make a lumberman—-and these 
men find employment with loggers. Others give 
a ranger course consisting of practical instruc- 
tion with all theory scrapped, and their product 
find ready employment in Government service and 


elsewhere. All this is good and necessary. But 
practical training alone does not constitute the 
profession of forestry, any more than a training 
as construction foreman makes a man an engineer. 
He may be a good builder, better able to do things 
than the school trained kid, but the kid can plan 
and has something on the practical hard fisted 
boss at that. And those who forget what the 
profesion of forestry and the education in this 
profession stand for, swiftly reach the conclusion 
that there is no room. for this profession in 
America. 


Theory Gives Clear Vision of Possibilities 


Were it not for trained and educated professional 
foresters, continuous forest production would 
never become a fact in this country. As it is, 
the very difficulties heaped in the way of its realiza- 
tion are what discourage any but the man of 
clear vision who is trained to see what it all 
means and how results can be brought about. 
Not the economic conditions which surround the 
lumber business, but the lack of this complete 
grasp of forestry on the part of lumbermen, con- 
stitutes the real stumbling block in the path of 
continuous production by lumbermen on their for- 
est holdings. Ask 99 out of 100 lumbermen 
whether they can manage their lands on a basis 
of continuous production, and 90 will evince no 
interest in the subject; the other 9 will claim it 
can not be done, while the hundredth man, it is 
almost certain, has had a forester in his employ, 
and the road to continuous production pointed 
out by him. 


Lumbermen Pioneers Were Timber Miners 


What is the continuous production that is ad- 
mitted by this writer to be the only thing for 
which a lasting profession is justified? Nothing 
more or less than making forests reproduce them- 
selves, during the process of lumbering. At once, 
in the lumber operator’s mind, scores of objections 
arise. It increases the cost of logging, cuts down 
profits, and is of no interest to him, because he 
expects to complete his cut in a few years, sell 
his cut-over lands and retire, go west or branch 
out into other lines. As a practical proposition 
such forestry to him is a flivver! Wedded by the 
force of economic circumstances of a pioneer age 
to the doctrine of a transient industry, the lum- 
berman regards land only as a necessary evil, giv- 
ing him control of his raw material and making 
him subject to taxation. Forest fires are difficult 
enough to keep out of his standing timber. The 
idea of preventing them on his cut-over lands was 
long foreign to his thoughts. Even the most in- 
telligent southern pine operators have placidly 
permitted seedling pines to burn up annually which 
had they been protected from fire, would have 
furnished them before the end of their first cut 
with a new supply sufficient to keep them cutting 
timber forever. This statement is not moonshine. 
The writer has just finished a measurement of 
second growth for one of these companies which, 
in this one instance at least, establishes this fact. 


Forest Reproduction Is a Distinct Business 


The trouble lies in this—that continuous forest 
production is a business, and is a business entirely 
different from lumbering. The lumberman knows 
this and knows that he can not himself success- 
fully undertake two businesses. His own gives 
him plenty to think about, so he shies off. But 
his business, temporary as regards any one tract 
of forest land, must continue as a whole, or where 
will the public get off? The theory that wood 
substitutes will fill the bill is exploded. And where 
is this lumber to some from if lumbermen one and 
all regard their forest holdings as theirs to ruin 
if they choose? A part answer is found in public 
forests; another step is in State fire protection in 
the hope that outraged nature will recover and 
put back the trees. 


Training Safeguards Long Time Investment 

The real answer is in the profession of forestry. 
If a property owner finds himself encumbered with 
lands producing no revenue, and unsuitable for 
agriculture in this generation, the course of 
wisdom is to endeavor to make those lands pro- 
ductive if it can be done without excessive out- 
lay. The lumberman, the banker, the candlestick 
maker may get enthusiastic about forestry and 
plunge on it without professional guidance, and 
the financial failure of such misplaced efforts is as 
certain as bucking the stock market. In forestry, 
funds are not turned over while you wait. You 
wait a long time. In this business you do not 
concentrate on man-made machinery and muscle, 
If you will succeed you must gently direct the 








living forces of the forest, the tree and the soil. 
Even farming differs from forestry, for increased 
returns follow increased expenditure within a 
reasonably short period. But in the forest it is 
easy to overshoot the mark. Maximum returns 
for minimum investments are sought in all busi- 
nesses alike, and the safest investment in the busi- 
ness of forest production is the guidance of the 
trained man. Sometimes it seems that, in the 
mind of the practical lumber operator, any wild 
and foolish extravagance is dubbed forestry, and 
when the real needs of a situation are explained 
the reply is, “Well, is that all—why any practical 
man could do that!” Yes, but would he; and if 
so, why doesn’t he? 


Forester Atms to Make Idle Lands Profitable 


Just as forestry is a business different from lum- 
bering, so it is a broader profession—and this 
comes about because of the conjunction of two 
conditions: First, the difficulty and hesitancy 
of the private land owner to undertake this new 
and unfamiliar business; and, second, the over- 
whelming public need for continuous production of 
timber. The forester is trained to see both sides of 
this question and to find the answer, and there is 
no one royal road to its solution. That is why there 
exist superficial differences of opinion as _ to 
methods, one group emphasizing public owner- 
ship of forest land; another, public regulation of 
private lands; a third, codperation in fire pro- 
tection and reduced taxation; while a fourth 
stands squarely on enlightened self interest as an 
all-sufficient motive for reforesting our several 
hundred million acres of idle lands. Any and all 
measures are needed if a tenth of our potential 
productiveness is to be realized. The trained for- 
ester can see the picture as a whole. If in private 
employ, he seeks to keep out fires, subdue insect 
attacks, save expense, reduce taxes, secure com- 
plete utilization, coéperate with grazing, and, if 
permitted, he will achieve continuous production 
within the financial limits, provided the timber 
will grow fast enough to earn a profit. But this 
profit is based on the business of forestry and not 
on 6 percent compound interest. Do idle lands 
earn compound interest? Which is more profitable, 
idle_lands or forestry? It is the forester’s busi- 
ness to make idle lands profitable. 


Practice of Forestry Presupposes Foresters 


If in charge of public forests, he can secure 
continuous production with no questions asked, 
but he must do it on business principles. He also 
develops the recreational features of his forest, 
sometimes arousing the jealousy of the custodians 
of adjoining areas set aside purely and solely for 
park purposes who want no competition. If he 
is in State employ, he bends his energies to per- 
fecting State organizations for fire protection, 
enlisting large coédperation from landowners. What- 
ever his job, his goal is continuous production by 
any means found practical. Without him and his 
influence and_ services national forests would 
become private property to be logged off and 
abandoned, State fire protection would become the 
prey of politicians, and the organization would 
crumble into inefficiency, lumbermen would com- 
plete the process of skinning their lands of every 
sapling big enough to make into charcoal, and the 
public would in fifty years find itself existing 
largely without wood. The principles of forestry, 
in practice, have about as much show to become 
established without foresters as the principles of 
medicine without doctors, or the principles of 
engineering without engineers. 


The Teachings of a Long and Varied Career 


Twenty-five years of first-hand study of the 
subject, beginning in the woods as a scaler and 
lumberjack in northern Minnesota, fighting fires in 
Montana, managing timber sales in New Mexico, 
estimating timber in the southern pine belt, aiding 
in the establishment and preservation of forestry 
organizations in some States, helping to educate 
500 trained foresters covering a period of sixteen 
years, and following the careers of each one of 
them since graduation—these are the basis for the 
following conclusions: Efficiency ia State forest 
fire protection is inseparably connected with the 
services, direct or indirect, of trained foresters 
and the idea that they have contributed. The 
creation and management of all public forests is 
the work of foresters or forest economists, and 
success in their policies and management is due 
almost completely to their guidance. Wherever 
private forestry has been undertaken successfully 
it has been due either to the advice and encourage- 
ment of trained foresters or directly to their 
management. Without them forestry would never 
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Perpetual Inventory 
Made Easy and Accurate 








Interior View of O. & N. Lumber Co., Menomonie, Wis. 


66 E COULD NOT maintain our inventory records without the 
Monroe.”—The O. & N. Lumber Co., of Menomonie,. Wis., is one 
of the many lumber companies in the country whose inventories are 
always kept accurate and up-to-date through the use of Monroe Calcu 
lating Machines. Two Monroes enable them to figure over 6,000 per- 
petual inventory cards every month with ease, and absolute accuracy. 


But handling inventory is only one of the many phases of figure 
work common to the lumber industry where the Monroe is assuming the 
entire figuring burden. In the woods, the Monroe is used to compute 
the daily averages of lumber footage felled, and the costs per foot, per 
hour, per day; the logging train performance costs; the voluminous mill 
computations, figuring board measure, percentage work on grading, 
payrolls; the yard office work figuring the board measure in a carload of 
assorted lumber or checking manifests covering a ship cargo, etc., ete. 


The Monroe finds the answers to all lumbering problems by the 
simple direct method. No complements or reciprocals, no counting key 
strokes, no specially trained operators to depend on. Set’one factor on 
the keyboard and turn the crank forward to add or multiply and back- 
ward to divide or subtract. Your answer appears in the dials instantly, 
with a visible check of accuracy as you go along. 
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Calculating 
Machine 


Complete information or Free 
Trial involves no obligation. 


Send for “Cutting Down Forests 
of Figuring’—using the coupon. 
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MONROE CALCULATING MACHINE COMPANY, 
Woolworth Bldg., New York 


Z Without obligation to us, please send your “Cutting Down Forests of Figuring,” showing how the 
Monroe will save time in the figure-work of our business. 


©} Arrange for Free Trial. 
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have reared its head—-for increasing economic 
demand for timber, in the absence of a forest 
policy applied by foresters, inevitably and swiftly 
leads to increasing forest denudation. The demand 
outruns the supply and the forest is gutted. 


Benefit by Others’ Experience Put Into Book 


Is the woods the place to learn practical for- 
estry? Yes, if you have time enough—take one 
instance, The writer spent many months, when 
a young fledgling, endeavoring to extract from a 
close-mouthed timber cruiser the secret of his 
methods; and learned exactly nothing. He then 
spent twenty years learning how timber can be 
cruised and then, drawing on his white kid gloves, 
embodied the results in a rehashed text book with 
the euphonious title ‘Forest Mensuration.” Others 
ean take to the woods and perhaps have better luck. 
If they do nothing else, except, say, scale logs a 
while and work around the mill, they can become 
good timber cruisers, self taught, in about five 
or ten years. Any old cruiser will tell you it 
takes that long. Yet the principles of timber 
cruising are nothing but simple common sense 
combined with good ocular training, judgment, and 
a little experience—quickly aequired when once 
the principles are known in advance. In a four 
weeks’ intensive course the writer has trained 
as timber cruisers a total of at least 400 men, 
most of whom can beat the average self taught 
man at his own game. (Raucous laughter from 
practical cruisers.) A forester can not take any 
longer to learn this one thing in school, there 
are so many other practical matters to be mastered. 


Value of Forestry Will Be Better Recognized 


No, he doesn’t know it all—and is willing to 
spend all the time there is on the job learning the 
rest of it. But he knows something about con- 
tinuous forest production, and even about com- 
plete utilization and about protection, served with 
or without grazing; and upon the firm founda- 
tion of professional service, to public and private 
employer alike, the profession of forestry with its 
two thousand members is firmly established in 
this country, and will receive increasing recogni- 
tion as the character and value of these services 
are better understood. 


CAUSES OF PAINT FAILURE 


WASHINGTON, D. C., Aug. 15.—The last tech 
neal news bulletin issued by the bureau of 
standards, Department of Commerce, contains 
this note concerning ‘‘Failure of Paint and 
Varnish on Exposure to the Weather’’: 

During the recent meeting of the American So 
ciety for Testing Materials at Atlantic City there 
was an extended informal discussion of the 
mechanism of failure of paint and varnish films on 
exposure to the weather. One party to the dis 
cussion claimed that a paint or varnish film should 
contain moisture in order to retain its elasticity. 
The known beneficial effect of baking a varnish 
film was then cited as being contradictory to this 
theory that moisture improved the durability of 
paint or varnish. The importance of the problem 
makes it appear advisable to study baked varnish 
films in order to obtain some definite data on the 
effect of baking. The bureau has commenced an 
investigation in which a series of spar varnishes 
of varying lengths of oils will be baked on tin 
panels at different temperatures, and then tested 
for durability when exposed to the weather. 

Some readers of the AMERICAN LUMBERMAN 
also will be interested in the following item 
under the caption ‘‘ Emissivity of Roofing Ma- 
terials’’: 

The Bureau of Standards has already called at 
tention to. the question which has arisen concern 
ing the most efficient covering for keeping the in 
side of a balloon hangar at a minimum tempera- 
ture when exposed to the sun. The same ques 
tion also applies to tents and similar structures. 

From consideration of the emissive and absorp 
tive properties of substances it appeared that in 
stead of using the roofing material now obtainable. 
which has (1) both sides covered with asbestos, or 
(2) both sides covered with a bright metal (alumi 
num paint), the proper covering is one in which 
the outside is a good reflector (white paint or 
asbestos) for short wave lengths and the inside 
is covered with aluminum paint which reduces 
the radiation into the building. 

These conclusions were verified during the last 
month when it was found that the radiation from 
the rear side of an all-asbestos roofing materia! 
was reduced by 50 percent by having the outside of 
asbestos and the inside painted with aluminum. 
The temperature rise above the shade temperaturr 
was only 15 degrees Centigrade as compared wit!) 
25 degrees Centigrade for the sample in which 
both sides were covered with aluminum. 

It seems obvious that tents and other enclosures 
exposed to the sun can be made more camfortable : 
by painting the inside of the roof with aluminum 
paint. 
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News Letters Continued 


(Concluded from page 69) 
MINNEAPOLIS, MINN. 


Aug. 15.—Harvest of small grain is practically 
tinished and threshing is under way. Some difii- 
culty is already found because of coal scarcity, and 
some threshing crews are burning straw, a slow 
and wasteful operation. Dry weather in the corn 
belt is cutting down the yield somewhat. How- 
ever, the crop situation as a whole is far above 
the-average and if it is possible to move the crop 
this fall in an orderly way farmers will be in much 
better shape than they have been for two years 
past. 

J. G. Ballord, of the Wallace-Ballord Lumber Co.. 
is home from a business trip to the west Coast and 
the Inland Empire. UHe reported that the forest 
fires have cut down mill production to such an 
extent that scarcity of fir and cedar products is de- 
veloping. 

C. F. Ashton has joined the staff of the Thomp- 
son Yards (Inec.) as manager of the building ma- 
terials department. He was formerly with J. H. 
(lueal & Co. and the H. G. Foote Lumber Co., retail 
concerns, but in the last four years has managed 
the Minneapolis office of the Gaynor Lumber Co., 
of Sioux City, Iowa. 

C. A. Finch, well known retailer of La Moure, 
N. D., was here looking over the wholesale market 
last week. Wheat in that territory is a fair yield 
and of high quality, he said, and farmers are going 
to be able to meet most of their old obligations. 

T. M. Partridge, of the T. M. Partridge Lumber 
(o., has returned from a vacation spent with his 
fumily at Rainy Lake and Lake of the Woods. 


VANCOUVER, B. C. 


Aug. 12.—Logs sealed in June amounted to 204,- 
673,168 feet, and only twice in recent years has 
this total for one month been surpassed: In Oc- 
tober, 1920, when it was 209,349,932 feet, and in 
August, 1918, when the amount was 205,399,251 
Teet. This large amount brings the aggregate for 
the first six months of this year to 878,026,789 
feet, which is 13,516,261 feet more than for the 
corresponding period of 1921. The total for the 
tirst six months is only 52,585,268 feet behind the 
record amount of 1920. Extensive fires, however, 
have curtailed operations during the last month 
and a half, tho these will now be checked by the 
rain which fell last week. Compared with June 
last year the cut for 1922 is 30,727,163 feet more, 
the figure a year ago being 173,946,005 feet. 

Owing to so much time being lost by logging 
operators this summer, G. G. Johnston, president 
of the B. C. Loggers’ Association, announces that 
the camps will operate for a longer period this 
Tall. Not only have stocks of logs been reduced, 
but there is prospect of a good demand for lumber 
in the forthcoming months, 

Decreases of approximately 50 cents a thousand 
feet on all grades of lumber are announced both 
in the interior and on the Coast, following the 
reduction of freight rates, so that the benefit 
may be passed to the consumer. 

The shingle trade is good just now and prices are 
stiffening. Demand is good from the United 
States, perhaps in expectation of the utilization 
of what railway facilities are available for the 
moving of crops and coal in the near future. There 
is also good business with eastern Ontario, where 
market extension work has been carried on for 
some time. Quotations are: Perfections, $5.25 to 
$5.35; Eurekas, $4.80; XXXXX, $4.40 to $4.50; 
XXX, $3.90 to $4. 


TORONTO, ONT. 


Aug. 14.—Practically all Ontario firms report 
that there has been steady business during the 
last week. There is a scarcity of hemlock and the 
price is firm. A slight advance is recorded in 
jack pine; some items of spruce are still weak, but 
white pine is firm, The volume of house construc- 
tion under way in Ontario continues large, the in- 
creased activity being helped considerably by the 
splendid crop which the farmers have commenced 
to harvest. New buildings and repair work are 
coming out in encouraging quantities. The recent 
reduction in freight rates is also helping. Com- 
pared with a year ago the situation in the soft- 
wood market in Ontario is greatly improved. 

There has been improvement also in the hard- 
wood trade. There is a fair call for the thick 
and better grades of birch, maple and ash. No. 1 
common and better in 6/4, 8/4 and 10/4 birch is 
moving well. No, 2 common and better maple in 
5/4 and 6/4 also show activity. There is a 
fair inquiry for 4/4 ash in No. 2 common and bet- 
ter from furniture manufacturers. Hardwood 
prices generally are steady, but there has been an 
advance of $2 to $5 on the better grades of 4/4, 
8/4 and 6/4. 


WINNIPEG, MAN. 


Aug. 14.-—Wholesalers seem to be enjoying a 
steady business, principally from eastern Canada, 
where building operations this year have been very 
brisk. They ,are also doing a nice export business 
and report a considerable volume coming in again 
from Japan. It is not expected that wholesale 
prices will decline, but, on the contrary, it may be 
that they will advance unless rain comes soon and 
stops the forest fires in the Pacific Northwest, thus 
permitting logging operations to start up again. 
The Coast mills are not looking for much fall 
business from the prairies, as they figure most of 
the retailers are anxious to make collections rather 
than sales. 


ABERDEEN—HOQUIAM, WASH. 


Aug. 12.—Continuous rain for the last two days 
has brought about a big change in the logging 
situation on the Harbor, and many camps that 
had suspended operations on account of fire hazard 
will now resume work. The big camps of the 
National Cedar & Lumber Manufacturing Co. at 
Cedarville, which have been down since July 4, 
will start up on Monday, and the company’s shingle 
mill, which has been down for lack of logs, will 
start cutting again next week also. Stocks at 
Grays Harbor are about 25 percent of normal and 
the mills are practically cleaned up on all desir- 
able surplus items. The car situation is getting 
worse and mills are having difficulty in obtaining 
cars for the stocks that can be shipped. 

Ships in the Harbor today are the J. P. Stetson 
and Paraiso loading at the A. J. West Lumber Co. 
for San Pedro; Daisy Gadsby at Wilson Bros. Lum- 


ber Co. for San Pedro; Idaho at Anderson & Mid- 


dleton Lumber Co. for San Pedro; Hakushika Maru 
at the Western Lumber Co. for Japan; schooner 
Zampa at the E. K. Wood Lumber Co. for Hono- 
lulu, and the barkentine CC. F. Crocker at the 
National Lumber & Manufacturing Co. for Hono- 
lulu. 

Will H. Wood, of San Francisco, Calif., and Fred 
Hart, of Portland, Ore., have been spending some 
time in Aberdeen. On Aug. 11 articles of incor- 
poration were filed for the Nemah River Logging 
Co., with a capital stock of $400,000, and with Mr. 
Wood, Mr. Hart and Eugene France as incorpor- 
ators, 


NEW ORLEANS, LA. 


Aug. 14.—Insistent requests for an “encore” 
have led the entertainment committee of the New 
Orleans Lumbermen’s Club to arrange for another 
club outing at Little Woods, to be given Saturday, 
Aug. 26, from 1 to 9 p. m. Secretary Walter 
Michel announces that refreshments will be served, 
a jazz band will be taken along, and a program 
of water sports and other contests will be .carded. 
The clubmen will be aecompanied by their wives 
and children. 

Secretary-manager J. E. Rhodes and Publicity 
Manager A. R. Israel, of the Southern Pine Asso- 
ciation, left today for Birmingham, Ala., for a 
‘conference with J. H. Kaul, chairman of the asso- 
ciation’s forestry committee. H. C. Berckes, as- 
sistant to Mr. Rhodes, left a few days ago on his 
annual vacation, which he plans to enjoy at one 
of the Mississippi coast resorts. 

Insurance Manager J. R. Black, of the Southern 
Cypress Manufacturers’ Association, leaves this 
week for Scranton, Pa., on association business. 
He will return by way of Florida, visiting several 
of the association’s members in that territory. 

In spite of new railroad strike complications over 
the country, lumber transport conditions in this 
territory have registered some improvement since 
last report. The Illinois Central has modified its 
embargo and is said to be accepting 75 percent 
of normal business from connecting lumber lines. 
At New Orleans, for example, it is taking twenty- 
five cars of cypress daily from the Southern Pacific, 
which has helped the mills along the latter line. 
Reports of impending car shortage come, however, 
from nearly all directions, so that the transporta- 
tion outlook continues the most troublesome factor 
in the current market. 

L. Kemper Williams, secretary of the F. B. 
Williams Cypress Co., sailed last week from New 
York for Europe, via the steamship Berengaria. 
Mr. Williams is accompanied by his wife. They 
will spend six weeks in France and Switzerland. 

The Marathon Lumber Co., of Laurel, Miss., has 
leased a steam-shovel outfit from the New Orleans 
& Northeastern railroad and will use the equipment 
in constructing a gravel roadbed for a logging line 
into Smith and Jasper counties, where the com- 
pany has timber holdings estimated sufficient for 
an 8-year cut. It is understood that the company 
is planning the establishment of a new logging 
camp in connection with this operation. 
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NOTICE 
Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





WANTED—MANAGER 
For one man retail lumber yard in Central Illinois, 
rural community. Must be good bookkeeper, competent 
lumberman and good collector. Give references in first 
letter, advise experience, age, married or single, general 
qualifications and salary wanted. 
Address “L. 32,’’ care American Lumberman. 


WANTED—COMPETENT MAN 
Who understands sawing and filing on 7” band resaw and 
circular carriage mill. Permanent position. Give refer- 
ences and particulars as to ability. 
Address H. 25,’’ care American Lumberman. 


WANTED—EXPERIENCED INSPECTOR AND 
3uyer for Southern Iliinois to buy and inspect railroad 
material and timber, one who is thoroughly familiar 
with grades, and well acquainted with small millmen. 
Must be a hustler, and be able to produce. In writing 
state, age, salary expected, and experience. 

Address “LL. 14,"’ care American Lumberman. 


LIVE YARD MANAGER WANTED 
Wanted. High Class Manager for Retail Yard in 
town of 15,000. Must be thoroughly experienced and a 
live wire. State qualification, age and salary expected. 

Address “LL. 6,’’ care American Lumberman. 


WANTED—GOOD EXPERIENCED MAN 
Bookkeeper for saw mill of 30,000 capacity in small 
town in Northern Wisconsin. Good permanent position 
for the right man. 

Address “LL. 10,’* care American Lumberman. 


WANTED—FOREMAN FOR BOX SHOOK 
Factory none but first class need apply. Send references 
and state salary wanted. 

Address “L. 15,’’ care American Lumberman. 


EXPERIENCED YARD FOREMAN 
Retail lumber yard, Western Illinois. Must have knowl- 
edge of Southern Pine Grades. Permanent position. Give 
age, married or single, experience and salary expected. 
Address **K, 22,”’ care American Lumberman. 


WANTED BY LARGE WESTERN PINE MILL 
First-class shop grader with long experience. Do not 
apply unless you can qualify. Salary $1,800 per year. 

Address “K. 26,’’ care American Lumberman. 


























LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 


WANTED—COMPETENT LUMBER INSPECTOR 
For saw mill in Kentucky mountains. Salary $125.00 
per month. Must be sober. Advise whether married or 
single and when can come. Reply “K. 1,’’ care of 
American Lumberman. 


WANTED—A FIRST CLASS BILLER 
And detailer for special millwork, who understands 
billing from plans into the factory. A good position is 
open for an experienced man. Address THE McCLEL- 
LAND COMPANY, Davenport, Ia. 


EXPERIENCED TIMBER BUYER 
With thorough knowledge of softwood timber in Minne- 
sota, Michigan and Wisconsin suitable for box shook 
mills. Must be familiar with logging operations. State 
fully experience, salary, age, ete. 
Address “K, 16,"’ care American Lumberman. 


EXPERIENCED PLAN MAN 
Wanted for good mill in town of 50,000 in Central 
States. Permanent and agreeable connections for accu- 
rate reliable man to bill and detail millwork into fac- 
tory. Estimating experience desirable but not essen- 
tial. Applications confidential. 
Address *““H, 24,’ care American Lumberman. 


WANTED—BOOKKEEPER AND ESTIMATOR 
Assistant manager. Location Northern Ohio. Good live 
concern, Opportunity for hustler. Must have yard and 
planing mill experience. Give, age, references, salary 
to start in first letter. 

Address “AH. 6,’? care American Lumberman. 


WHEN YOU WANT EMPLOYMENT 


Advertise in the wanted employment columas. You can 
key the advertisement. All answers mailed daily. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicage. 
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WANTED—GOOD COMPETENT MAN 
To take off quantities from plans and bill into factory. 
BOWER CITY MILLWORK CO., Janesville, Wis. 


VENEER DEPARTMENT MANAGER WANTED 
For Pacific coast plant. State age, experience and give 
full details in first letter. 

Address “H. 26,’’ care American Lumberman. 


LARGE LINE YARD COMPANY WANTS 
Several managers and second men. 
Address “L. 22,’’ care American Lumberman. 


WANTED—A NUMBER ONE 
Hardwood yard foreman. Prefer a man that under- 
stands cypress. 
Addtess ‘“H. 14,’’ care American Lumberman. 


WANTED—MANAGER FOR SMALL YARD 
Address “L. 21,’’ care American Lumberman. 


WANTED—EXPERIENCED DETAILER AND 
Biller. Good opportunity for right man. 
Address “H. 8,’’ care American Lumberman. 


NOW IS THE TIME TU ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBMRMAN, 
431 S. Dearborn St., Chicago. 























WANTED—BY VERY RELIABLE NORTHERN 
Wholesaler, high class hardwood lumber salesman that 
has established trade in both northern and southern 
hardwoods in Chicago, Rockford, Milwaukee, Racine 
and Kenosha territory. Must be able to deliver the 
goods and will pay good salary. Write giving ex- 
perience, references and salary wanted. 

Address “L. 3,’’ care American Lumberman. 


WANTED—LIVE LUMBER SALESMAN 
To sell hardwoods, white pine, cypress, northern New 
Jersey and outlying districts surrounding New York. 
Must have established trade. Splendid opportunity to 
make real money on profit sharing basis, drawing ac- 
count to get started. Only man in a position to pro- 
duce results at once need apply. 

Address “i; ’ eare American Lumberman. 








WANTED—LIVE ENTERPRISING SALESMAN 


Of proven ability, by large manufacturer and wholesaler. 
One who knows the trade in Philadelphia, Eastern Penn- 
sylvania, New Jersey and New York. Must have thor- 
ough knowledge and be qualified to sell Western White 
Pine, Southern Pine and West Coast products. Salary 
and profit-sharing basis. Excellent opportunity for right 
man. State age, experience, references and salary 
expected. 
Address “RF. 28,’’ care American Lumberman, 


EXCEPTIONAL OPPORTUNITY 
For lumber salesman. I will make opening in my 
office for man who can get industrial business in 
Chicago or elsewhere by letter or personal calls, and 
will give him every opportunity to make big success. 
RUSSELL J. MATTHIAS, Chicago. 


WANTED—SALESMAN OR REPRESENTATIVE 
One thoroughly conversant with Gulf cypress and who is 
acquainted with the trade throughout Ohio and In- 
diana, especially Ohio. We have in mind starting an 
— office and none but thorough cypress salesmen need 
apply. 

Address “H. 7,’’ care American Lumberman. 


A NEW MERITORIOUS ARTICLE 
Now ready for distribution to the trade. To those 
selling sash and doors, mouldings or millwork, this 
proposition will prove highly remunerative. Main or 
side line. Sample carried in pocket. Excellent chance 
for added income. 
Address 











“G. 26,’’ care American Lumberman. 


WANTED—BY VERY RELIABLE NORTHERN 
Wholesaler, high class hardwood lumber salesman that 
has established trade in both northern and southern 
hardwoods in Buffalo, Jamestown and vicinity. Must 
be able to deliver the goods and will pay good salary. 
Write giving experience, references and salary wanted. 

Address “L. 4,’’ care American Lumberman. 


WANTED—A HIGH CLASS SALESMAN 
With lots of Pep and initiative by a commission lumber 
company in large city. Advise at once stating age, 
experience, references and salary wanted in first letter. 
When could you report for duty. 

Address “L, 31,’’ care American Lumberman. 


WANTED—CAPABLE COMMISSION MAN 
To handle our line of black walnut lumber; eastern 
markets; Philadelphia, Baltimore, Williamsport Terri- 
tory, New York Central Territory Buffalo to Bingham- 
ton. Address ‘“‘K. 4,’’ care American Lumberman. 


WANTED—COMPETENT EXPERIENCED 
ardwood lumber Salesman, familiar with consuming 
trade Michigan, Indiana and Ontario, by large, well 
established Company in the middle west. Energetic 
worker that will make good for employer and self. 
Please address ‘‘L. 20,’. care American Lumberman. 


WANTED—HIGH CLASS 
Sash and Door Salesman for Southeastern Iowa. Must 
be competent to figure estimates. 
Address “G. 43,"" care American Lumberman. 


: WANTED—SALESMAN 
Familiar with Pennsylvania and Eastern Territory who 
can handle a good volume of North Carolina pine boards 
and sizes. 
Address 




















“F. 7,’? care American Lumberman. 





WANTED—SALESMAN 
Industrial Trade, Chicago and adjoining states. Refer- 
ences and complete record first letter. 
“E, 23,’’ care American Lumberman. 


Address 








AMERICAN LUMBERMAN 


LUMBER SALESMAN 


15 years with ‘present concern; have a wide and per- 
sonal acquaintance among contractors and industrial 
concerns. Open for engagement September Ist. Salary 
$2,750. Address ‘‘L. 34,’’ care American Lumberman. 





POSITION WANTED AS YARD MANAGER 


Twelve years’ experience in retail building supplies, coal, 
estimating. Two years manager retail yard. Desire 
change. Good education, 33 years old, married and pos- 
sess energy and ability to produce right results with 
good company. In first letter state salary and partic- 
ulars. 
Address 


LUMBER BUYER WANTS POSITION 
Yellow Pine Lumber is hard to buy now, it will be 
more difficult to buy later. I will start to work on rea- 
sonable salary on short notice, covering States of 
Alabama, Mississippi and Louisiana. I am now buying 
in these States. I have had several years experience 
in buying. Can furnish best of references. 

Address “K, 3,’’ care American Lumberman. 


AUDITOR—OFFICE MANAGER 
Now and for past four years in full charge of general 
offices, tax reports, credits, insurance, financial and 
cost reports, audits of subsidiaries, with large manu- 
facturers of hardwood lumber, cooperage stock and 
planing mill products. Married, 33 years old, proven 


“K., 14,’’ care American Lumberman. 








ability to install and handle any accounting system. 
Free 30 days’ notice; salary required reasonable. 
Address “T,, 25,’’ care American Lumberman. 





HIGH CLASS EXPERIENCED LUMBERMAN 
With several years in retail yard and a longer expe- 
rience in wholesale; exceptional acquaintance with yel- 
low pine mills east of Miss. river. Desires connection 
with wholesale or large retail concern in or near New 
York. Full particulars given upon request for con- 
ference. Reply BOX S, care Canadian Club, Belmont 
Hotel, New York, N. Y. 


FORESTER—WITH TEN YEARS’ EXPERIENCE 
As technical assistant and forest supervisor, now in 
charge of national forest with large timber operations 
desires to make ‘connection with commercial organiza- 
tion with opportunity of improving present position. 
Address “L. 35,’’ care American Lumberman. 


MANAGER 
Wants position where there is opportunity for advance- 
ment. Becoming one of the firm seems impossible where 
I am. At present operating two big sawmill plants 
including three turpentine camps and stave mill. Best 
references furnished, 
Address “TL, 36,’’ care American Lumberman. 


POSITION WANTED 
By first class office man, preferably with company han- 
dling Yellow Pine in vicinity of New Orleans. Have 
had ten years’ experience and can furnish Al references. 
At present employed but have good reasons for making 
a change. 
Address “LL. 37,’’ care American Lumberman. 


COMMISSION ARRANGEMENT WANTED 
With Southern mill or reliable wholesale concern, to 
sell Yellow Pine in Western New York and Northwestern 
Pennsylvania. Yard and industrial trade. Fifteen years’ 
selling experience. 

Address “TL, 33,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Always get results. State what you have and wages. 
Address ‘‘N. P. W.,’’ 57 Kirkwood St., Akron, Ohio. 


WEST COAST SALESMAN 
Wants opportunity to show eastern wholesaler that he 
can produce results from industrial and railroad trade 
if given chance with high class concern. Thoroughly 
experienced in sale and manufacture of West Coast 
woods. Best reasons leaving present post. 
Address “T, 26,’’ care American Lumberman. 


WANTED--POSITION AS 
Logging superintendent or woods foreman. Fifteen 
years’ experience. Also railroad logging experience. 
Can furnish good references. 

EDWARD HIBBARD, Blackwell, Wis. 


HARDWOOD LUMBER INSPECTOR 
With yard forman’s experience, wants position pre- 
ferably in Wisconsin. : 
Address “TL. 28,’ care American Lumberman. 


POSITION WANTED AS MANAGER 
Small yard or bookkeeper large yard, 15 years experience. 
Address “L. 29,’’ care American Lumberman. 


SALES MANAGER AND BOOKKEEPER 
Experienced in Southern yellow pine both in wholesale 
and saw mill offices. Could report promptly. 

Address ‘“‘LUMBERMAN’”’ 1774 Central Ave., 
Memphis, Tenn. 


RETAIL YARD MANAGER 
Retail yard manager, with nine years’ experience man- 
aging a yard handling a complete stock of lumber, 
sash, doors, builders’ hardware, paint and building ma- 
terials desires a change of position Sept. 15th. <Ace- 
customed to stiff competition. 
Address “T,, 23,’’ care American Lumberman. 


YOUNG MAN THOROUGHLY EXPERIENCED 
Desires position as manager with concern operating 
small sawmills and planer mill manufacturing car deck- 
ing and siding. Can furnish A-1 references. 

Address “LL. 39,’’ care American Lumberman. 


DOCTOR, WITH INDUSTRIAL EXPERIENCE 
Wants location cr contract, Texas preferred; Arkansas 
or foreign considered. 

Address “TL. 40,’ care American Lumberman. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 















































EXPERIENCED RETAIL YARD MANAGER 
Employed, desires change; managed yards in 2 and 3 
yard points for 15 years; know the business thoroughly. 
Hustler, married. 

Address “L, 24,’’ care American Lumberman. 


LUMBERMAN WITH CONSIDERABLE 
Experience and executive training in the retail trade 
wishes opportunities somewhat larger than I now enjoy. 
Could make change reasonably soon. 

Address “L..7,’’ care American Lumberman. 


MANAGER 
Lumberman, 20 years’ lumber experience domestic and 
export, wants responsible executive position with high- 
class manufacturer or wholesaler. Can assume full 
charge sales office. 
Address ““H. 35,’’ care American Lumberman. 


GENERAL SUPERINTENDENT OF OPERATIONS 


Of Pine Mill desires change. Can handle operations 
from stump to the car. Can give A No. 1 reference. 
Have been with one company from boyhood. Am mar- 
ried, 35 years old. Reason for change satisfactorily 
explained. Have handled Three large operations for 
one company and got results. ’ 

Address “EK, 28,’ care American Lumberman. 


A YOUNG LUMBERMAN OF HIGH INTEGRITY 
Exceptionally well versed in accounting, general office 
work, federal and state income tax matters and pos- 
sessing a knowledge of manufacturing end of northern 
and southern woods is open for permanent engagement. 
For full history of applicant 

Address “K, 25,”’ care American Lumberman. 


OFFICE MANAGER 
Desires permanent position with reliable concern. Twelve 
years’ accounting and auditing experience. With large 
lumber concern eight years. Age 33. 
Address “K, 28,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Fifteen years’ experience, best of references. Am now 
employed but desire to make change. 
Address “H. 32,’’ care American Lumberman. 


HIGH CLASS HARDWOOD LUMBERMAN 
Knowing the source of production in northern and south- 
ern hardwoods desires a position as buyer for an auto- 
mobile plant or body plant. 

Address “G. &9,’’ care American Lumberman,. 


A HARDWOOD MAN 
Familiar with both northern and southern hardwoods. 
At present with an automobile body corp. Would con- 
sider road work. Not a position wanted but a man- 
sized job. 
Address “K, 27,’’ care American Lumberman. 


YELLOW PINE SALES MANAGER 
30 years of age—married; eight years’ manufacturing 
and wholesale experience. Exceptional qualifications 
for management southern buying and sales office or 
production and sales department of large mill. 
Address ‘“‘ABILITY,’’ care American Lumberman. 


I HAVE 25 YEARS’ EXPERIENCE 
In the lumber business as chief accountant and office 
manager and desire permanent position with strong 
firm. Location preferably Minnesota, Wisconsin or the 
































coast. Address ‘‘PERMANENT,”’ care American Lum- 


berman. 


EXPERIENCED HARDWOOD SALES MANAGER 
Well known to buyers, wants position at mill or as rep- 
resentative in consuming territory. Salary or commis- 
sion. 

Address “Gq. 20,’’ care American Lumberman. 


WANTED—BY MAN 42 YEARS OF AGE 
Position as general manager or sales manager of lum- 
ber manufacturing operations. Familiar with cypress, 
yellow pine and coast products. Can ‘give reference 
or bond for any amount. Know the markets thoroughly. 

ddress “H. 18,’’ care American Lumberman. 


ACCOUNTANT—CASHIER—OFFICE MGR. 
Saw will exp.—capable taking full charge office. Cor- 
respondence, commissary-jobbers, ete. Can also install 
cost and other systems. North, N. W. or West Coast 
preferred. P. 0. BOX 694, Chicago, IIl. 


HARDWOOD BAND SAWYER WANTS POSITION 
Ten years’ experience, knows grades, capable of inspect- 
ing from mill for shipment. Would consider position as 
foreman. Best of references. 

Address “H. 30,’’ care American Lumberman. 


POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 
will be ready to begin by September Ist. 

Address “G. 12,’’ care American Lumberman. 


POSITION AS PLANING MILL FOREMAN 
By thoroughly competent man, experienced in manufac- 
turing southern pine, hardwood flooring, moulding and 
trim. Best of reference. 

Address “H. 31,’’ care American Lumberman. 


TIMEKEEPER OR PAYMASTER 
Young man, 8 years’ experience, rapid, accurate, ability 
to handle men, desires position, preferably in West. 
Report immediately. 
dress “HA. 12,’ care American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT OR 
Manager of lumbering operation by specialist of twenty- 
two years’ experience in handling and manufacturing of 
hardwood lumber. 

Address “Gq. 22,’ care American Lumberman. 


WANTED—POSITION BY YOUNG MAN 
As cost ace’t. Have had lot of experience and familiar 
with C. B. A. Can furnish references. 


Address ‘L. 38,’’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants steady position; 19 years’ practical experience: 
state salary. Address JOS. I. SMITH, R. 1, Guysville, 
Ohio. 



































BAND SAWYER WANTS POSITION 
Right or left hand rigs. Good grader in any kind of 
timber. References. Address IRA M. PHILLIPS, Per- 
rysburg, N. Y 
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ACCOUNTANT—BOOKKEEPER 
High-grade man with 15 years’ experience in general 
and cost accounting, wishes responsible connection. 
Age 38 and married. 


Address “H. 20,’’ care American Lumberman. 


EXPERIENCED RIGHT HAND BAND SAWYER OR 
A-1 millwright with best of reference, will be open for 
a change after August 20th. 

B. E. FLORIA, Iron Mountain, Mich. 


A-1 ACCOUNTANT DESIRES CONNECTION 
With lumber office or saw mill. 
Address **W,. 109,’’ care ‘American Lumberman. 


INDIANA BAND SAW FILER WANTS JOB 
Either filing or sawing or both. 
Address “G. 19,’’ care American Lumberman. 


EXPERIENCED BAND SAW FILER 
Wants position. Best of references furnished. Address 
No. 534 S. Broadway, Dayton, Ohio. 


POSITION WANTED BY BOOKKEEPER 
With 8 years’ experience in furniture factory office; 
will be ready to begin by September Ist. 

Address “Gg, 12,’’ care American Lumberman., 


SAW MILL MANAGER 
with wide experience, successful record, middle age. 
Address “D. 9,’’ care American Lumberman. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 
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LUMBER STORAGE 


Our booklet covering ‘‘Lumber Storage,’’ at Chicago 
Heights is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell. 


GORDON LUMBER STORAGE CO., 


Chicago—1602 Mallers Bldg., Phone Central 8176 
Yard and main office, Chicago Heights, Ill. Phone 562. 





WANTED—LUMBER 
A large responsible distributing lumber concern, largely 
among consumers of hardwood and softwood lumber, 
desires to make further mill connections to place lumber 
at the market values upon a commission basis. Present 
supply inadequate to take care of requirements of trade. 
Willing to advance 80% cash of f. o. b. mill price to 
reputable and responsible shippers. 
Address ““H. 38,’’ care American Lumberman. 


WANTED—TWO CARS 4/4 NO. 1 
Common and select bass one face or better white. Can 
use largely 6 or 8 ft. lengths all 4 and 6 widths or 
regular widths and lengths. Quote delivered this freight 


rate. 
MELL & SONS LUMBER COMPANY, 
Crozer Bldg., Philadelphia. 


WANTED—LATH 
10 to 15 cars strictly No. 1 4’ Chestnut Lath. 
83 cars strictly No. 1 4’ Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine io 
Quote on Columbus, Ohio, rou of freight 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ont 0. 


WILL PURCHASE ONE COMMON AND BETTER 
Aromatic Red Cedar. nines price Philadelphia. 
LPH H. STERNER, INC., 
aot Jerome S8t., Phila., Pa. 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
yestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address 


H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





FINANCIAL ASSISTANCE 
TO SAW-MILLS SEEKING 
SALES OFFICE CONNECTION. 
Will consider only mills operating in yellow pine virgin 
timber and producing not less than half million feet per 


month; otherwise do not reply. 
Address “C, 131,’’ care American Lumberman. 





I WANT TO BUY A GOOD LIVE RETAIL YARD 


In a good county seat town or small city. Prefer 
Lumber and Coal combination. If your offer will stand 
close investigation and you really want to sell write me. 
Want yard in middle west. Strictly confidential. 


Address “K, 21,’’ care American Lumberman. 





WOULD LIKE TO MAKE SELLING CONNECTION 
On a commission basis with manufacturer of long leat 
pine whose grades are good, who is rated first credit 
by Bradstreet and who can name delivered prices Bos- 
ton and connecting points as low as any reputable com- 
petitor, especially inch number two common. Please do 
not write unless you can qualify as above stated, but if 
you can, there is a lot of business to be had. 
Address “H. 21,’’ care American Lumberman. 


ATTENTION—LONG LEAF MANUFACTURER 
An old established commission man with a large trade 
wants to connect with a large manufacturer of dimen- 
sion and timbers. Location Indianapolis. If you want 
high class representation address ‘‘L. 30,’’ care Ameri- 
can Lumberman. 


WANTED—CONTRACT TO SAW 
4 to 10 million ft. Have a first-class heavy, portable, 
circular mill, complete. Will go most any place for 
right job. 
Address “K. 12,’’ care American Lumberman. 


WELL KNOWN WHOLESALER OF PITTSBURGH 
Wants yellow pine mill connection that can furnish 
boards and dimension. 

Address “L. 12,’’ care American Lumberman. 


CONNECTION WANTED 
To sell lumber and Millwork in Milwaukee and immediate 
vicinity. Well acquainted with yard and mill trade. 
Commission basis. MILLWORK SUPPLY CO., 310 
Alhambra Bldg., Milwaukee, Wis. 

















DESIRE STOCK AND PRICE LISTS 
All kind lumber. Advise commission you allow from 
well rated customers. 
Address “LL, 19,’’ care American Lumberman. 


WANTED—FOR IMMEDIATE SHIPMENT 
Large number Northern White Cedar poles running 
twenty-five foot and longer. 

ddress “LE, 1,’’ care American Lumberman. 





WILL BUY FIVE TO TEN GOOD RETAIL YARDS 
In Minnesota, Iowa, Southeastern South Dakota, north- 
eastern Nebraska cr Western Wisconsin. 

Address “G. 25,’’ care American Lumberman. 


WANTED—LOCATION FOR PLANT 
To manufacture slack staves near some good mill using 
their small logs, ete. Prefer the south. 
Address “D. 23,’’ care American Lumberman. 








24 M PCS, 232x3—23 & 25” 
Clear Soft Elm Green. 
27 M pes. 2144x24%4—24” Clear Soft Elm Green. 
Quote F. 0. B. Mill. Inspection as loaded. 
Address “K, 24,’° care American Lumberman. 


CRATE AND BOX SHOOKS PINE GUM 
Wanted 1 to 25 cars. Gum veneers, egg case shooks. 
Will advance cash. 

CANNON LUMBER CO., St. Louis, Mo. 


- — AND WALNUT LOGS 
r u 
WAYNETOWN MILL & LUMBER CO., Waynetown, Ind. 


ss “— WANTED—WALNUT LOGS 
” an 
BISAMAN. TRICHER LUMBER COMPANY, Peru, Ind. 


WANTED 

Superintendents, foremen, salesmen, retail yard man- 
agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and door employees, who are looking for employment, or 
wishing new situation, to advertise in the ‘‘Wanted 
Employment”? columns of the AMERICAN LUMBER- 
MAN. Published every week. Goes direct to the peo- 
ple who would be interested. Now is the time to ad- 
vertise, 














AMERICAN LUMBERMAN, 
431 S. Dearborn St., 
Chicago, Ill. 





WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber yards in Iowa, Illinois, Wisconsin or 
Minnesota; spot cash. 

Address “S$. 16,’’ care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber incustry, you can get it at a small cost by advertis- 
ing in the ‘*Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Ill. 








LUMBER WAGONS 
New or second-hand, for two-horse teams in retail yard. 
Send photograph and particulars to 
GALLIHER & HUGUELY, Washington, D. C. 





WANTED—SASH WAGON 
Good condition. Responsible. HUBBARD WOODS LBR. 
& COAL CO., Hubbard Woods, Ill. 


MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 








AROMATIC RED CEDAR 


Located either in Tennessee, Virginia, North Carolina, 
South Carolina of Arkansas. I want to purchase tracts 
containing not less than 300,000’ up to an unlimited 
quantity. I should like this timber located near circular 
or band mill where same may be manufactured. State 
best price for cash also whether you would entertain a 
proposition of cash deposit and so much per M on 
logging of tract, with an understanding that tract will 
be logged within a reasonable length of time. 
Address “L. 5,’’ care American Lumberman. 











RICHARDSON 
WANTS RAILS 


We will pay high prices for used rails. Send us de- 
tails of what you have available. 


RICHARDSON & CO., INO., 
2101 Oliver Bidg., 
Pittsburgh, Pa. 





WANTED—TO BUY FOR CASH 


The following: One 300 h.p. power 5 including 
boilers and engine; one 225 K.W Cycle, A.C. 
generator. Would consider plant ral direct connected 
type, or separate. Several 40 Cycle motors of various 
h.p., one slasher for 16” lengths, one two-saw trimmer, 
one gang edger, either double or single, and one 
chain log haulup outfit. 
Address “L. 18," care American Lumberman. 


WILL TRADE WESTERN WHITE PINE 
Lumber for 24x30, 4-side planer, must be in A-1 shape. 
Address “L. 26,’’ care American Lumberman. 


I WANT TO BUY 
A second hand electric American floor sander. 
HENRY BECKER, 415 East Main St., Eaton, O. 


WANTED—ONE 60” —_ EXHAUSTER 
Also 300’ 18 to 20” blow 
LATHROP LUMBER COMPANY, Lathrop, Ala, 


WANTED—AN 18 OR 20 FT. TWO SAW TRIMMER 
In good repair. A. B. GREENWOOD, Cedar, Mich. 

















RABBIT HOUNDS, AND BEAGLES BROKE 
To hunt and trail not Gunshy, $25.00 up Airedales, 
Scotch Collies, Foxterriers, Toy White Silk Poodles, 
$10.00 up, Setters, White Esquimos, Bulldogs, Bostons, 
German Shepherds; no fancy prices, Persian and Angora 


Cats, $7.50 up. State wants, we ship anywhere. 
Established 20 years. AMERICAN KENN LS, Dept. L. 
Ivylan A. 


FOR SALE—ONE TYPE 7A-7B COLUMBIA 
Dictaphone outfit complete with two dozen records. 
This machine is practically new, in excellent condition 
and offered at a sacrifice. 

Address “L. 9,’’ care American Lumberman. 

SHAVINGS FOR SALE 


Can ship carlots dry shavings at once. 
R. LAIDLAW LUMBER CO., LTD., Toronto, Can. 











SAW-MILL AND BOX FACTORY FOR SALE 
Located in Washington. In fine western pine district. 
Complete outfit. New buildings. New location. Rea- 
sonable payment down, balance terms. 

ddress “EB. 12,"" care American Lumberman. 





FOR SALE 
2500 acres unimproved coal land in tracts, $35 per acre; 
has several seams; top drift; adjacent railroad, mines, 
gas and oil write ‘CAVANAGH, McAlester, Okla. 


FOR SALE—RETAIL LUMBER AND 
Feed Business in New York State. Owner wishes to re- 
tire. Price low and terms easy. 
Address “*A, 129,” care American Lumberman. 








AMERICAN LUMBERMAN 
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FACTORY FOR SALE 


For particulars write, 


E. F. SAWYER, SEC'Y, Marysville, Ohio. 





OWNERS OF APPROXIMATELY 
ONE HUNDRED AND FIFTY MILLION FEET 

Of standing timber, consisting of cypress, tupelo, pine 
and hardwoods, well located, in order to finance same, 
will consider selling a half interest at cost price. Tim- 
ber has been carefully cruised and represents a val- 
uable property. Address “SOUTHERN STATES IN- 
VESTMENT,” care American Lumberman. 


WILL SELL TO THE HIGHEST BIDDER 


On September 2, 1922, at 10 o’clock a, m., at the Ossa 
Hotel, in Manistique, Mich. We reserve the right to 
reject. any and all bids 





Cruise 

735,000 feet Fine Hard Maple. 

60,000 feet Birch. 
185,000 feet Beech. 
25,000 feet Balsam. 

This timber stands on approximately six forties, 
can be milled at one setting. 

Terms one-half cash, balance six months, good bank- 
able note with 7 percent, or 2 percent for cash. 

This timber is 12 miles from Manistique and 3% miles 
from the M. & L. 8. RK. R. Logging conditions nearly all 
level. Three years to remove timber. 

We will be at Manistique to give information or to 
show parties lines so they can cruise - 

. 8. WILKINS. 


FOR SALE—ONE SINGLE SAND AND 
Gang sawmill, fully equipped, together with planing mill 
attached. Ample yard room, excellent loading facilities. 
Situated in good town in mountain district of British 
Columbia, with or without three hundred million feet of 
timber. Ample supplies of timber available for long run. 
Price very low and terms easy. 

Address “R. 106,’’ care American Lumberman. 


TO CLOSE UP AN ESTATE 

An up-to-date planing mill making sash, doors, blinds, 
ete., along with lumber yard. Five brick and eoncrete 
buildings and two frame lumber sheds all in fine shape. 
Situated in Chambersburg, Pa., with about 750 feet 
adjoining P. R. R. freight tracks. Orders booked for 
four months ahead. Inquire R. B. NELSON, Box 89, 
Chambersburg, Pa. 


and 











FOR SALE 

A 1 Saw Mill located at Olympia, Washington; every- 
thing in good running order, water frontage and Rail 
trackage, first class Boom grounds, lots of yard room 
for lumber; also first class timber can be bought with 
this Mill very reasonable. 

Cut of mill, thirty five Thousand per day with 
fifteen men. Property free from incumbrance. Address 

121 EAST 5TH ST., Olympia, Washington. 


FOR SALE—RETAIL LUMBER YARD AND 


Sawmill. Only yard in town. Growing community in 
fruit and diversified farming section. Annual retail 
business around $27,000. Have complete saw and plan- 
ing mill and two million feet of standing timber. 
Abundance of good timber available. Excellent oppor- 
tunity for box factory in connection. — reasons for 
selling. $36,000, half cash, balance term 

COUNCIL LU MBER co., Council, Idaho. 


FOR SALE—CONCENTRATION YARD AND 
Well equipped planing mill—two fast feed machines, 
dry kilns, ample shed room; also well established retail 
lumber business now be sing operated profitably in South- 
ern city 20,000 population—three railroads. Yellow Pine 
and Hardwoods. 

Address 


FOR SALE—ONE BAND SAW MILL PLANT 
In the Mississippi Valley, best of railroad facilities and 
favorable freight rates to all markets. Logging railroad 
fully equipped now in timber. Favorable stumpage con- 
tract for twelve million feet best hardwood timber. 
Large supply other Rey available. 
ddress BE. 35,’’ care American Lumberman. 





“tT 106,’’ care American Lumberman. 

















FOR SALE 
Poplar Bevel Siding. 
Poplar lattice. Zaled shavings. 
GAMBLE BROTHERS, INC., Highland Park, Ky. 





GULF RED CYPRESS 


We are always able to supply you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 rules a the following sizes: 

Ist & 2ds: 1\%, 18, 2 and 3” RW 


Di and 

: ie 1%, 2x13” and . 
Selects: 1, 2, ae 2 and 3” R 

2% and 
No.1 Shop: 1, 1%, 1%, 2 and 3” RW 


ri 1%, 1% and 2” 

1, 1%, 1% and 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 

14% x4, 6, 8, 10 and 12” 

No. 2 Barn: 1, 1%, 1% and 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 

1x4, 6, 8; 10 and 12” 

1, 1%, 1% and 2” RW 

1x4, 1x6, 1x8, 1x10 and 1x12 

4 and 5x18” all grades 

aw eo Fy RS 2 

Also, Ca Finish in mixed cars 

onuss MANUFACTURING COMPANY, 
Jacksonville, Fla. 


Boxing: 
No. 1 Barn: 


Pecky: 


Shingles: 
Lath: 





FOR SALE—ONE 15,000’ CAPACITY MILL 
Complete in operation, 25 mules, twelve wagons, 1,500,- 
000’ stumpage two and half miles from R. R., store and 
twelve houses included; will take $10,000.00, $5,000.00 
cash and bal. on terms, and will agree to buy lumber 
green from saw, mill run at $15.00 per M’ f. o. b. cars 
at station. Timber consists of all virgin pine short leaf. 

Address “H. 37," care American Lumberman. 


WANTED—RESPONSIBLE WHOLESALE 
Lumberman with established trade to finance operation 
of tract of timber 75 million feet virgin hardwood, 
mostly white oak, on percentage basis. 

30X 67, Webster Springs, W. Va. 


WANTED—TO GET IN TOUCH WITH MAN 
Who wants to start in the retail lumber business; ex- 
cellent opportunity; give age, nationality and business 
experience or training, and amount you desire to invest 
first letter; good references furnished and required. 

Address “HAH. 33,”’ care American Lumberman. 


SUGAR PINE AND FIR PROPOSITION 
Practical lumberman with $25,000 up wanted as partner. 
Complete mill and outfit. 80 million sugar pine and fir 
on railroad. 

Address “—r,. 20," 











eare American Lumberman. 





FOR SALE 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 
Address “G. 106,"" care American Lumberman. 


GOOD OPPORTUNITY FOR PRACTICAL 
Planing mill man to get into business for small amount 
of money with services. Vlenty of work on hand. City 
f fifteen thousand inhabitants, living conditions ideal. 

Address “G. 28," eare American Lumberman. 


FOR SALE—85 MILLION FEET TIMBER 
Mostly pine, in Citrus and Levy Counties, Florida, in- 
eluding mill, tram road, ete. 

Address Owner, ‘‘S. 181,’’ care American Lumbherman. 








FOR SALE 

1 Com & Btr Fiooring S2S&CM 2%” face. 
2 Com & Btr Tlooring S2S&CM 24%” face. 
3 Com & Btr Flooring S28S&CM 2%” face. 
1 Com & Btr Flooring S2S&CM 34” face. 
100 M 1x4 No. 2 Com & Btr Flooring S2S&CM 314” face. 
50 M 1x4 No. 3 Com & Btr Flooring S2S&CM 3%” face. 

45 M 1x4 9’ B&Btr Car Siding MCB Pattern. 
Ixcellent quality Long Leaf Pine. Thoroly dry and 


bright 
-MESOM LUMBER CO., Pensacola, Florida. 


Cc LEMENTS 

WANTED—YOUR INQUIRIES 
For rough 8S. L. Y. P. and oak timbers and rough smoke 
dried Y. P. boards. Convenient for milling in transit. 
Our mill is on main line of I. C. Ry., and we can make 
prompt shipments. Address DIXIE. LUMBER & LAND 
CO., Elliott, Miss. 


WE HAVE AT OUR DISTRIBUTING YARD 
Quite a quantity of 1” and thicker southern ash. This 
is not tough stock but is soft for texture and if you can 
use we can make satisfactory price and prompt ship- 
ment. 

Address 


100 M 1x3 No. 
150 M 1x3 No. 
50 M 1x3 No. 
50 M 1x4 No. 








“A. 10,’’ care American Lumberman. 


ORDERS WANTED 
For mixed Oak timbers, planking, construction material 
etc. Band Mill prepared to execute orders promptly. 
THE KRAETZER-CURED LUMBER CO., 
Greenwood, Mississippi. 


20 CARS STRICTLY NO. 1 WHITE OAK TIMBERS 
6x6 to 12x12, about even proportion, 10 to 16 ft. high- 
class Arkansas stock for sale at $48.00 per M, Chicago 
rate of freight. 

ROBERT ALBRIGHT, Minneapolis, Minn. 


FOR SALE—SHINGLES N. B. 16” WHITE CEDAR 
Extras, clears, II Clears, Clear White and Extra No. 1. 
Also Spruce and White Pine Lumber. 

AUGER & SON, LTD., Quebec City, Canada. 


FOR SALE—POPLAR BEVEL SIDING, BASE 
And lattice. One car each 5/4 FAS and No. 1 Common 
Tupelo. ears BOX COMPANY, Laurel, Miss. 

















SASH AND FRAME SHOP 
Keeps two to four men busy. County town in progressive 
State. Owner has other interest and will sell building 
and machinery at considerable lower than cost. 
Address “—. 110,’’ care American Lumberman. 


RETAIL LUMBERMAN DESIRING TO 





Increase their business, without increasing expense. 
Address “SALES AGENT,” 315 Lou Trust Bldg., 


Louisville, Ky. 





A BARGAIN 
Complete sash and door factory with planing mill, do- 
ing over $50,000 business per year. In the center of 
biggest oil field in southwest. Owner in bad health; 
must leave state at once. Address all inquiries to 
Okla. 


CHAMBER OF COMMERCE, Ardmore, 








R. CROSS TIES 
And 4/4 rough white pine. 
B. LEOTAUD., Glens Falls. 


WRITE US 


When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
lands, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails. ete. If you don’t want any- 
thing you may have something to sell. A cheap and 
quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman. Published 
every Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., 


N. z. 





Chicago. 











FOR SALE—A LUMBER AND SUPPLY YARD 
In a manufacturing town, 3,500 population, surrounded 
by the best farming land in the - of Michigan. 
Yearly sales will average $60, 
Good buildings, good stock ps fine location. 
Address Ww. MILLER, Baechanan, Mich. 


A GOING RETAIL LUMBER COMPANY 
With good yards on the Nickel Plate R. R., both in 
Cleveland and Willoughby, O., wishes to sell entire in- 
terest in same. A fair appraisal of physical assets will 
establish the price. For additional information and 
terms, write CALVIN J. HINDS, Attorney-at-Law, 1525 
Williamson Building, Cleveland, Ohio. 

FOR SALE. 
One of the best Lumber & Coal yards in Northeastern 
Iowa, doing a business of $10,000 per month, good rea 
sons for selling. Do not write unless you mean business. 

Address “L. 17,’’ care American Lumberman. 

LUMBER YARD RETAIL 

City of about 10 M. Stock and equipment reduced to 
$4,000; will invoice. On Main St. near pub. sq. Will 
lease or sell real estate. GEO. T. FORD, Princeton, Ind. 

FOR SALE 
Retail lumber and coal yard at Britton, Lenawee Cwo., 
Mich. Live town of 500. Write W.'C. ELDRED, 812 
Sybil St., Ann Arbor, Mich. 

YARD IN TOWN OF 1,200 POPULATION 
In Western Ohio; splendid farming community, 
roads; yearly sales $ 5, 000 to $100,000. 

Address “G. 5,’ care American Lumberman. 


WE WANT BUYERS TO ADVERTISE 
When in the market for anything used in the lumbe: 
industry. Send your ad to the Classified department of 
the American Lumberman. 

431 S. Dearborn St., 

















good 





Best for you. 


Chicago 





33 MLLION FEET PENNSYLVANIA TIMBER 


Consisting of fine red oak, chestnut oak, white oak, 
poplar, bass, chestnut, hemlock and other woods, Vir- 
gin timber, also approximately 4,000,000 mine props and 
mine ties, also 200,000 cross ties, a large amount of 
telephone poles, together with about 6,000 acres of land, 
in solid body, within 4% miles of branch of Baltimore 
& Ohio R. R. and within 7 miles of Pennsylvania Rail- 
road. Easy logging. Fine mountain climate. 

Also in another location about 38,000 acres second 
growth timber, suitable for cross ties and mine timber. 
together with narrow gauge railroad built from Pa. 
R. R. into timber. In heart of bituminous coal field. 

Reason for selling, parties fully occupied elsewhere. 

Address “K, 9,’? care American Lumberman. 


MEXICO FOR INVESTMENTS 
250,000 acres State of Chihuahua, Mexico, 7 miles from 
railroad, cut 7,000 feet highest class long leaf pine to 
the acre, $1 per acre in fee. ‘Title perfect. J. D. 
PEACOCK, 1412 Monroe Avenue, Memphis, Tenn. 


HARDWOOD & SHORT LEAF PINE STUMPAGE 
35 to 50 million feet, good grade, well located, on rail 
road; dry, sandy, level land to log over. Near im 
portant hardwood and pine markets. Price reasonable. 
W. A. KANORR, Laurel, Miss. 


BRAZIL 
Pine forests. 100,000 acres. Hardwoods. 60,000 acres. 
All good lands for colonization. Apply W. MITCHELL, 
Rua Theophilo Ottoni, 39—Rio de Janeiro, Brazil. 


TIMBER AND LAND INVESTMENT 
In Wisconsin, Upper Michigan and — Small 
and large tracts. Let us know your wa 

CARTIER & RATH, Sault Se. ee Mich. 


NATIONAL ee heat FOR SALE 
udvertisement on page 


GET WHAT “TOU WANT 
By advet1tising in the Wanted and For Sale Department. 
Do it now. 

















See 














TIMBER FOR SALE 
two tracts of timber located. 
dred million feet in each tract. 
with small percent gum and poplar. 
at from two to three dollars per thousand feet; 


About one hun- 
Southern yellow pine 
Can buy this timber 
easy 
terms. I can resell it and clear two dollars per thou- 
sand feet on it or manufacture it and clear, under normal 
conditions, five dollars per thousand feet. I have not 
money enough to handle these tracts alone. If someone 
will help me finance one or both of these propositions, 
I will do the rest. I can give the best references in 
the world. Write for particulars. 
Address “G. 30,’ care American Lumberman. 


FOR SALE—TWENTY-ONE THOUSAND ACRES 
Long leaf yellow pine timber land. Has not been 
turpentined. Will cut six to eight thousand feet per 
acre. ‘Titles perfect. Will require two hundred and 
fifty thousand dollars cash to make first payment. 
Address F,. W. BLAIR, Chattanooga, Tennessee. 


IF YOU ARE INTERESTED IN TIMBERLAND 
Investigate before buying. I have the following tracts 
of virgin timber to offer, attractive terms and bargain 
prices. 1—4,000 acre tract; 1--10,000 acre tract: 1— 
4,500 acre tract; 2—20,000 acre tracts; two large tracts 
Claims. Best timber in South. 

Address “L. 2,’? care American Lumberman. 


FOR SALE—ABOUT 100,000,000 FEET 
Of high-grade shortleaf pine and oak. Can pay for same 
as cut. For particulars, address H. H. WEFEL, JR., 
Owner, Mobile, Ala. 


I have 
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FOR SALE—HARDWOOD TIMBER 
Located in Northern Michigan. Seventeen million feet 
—principally maple, birch and basswood; also hemluck. 
Accessible to railroad. Timber high-grade. Price very 
reasonable. Address ‘‘K. 6,’’ care American Lumberman. 
OWNER WILL SELL HARDWOOD TIMBER 
In Louisiana near railroad and river transportation. 
Will cut 6,000’ to acre oak, gum, cypress and ash. 
Good terms to right party. 
Address “LL, 27,’’ care American Lumberman. 


WE WANT 
You to advertise in the Wanted columns of the Ameri- 
can Lumberman. 
If you have something to sell insert an advertisement 
in our For Sale Department. 
We reach the people. 
AMERICAN LUMBERMAN, 
431 8S, Dearborn St., Chicago. 








— 9 ATED, 





VALUABLE TIMBER LANDS FOR SALE 
‘the Los Angeles Trust & Savings Bank, of Los Angeles, 
California, offers for sale approximately 35,000 acres of 
timber land in the southwestern part of Tehama County, 
California, estimated to cut 30,000 feet to the acre and 
also — on to consist of about 55% sugar and white 
pine and fir. For information. address TRUST 
DEPARTMENT, LOS ANGELES TRUST & SAVINGS 
BANK, Los Angeles, California. 


A BARGAIN IN WESTERN TIMBER 

For investment or immediate operation, 27,500 acres in 
Central Washington, 10 miles from R. R., timber cruised 
270 million feet. 70% Western or Yellow Pir, balance 
Fir and Tamarack. Good logging conditicus and easy 
yrades for railroad building. Price $10.00 per acre in 
fee, reasonable terms. GRADY & WEBB, 312 Hamil- 
tou Naticnal Bank Bldg., Chattanocga, Tenn. 


SAW MILLING OPPORTUNITY 
soft light weight yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and manufac- 
tured cheaply enough to meet any competition. Coast 
rates apply. 
Address W. J. SMITH, Rt. 1, Box 11A, Medford, Ore. 


$3.00 PER M FT. 
180 million feet of virgin, thirty redwood, and 20 mil- 
lion feet of yellow and red fir. Situated near railroad. 
Kasily and cheaply logged. Easy terms. Sacrifice. 
Cheapest timber in redwood region. A. J. JOHNSEN, 
#25 Fifth St., Eureka, Cal. 
EXTENSIVE TIMBER HOLDINGS 

lor sale in Cariboo District, British Columbia. Offered 


at bargain for quick sale. See advertisement on 
page 51. 

















BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. C. 
80 ACRES KLICKITAT CO., WASH. 


Timber land for sale. 
G. A, JOHNSON, Carlshend, Mich. 








FOR SALE 
On account of going out of the sawmill business, we 
offer for sale at a bargain: 
2--Stationary, horizontal, tubular boilers, Atlas make, 
66” and 60” in diameter x 16’ long complete with 
fronts, stacks and all standard trimmings, fittings 


and fixtures. Fitted with Hanchett hollow blast 
grates. Also 

1--Atlas left antl plain slide valve engine, 8”x12”, 
with No. Buffalo blower for the hollow blast 
grates of the two boilers. 

The boilers have a clean Hartford inspection record all 

the way through. For further particulars and price; 

nddress WILLIAMSON & KUNY, Mound City, Il. 


18x36 HEAVY DUTY CORLISS ENGINE 
100 K. W. 550 Volt Crocker Wheeler Generator. 
200 K. W. 550 Volt Westinghouse Generator. 
2 Keeler Boilers, Pumps, Heater, 14” double belts, 
piping, valves, ete. Entire plant in fine conditioa. 
Will be sacrificed, write. 
SUSQUEHANNA TRACTION COMPANY, 
Lock Haven, Pa. 








FOR SALE 
One Marinette gas engine, No. 318, 21-inch diameter by 
18-inch face hoisting drum, 9-inch bore, 11-inch stroke. 
Engine in good condition. This engine is on skids and 
housed in. 
THE JOHN WEEK LUMBER CO., 
Stevens Point, Wis. 


24x48 CORLISS ENGINE 
18 ft. fly wheel. PFANNMUELLER ENGINEERING 
COMPANY, 503 First National Bank Bldg., Chicago. 


44” x 14” NO. 12 WICKES GANG 
Also boilers, engines, generators, machine shop tools. 
MILES MACHINERY ©CO., Saginaw, Mich. 


THINK WHAT IT MEANS 
Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 














FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30”"x12” Iouble Surfacer, divided rolls. 

nee age! _ 145—30”" x8” Double Surfacer, round heads, 
sec. 

Whitney P- io 30”x7” Deuble Surfacer, ruund heads, sec. 
rolls. 

Fay & Egan No. 140—A-27”x8” Double Surfacer, round 
heads, sec. rolls. 

American No, 49-—-30"x12” Heavy Single Planer, square 
head, divided roll. 

Whitney 4u’ x7” Single Cabinet Planer, square head, 
sec roti. 

Buss 26”x6” single Cabinet Planer, square head, sec. 

ll 


roll. 
Fay a 24”x6” Single Endless Bed Planer, square 
he®. 


FOUR SIDE MOULDERS 


Yates No. 111—10” Five Ilead Fast Feed Moulder with 
Hopper Feed. 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” — Moulder, round heads. 

Houston 10” Outside Moulde 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 

Yates C-3, 4” Fast Feed Moulder. 

Woods tng 107—12” Fast Feed Inside Moulder, round 
heads. 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 
Fay & Egan No. 362 Chain Feed Edging Saw. 
ioe No. R Chain Feed Band Rip Saw. 

y & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No. 282 Combination Band Rip & Resaw. 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


McDonough 44” Resaw, 5” blades. 

Fay & Co. No. 4—40” Combination Resaw, 3” blades. 
Berlin No. 283—44” Resaw, 4” blades. 

Yates No. 281—44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS 


Smith Double End Tenoner, stock up to 78” long. 
Bentel & Margedant Double End Tenoner, no copes. 
Hall & Brown No. 142 Hand Feed Double, Cut-off Saw. 
Dauber-Bell No. 1 Automatic bevel double cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” Automatic 
Knife Grinder, motor drive. 

Machinery Co. of America No. 3 Band Saw Grinder, 
up to 5” blades. 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No, 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jointer. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 Double Spindle Shaper, bronze bearings. 

Fay & Egan No. 226 Double Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No. 14—30”x14”"” Timber Sizer. 

Berlin No, 2—30"x14” Timber Sizer. 


SANDERS 
All makes and sizes. We have the largest stock of used 


Sanders in the United States. 


WE UNDERSELL ALL OTHERS—WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
CHICAGO 


140 S. Dearborn St Phone State 7477 





FOR SALE 
, SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 

Fay & Co. 36” Triple Drum. 

ed Egan No. 225—42” Triple Drum, direct motor 
rive. 

Fay & Co. 54” Triple Drum. 

American 42” Triple Drum. 

American 48” Triple Drum. 

Berlin Invincible 42” Triple Drum. 

Berlin Royal Invincible 48” Triple Drum. 

Berlin Invincible 60” Triple Drum. 

Berlin Royal Invincible 60” Triple Drum. 

Berlin 42” Single Drum Sander, spiral drum. 

Berlin Royal 30” Six Drum Double Sander. 

Berlin Royal 48” Six Drum Double Sander. 

Yates S-3 Oscillating Edge Sander. 

Oakley & Jansen (Curtis No. 24) Sand Belt Machine. 


IMMEDIATE SHIPMENT—GET OUR PRICE BEFORE 
BUYING. 


We have the largest stock of Sanders in the country. 
WOOD-WORKING MACHINERY SALBPS 
ORGANIZATION 


140 S. Dearborn St. CHICAGO Phone State 7477 





FOR SALE 
Band Resaw, 46” Mershon ‘‘Ideal,’’ $500. 
Band Resaw, 54” Berlin (Yates) No. 289, $1,2 
Band Resaw, 60” Horizontal, Giddings & Lewis, A, 200 
Box Machinery, all kinds. State your wants. 
Circular Resaw, 24” H. B. Smith Mach. Co., $190 
Cut-off Saw, automatic Railway, American No. 6, 820 
Cut-off Saw, double, roller table, Beach No. 2, $175 
Cut-off Saw, double automatic, Berlin No. 229, $675. 
Drag Saw, band, 48” Butterworth & Lowe, $275. 
Dry-kiln trucks, 250, 6’ Channel Iron, roller bearing. 


each, 
End Matcher for flooring, Schindler, $300. 
be all kinds, for band saws, circular saws and 
nives. 
Hog, Mitts & Merrill No. 5-A, spout 12”x20”, $400. 
Jointer, 16” Crescent, round need, sata 
Linderman machine, 6 : . = ly $975 
Moulder, outside, 4-side, B. Smith Mach. Co., $350 
Moulder, inside, 12”x6” Renin No. 114, $600. 
Nailing Machines, Morgan & Doig. State your wants 
Planer, single, 36"x7” American No. 4 heavy, only $425 
Planer, double, 26”x8” American No. 146, sec. roll, $750. 
Planer & Matcher, 3-side, 24”x6” Happy Thought, $550 
Planer & Matcher, 4-side, 24”x6” L. Power, 0. 
Planer & Matcher, 4-side, 15”x6” Newman No. 99. 
round cylinders, $950. 

Planer & Matcher, 4-side, 20”x6” Berlin No. 44, $650. 
Rip Saw, chain feed, Mattison No. 205, 3 
Rip Saw, self-feed, Hermance, $290. 
Sander, 3-drum, 36” American ‘‘Columbia,’’ $600. 
Sander, double disc, 48” Fischer, all iron, $225. 
Screw Driving Machine, Reynolds No. 2, $275. 
Slab Resaw, Fischer, $300. 
Timber Sizer, 24”x15” Boss, $1,050. 
Universal saw table, revolving arbor, Baker Bros., $250 
Variety Saw, tilt table, Fay & Egan No. 1, $190. 
Veneer Machinery, all kinds. State your wants. 
Many other machines. Send us your inquiries. 

AS. N. BRAUN MACHINERY CO., 

Fort Wayhe, Ind. 





READ THE CLASSIFIED ADS EACH WEEK 


When you want anything or have something to sell or 
exchange. When you want employment, employees. or 
anything used in the Lumber World write us—we e:! 
help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 


EARTH. 
AMERICAN LUMPERMAN, 


431 S. Dearborn St., Chicago 





a ga RIP SAWS 
American No. ae Fig. 
Berlin No. 2 
Greenlee No. ro 
Fay & Egan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 
do you want? 
HERMANCE MACHINB CO., 
Williamsport, Pa. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Lath Mill, Wood Ma 
chine, Steam Feeds, Niggers, Log Kickers and Loaders. 
in good repair. Address 

A. M. CHESBROUGH, Thompson, Mich. 


FOR SALE—COMPLETE EXCELSIOR MILL 

2—150 H. P. Boilers. 1—125 H. P. Corliss engine. 

1—Dynamo. 9—double Badger excelsior machines. 

1—Barker. 1—Cut off saw. 1—press including big 
drive belt and other belts. 

Several hundred feet of hose «nd piping for fire pro 
tection—also fire pump. 

1 dozen wood trucks—also heavy canvas elevators 

Address Mr. DAN SHEA. Mercer, Wis. 


FOR SALE—SAW, PLANING MILL AND 


Shop Equipment at Bargain. A complete list will be 
furnished upon application. Will sell items separate 
at very low prices, for instance, F&S LH 9’ a 
Mill, almost new, $2,000; Clark LH 7 Resaw $500; 
stationary engines from $100 to $325 ed No. 99 New- 
man Matcher, with 6 pair heads, $650, e ete. Very 
good equipment. THE RAINB- ANDREWS LUMBER 
CO., Evenwood, W. Va. 
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WAYNE REBUILT MACHINERY 


“Known by every user for its Quality, 

And to be Invariably as represented.’’ 
No similar stock or selection to be found anywhere— 
and Rebuilding Methods that are distinctive. 


1400 Machines in Stock. 
SANDERS 
1—30” Berlin ‘‘Royal Invincible’ 
1—36” American ‘‘Columbia’’ 
1—42” American ‘‘Columbia’’ 
i—48” Berlin ‘‘Royal Invincible’ 
1—54” American ‘‘Columbia”’ 
1—48” Smith Endless Bed 
TENONERS 
2—No. 55 Hayes Double End 
1—Fig. 966 American Double End 
1—No. 2% American Single End 
1—No, 1 Egan Single End 
BAND RESAWS 
1—60” Connell & Dengler 
1—54” Mershon ‘‘New Standard’”’ 
1—54” Clement 
1—48” Bentel & Margedant No. 85 
1—48” Fay & Co. 
If you’ll put your woodworking machinery needs 
up to us we pledge our complete facilities to serve 


you. 
WAYNE MACHINERY COMPANY, 
Fort Wayne, Indiana. 





FOR SALE 


1 Murray No. 1 sawmill, three block, steam feed 

and steam set works, complete, good condition. .$700.00 
1 Log haul up and jack........ seme e 0000000080 SEDO 
8 Doig 13 and 16 spout nailers. . 
1 Mershon 4” blade twin resaw. 
ee Se aan TT. 
6 Corliss ees. — H. P. to 500 H. 
1 Murray Tie Mill......... a 


Prices f. 0. b. Green meer” Wis. 
NELSON. MACHINERY co., Goomn Bay, Wis. 


60” BERLIN (ROYAL INVINCIBLE) 
8 drum sander, belt drive; condition A-1. 
6” poy A & Co. 4-side moulder. Good working order, 





Dauber Bell No. 1 double cut-off and mitre machine. 
Belt drive. 95 oe new. 
D. S. OAKLE 
405-6-7 Murray Bldg., “rant § "Rapids, Mich. 


EQUIPMENT FOR SALE 
One No. 3-60-in. Fischer Band Resaw for saws up to 
6-in. wide, rolls open up to 6-in. On each side of saw, 
will resaw up to 36-in. wide. Variable feed from 15 to 
125 foot per minute. Also 8-6-in. Blades, saw stretcher 
brazing clamps, filling vise, automatic grinder, leveling 
block, wheel rack for grinder, swage, shaper. Complete. 
WOOD WORKE TOOL WORKS, Chicago, Ill. 


A REAL BARGAIN 
Complete circular sawmill and power, loeated at Charles, 
Mich. Will sell complete mill or any part. Mill con- 
tains steam feed, log jack, steam nigger, edger trimmer, 
etc. Property should be seen to be appreciated. 
SCHWARTZ BROS. & CO., Cheboygan, Mich. 











THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 8S. Dearborn St., Chicago, Ill. 





FOR SALE—COMPLETE BAND MILL 
Two complete portable mills, filing machinery, boilers, 
pumps, gas and steam engines. ll bargains. 
SIMONSON LUMBER & MACHINERY OO., 
Muskegon, Mich. 
WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and — engines, boilers and saw- 
mill rope Write 
HELENA REBUILT “MACHINERY & SUPPLY CO., 
West Helena, Ark. 
REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for a. ee. 
CHICAGO MACHINERY BXCHANGE, 
1212-1224 ere Blvd., ao 
OR SALE 
Complete 6 ft. tans pirank outfit. 
Address - 10,’’ care American Lumberman. 


YOUR ADVERTISEMENT 


In the AMERICAN LUMBERMAN would be seen by the 
very people who are interested—it 

WILL 
always carry your message to more readers—bring bet- 
ter returns than any other medium and 

MARB 


you money—send your advertisement to the ‘Greatest 
Lumber Newspaper on Earth” and get quick results ail 
the time—it is a 

GooD 


thing to be in good company—besides it supplies many 
wants each day and has no equal as a salesman. 
Send your advertisement to 
THE AMERICAN LUMBERMAN, 


481 S. Dearborn St., 
Chicago. 

















PEL ale: We 





K.W 
1 Wis Westinghouse, MP, type S............ sone ED 
1 2 Ft. Wayne, 6-pole, comp., type ML....... 875 
1 25 Northern, MP, (125-250) volt, 3 wire, with 
ae errr ne 750 
1 25 Milwaukee, MP, type A, direct- connected 
on iron sub-base to 94x10 in., Erie-Ball 
auto., center-crank self-oiling ‘steam en- 


gine, with accessible stuffing box.......... 
1 30 Western Elec. MP, type E50B........... -1250 
1 30 Ft. Wayne, 6-pole, type MPL......... ac ae 
1 30 Westinghouse, MP, type S.....ccccccceees 125 
1 150 General Electric Curtis, non-condensing 


steam turbine for 140 lb. steam pressure. .2000 
60 CYCLE, A. C. GENERATORS. 

1 625 Westinghouse, rev. field, 2300-volt, 3-phase, 
turbo-generator, direct-connected to West- 
inghouse-Parsons, Horizontal, 8-stage, « 
MOSRT  COTIO: o.nnthon sb teine- 0499500009800 360 

1 625 Allis-Chalmers revolving field, 3-phase, 
2300-volt D. C., to Parsons horizontal, af 
stage steam AMM, oo . 360 

Send for our Monthly Bargain Sheet showing 
prices. All machines like new. America’s headquar- 
ters for second-hand electrical machinery. 

REGORY ELECTRIO CO., 
16th and Lincoln Streets, Chicago. 


MOTORS AND GENERATORS 

2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G. BD. 
2—150 HP, 500 RPM, 3 Ph, 440 hf 25 Cy, Used. 
1—100 HP, 900 RPM, 3 Ph, 220 V a Cy, new G. E. 
1— 75 HP, 900 RPM, 3 Ph, 440 V, 60 Cy, Used. 
13— 50 HP, all speeds, "; Ph, 3507440 V, 25/60 Cy. 
1— 30 KW, 125 V, D.C., Ww. E., Vert. Steam Eng. Set. 
1— 30 K 1050 RPM, 125 V, D.C., G.E. Generator. 
1— 20 KW. 1150 RPM, 125 Vv, D.C., F.M. Generator. 
1— 12 KW. 1000 RPM, 110 Vv, D.C., G.E. Generator. 
1— 10 KW, 1600 RPM, 230 V, D.C., F.M. Generator. 
1— 5 KW, og mY 125 V, D.C., ’G.E., Generator. 
1— 6 KW, 125 V, D.C., G.E. Oil Eng. Set with Swbd. 

v. Mz. ‘NUSSBAUM & CO., Fort Wayne, Ind. 


WHY DON’T YOU 
INSERT AN ADVERTISEMENT 


In this department? Our readers are looking for em- 
ne eg employment, lumber, timber and timber lands, 
geing equipment, machinery, business opportunity, etc. 
Now is a good time to sell second hand machinery, 
engines, boilers, cars, rails, locomotives, logging equip- 
ment or anything used in the lumber industry. Write 
the AMERICAN LUMBERMAN, Wanted and For Sale 
Department, 431 South Dearborn St., Chicago, Ill. 











RAILS 


New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 711 Third National Bank Building, 
St. Louis, Mo. 





RAILS RAILS RAILS 


For relaying and Construction Purposes: 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-lb., 
50-lb., 56-lb., 60-lb., 70-lb., 80-lb., 100 
angle and splice bars—spikes, bolts, tie 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 
3648 S. Rockwell St., Chicago. 





DEPENDABLE SERVICE 
NEW—RAILS—RELAYERS 
HYMAN-MICHAELS COMPANY, 531 Peoples Gas Bidg., 


Chicago, Ill. New York, Pittsburgh, St. Louis. Write 
or wire us when in the market to buy or sell. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO., 
1605 Old Colony Bidg., Chicago. 





STEEL RAILS—ALL SECTIONS 
In stock for immediate shipment. Prices cheerfully 
quoted. Also a A and bolts. 


Frick Bldg., ea ‘ Pittsburgh, Pa. 





RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 75s, 80s, 90s, with Angle Bars, 
Locomotives ‘and Cars 
5s ee SHERWOOD, 50 Church St., New York. 
RAILS—NEW AND RELAYING 
New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 
B. E. SCHONTHAL & CO., - 
224 South Michigan Ave., Chicago, Il. 


eee NEW AND RELAYING 
2 to 100-lb. sections. 
iin logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 


RELAYING 4-LB. AND 60-LB. RAILS 
Also 30-lb., 35-lb., 45-lb., 56-lb., 70-lb, and other ——— ts, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


VALUE VS. CHEAPNESS 

You can buy a tally card for a penny or two, while the 
“Climax”’ tally book costs $1.00 per copy or 6 for $5.50, 
yet thousands of them are sold and hardwood men who 
once used them always get them. Why? Because they 
are the best. For sample pages and description, address 
AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 

















GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Carse—Coaches 
Standard Trucks for Logging 

Repair Parts for Cars and Locomotives 





FOR SALE. 
Baldwin Locomotive—type 2-6-2—Wt. 40 tons. Cyl. 13x 
22—Stephenson Valve motion—Boiler 170 lbs.—Excellent 
shape—separate tender—now in service—del’y Michigan. 
A. V. KONSBERG, 40 N. Dearborn St., Chicago. 


FOR SALE 
One 28 ton Geared Climax Locomotive, good working 
condition; immediate possession. Timber Department, 
PHILADELPHIA & READING GOAL & IRON CO., 
Pottsville, Pa. 


FOR SALE—A 42 TON 
Baldwin Locomotive with tender. JAMES McKENNA, 
Administrator for estate of August Musielak, Sault Ste. 
Marie, Michigan. 











TWO 6 TON 12 WHEEL AMERICAN 
Locomotive Company locomotives, good serviceable con- 


dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





BEFORE BUYING WRITE FOR OUR BULLETIN 


We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
lbs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 lbs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging —, no matter where located. 

L. B. FOSTER COMPANY, 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote Road and Trail,’’ by Douglas 

Malloch, the ‘‘Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 8S. Dearborn St., Chicago. 











1—15x22” BALDWIN MOGUL; 180 LB. STEAM 
1 21x30” Baldwin Consolidation, 185 lb. steam. 
1 21-ton, 11x16” Forney type; a bargain. 
1 42-ton, 16x24” Baldwin Mogul; ickeatiote shipment. 
1 36-ton, 15x20” Brooks Mogul, ’3’ gauge. 
1 42-ton, 2-truck Shay, located Eastern Oklahoma. 
2 23-ton, 6-wheel Porters, separate tenders, 36” gauge. 
500 tons 35-lb. relay rails, oe. 
200 tons 30-lb. relay rails, Arkan 
BIRMINGHAM RAIL & LO LOCOMOTIVE COMPANY, 
Birmingham, a. 


1—S. G. 28 TON SHAY GEARED, CYLINDERS &x10 


1—S. G. 36-ton Shay geared, cylinders 10x11. 
1—S. G. 6-wheel switcher, cylinders 17x24. 
1—S. G. 6-wheel Porter saddle tank, cylinders 11x16. 
20—S. G. Russell logging cars, fully equipped with auto- 
matic couplers, hand and air brakes. 
1—15-ton Holt ad tractor. 
ARRY P. BOURKE, Escanaba, Mich. 


3G LOADER FOR SALE 
American Log Loader No. 76, Type C. Boom 25’ 4” be- 
tween pin centers; radius variable, 19’ to 26’; engine 
5%4x8 double cylinder non-reversible. Immediate deliv- 
- re FORESTRY COMPANY, Horse- 
shoe, N. Y. 














